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Sparks 


Pre-counted chickens sometimes 
lay an egg. 


* * 


' Tenants will be able to park their 
cars on the same floor as their 


offices in a building planned for 


Washington. 


* * * 


The ASI show at Chicago in 1919 


had 143 exhibitors and 2,800 mem- 
bers and gwests. Corresponding 
figures for t year were 486 and 


19,888. a 


Polish delegates at Unitéd Na- 
tion’s meeting called President 
Truman a “captive of the U. 8. 
military.” Our mistake—we 
thought he-had been “captured” 
by the political pollsters. 

oa * * 


Turkey Talk 
On Broadway, a flop show 
da “turkey.” The same fow! 
uage fits service shops that 
etal to live up to high standards. 
Such shops provide no reason for 
thanksgiving by their owners. 
* * ao 


+ 


No Greater Service 


The ultimate in service has been 
attained by W. B. Jones & Son 
(Cresley), New Iberia, La. Victims 
of ‘# theft, the firm inserted the 
following advertisement in the 
Daily Iberian: 

“Notice: Will the person who 
stole the 1948 Crosley station wa- 
gon from our warehouse Tuesday 
Please come to the store for his 
free checkup when the speedome- 
ter reads 300 miles. W. B. Jones & 
Son.” 


* * * 


Two Out of Three 


In Massachusetts and Louisiana, 
according to latest counts Thurs- 
day, the diversion battle was being 
won. Massachusetts voters were 
okaying a full anti-diversion pro- 
posal, five to one. Louisiana was 
voting favorably to raise to five 
and one-half cents that part of the 
nine-cent gas tax earmarked for 
roads. 

The Florida vote, on the con- 
trary, was running against the al- 


location of about $6 million annu- | 
ally for highways by eliminating a | 
seventh cent of the gas tax divert- | 


ed to education and the general | 
fund. 


Traditions 


is | 


DETROIT, 


Output Maintains 
Fast Pace With 
112,475 in Week 


Cadillac, Olds Ready 
To Start 1949 Ran; 
IHC, Ford Resume 


By Bernie Thomas 
Associate Editor 


Ce AND TRUCK production in| 
U.S. plants last week continued 
at the same fast pace that was sus- 
tained all during October. 

The past five-day work period 


roll off 87,473 cars and 25,002 
trucks—a total of 112,475 vehicles, 
according to Automotive News 
estimates. 


cluded 88,787 cars and 22,795 trucks 
—a total of 111,582 units, according 
to revised tabulations. 

Last week’s decline in car assem- 
blies reflected the end of current 
model production at Cadillac and 
| Oldsmobile. After a week of com- 
bined inventory and changeover ac- 
tivity, production of 1949 Cadillacs 
is expected to start on a restricted 
basis today (Nov. 8). Oldsmobile 
will resume Thursday (Nov. 11). 

* * ae 


OWEVER, the return of Inter- 

national and Ford to the pro- 
duction picture after inventory lay- 
offs brought truck output back up 
to near postwar normal. 

Earlier reports on October vol- 
ume were, of course, preliminary. 
Later calculations resulted in a 
slight upward revision of passenger 
car volume and a slightly down- 
ward revision of truck volume. 

Final figures show that U.S. 
plants during the 21 working 
days of October built 376,417 cars 
and 103,497 trucks for a total of 
480,364 vehicles. That total still 
fell slightly short of establishing 
@ new postwar record. 

With production in the first 10 
months of 1948 totaling 4,324,437 ve- 
hicles, U.S. plants appear to have a 
good chance of turning out about 
5,225,000 cars and trucks in 1948, 

+ * * 
F ONE THING there is nec 
doubt, if the present rate of 
production is maintained, U.S. 
plants will top the 5,000,000 mark 
(Continued on Page 57, Col. 1) 


Imperiled? 





Body Engineers Hear Warnings on New Models; 
Ford Aide Raps Consumer Surveys 


Fi ean MAKERS were warned last | 
: their | 
" product designs lest they destroy | 
» the traditions that have built the | 


week to de-emphasize 


> U.S. auto industry. 


Virgil M. Exner, Studebaker styl- | 


' ing engineer, and Gary Davis, who 
) plans to build a three-wheeler light 
» car in California, issued the warn- 
> ings. 

xner and Davis presented pa- 
pers before the annual technical 
convention of the American So- 
ciety of Body Engineers, held in 
Detroit. An exhibit of body mate- 
rials suppliers was held in con- 
junction with the technical ses- 
sions. 
In one lively session, 


preferences were debunked by G. 
England, supervisor of Ford con- 
sumer and product research. Eng- 


land said stylists lead motorists | 


In This Issue 


Registrations, Prices ..........Page 24 
Used-Car Auctions.........Pages 46-47 
Production by Makes..........Page 57 


recent | 
consumer surveys of automotive | 


around by the nose on auto topics— 
but the public won’t admit it. 


* * * 


XNER PREDICTED that auto 


producers are facing “danger- | 


ous curves ahead if the present 


trend toward building elephantine 


cars persists.” 

The Studebaker stylist said that 
the “bulbous proportions” of the 
postwar car designs will antagonize 


motorists because such autos are | 


| less economical, less distinctive and 
jless dignified in the higher-price 
lines. 


Alluding to the “big package” or | 
“jello” flair in current auto styling, | 


| Exner declared: 

“The continuation of our pres- 
ent styling philosophy would | ulti- 
mately lead to a sameness Of'style 


that would become highly .irk- | 


some. Even though American 
cars are mass-produced, we have 
always prided‘ ourselves on indi- 
viduality. I, for one, should hate 
| to see us relinquish this virtue. 
“Yet, if we ‘persist in making a 
fetish of fat contours monotonously 
(Continued on Page 56, Col. 1) 


saw the nation’s assembly lines | 


Output the week before had in- | 
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Capitol Unlikely to Push 
Anti-Business Measures; 


Taft Act Changes Seen 


Labor Leaders 


Await Reward 


South’s Congressmen 
Are Believed Holding 
Balance of Power 


By Mac Gordon 
Associate Editor 

HE TAFT-HARTLEY law, in 

which most industrialists had 
placed their hopes for long-range 
industrial peace, is in _ serious 
peril. 

Last week’s astounding recapture 
of Congress by the Democrats 
touched off a concerted labor drive 
aiming at wholesale repeal of the 
| 15-month-old law. 
The victorious President Tru- 
man repeatedly demanded an- 
nulment of the statute in his 
campaign talks, and it was ex- 
pected he would press for a re- 
pealer bill shortly after the new 
8ist Congress convenes in Jan- 





uary. 

Rep. John A. Lesinski, Michigan 
Democrat, said his first official act 
in the new Congress will be in- 
troduction of a Taft-Hartley re- 


ceed Rep. Fred A. Hartley as chair- 
man of the House Labor committee. 
oa * * 


FFICIALS of the CIO and AFL 


man triumph would serve as a 
mandate to the lawmakers to wipe 
out the law, but the labor chiefs 
admitted they were facing a hard 
fight. 

| At the root of the expected tussle 
|is the question of how Southern 
senators and representatives will 
vote on a repeal bill. 

Most of the Southerners, who 
helped to override President Tru- 
man’s veto in 1947, will still be 
around in the new Congress. 
The new House will have at least 
221 members who voted for the 
labor law, exceeding the 218 ma- 
jority in that chamber. The new 
Senate, where a majority is 49, 
will have 55 pro-Taft-Hartleyites. 

Labor leaders are hoping that 
|Truman’s newly gained prestige 
and the consequent plums of po- 
litical patronage will combine to 
| whip many of the formerly insur- 
|gent Southerners into line on a 
repeal proposal. 

ok 





* * 


N2 MATTER how a repeal move 
fares, it is practically certain 
(Continued on Page 48, Col, 1) 


Production 
Automotive News Estimates 
| U. S. Cars, Trucks 


112,475 111,582 


101,710 





| 
| 


Last Prev. 1947 
| Week Week Week 


Far complete production totals 
|| by makes, see table, page 57. 


& 





pealer. Lesinski is slated to suc-| 


voiced the hope that the Tru- | 





MISS AUTOMOBILE OF 1949—Here is ''Miss 
Nash,"’ selected as ‘Automobile Queen" of 
the Florida Automobile Dealers Assn. at the 
annual convention in St. Petersburg. Compet- 
ing with 17 other entrants, sponsored by as 
many automobile manufacturers, the Nash 
entry was named ‘ ‘most outstanding in beauty, 
dreamlining and poise" to reign over events 
of the association for the coming year. The | 
Rodes of St. Petersburg. 


young lady is Be 
rown, of Brown Nash Co., | 


With her is A. N. 
st. Petersburg. 


Truman Termed 


In Peace Mood 


But Action Expected 


On Corporate Taxes 
And ‘Trust Busting’ 


By William Uliman 
Washington Correspondent 
ASHINGTON.—Predictions that 
President Truman and the new 
Democratic Congress would ride 
roughshod over industry are being 
dispelled here. 

Highly-placed sources believe 
that a desire for cooperation, 
rather than a spirit of revenge, 
will be the order of the day when 
Truman cements his hold on the 
government in January. 

Behind this reasoning, they say, 
are two things: The tense state of 
affairs with Russia, and this na- 
tion’s general prosperous condition 
—both of which helped to keep 
Truman in office. 

> * > 
‘uses quarters are expecting no 
vindictive burst of legislation 
against the automotive industry— 
or, for that matter, against business 
in general. 

They figure that the U. S. would 
lose face in the eyes of the world 
should Truman spitefully move on 
the business interests which tried, 
mightily and vainly, to elect Gov. 


Dewey. 
The Marshall plan, and the 


| possibility that Truman might 


(Continued on Page 8, Col, 4) 


Chrysler Indicates Price Hike 
On New Models Early in °49 


IGHER PRICES will accom- 

pany Chrysler’s forthcoming 
new 1949 passenger cars, it was in- 
dicated last week by K. T. Keller, 
president, in presenting the corpo- 
ration’s third-quarter report for this 
year. He saw little hope for in- 
creased output in the immediate 
future. 

Preparations for bringing out the 
new models will cost about $75,000,- 
000, Keller explained, and a “creep- 
ing advance” in the cost of mate- 
rials and supplies continues. The 
heavy expenditure for tools and 
dies was also taken to mean there 
will be considerable change in the 
cars. 

Chrysler Corp.’s sales in the 
first nine months of 1948 climbed 
to $1,069,901,744, while profits 
soared about 25 percent over the 
same period of 1947 to a new high. 

Sales volume also was the highest 

in the corporation’s history for a 

nine-month period. 

Earnings were equivalent to $6.88 
a share, compared with $5.50 a share 
for the same 1947 period. 

* * +” 


Crrraaes previous peak profit 
for a three-quarter period was 
in 1947, when net earnings totaled 





$47,873,000. Prewar high was $41,- 
975.000 in the comparable period | 
of 1936. 

Chrysler during the first nine 
months of this year earned a net 
profit of $52,568,683, or 4.91 per- 
cent on sales, compared with $46,- 
863,476, or 4.74 percent, on sales 


for the same period of 1947, Keller 
reported. 

When dividends from foreign op- 
erations were added to the com- 
pany’s income in the U. S.. net earn- 

(See KELLER, Page 56, Col. 4) 


Top Cars 
New car registrations for ull 
states for nine months: 
1948 Pos. Make 
1—529,277 Chev. 
2—310,745 Ford 
8—253,871 Plym. 
4—187,73838 Buick 
5—171,726 Pontiac 
6—160,212 Dodge 
7—136,682 Olds. 
8—108,362 Stude. 
9— 95,651 Mercury 
10— 87,190 Kaiser 
1l— 87,051 Nash 
12— 81,151 Hudson 
18— 79,489 Chrysler 
14— 61,011 DeSoto 
15— 58,818 Packard 
16— 48,617 Frazer 
17— 44,477 Cadillac 
18— 21,376 Crosley 
19— 20,835 Lincoln 
20— 16,119 Willys 
21— 7,308 Austin 
22— 1,882 Anglia-Prefect 
23— 58 Playboy 
ae 2 Tucker 
Total All Makes 
2,574,861 2,314,606 
For further details see page 
24, today’s issue. 


1947 Pos. 
473,246— 1 
381,865— 2 
234,478— 3 
177,054— 4 
‘151,474— 6 
153,645— 5 
134,296— 7 

73,228—1L1 
74,536—10 
33,530—16 
78,126— 8 
74,758— 9 
68,720—12 
52,968—13 
33,790—15 
32,023—17 
39,746—14 
11,658—20 
17,401—19 
17,426—18 
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British Auto Show Breaking Records 


By George M. Slocum 


Publisher, Automotive News 


ONDON.— (Cable) — Attendance 
at Britain’s 33rd International 
Motor exhibition continued to 
break records last week. First five 
days saw 275,000 persons attending, 
42,000 more than in 1938 when the 
last show was held. 
Throngs last Monday totaled 67,- 
000, a new high, following record- 


600 Buick Dealers 
Honor Ex-Chiefs, 
Aid Mercy Fund 


CHICAGO. — A contribution of 
$50,000 was made Oct. 29 in the 
names of former Buick executives 
Harlow H. Curtice and William F. 
Hufstader for construction of the 
proposed $2,000,000 Women’s hospi- 
tal at Flint. 

The contribution was made by 
more than 600 Midwest region Buick 
dealers from 12 states at a testi- 
monial luncheon honoring Curtice 
and Hufstader here. 


Curtice, former Buick general 
manager, and Hufstader, former 
general sales manager, left Buick 
on Nov. 1 to assume new duties as 
executive vice-president and vice- 
president in charge of distribution, 
respectively, with General Motors 
at Detroit. 


Curtice and Hufstader were also 
honored Thursday night at a testi- 
monial given by the Flint Chamber 
of Commerce. 

D. E. Castles, St. Louis, spokes- 
man for the Midwest Buick dealers 
and former president of NADA, 
presented each of the executives 
with plaques announcing that the 
subscription had been made to “re- 
mind the good people of Flint of a 
grand fellow and a fine friend 
whom we will never forget.” 


The plaques praised the 15-year 
leadership of Curtice and Hufstader 
and announced that Buick dealers 
were showing their appreciation by 
making a $50,000 contribution to 
the hospital fund because “we know 
that almost as strong as your inter- 
est in Buick is your interest in 
Buick’s home city of Flint and such 
fine institutions as the Flint Wom- 
en’s hospital... .” 


“No physical thing we can give 
you can begin to make plain how 
much we value what you have 
given us in the past 15 years,” the 
Buick dealers’ plaque said. 


The presentation to Curtice and 
Hufstader came as a complete sur- 
prise during the meeting at which 
the dealers were given a preview of 
Buick’s 1949 line of cars. The new 
models will be shown publicly 
Nov. 20. 

Also honored at the luncheon 
were Otis L. Waller, who succeeded 
Hufstader as Buick’s sales chief, 
and J. W. Waddell, Chicago zone 
manager, who became Pacific Coast 
regional manager Nov. 1. Ivan L. 
Wiles succeeded Curtice as Buick 
general manager. 

Serving on the Buick dealers’ 
committee which arranged the hos- 
pital fund subscription were C. E. 
Childers, Steve Barrett, Robert 
Dodge, Walter Gerwig and J. L. 
McAleer, all of Chicago; G. D. 
Beavers, Denver; Arch Browning, 
Salt Lake City; H. P. Buck, Rock 


Island, Ill.; R. M. Foley, Wilmette, | 


Ill.; H. S. Galloway, Lincoln, Neb.: 
C. A. Gilbert and James Trevellyan, 
St. Louis; E. J. Norem, Ottawa, III; 
Harry Rice, Kansas City; W. J. 
Sawyer, Milwaukee; Howard Sole, 
Des Moines, and Freeman Yaeger, 
South Bend. 





Chevrolet Marks 


38th Anniversary 


DETROIT.—Chevrolet observed 
its 38th birthday Wednesday. 
From a single plant in Detroit 
on Nov. 3, 1911, the company has 
grown to 27 factories in 10 states. 

An estimated one-fourth of the 
more than 21,000,000 passenger 
cars and trucks built during 
Chevrolet’s 37-year history is 
still in service, it is claimed. 

During the past week Chevro- 
let produced its 1,000,000th ve- 
hicle since Jan. 1. 

















breaking crowds on Saturday which 
forced closing of the gates. 

It is an amazing demonstra- 
tion, in view of the fact that 75 
percent of all British-made cars 





YOU CAN'T MISS IT—Rusterholtz & Rossel! 
(Chrysler), Syracuse, N. Y., has hit upon a 
clever scheme for making customers leave the 
place in a friendly mood. On the pavement 
at the exit from the service department, 
right where it is sure to catch the driver's 
eye, is painted a sign reading ‘thank you.’ 
It's a simple thing but a real builder o 
goodwill, the dealership says. 


Hund Is Named 9 
Reo Chairman; 


Sherer, President 


LANSING.—Directors of Reo Mo- 
tors, Inc., announced Wednesday 
the election of Henry E. Hund to} 
the position of chairman of the| 
board. 

Joseph S. Sherer jr., vice-presi- | 
dent and assistant general man-| 
ager, was elected president and 
general manager, succeeding Hund, 
James J. Dervin, vice-president 
and director of purchases, was ele- 
vated to vice-president and assis- 
tant general manager. 


| 


|new cars to such an extent that it 


| conventional Rolls-built Bentley is 


| models, reminiscent of Grand Cen- 


'C. W. Nash Estate 








J. 8. Sherer dr. 


Henry E. Hund 


Hund, who has been head of Reo 
since 1940, is a native of Detroit. 
He began his business career in 
1905 as a clerk in the American Car 
& Foundry Co. From 1907 to 1909, 
he was with the Burnham Stoepel 
Co. and then joined the Briggs 
Manufacturing Co. In 1912, he was 
made assistant general manager of 
Briggs. After the first World War, 
he organized his own company but 
returned to Briggs in 1929 as vice- 
president and general manager. 

Sherer has held various positions 
in the automotive manufacturing 
industry from 1924 through 1937. He 
joined Reo in 1943 as vice-president 
and general manager, and was 
elected to the board of directors. 

Dervin, native of Long Island, 
N. Y., was employed by the Yellow 
Truck & Coach Manufacturing Co. 
from 1922 to 1927, when it became 
part of the General Motors Corp. 
In 1938, he joined Reo as director 
of purchases, was elected to the 
board of directors in 1941 and be- 
came a vice-president the following 
year. ; 








are for export only, making it 
practically impossible for the 
average Britisher to purchase a 
car. 

Crowds, however, mill around the 


is virtually impossible to see more 
than a portion of any one model. 
* oe * 


, ores priced cars are attract- 
ing the most attention, particu- 
larly the new Morris eight horse- 
power, the Austin, Ford and Stand- 
ard Vanguard. But costly models, 
such as Rolls, Bentley and Daimler, 
have admiring crowds. 

Despite the government’s aus- 
terity program, private body 
builders are displaying elaborate 
specially-built jobs priced at $18,- | 
000 to $25,000—cars for poten- 
tates, local officialdom, perhaps 
even commissars but out of | 
reach of all but a handful. 
Don’t sell the British short on 
ingenuity or design. The new Aus- 
tin sport model is as slick as they 
come. Many sport jobs would 
grace Hollywood Blvd. Even the 


in the show with brightly painted 


tral Palace when we built them 
specially for the shows. 

British are proud of their cars 
and, in this country of rationing 
and austerity, it warms native 
hearts to see new models and 
dream of them even though it 
may be years before they can buy. 


Given Appraisal 
Of $43,183,624 


LOS ANGELES.—Charles W. 
Nash, pioneer automobile maker, 
left an estate valued at $43,183,624, 
according to an appraisal made 
public here last week. 

Assets included two savings ac- 
counts totaling $12,771,193, plus 
62,900 shares of Nash-Kelvinator 
Corp. common stock valued at $1,- 
155,787, and bonds in transporta- 
tion facilities and housing projects 
throughout the U. S. 

The estate also included assets 
of $9,000,000 left by Nash’s wife, 
Mrs. Jessie Hallack Nash, who died 
a year ago. ° 

Nash died last June 6 at the 
age of 84. Most of the estate was 
left in trust for the benefit of his 
two daughters, Mrs. Ruth N. Bliss, 





|Grosse Pointe Farms, Mich., and 


Mrs. Mae N. Brenton, Beverly 
Hills, Calif. Nash’s sister, Mrs. W. 
W. Eldridge, Washington, was 
willed $500 a month. 








ELECTED BY MISSISSIPP! DEALERS—At the annual convention of Mississippi Automobile 
Dealers Assn. convention in Biloxi, the following officers were chosen: George Sugg, V. M 


Box, Corinth, vice-president; 


L. Flowers Hamrick, retiring president, 


Greenwood; R. F 


Cross, Meridian, president; Max McLaurin, Jackson, vice-president; S. E. Kissman, Cleveland 
secretary-treasurer; Harry McArthur, Hattiesburg, NADA director. 


Government Plans for Oil 


W/4SHINGTON.—Plans for con- 
serving the nation’s petroleum re- 


serves, which are under considera- 
tion by the National Security Re-| 


sources Board, would cause drastic 
changes in the entire economy of 
the industry, oil authorities believe. 


High on the list of conserva- 


tion measures suggested by the | 


board is a recommendation that 
domestic crude production be re- 
duced as soon as possible by one 
million barrels below the maxi- 
mum efficiency rate. 

In order to make up for this loss 
to consumers, the board suggested 
increasing imports, finding more 
wells, and, in the next decade or 
so, obtaining more oil from a syn- 
thetic industry and restricting the 
use of oil. 

The program, a preliminary staff 
report on “A National Liquid Fuels 
Policy,” was prepared under the 
direction of Wallace Pratt, former 
vice-president of Standard Oil Co. 
(N. J.), and formerly consultant 
with the board. 

The NSRB is a government 
agency charged with preparing 
industry and the nation in the 
event of any emergency. 

Further suggestions include much 
stricter rationing of supplies to 
civilians in the event of war—a 
rationing program which would be 
approximately twice as rigorous as 
the one used in the last war. 

In order to prepare for any emer- 
gency, the board recommends “over 
the next three years”: (1) Maxi- 
mum possible diversion of man- 
power and critical materials to the 
petroleum industry, domestic and 
foreign. (2) Efficient use of these 
materials and men. (3) Maximum 
substitution of other fuels, coal 





Probe Reports 


Knetzer Got 


Cars From GM Workers 


ST. LOUIS.—Whether Robert L. | 
Knetzer’s source of automobiles at | 
wholesale prices was from employes | 
of General Motors factories is being | 
investigated as a result of a state- | 
ment made last week by Andy An- | 
derson, a Peoria (Ill.) used-car | 
dealer. 

Anderson said that Knetzer or- 
ganized a syndicate of eight to 10 
dealers who gave him a large sum | 
of money on his assurance that he | 





DEALERS DONATE DOLLARS FOR SAFETY—Death traps gid dividends for mayor's s&fety 
committee in Chicago. William D. Reagan, president of 


presents check for nears Se to Mayor Kennelly. Check represents junk sale proceeds after 


huge jalopy bonfire in 
the city's streets of death-dealin 


ptember which climaxed the association's three month drive to rid 
jalopies. Left to right, members of CATA committee: | 
James F. Goodwin, Seymour Lewis, William D. Reagan, Edward L. Cleary and Kennelly. | 


could get cars at wholesale prices. 
Anderson said that as far as he 
knows he and one 


ones of the syndi- 
cate who did not 
receive a_ single 
vehicle. 
Admitting that 
Knetzer had paid 
him part of the 
money he had de- 
posited, after he 
had made strong 
demands for its 
return, Anderson 
refused to deny or confirm that he 





R. L. Knetzer 


had been repaid $40,000. He said | 


Knetzer began repaying him in in- 
stallments starting last March. 
Anderson said Knetzer told 
members of the syndicate he had 
arranged to get the cars from a 
union organization in Detroit. 
Knetzer said, according to Ander- 
son, that the new GM labor con- 
tract allowed UAW-CIO employes 
to buy cars at dealers’ prices. 


In Detroit, GM spokesmen de- 
clined comment on this, but said 
some non-economic revisions were 
made in the UAW contract at nego- 
tiations early this year.) 


“Knetzer,” Anderson continued, 
“said 200,000 employes had put in 


hicago Automobile Trade Assa.,| orders for cars but not all wanted 


them. He told us the union busi- 
ness agents were buying up the em- 
(Continued on Page 52, Col. 1) 








other are the only | 





Seen Peril to Industry 


and natural gas, for liquid fuels 


|in heating and power-generating 


plants. 

In addition to increasing im- 
ports, the report seeks to speed 
up worldwide exploration for oil 
and make it available to all na- 
tions. It also wants increased ex- 
ploration on this continent for 
possible use by the U. S. 

The board is reported in favor 
of high prices for petroleum prod- 
ucts in order to discourage shifts 
to oil for industry and home-heat- 
ing uses. 

Gradual establishment of a syn- 
thetic fuel industry and changes 
in refineries, both here and abroad, 
to make possible further cracking 
of residuals into lighter oils, were 
other recommendations by the 
board. 


Packard Nets 
Over $9 Million 


In 3 Quarters 


DETROIT.—Packard Motor Car 
Co. reports consolidated net income 
of $9,488,336 for the nine months 
ended Sept. 30. 

This is equal to slightly over 63 
cents per share earnings on the 
15,000,000 shares of no par common 
stock outstanding, after provision 
of $5,814,000 for estimated income 
taxes. 

For the corresponding nine 
months of 1947, the company listed 
a net loss of $131,478. 

Consolidated net sales of $164,- 
325,977 was the highest peacetime 
volume for any comparable period 
in the company’s history. For the 
1947 nine-month period, sales vol- 
ume was $94,494,102, 

George T. Christopher, Packard 
president and general manager, 
said, “The company’s encouraging 
earnings picture thus far in the 
year parallels a highly gratifying 
gain in production over last year, 
greater than that of any motor car 
maker. 

“Packard output—despite the loss 
of 41.5 working days, due mainly 
to suppliers’ labor difficulties—is 
running at a new high postwar 
rate some 72 percent ahead of 
1947.” 

Packard directors declared with- 
in the nine-month period dividends 
totaling $5,250,000. A 15-cent-per- 
share payment was declared Feb. 5 
and paid March 29 to stock of 
record March 6, On Aug. 30, direc- 
tors declared a 20-cent-per-share 
dividend payable Oct. 18 to stock- 
holders of record Sept. 18. 


ICC Schedules 


‘Rail Freight 


Increase Talks 
WASHINGTON. — The Interstate 


|Commerce Commission announced 
| here that it will open hearings Nov 
|/30 on the general 13 percent rate 


increase asked by the railroads. 
At the same time, the ICC re- 
vealed that it had rejected the rail- 
roads’ petition for an immediate 8 
percent advance in freight rates. 
The ICC said it will take evidence 
when the hearings are opened for 
an 8 percent hike to be collected 
while the commission considers the 
request for a 13 percent increase 


|on a long-term basis. 
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yw it Teddy Roosevelt who 
said every man needs to devote 
some time and money to the im- 
provement of the profession or 
trade from which he earns his live- 
lihood? I think this statement is 
more appropriate under today’s 
conditions than when the thought 
was expressed some 30 years ago. 

Dealers, by attending the NADA 
convention in San Francisco the 
latter part of January, can con- 
tribute something to the trade’s 
solidity and unity. But aside from 
contributions to the trade, there are 
many personal benefits to gain. 

Of course, dealers from the 
Pacific coast and mountain states 
will be there in unison. I am urg- 
ing dealers from all over the 
country to attend this convention 
in San Francisco. 

Dealers have gone through the 
hectic war years. They need a 
change and a vacation. Many of 
them have planned Pacific coast 
trips. Now is a good time to put 
those plans into action. Enjoy the 
visit and embrace many of the 
benefits offered by the national con- 
vention—the trade in which you 
make your living, a trade in which 
you have cast your future. 

os > t 


Training Period 
For Your Staff 


pers to conventions are legiti- 
mate business expense. Your 
absence from your dealership will 
prove a training period for your 
staff. You have been making money 
this year. Perhaps the time will 
never come again when you will 
have this opportunity. 

It is important that you embrace 
this opportunity now to go to the 
San Francisco convention, since 
perhaps there will never be a na- 
tional convention on the coast in 
future years. A great many dealers 
feel that NADA has grown so large 
that ultimately it will be impossible 
to continue the policy of moving 
the convention from city to city. 
Ultimately a permanent location 
will be selected. 

Associations that have grown 
large have centered upon one 
community, principally Chicago, 

because it is the one city in the 
center of population that has the 
facilities to handle such conven- 
tions. 

In the first place many dealers 
assert that the national convention 
should be in a town that is con- 
venient for the greater majority of 
dealers. In the second place, if the 
equipment show is ever going to 
be built up where it will help finan- 
cially to support the NADA, a per- 
manent location must be selected. 
In the third place, the expense at 
one location is considerably less 
than when the convention is moved 
around. 

a * * 
Permanent Location 


Considered Likely 


for instance, for NADA to pay 
the expenses of moving the staff 
and board of directors to a point 
removed from the center of popu- 
lation is considerable extra cost. 
The executive committee has 
considered this question on many 
occasions. Sooner or later it will 
no doubt come to the conclusion 
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that all interests will be promoted 

and the association’s strength, 

both numerically and financially, 
would be benefitted by a perma- 
nent location. 

NADA regional vice-presidents 
have followed a practice in the last 
few years of calling regional con- 
ventions. When a permanent loca- 
tion is selected, these regional con- 
ventions can be expanded and ex- 
ploited. 

So come to the convention this 
year. The profits you will derive 
personally will come from the for- 
mal programs of the convention 
sessions, Leaders in this field will 
excite your thoughts and stimulate 
your ambitions. But of even greater 
value will be your opportunity to 
meet other dealers and talk about 
your business. 

a7 +. + 


Go to Convention; 


You’ll Get Ideas 

S RAY CHAMBERLAIN so 

aptly says, dealers who stay at 
home are apt to get in a rut. You 
need the change of leaving home 
for a few days. You will get new 
viewpoints, a refreshed picture. A 
change is a rest. Bring your wife 
along. She is your partner. Special 
entertainment is provided for her. 
You both will make friends. You 
will enjoy the equipment exposi- 
tion. It will keep you abreast of 
new developments in maintenance 
and shortcuts in mechanical oper- 
ations. 

But remember, aside from the 
personal benefits, as Teddy Roose- 
velt so well said, you owe an 
obligation to your trade. Here is 
a chance to make a contribution 
by your mere presence. Strong 
forces are always at work to 
oppose your welfare. Here is a 
chance to have your say at the 
sessions and take an active part 
in the proceedings. 

Go to San Francisco this year! 


Arizona Parley 


Opens Dec. 11 


PHOENIX, Ariz. — The annual 
convention of the Arizona Automo- 
bile Dealers Assn. will open Dec. 11 
at the San Marcos hotel in Chan- 
dler, Ariz., it was announced by L. 
M. Berge, association president. 


THE a VOTED ea DEALERS—New officers i Sa elected by Florida Automobile Dealers Assn. at the annual con- 


vention in. St. Petersburg (left to right, front row, ed, legal counsel, Orlando; R. F. Harrison (Chevrolet), Marianna; 
B. Elliott ett (Ford Pahokee; William Catlin (Studebaker), ‘jacksonville: Henry seaceee, vice-president Chevrolet), Madison; T. B. McHahey, 
ao" esident ( meyiter?,, Miami: Saxton Uevd, ny esident (Buick) Daytona Beach in H. King jr. { wick) senior Yice-president 
mmediate past president, Griend do; C. S. Broo Dodge), Gainesville; L B. Giles (Buick), vice-president, Tampa; Stanley Peeler 
tCaailtec). vice-president, West Palm ich; | re Pro oe k), WADA re Tallahassee. and Walter C. Fg jeneral 
ee. Orlando. Standing, left to right: A. & Adcock (Buick), Peters a Gna Clark (Chrysler), Orlando; J. Sneed (Ford), 
Ft. Pierce; Harold Case (C evrolet), Ft. Myers; W. M. Acree ( y Deland; iley Grantham wwe + Live Oak: Wein A. McRae 
{Ford). Jacksonville; Hammond Jones (Chevrolet), Lakeland; J. W. mine (Ford), Panama City; C Tutan ge , Coral Gables; Wilson 
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Universal Car Test Needed, 
Wright Tells Florida Assn. 


ST. PETERSBURG, Fla. — Uni- 
versal adoption of some form of 
car inspection was urged last week 
by NADA President Ben T. Wright 
before 600 delegates to the most 
successful convention in the his- 
tory of the Florida Automobile 
Dealers Assn. 


Other speakers emphasized the 
need for dealers to take inven- 
tory and put their houses in 
order. 

Charles S. Brooking (Dodge), of 
Gainesville, was elected president, 
succeeding Byron H. King jr. 
(Buick), who became senior vice- 
president. 

Hinting at legislation affecting 


Chicago FRB Rules 


On Demonstrator Sales 


CHICAGO. — According to the 
Chicago Automotive Trade Assn., 
the Chicago Federal Reserve Board 
has ruled that extension of credit 
on the sale of demonstrator cars 
to auto salesmen is not exempted 
from Regulation W unless the 
dealer certifies by letter that the 
vehicle will be used “principally as 
a demonstrator and necessary in 
the salesman’s business.” 

This interpretation has been sus- 
tained by the Washington office of 
the FRB, which said that such an 
opinion is not confined to Chicago, 
according to a letter from Frank 
A. Giroux, assistant general coun- 
sel of NADA. 


NADA ‘Give-a-Day’ Drive 
Nets 2,757 New Members 


WASHINGTON.—A total of 2,757 
new members have been added to 
the roster of the National Auto- 
mobile Dealers Assn. as a result of 
the “Give a Day to NADA” mem- 
bership campaign, it was an- 


nounced at the organization’s head- 


quarters here last week. 

These new affiliations bring the 
NADA list of members to a new 
all-time high of 35,011, it was 
said. 

The campaign was under the di- 
rection of Charles C. Freed, of 
Salt Lake City, who is chairman 
of NADA’s Membership committee. 

The association now has more 
than 80 percent of the franchised 
new-car dealers of the U.S. who 
sell more than 90 percent of the 
new cars and trucks distributed to 


the public, an NADA spokesman | 


said. 
The Illinois state association, 


Maryland Dealers 
Fete 100 Millionth 


BALTIMORE, Md.— J. C. (Cab) 
Darrell, manager of the Automobile 
Trade Assn. of Maryland, reports 
dealers are planning a large lunch- 
eon party at the Sheraton Belve- 
dere Hotel Nov. 18 to mark produc- 
tion of the 100,000,000th automobile. 

A prominent speaker is on the 
program and about 250 dealers and 
guests are expected to attend. 


with 174 new members, led the 
list of state bodies in the num- 
ber of additions, according to the 


tabulation given Automotive 
News. 
Other state groups reporting 


more than 100 new members listed 
their additions as follows: Minne- 
sota, 139; Indiana, 129; Missouri, 
117; Nebraska, 114; Oklahoma, 109: 
Ohio, 107; Wisconsin, 106, and 
Texas, 105. 

The North Carolina and Ten- 
nessee associations each report- 
ed the addition of 98 new mem- 
bers. 

Although the final reports were 
closed Oct. 25, the work of tabula- 
tion continued for some days after 
that, it was stated. 

It was pointed out that the GAD 
membership drive in New York 
state did not open until Oct. 24 
because of special conditions there 
which made the delay advisable. As 
a result, only members signed on 
the opening days of the drive are 
credited to it. 

Executive Vice-President Charles 
Henderson of the New York asso- 
ciation was quoted as saying he is 
confident the Empire state would 
exceed its quota of 125 members. 

The feeling was expressed at 
NADA headquarters that the im- 
petus gained by the GAD cam- 
paign will quite likely be felt for 
some time, thus adding still more 
names to the organization’s mem- 
bership roster. 


business, U. S. Senator Spessard 
L. Holland of Florida told the 
dealers that the next session of 
Congress will have to do some- 
thing about inflation. 

“I am appealing to you,” he said, 
“to think about this problem, and 
to help in its solution.” 

J. Saxton Lloyd, Daytona Beach, 
past president of the association, 
told dealers that the auto produc- 
tion and international outlook was 
cloudy. 

To be ready for whatever might 
occur, he urged dealers to take in- 
ventory and put their houses in 
order, as did Walker Williams, gen- 
eral sales manager of Ford, whose 
talk was reported in the Nov. 1 
edition of Automotive News. 

NADA’S Wright emphasized 

the need for dealers to stand 
united. He also advocated child 
and adult education in safety and 
driver training for high school 
students. 

A step-by-step program which 
dealers might use to improve em- 
ployer-employe relations through 
non-financial incentives was dis- 
cussed by Guy B. Arthur jr., na- 
tional employe relations ‘authority. 


He suggested better selection 
and training, job security, oppor- 
tunity for advancement, setting a 
good example for employes in re- 
lation with the public and fur- 
ther efforts to inspire employes 
to work willingly. 

John. W. Stokes discussed income 
tax problems and W. G. Schick, of 
GMAC, spoke on time sales man- 
agement. Other speakers were John 
Kilgore, motor vehicle commis- 
sioner; W. J. Steed, association 
legal counsel, and William C. Lan- 
taff, attorney for the Miami asso- 
ciation. 

In a parade of beautiful girls, 
each representing an auto manu- 
facturer, Betty Rodes, appearing 
for Nash, won first prize and the 
title of “National Auto Queen.” 


On the House 


uick), Winter Floren R. W. 
easurer, Tampa; Ed ‘Lee, vice-president (Stud shoher). 





erce Cadillac), Miami. 
and Leo J. Adeeb (Chevrolet), Miami Beac 


Parley to Open 
Wednesday for 


Okla. Dealers 


OKLAHOMA CITY.—The 15th 
annual convention of the Oklahoma 
Automobile Dealers Assn. will open 
here at the Hotel Skirvin this 
Wednesday (Nov. 10), and will con- 
clude the following day, it is an- 
nounced by H. Mead Norton, presi- 
dent, and R. Thornton Scott, gen- 
eral convention chairman. 

Program for the two-day conven- 
tion is as follows: 

Wednesday: 9:30 a.m. to 5 p.m., 
registration in Skirvin Tower lobby; 
2 to 3:30 p.m., dealer section meet- 
ings. 

Thursday: 8:30 a.m., directors’ 
meeting and breakfast, 9:30 a.m. to 
12:30 p.m., general ‘business meet- 
ing; 12:30 p.m., ladies’ luncheon and 
style show; 1 p.m., luncheon for 
dealers and male guests; 2 p.m., ad- 
dress of welcome by R. Thornton 
Scott; 2:05 p.m., talk by Roy J. 
Turner, governor of Oklahoma; 
2:20 p.m., talk by L. J. Buckland, 
trade editor: 2:50 p.m., talk by H. G. 
Weaver, director of ‘customer re- 
search, General Motors Corp., and 
6:30 p.m., banquet and floor show, 
followed by an informal dance. , 


Dealers to Meet 
Nov. 21-23 in 


7. * * 
West Virginia 

WHITE SULPHUR SPRINGS, 
W. Va.—The 15th annual conven- 
tion of the Automobile Dealers 
Assn. of West Virginia will convene 
at Hotel Greenbrier here Nov. 21-23, 
according to T. A. Galyean, chair- 
man of the convention committee 
of the association. 

Speakers on the program will in- 
clude Arthur H. (Red) Motley, 
president and publisher of Parade, 
on “How Well Are We Minding Our 
Own Business”; Edmund Harding, 
humorist, and A. W. Zelomek, econ- 
omist. 

Dealers are invited to bring their 
wives inasmuch as a ladies’ com- 
mittee has arranged for special pro- 
grams of entertainment. 














Ford is in the midst of changing a lot of titles, but there'll be no 
change in the executive's duties. .. . Most important to date involves 
Benson Ford, who now is vice-president and general manager of 

Lincoln-Mercury division; prior to resignation of 
Tom Skinner as general manager, the younger 
ae grandson was vice-president and director of 

Missouri 


association has passed its 1,000- 


membership goal, reports Manager Joe Schlecht. 
... Pennsylvania association has a nifty idea: 
Polling its members on what they liked, or 
didn’t, about the 1948 convention, as a guide 


for future meetings. . . . Portland (Ore.) deal- 
ers were host to Oregon City dealers at a 
dinner, in reciprocation for a recent dinner 
staged by latter group. . 
Eric Blackwell, managing director of the South 
African car manufacturers association, dropped in the other day; 
fears his country’s car imports may soon be cut because of severe 
dollar shortage. . . . There’s been a trend lately among state asso- 
ciations to stage their conventions at resort cities, in other states. 
This may be okay in these times, but when things settle down it 
seems to me that it would be much better to hold conventions in 
home states so the greatest number of dealers might attend... . 
Are Messrs. Gallup, Roper and Crossley looking for jobs? 
Petre WEMHoFrr, 
Editor. 
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Capsule Comment 


Despite the so-called political experts, President Truman 
and the Democrats swept the nation’s elections last week. 
Maybe the people still like the New Deal. 


Independent car producers have boosted their 1948 out- 
put 30 percent over the same period in 1947, while the “Big 
Three” has shown a gain of only 4 percent, an AUTOMOTIVE 
NEWS survey shows. 


Hats off to an aggressive group of manufacturers! 


AUTOMOTIVE 
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Security, fair treatment and opportunity rate one, two 
and three with employes, with wages ranking only fourth, 
it is revealed by an NADA poll. 

Indicating that attempts to “buy off” employes isn’t 
the whole solution. 


Auto wreckers are scrapping more automobiles today than 
at any time since before the war; the decline to an all-time 
low of 1.67 percent of cars in use has been halted, the 
National Auto Wreckers Assn. reports. 

A boon for safety, too. 


ao state legislatures will get bills providing for 
compulsory periodic inspections of motor vehicles, along 
with various other types of legislation designed to promote 
highway safety. 
Another boon for safety? 
a * * 


All trucks produced after Jan. 1, 1949, will carry plates 
showing the gross-vehicle-weight rating of the vehicles, in- 
dustry officials have decided. Previously some makes carried 
GVW ratings while others did not. 

This should make for uniformity in state tax regu- 
lations. 
* e a 

Some oil sources say that it may be 25 years—maybe 
never—before high-octane gasoline will be available for 
high-compression engines of the 12.5 to 1 variety. 

Oh, oh! 


Communists and other dissidents in the UAW-CIO are 
accelerating their attempts to torpedo new-car production 
increases, it is reported. 

Thought we got rid of them guys. 


Fisher Body plans two new plants in the Pittsburgh area 
to be near steel sources; McLouth Steel Corp. plans $18,- 
000,000 expansion of its Detroit-area facilities to aid Motor 
City car producers. 

Keeping coals in Newcastle. 


+. word in edgewise’ 


During the absence of Publisher 
who is attend- 





By Fred R. Cooper 
Sales Vice-President, Kaiser-Frazer 


NOW THAT George Slocum, the 
regular keeper of Hdgewise and our 
favorite foreign correspondent, is 
returning from 
abroad, it be- 
comes my pleas- 
ant privilege to 
hang out the 
“welcome home” 


sign. 

And in behalf 
of my colleagues, 
thanks, George, 
for your always 
illuminating, ob- 
jective and inter- 
esting coverage 
of the European auto shows. 

I think the industry sales leaders 
who filled in for you these last few 
weeks are to be complimented, too, 
for they covered their subjects well 
and have left me scant little to say 
that hasn’t already been covered. 

However, there is one aspect of 
this business that I think might be 
expanded a bit—and that is the 
subject of Service. There can be no 
exaggerating its importance, for in 
the long pull the “service” becomes 
more important than the “sale.” 

+ > * 


WHETHER IT be a new or a 
used car, the dealer can sell it only 
once, but the service relationship 
can be—should be—long, pleasant 
and mutually beneficial to customer 
and dealer alike. 

I think it is extremely fortunate 
that right now, at a time when the 
public has the greatest travel com- 
plex in the history of the nation, 
the service consciousness of the 
vast majority of auto dealers is at 


We, whose job it is to direct 
sales methods and distribution, 
quite naturally would like to as- 
sume much of the credit for this 
vast growth of service conscious- 
ness, but in all honesty, I think 
we must ascribe the greater part 
of this development to the effects 
of World War II. 

The facts are that the domestic 
transportation situation engendered 
by the needs of war disclosed, as 
nothing else could, the absolute 
necessity for an enlightened service 
policy as the prime requisite of 
every successful automobile dealer- 
ship. 

. > o 


HOW WELL we recall that, 
when there were no cars available 
to sustain even a token new-car 
sales volume, it was the dealers 
who expanded and improved their 
service organizations which did 
most to keep America on wheels. 
What with manpower, material and 
parts shortages, it was a tremen- 
dous and often disheartening task. 
But most of them were equal to 
the emergency, and it detracts 
nothing that many prospered inci- 
dentally in the process. 

It isn’t pleasant to think of what 
might have happened if the service 
departments had been unwilling or 
unable to accept the challenge. 
Imagine for a moment that all of 
our automobiles had stopped run- 
ning! It would have been impossi- 
ble for the nation’s workers to 
reach their jobs. Food, fuels and 
materials would not have been de- 
livered. Hardships would have been 
beyond description. The home front 
would have folded. 

History is always on the side of 
service. Cars—like boys—are sel- 
dom born bad; orphan cars of 
the past for the most part were 
children of delinquent dealers, 
dealers who failed to weld service 
with sales. 

It is indeed gratifying to look 
around us and observe how well 
this lesson has been learned, to see 
the increasing emphasis on service 
all along the line even in the face 
of the temptations to cut a few 
corners during the greatest sellers’ 
market the industry has_ ever 
known. 





Fred R. Cooper 


. * * 


SURELY THE fine sense of re- 
sponsibility shown by the majority 
of our dealers today is the best 
assurance of the future prosperity 
of the millions of Americans whose 
livelihood is dependent upon a 
thriving and secure automobile in- 
dustry. 

There is another side of service, 
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Teasing the Public... .’ 


© 
This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsi 


letters but you may sign your name 
used, if you so request. 


Small Cars 


When are the bigwigs going to 
desist from teasing the public 
about the lightweight, undersized 
auto? It is my contention that they 
never really intended to build one 
(after they began thinking about 
the situation) and never will. 

Such manufacture will be left 
to Crosley and such dubious pros- 
pects as Davis, Keller and Play- 
boy. It is also my belief that this 
is as it should be; so why all the 
continuation of glib talk? 

Please list current truck prices 
and also all 30-odd makes of trucks 
at least in one issue; I'd like to 
see how many brands of trucks 
there are manufactured now. Also, 
please show Austin, Anglia-Prefect, 
Playboy and Tucker, etc., registra- 
tions under “miscellaneous.” 

Keep up the sound, authentic and 
unbiased reporting.—Harry M. Tay- 
Lor JRr., Alpine, Tex. 


Hot Stuff 


George Slocum’s travelog appear- 
ing in Automotive News is really a 
high spot in journalism. 

I have followed every one, from 
the first which was written on 
board ship approaching France, 
down to the present one (Oct. 11 


too, which cannot be over empha- 
sized. I am speaking of the pre- 
cious reward of accomplishment. 

There is no greater justification 
for life than service, and no 
greater satisfaction than a feel- 
ing that you have utilized your 
own talents and powers to the 
utmost—not just for your own 
advancement, but for the good 
of all. 

After 30 years in the automobile 
business, I am more satisfied every 
day with the opportunity for serv- 
ice and the satisfaction that it 
affords. 


igned 
the assurance that it will not be 


Address Editor, Automotive News, Detroit 26, Mich. 





issue), in which he does a magnifi- 
cent job on the Turin Automotive 
Salon. Really hot stuff—Don Law- 
peR, The New Yorker magazine, 
New York City. 


Backs Diagnosis 


I know that the campaign for 
“diagnosis instead of guess work,” 
will pay off for the dealers who 
follow the course outlined. It takes 
time and patience and a lot of 
hard work to pioneer a new idea. 
I want to assure you of my best 
wishes in this undertaking.—Brucet 
Lanp, Hedges Pontiac, Indianapolis. 


Wrong Numbers 


May we call to your attention 
the error in your Oct. 18 issue, 
page 23, under the heading of 
“Dealer Doings” that the addresses 
of these two firms were incorrectly 
stated. Fred Jones (Lincoln-Mer- 
cury) is at 1201 S. Boston and Fred 
Jones (Ford) is at 13th and S. 
Boston, Tulsa, Okla.—Warren Lep- 
LEY, Manager, Fred Jones (Ford), 
Tulsa, Okla. 


Coming Events 


NOVEMBER 

Nov. 9—New York (Hotel Roosevelt). Ninth 
annual meeting and lunch. Automobile 
Old Timers. 

Nov. 10-11—Oklahoma City. Annual meet- 
ing of Oklahoma Automobile Dealers 
Assn. 

Nov, 14-16—Cleveland, Annual convention, 
Ohio Automobile Dealers Assn. 

Nov. 15-17—Richmond (John Marshall ho- 
tel). Automotive Trade Assn, of Virginia 
convention. 

Nov. 21-23—White Sulphur Springs, W. V4. 
(Hotel Greenbrier). Annual convention, 
Automobile Dealers Assn. of West Vir- 
ginia, 


Nov. 28——-Wyoming Auto Dealers Assn, con- 
vention. 
DECEMBER 


Dec. 3-4—Missoula, Mont, Annual conclave 
of Montana Automobile Dealers Assn. 
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A FACTORY WARRANTY 


IS A FACTORY RESPONSIBILITY: 


Kaiser-Frazer pays 100% of the bill on all warranty work. 
Kaiser-Frazer policy on warranty work is clear as crystal: 


The factory pays 100% of parts costs, at full retail price. 

The factory pays 100% of labor costs for such replacement. 
We believe in a square deal . . . and every Kaiser-Frazer dealer 
gets it. 

You who sell a KAISER or a FRAZER will suffer no loss from 
warranty work. Your customers’ cars will be well cared-for, 
wherever they may be during the warranty period. You will 
have no complaints of poor service because an out-of-town 
dealer didn’t see why he had to do your warranty work. 

The 300,000 cars we have built in two short years are well- 
serviced by the thousands of graduate mechanics trained at 
Willow Run. In two short years, the KAISER and the FRAZER 
have won a high place in the eyes of America. They are serv- 
iced by the fourth largest dealer service organization in Amer- 
ica. It is still growing. Keep your eyes on Kaiser-Frazer. 





KAISER-FRAZER SALES CORPORATION 
Willow Run, Michigan 
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Hears Marker... 





Setback in U.C. Prices 
Held Healthy Sign 


By Charles Cates 
Staff Correspondent 

DALLAS.—The current weakness 
in the used-car market was inter- 
preted by Carl E. Marker, president 
of the National Used Car Dealers 
Assn., as a phase of economic ad- 
justment now in progress in ad- 
dressing the Texas Used Car Deal- 
ers Assn.’s convention. 

The Dallas meeting drew a regis- 
tration of around 250, with 350 per- 
sons attending the final banquet. 

Marker, principal speaker at 


the exp 

Cnt Ge Sevens ot of a a 
good thing for the coun an 
also a good thing for the used-car 


He said that greater stability in 
the market would prove more bene- 
ficial to business in the long run of 
“continued over-all prosperity” than 
the nervous, fluctuating market that 
has prevailed up to now. 

The used-car men’s national presi- 
dent told the Texas dealers he is 
convinced that business conditions 
on the average will continue good 
and that periodic ebbs in used-car 
prices will be interspersed by up- 
swings because of the general high 
levels of business activity through- 


“The used-car industry,” Marker 
said, “will be benefited by all fac- 
tors that are good for the country. 
And in the matter of such restric- 
tions to credit as Regulation W, 
though the used-car industry is tra- 
ditionally opposed to controls, I 
doubt that we should go on record 
as opposed to anything that is for 
the overall good of the nation as a 
whole. 

“Used-car men have been expect- 
ing the slump in the market. It’s 
been in our minds constantly. The 
only trouble with us today is we 
won’t admit we expected it. 

“Since supply and demand alone 
govern the market, there is noth- 


Hoffman Heads 
Packard Zone 


DETROIT.—H. J. Hoffman has 
been promoted to Minneapolis zone 
manager of the Packard Motor 
Car Co. it was 
announced last 
week, Karl M. 
Greiner, Packard 
general sales 
manager, in nam- 
ing Hoffman, said 
he would succeed 
F. W. Gareiss, 
who has become 
manager of the 
Pa — zone. 

. offman, 45, 
M. 5. Hofman has been with 
Packard more than 27 years and 
prior to his new post was assistant 
icago zone manager. He joined 
Packard in 1921 and later was ap- 
pointed credit manager for the five 
Chicago retail branches. In 1945, 
Hoffman was selected to assist in 
developing Packard’s business man- 
agement program. The Minneapolis 
zone comprises eight states in the 
upper Midwest, including Minne- 
sota, N. Dakota, S. Dakota and 
Montana, and parts of Michigan, 
Wisconsin, Iowa and Wyoming. 





ing that occurs in its natural op- 
eration that keeps it from being a 
healthy market. You as a mer- 
chandiser help get and keep the 
market healthy. When this hap- 
pens, prices and profits will take 
care of themselves. 

“Turnover may not be so rapid 
but yet your stock and investment 
will be more secure. During the 
last three years a dealer didn’t 
know peace of mind. If he left his 
business for 10 days, he was like a 
newcomer when he returned. All 
that he did know was that every 
car he had on his lot was set there 
for more than the actual worth 
of it. 

“It will be a great feeling to go 
home at night, knowing that there 
can be no drastic drop in the mar- 
ket. It will be just as great a feel- 
ing to be able to go home and do 
all your gambling at rummy, with- 
out risking everything in a business 
in which you have invested every- 
thing you have, including your very 
heart and soul,” Marker concluded. 

The Texas dealers new board of 

directors named the following 
officers for next year: Sam Swain 
of Houston, president; R. W. 
Workman, Lubbock, vice-presi- 
dent, and Dick Wiley, Fort Worth, 
secretary-treasurer. 

The following were added to the 
board: M. L. McWhorter, Austin; 
Walter Wilson, Dallas; Damon 
Slater, Fort Worth; Claude Glass- 
cock, Tyler; and Guy F. Davis, San 
Angelo. Directors for San Antonio, 
Brownwood and El Paso are to be 


named later. 

Holdover directors are: 8S. N. 
Baggett, Abilene; Wallace Park, 
Amarillo; H. E. Dawson, Beaumont; 
C. W. Stuth, Greenville; Sam Swain, 
Houston; R. W. Worckman, Lub- 
bock; J. B. Caldwell, Paris; Right 
Brown, Port Arthur; V. O. Davison, 
Texarkana; Dick Smith, Waco, and 
Henry Hamilton, Wichita Falls. 

Significant action taken by the 
dealers, especially of interest in 
Texas, was a unanimous recom- 
mendation that all duties in con- 
nection with car registration and 
title transfers be transferred from 
county tax collectors to the high- 
way department. 

A committee composed of Lee 
Filgo, Dallas, chairman; J. B. Cald- 
well of Paris, and Dick Wiley of 
Fort Worth was named by retiring 
president William Freeman of Ama- 
rillo to pursue the matter further. 

Frank Ca Dallas, general 

counsel for the Texas Assn. of 
Automobile Finance Companies, 
disclosed that a similar proposal 
had been formally made by the 
association at its Galveston meet- 
ing. And he indicated that the 
matter would be presented to the 
board of the TADA for recom- 
mendation. 

E. J. Amey, director of the Motor 
Vehicle division of the Texas High- 
way Department at Austin, said 
that delays in clearance of title 
transfer papers by that department 
had been caused frequently by de- 
lays on the part of some county tax 
collectors in forwarding applica- 
tions received locally to the depart- 
ment at Austin. 

The proposed legislation would 
have the effect of shifting all duties 
in connection with the application 
for title, title transfers, and regis- 
tering of motor vehicles from the 
county collectors to the highway 
department. The highway depart- 
ment finally approves all titles, but 
applications are taken by the coun- 
ty officers. 





NEW DEALER OFFICIALS IN NORTH DAKOTA—Shown at the 1 ti 

ere Edgar berg {Ferd}, Grand Forks, vice-president; R. M. Fatland (DeSeto), Oakes a 
dent; r W. ie, Jamestown, retiring president, and George Dixon, executive secretary 
and business manager. 








MAKING PLANS FOR CHEVROLET DEALERS—The Chevrolet National Dealer Planning committee has 
(left to right, seated), W. E. Fish, assistant general sales manager; 
ittee co-chairman; P. T. Manning, Des Moines, chairman; C. B. Nye, Ath ; 
neral sales manager. Standing, Oscar D. Hajek, special assistant to T. H. Keating, _, sales 

L. Dibble, Pipestone, Minn.; D. J. 
Thomson, Ga.; M. W. Hallman, Rochester, N. 


——— 


at the Central office. At the meeti 
B. Mahoney, Denver: B. F. Knuth 

Applegate, Flint; |. X. Sarvis, assistant 
manager; E. E. Prolo, Santa Cruz, Calif.; 





maha, comm: 


«<< Harry Simpson Pa.; H. 
N. M;. ft. D. K Lansdale, Pa.; Earl Stamps, Scottsville, Ky.; D. M. Johnson, 
Streator, Salt Lake City, and |. G.' Burton, Milford, Del. 


Dealers Do the Talking 


Morrisville, 


DEALERS TELL PONTIAC—Present at the October’ dealer-factory conference at Pontiac— 
where dealers talk and executives listen under a maqene ee oo by Sales Manager 
. Mee’ 


Ward, were the following Pontiac dealers: W. 
Murray, White Plains, N. 


New London, mn.; V. L. 


Ardmore, Pa.; George King, Clegg-King Motors, 
Fr orwinckel, Clarion, Pa.; 


Cortiand, N. Y.; Frank B. 


Grier, Detroit; W. M. 


town, Ky.; Harold Duckler, West Allis, Wis. 


Packer, Detroit; W. J. 
et. W. 


. Abbott Automobile Co., 
Y.; C. M. Davis, Main Line Pontiac, 
Greensboro, N. C.; Newton 8B. Parker, 
E. G. Delehanty, Flushing, Mich; J. A. 
Edwards, Canton, O.; Sam cks, Elizabeth- 
Plummer, East St. Louis, Ill.; B. E 


Gridley oa wits. Kans.; William C. Culver, Cedar Rapids, la.; Edwin F. Schum, Fargo, 
0. &. R. 


Elkes, Tampa, Fla.; 


Wayne Kemmerly, Lake Charlies, La.; 


Wat W. Henry, 


N. D.; ; 
Tulsa, Okla.; Howard Smith, Port Arthur, Tex.; Mort Brown, Walnut Creek, Calif.; William 


H. Martin, 


Out-of-Court Pact Ends ; 


Lancaster, Calif., and Bill Spike, Chehalis, Wash. 


Glass Firm Trust Suits 


TOLEDO.—An out-of-court set- 
tlement has been reached here in 
the government's anti-trust action 
against glass companies. It left 
the Libbey-Owens-Ford Glass Co. 
intact. 

However, the agreement con- 
tained “severe” injunctions against 
alleged practices in restraint of 
trade. 

The Department of Justice had 
asked originally that Libbey- 
Owens-Ford, Pittsburgh Plate 
Glass Co., and American Window 
Glass, be reduced in status by 
means of enforced sale of prop- 
erty. 

Thus, the defendant companies 
escaped what had been described 
as a threat of “atomization.” But 
for the next three years the threat 
will hang over them. 

Under the settlement, the gov- 
ernment is permitted to reopen its 
case if it does not feel that com- 
petition has been restored to the 
glass industry within three years. 

In the meantime, an “absolute 
ban” is placed on future acquisi- 
tion of additional glass manufac- 
turing plants by Libbey-Owens- 
Ford, and on the purchase of any 
window glass plants by the Rol- 
land Glass Co., and the Fourco 
Glass Co. The latter firm is sales 
agent for four small window glass 
plants. 

Acquisition of additional sales 
and warehousing outlets was 
also forbidden for the next three 
years for Libbey-Owens-Ford, 
and for 10 years for Pittsburgh 
Plate. Both firms were also or- 
dered to increase their distribu- 
tors by 10 percent in the next 
four years. 

L-O-F and Pittsburgh Plate were 
also ordered to make available to 
all applicants, on a non-exclusive, 
royalty-free basis, 187 pate nts 
which they allegedly have kept to 
themselves through a_ two-way 
cross-licensing pact. An additional 
733 patents were ordered “made 
available” on a reasonable royalty 
basis. 

The National Glgss Distributors 
Assn., and unincorporated group of 
glass jobbers, was ordered to dis- 
band in 90 days. 

Several sales restraints were also 
made mandatory. Use of price or 
prediscount lists were outlawed, 
and firms were ordered not to use 
the “fair trade” device for con- 


trolling resale prices for the next 
three years. Neither will they be 
allowed to make any inquiry or 
investigation as to the ultimate 
place or price at which glass is 
resold, once it has passed into the 
hands of jobbers. 


L-O-F and Pittsburgh Plate 
were enjoined from sustaining 
any pacts entered into with for- 
eign firms, by which the latter 
agree not to ship glass into the 
United States. They were also. 
ordered not to invade certain for- 
eign markets. : 
The settlement ended litigation 

started by the government in 1945, 
charging eight glass companies 
and a jobber association with con- 
spiracy to monopolize the produc- 
tion of window, plate and safety 
glass. “ 

The out-of-court settlement was 

urged by Federal Judge Kloeb 
after the government finished a 
two-month presentation of its side 
of the case last May. 





Truck Outlet Started 


Merry Truck & Trailer Co.,, 
Greensboro, N. C., has been or- 
ganized to sell and r@pair trucks 
and tractors. Principals are E. C. 
Merry and Guy and Frank Turner. 








sessions 


completed quarter! 
kia.; M. 
3 C.F 


(ust 
. C. Caswell, Hollis, 
ens, 


Oden, Albuquerque, 


Y.; F. 8B 


Parts Rebuilders 
Assail Practices 


Of Auto Makers 


ST. PAUL.—More than 150 dele- 
gates to the annual convention of 
the National Assn. of Automotive 


_|Parts Rebuilders here last week 


resolved to continue a fight against 
alleged “restraint of trade” prac- 
tices by manufacturers. 

Particularly under attack was 
“the breaking up of old castings to 
prevent the sale of rebuilts.” 

The association elected Norman 
A. White of Minneapolis as presi- 
dent to succeed George Marquardt 
of Chicago. 

Also criticized at the parley were 
“so-called coercive practices” by 
major automobile parts makers in 
their “genuine” parts programs. 

White charged the term “genu- 
ine” as misleading. He said that 
most parts issued by automobile 
makers were the same as those 
made available to dealers by inde- 
pendent parts makers. 


Other officers elected were: J. W. 
Voulton, first vice-president; Al 
Woodruff, second vice-president; 
John McGuire, third vice-president, 
and R. A. Van Allen, secretary and 
treasurer. 

Directors named were: Al Holz- 
wasser, L. W. Smith, Rod Brim, 
George Krayball, Si Read, Thomas 
Vierling, Jack Nickerson, and Mar- 
quardt, retiring president. 


Hulgrave Heads 
GM Section 


DETROIT.—Appointment of Dan- 
iel F. Hulgrave as director of the 
purchasing and salvage section of 
the procurement 
and schedules 
staff of General 
Motors is an- 
nounced by C. E. 
Wilson, president. 

Hulgrave, who 
has been man- 
ager of purchases 
of the Cadillac 
Motor Car divi- 
sion, is succeed- 
ing H. L. Dingler. 
Dingler, for rea- D. F. Hulgrave 
sons of health, is being assigned to 
other duties. Hulgrave started work 
with Cadillac in 1908. 














HUDSON DEALERS SEE CONVERTIBLE—Chicago area Hudson dealers and Hudson Sales 
Corp. personnel held a special preview of their own ahead of the advance showing of the 
new convertible brougham in Chicago recently. The advance showing, to which the public 
was invited, was one of a series of 300 showings being held throughout the U. S. by dealers 
Record breaking attendance figures have been scored to date in showing in hotels, public 
buildings and dealer showrooms with over a million people crowding in to examine the 
car, the company states. The convertible has the ‘'step-down" principle of design and 
boasts a number of new exclusive features, including a Foldaway rear window said to give 
100 percent more rear vision, and a new rigid windshield header that nests a Puliman-type 
interior map light, twin sun visors and a radio antenna control knob. 
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onl Now 


A dealer can assure himself the 
best three seats in the automotive house when 
he qualifies for a Dodge dealer franchise. 


Any dealer can confirm this preferred 
position by observing the number of old and 
new vehicles in service which bear the proud 
Dodge and Plymouth names. 


Or better still, talk with Dodge and Plym- 
outh owners—and the fleet operators and 
business men who are served by Dodge ‘‘Job- 
Rated”* trucks. 

Foward-looking business men know the 
right ‘‘reservations’’ can be just as important 
in the automotive as in the theatrical world. 
The Dodge dealer agreement is the only one 


DODGE + PLYMOUTH - 


DODGE DIVISION OF CHRYSLER CORPORATION . 











of its kind to include the full sales and service 
potential of three great products — each enjoy- 
ing the confidence and loyalty of so many 
Owners in every community — a combination 
that truly commands the choice position of the 
industry. 





DODGE ‘Job-Rated’’ TRUCKS 


7900 JOSEPH CAMPAU, DETROIT 11, 


Cie 


MICHIGAN 
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Iowa Association 
Plans Five More 
Dealer Meetings 


DES MOINES.—The Iowa Auto- 
mobile Dealers Assn. last week had 
completed the eleventh in its series 
of district meetings scheduled in 
principal cities of the state this 
year. Five more are planned. 

Meetings have been open to both 
car and truck dealers, members 
and non-members alike. 

According to George Means, asso- 
ciation manager, the meetings thus 
far have not only given partici- 
pants the latest information on 
current and pending legislation, but 
have “provided the selling point for 
a lot of additional memberships.” 

Speakers at the meetings have 
included Byron C. Hawn, associa- 
tion president; Al Cohen, treasurer; 
Albert Kahl, Iowa’s commissioner 
of public safety, and insurance 
company representatives. 

The five remaining meetings in 
the series are Sioux City, Nov. 17; 
Creston, Dec. 2; Shenandoah, Dec. 
9; Clinton, Dec. 15, and Cedar Rap- 
ids, Dec. 16. 
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become a war president, are con- 


labor-management 

On the domestic side, most ad- 
ministration officials realize that 
only by sustained volume produc- 
tion can prices be brought down. 
ie Fre my may ask ao 
istri and get, authority to control prices 
baie 9 Biehten —but it is doubtful whether he 





L-M EXECUTIVES MEET ST. LOUIS ee Louis Lincoin-Merc 


with L-M executives = Left to re W. Gorman, St. Louis 


Penevite. i; L. Barker, Louis; 
H. T. oungren, vice- “president aoe Ford; 
ager; Mi al | St. Louis; Blackburn, St. Louis, Wt Benson Ford, general mana , of 
Lincoln-Mercury; Crai lain Wi; S. Burns, St. Louis; W. Bird. St. Louis; ee 


c. 
M. Vv We HB St. Louis; W. Schulz, St. Louis: E. A. Erickson, L-M parts and 
penenearios manager; L A “Sranite City, Wh; C' Weres, St. Louis: 6. H. pact and oo } se oe mee ieee 


L-M national service manager, and H. B. Daniels, supervisor of L-M districts. 
credit curbs. Price controls or any- 


Truck Freigh granting the increase to some/thing else affecting the welfare of 

2 8 7 Rates Up 400 firms doing over-the-road haul-|the automotive industry and trade 
1 Percent in Missouri ing in the state, the commission| Without down-to-earth, brass-tack 
JEFFERSON CITY, Mo.—Intra- 


oted that the 1 boost wil) | hearings designed to assure that 
state truck freight rates in Mis- |” ee t will) no monkey wrench is thrown into 


make truck rate increases since 
souri will go up about 21 recent the wheels of industry that should 
Dec. 1, according to the sake pub- | August, 1946, total about 34 percent. | be kept turning. 
lic service commission, which said |The first postwar hike was per- Vindictiveness, it is believed, 
it could not estimate the actual | mitted 28 months ago with a 13)| will be out, President Truman 
cost of the boost to shippers. In| percent authorization. wants peace and well-being for 


. Skinner, former L-M general man- 


blanket fashion over all industry. 








UNION 
No 





Lester C. Hunt 


* One of a series of ad- 
vertisements based on 
industrial opportunities 
in the states served by 
Union Pacific Railroad, 


Unite with Union Pacific in selecting sites and seeking new markets in California, Colorado, Idaho, 
Kansas, Montana, Nebraska, Nevada, Oregon, Utah, Washington, Wyoming. 


*Address Industrial Department, Union Pacific Railroad 
Omaha 2, Nebraska 


UNION PACIFIC RAILROAD 


Reaction to Election 


Government Believed Unlikely to Push 
Anti-Business Measures 
(Continued from Page 1) 


sidered the foreign factors dic- wants to 
tating a spirit of government- | manly possi 
teamwork. 









the people of this country. He 
to avoid war if it is hu- 
ble to do so. 

Meanwhile, stockpiling against 
war must go on until the proba- 
bility of war is dispelled 

But a White House spokesman 
told this correspondent that every 
effort will be made to see that 
industry gets, in fair share, all the 
raw material that possibly can be 


Crowley L-M assistant general sales manager:| would exercise such power in a| allocated to it to carry on. 


In Congress, of course, there is 
going to be a switch back to Demo- 
cratic control and a number of 
committees that have been friendly 
to so-called “big business” are go- 
ing to have new chairmen—Demo- 
crats instead of Republicans. 

+. > * 


UT the times and world condi- 

tions are such that it is not 
believed that business is going to 
be pilloried in a spirit of revenge 
despite the vicious campaign car- 
ried on against the Truman admin- 
istration and Democratic congress- 
men by the National Assn. of Man- 
ufacturers. 

The serious national and inter- 
national situations to be consid- 
ered rise well above petty action 
by any member of Congress or 
any government official or, for 
that matter, by either labor or 
management. 

In short, no big man, or big busi- 
ness, can afford to be small now 
and it is believed that a new day 
in cooperation is just around the 

corner. Truman _ will cooperate 
surely, if the other side will, as the 
story was told to Automotive News 
by a man who sits close to the 
top at the White House. And this 
conversation with him was carried 
on Wednesday evening after the 
results of the election were no 
longer in doubt. ‘ 


o 
UTO executives in Detroit did 


not take a despondent view to- 
(Continued on Page 49, Col. 1) 


Obituaries 
Ittleson, 77, Dies; 
Founded CIT 


NEW YORK.—Henry Ittleson, 
founder and chairman of the board 
of C.1.T. Financial Corp. and pa- 
tron of many New York charities, 
died here Oct. 27. He was 77. 

Mr. Ittleson played a pioneering 
role in the development of the con- 
sumer installment credit service 
which brought ownership of auto- 
mobiles and many other essentials 
of modern living within the reach 
of families of limited income. 

° . 


R. H. Patterson 

OTTAWA. — Richard Harold Patterson, 
45, formerly associated with Pinks, Ltd., 
and the Ottawa Motor Sales, Ltd., here, 
died suddenly at his home last week. He 
was employed at McMullen Supplies, auto 
parts firm, at he time of his death. He is 
survived by his yitew. 


William ‘I. Schult 
ELKHART, Ind.—William J. Schult, 77, 
secre -treasurer of Schult Trailer Corp., 
died here Oct. 20, following a heart attack. 
He is survived by his widow and a son, 
— J. Schult, president of the Schult 
orp. 





* > 
John Stirling 
ERIE, Pa.—John Stirling, former presi- 
dent of Stirling Brothers Co. (Dodge) here, 
died Oct. 18 in a local hospital after a long 
iliness. In recent years he was owner of 
the Patterson & Stirling heating firm. 


= Ney M. Sutlift 
KINGSTON, . Y.—Roy M. Sutliff, 56, 
president and treasurer of Colonial City 

Chevrolet, Inc., gua pe a 


Edwin J. Grimm 
ST. LOUIS.—Edwin J. Grimm, 59, vice- 
president and treasurer of Johnson-Grimm 
Motor Co, (Dodge-Plymouth), Webster 
Groves, St. Louis County, died at his home 
of cancer. 


Detroit Firm to Invade 


House Trailer Market 

DETROIT.—A 20-foot all-alumi- 
num trailer coach “designed for the 
low-price field” will be manufac- 
tured here by Detroiter Coach Co., 
Jack Liley and Frank D. Boynton, 
owners of the company, announced 
last week. 

Announcing their intention of 
making a bid for a substantial por- 
tion of the trailer coach market, 
they said that plans for a nation- 
wide distributing organization were 
underway. The firm operates two 
plants on the outskirts of the city. 
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_ Views"Behind'the News 









for people with hungry minds 


Mere facts and figures—the cut and 
dried stuff of bare existence—are not 
enough for some people. They want to 
know what’s behind the news and how 
it affects their daily lives, their jobs, 
their personal security, their futures, 
and their country. 

These are the people with hungry 
minds—the men and women whose 
appetites for a fuller life keep them 
always alert to new ways and means 
of improving themselves... new 
products for better living. 

That’s why so many millions of these 
men and women read THE AMERICAN 
MaGaZInE hungrily—and regularly. In 
the November issue, for example, 
Senator from Connecticut, Raymond 
E. Baldwin, a member of the Senate 
Armed Services Committee, paints a 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y., 
PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN’S HOME COMPANION 


first-time picture of the nation’s de- 
fenses in his authoritative article— 
“How Strong Are We?’ Another 
behind-the-scenes article—‘‘Town 
Meetings on the Rhine’’—tells you 
what happens when democracy and 
German officialdom meet head-on in 
the good old-fashioned New England 
way. Other important articles by 
important people—plus popular fea- 
tures and top-notch fiction—complete 
the mental menu. 

Yes, every issue of THE AMERICAN 
MAGAZINE — from cover 
to cover—is planned, 
written and edited to 
satisfy the hearty appe- 
tites of the millions of 
people with hungry 
minds, 








AN INVITATION... 
: To Meet the People with 
Plucis Hungry Minds 

Wn” Just off the press . .. is the new 
AMERICAN MAGAZINE Market 
Guide. Through its pages, you can 
get to know—down to the last 
detail—-the families that read THE 
AMERICAN MAGAZINE. What kind 
of men and women are they? What are their incomes? 
What are their buying habits? What are their brand 
preferences? 

Of particular interest to the automotive industry, 
for example, is a cross section readership survey that 
shows that two out of every five families in the 
readership of THE AMERICAN MAGAZINE plan to buy 
new cars this year or next. The Market Guide pre- 
sents a detailed picture of their buying plans—from 
make preference to means of financing the car 
purchase. 

For — interested in any phase of the auto- 
motive industry that appears in the Check List 
below, the Market Guide and maomeniney mate- 
rial from other recent surveys will be invaluable to 
their 1949 sales and advertising program. 


AUTOMOBILE CHECK LIST—The American Magazine Market Guide 


mManhtl guivt 


Automobile Buy- Make Gasoline 
ing Plans Year Model Motor Oil 
Automobile Bought new or Tires 
Financing used Tire tubes 
Automobile Automobile Usage Batteries 
Ownership Mileage driven Spark Plugs 
Number Automotive Supplies Anti-freeze 


For details on items pertinent to your business, please 
cheek the above and return to us with a letter requesting 
such information. 


THe American MacGazine, Reader Research Department 
250 Park Avenue, New York 17, N. Y. 


merican 


MAGAZINE 





BUD SCHIRMER (Detroit Manager) — H. A. PATTERSON - THE AMERICAN MAGAZINE, General Motors Building, Detroit 2, Michigan 
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ern plant, in one of the most charm- 
ing valleys in all the world and 
within sight of the eternally snow- 
capped Alps. 

Frost had already painted the 
landscape in the glorious colors 
of autumn. “It won’t be long 
now,” said Buergin, “before we 
can ski down from our homes in 
the foothills to the factory here 
for work!” 

Switzerland, as you know, is one 
of the few prosperous countries in 
all of Europe. Her currency, backed 
by gold, is held in higher esteem by 
the rest of the world today than 
even the American dollar! For more 
than a century, and although in the 
midst of countless warring nations 
, Re ae which have surged back and forth 

THE SMART MODERN HEADQUARTERS OF GM SUISSE—At Bi Switzerland, this plant ot the base of Ser ee 

enne, Switzerland, this plan 
employs 400 workers and has a daily output of 12 cars. holds, she has remained neutral. 


Slocum in Switzerland 


Sees Cars Built in Jewel-Box Plant 
Within Sight of Alps 

By George M. Slocum bled in the heart of Europe. Al-|for trucks and _ automobiles, per 

Publisher, Automotive News ready I am beginning to envy Paul capita, in all oe Burope. 


Bas Switzerland (Delayed). | Buergin, president of G. M. Suisse, 
—Have just spent a day inspect-|S.A., because this comparatively SELY foreseeing this prospect, | staff, turning out an average of 12 


ing the unique plant in which Gen- | small operation is carried on in a General Motors back in 1935/| cars per day, which may as well be 
eral Motors automobiles are assem- | perfect jewel-box of an ultra-mod-' organized the wholly-owned Swiss ' Cadillacs as Chevrolets or for that 


Stainless Steel in Trucks and Trailers 


ays of, ON 


TAINLESS STEEL has two outstanding advantages that make 
S it unsurpassed for building trucks and trailers that are hun- 
dreds of pounds lighter than ordinary lightweight construction 
—and that are much more enduring, too. 

Its amazing strength permits the safe elimination of every 
pound of useless weight. Its superlative resistance to corrosion 
permanently protects the equipment against weakening and 
deterioration. 

Owners put Stainless Steel equipment in a class by itself for 
earning power. And no wonder. 

The almost incredibly light weight that can be attained by 
Stainless Steel construction reduces operating costs on every 
empty run, The many extra pounds it adds to payload capacity 
mean extra revenue and extra profits on every freight haul. 

Stainless Steel pays dividends in other ways. It maintains its 
original good looks without painting. It withstands corrosion, 
wear, hard knocks and fatigue like no other metal. It not only 
looks like new but actually stays as good as new through years 
and years of service. That’s why it keeps maintenance and 
repair bills at rock bottom. 



































Her system of universal training, | manager of General Motors Suisse, S. A 


eight to eighty has a fixed duty to 
envy of the rest of the world. In Bienne (famed for generations of 
consequence of her century of fine watchmakers) and erected this 
peace, her people are prosperous 
and thus become the best market |OPerations got underway the fol- 
lowing year. 

Today it employs an average of 
400 workers, including the office 








Remember this, if you plan to use Stainless Steel 


... In U-S-S Stainless Steel we offer you a per- 
fected, service-tested Stainless, so uniform in 
composition, in finish and in fabricating qualities 
that it allows the widest latitude in design and 
lends itself to the most advanced manufacturing 
techniques. The result—equipment that will 
deliver the utmost in performance. 
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U-S-$ STAINLESS STEEL 


SPECIAL SECTIONS 




















bt 1a ae Ba tig PLATES ee) TTR 2 8 PIPE TUBES WIRE 


UNITED STATES STEEL AMERICAN STEEL & WIRE COMPANY, Cleveland, Chicago & New York 


CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh & Chicago COLUMBIA STEEL COMPANY, San Francisco 
@ NATIONAL TUBE COMPANY, Pittsburgh ’ TENNESSEE COAL, IRON & RAILROAD COMPANY, Birmingham 


UNITED STATES STEEL SUPPLY COMPANY (Warehouse Distributors), Chicage - UNITED STATES STEEL EXPORT COMPANY, New Yo’ 









modern plant in which assembly 











TALK OVER EUROPEAN AUTO INDUSTRY—Paul Buergin (right), president and genera! 
. A., Bienne, Switzerland, compares notes with George 
whereby every man or woman from M. Slocum, publisher of Automotive News, at Bienne. 


matter GM’s English model, the 
Vi From June, 1946, through 

ber of this year, this little 
plant had shipped 3,961 passenger 
cars which were completely assem- 
bled here. 

It is not the first time I have 
visited a so-called “assembly 
plant” for American cars in a for- 
eign country. I had expected to 
see the cars come in “boxed-for- 
export,” which means they are 
practically completed, except for 
removing wheels, fenders, etc., to 
reduce the cubic-foot displacement 
in ocean ing. 

But here at Bienne, the materials 
from the factories in America come 
in completely knocked-down, as the 
photographs accompanying this re- 
port will illustrate. Body panels, 
doors, fenders, etc., come just as 
they are taken from the steel 
presses and nested into boxes for 
compact shipping. Even the frames, 
transmission housings, etc., are re- 
ceived disassembled and usually not 
machined. 

So far as I could see, only the 
motor-block assembly was received 
complete, and even here it was nec- 
essary to add all of the electrical, 
lubrication and cooling requisites, 
before the motors could be given a 
thorough block test before installa- 
tion in the chass is. 

= 2 

r- WAS interesting to see the body 

jigs for the welding operations 
on sO many models, as this opera- 
tion necessitates. When I was there, 
Chevrolets were coming down the 
line, but they showed me they were 
getting ready for a new model 
Vauxhall which would be taking its 
place in the plant for the next two 
or three weeks’ operation. 

Of course, all of the upholstery 
material comes in bales, and bolts 
of mohair and leather were piled 
high in this department. The paint 
and finishing equipment were up to 
the latest standards employed in 
the States, and I had the feeling 
that they were a little more gener- 
ous with the man-hours in this de- 
partment than we are at home. At 
least the final paint jobs easily 
matched the best I had seen on the 
fancy body-makers’ jobs on the 
salon floor at Turin. 

Each car as completed is given 

a thorough road test and sent 
back out for as many as re- 
quired to correct the most minute 
discrepancy. It took me back in 
memory to the days in Detroit 
when many of the men, who have 
headed our great factories in 
later years, were road-testers. 
When Packards raced Chalmers 
on Grand Blvd, and traffic police 
pulled over to the curb to let them 
Pass and wager on the winner! 

At this writing the cost of a Chev- 
rolet 4-door sedan, f.o.b. Bienne, is 
(Continued on Page 22, Col. 1) 





BOXES! BOXES!I! BOXES!!! — They contain 
GM parts from America for the plant at 
Bienne. The salvaged wood from the crates 
furnish enough wood to heat the pliant. 
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FOB FACTORY 


Power Brakes on Cars 
Pose Cost Problem 


(The opinions expressed herein are those of Columnist Allen and are not 


necessarily those of 


Automotive News.) 


By A. H. Allen 
| erry BRAKES for passenger cars appear about as far 
0: 


ff 


in the planning of the industry’s engineers as ever, 


despite the belief of many that they would contribute much 
to the ease and convenience of motor car operation, espe- 


. 2 e-— —_ 
cially for women drivers, aS? yyotors, Ford, Briggs and Ameri- 


well as to effective stopping. 


Drawback centers around the 
high cost of providing the neces- 
sary equipment, such as compres- 
sors, valves, air storage tanks, etc. 
—assuming, of course, the pressure 
type of air brake is what is con- 
sidered best. 

Vacuum booster systems have 
been developed, principally for 
trucks, operating off manifold vac- 
uum, but they would not seem to 
have the positive firm action of a 
pressure-type system. The chief en- 
gineer of one of 
the larger manu- 
facturing compa- 
nies in the high- 
er-price field, said 
recently he could 
see no immediate 
possibilities for 
power braking in 
his company’s 
product. What his 
- brake specialists 
are more con- 
cerned about is 





A. H. Allen 
the difficulty of cooling present 


brakes properly, in view of the 
restrictive effect of continually 
hanging more sheet metal on 
bodies and fenders. 


Normal cooling air currents are 
interfered with seriously by the 
sheet metal of “pontoon” sides, 
bulbous fenders, fender skirts and 
the like, so that brake drums, un- 
less they have ample area, are apt 
to overheat in rugged service such 
as encountered in mountain driv- 
ing. 

> > 


Slush Problem 


NOTHER factor which more 
overhanging sheet metal on 
bodies and fenders shortly will 
bring to the front is their ability 
to become free of accumulated 
snow, slush and ice thrown up by 
wheels. 

It is a familiar sight in winter 
months to see ch of com- 
pacted slush under front fenders 
almost a cubic foot in size. Ordi- 
narily they will drop off if the 
fender is given a sharp conk with 
the heel, but a sudden drop in 
temperature will freeze the mass 
in place, adding greatly to the 
weight of the car and pbdssibly 

interfering with steering. 
Perhaps some system for de- 
icing the undersides of fenders 
would be in order. The aircraft in- 
dustry quickly licked this problem. 
One simple method would be to 
coat the metal with an “electro- 
film,” applied like ordinary paint, 
into which a light current could 
be conducted, sufficient to loosen 
attached ice. 
* 


* 7 
Steel Sponsors 


cLOUTH STEEL CORP.’S nov: 
el idea of persuading steel 
strip customers to assume $8,000,- 
000 of second mortgage 4 percent 
10-year notes to assist with financ- 
ing its new $18,500,000 steel mak- 
ing project in downriver Detroit is 
regarded as a clever method of 
raising necessary financing for an 
expansion project. 
Trade circles indicate the prin- 
cipal “assumers” of the second 
mortgage notes were General 


Registrations Top 


Million in Iowa 


DES MOINES, Ia.—Iowa has is- 
sued more than 1,000,000 motor ve- 
hicle licenses this year for the first 
time in its 44 years of vehicle 
licensing. 

With two months of the license 
year still to go, total registrations 
Stand at 1,007,694, of which 714,423 | 
are automobiles, Total registrations | 
in 1947, the previous high year, | 
were 951,926, | 


can Metal Products. There is lit- 
tle doubt where these creditors 
will place much of their carbon 
steel strip business over the next 
10 years, and meanwhile Mc- 
Louth can use some of the profits 
on the tonnage to retire the 
notes, along with $10,500,000 in 
notes assumed by the RFC. 
The question is whether McLouth 
can operate the electric furnace 
plant and rolling mill and sell the 
strip steel at a competitive deliv- 
ered price with other steel plants 


Metal 


\ an 


ea ES ae 


LIGHT 


TAKES SUN-SQUINTING OUT OF MOTORING 


producing strip from open-hearth 
steel. It has been almost axiomatic 
for many years that the cost of 
electric furnace steel is bound to 
be higher than open-hearth grades. 
However, McLouth enjoys advan- 
tages of proximity to customer and 
raw material (steel scrap) sources 
which would offset added costs of 
melting. At the same time, Great 
Lakes Steel Corp. at Ecorse is a 
leading supplier of open-hearth 
steel strip, making full use of simi- 
lar advantages. 
+ 


* * 


New Buying Method 


URCHASING of automotive al- 

loy steels according to H band, 
or hardenability, specifications in- 
stead of by chemical analysis is 
now followed by a majority of the 
automobile, tractor and aircraft in- 
dustries using these materials, 
whereas three years ago there was 
negligible use of the practice. 

To produce a closer control of 
hardenability, which is what the 
user wants, it is necessary to main- 
tain a closer control of the total 
chemical analysis, although the 
steel mill source is permitted a 
slightly wider range in analysis 
limits of individual alloying ele- 


ments to facilitate a proper bal- ! 


ancing of the composition. It is 


Gives scientific eye protection. 

Is never in the way. 

Does not change outside appearance of car. 
Lasts the life of the car. 

Reduces harmful glare 85-88%. 

Easily installed in an average of 15 minutes. 


VISILITE IS AVAILABLE FOR EVERY '42—'48 CAR. 
SUGGESTED LIST PRICE: $9.75. 

EXCEPTIONS: Cadillac, Olds "98, '49 Lincoln, '49 Mercury, '49 Ford, 
Packard, '48 Hudson: 


$12.50. 
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Scott Motor 


Scott Motor Co., Inc., Fair Bluff, 
N. C., has been organized with 
capital stock of $150,000 to engage 
in the automobile business. Prin- 
cipals are Sam Scott jr., Charles 
Scott and I. M. Scott. 


likely that buying of the heat treat- 
ing steels to chemical analysis 
specifications before long will be 
entirely outmoded. 


William Uliman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 


ORDER NOW! 
SEE ADVERTISEMENT 
BELOW 





VISILITE CORPORATION, Box No. 1211, Saginaw, Michigan 
Send us: 


Visilite sets, make of car 
é Vater wks Visilite sets, make of car 
at $9.75 list less 40%, or $5.85. 

| EXCEPTIONS: Cadillac, Olds "98, ‘49 Lincoln, ‘49 Mercury, ‘49 Ford, Packard, 
'48-'49 Hudson: $12.50 list less 40% or $7.50. TERMS: Open account, 10th 
net prox. 

NASH DEALERS: WE NOW HAVE VISILITES FOR YOUR 1949 MODELS 

| 
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FILTER 


stu pedditional Legitimate Profit Abecessory 


FOR 
Lasting Customer Satisfaction 


VISILITE 


visors, goggles, and movable gadgets were not the answer. 
VISILITE IS! No loss of vision. No wind resistance. Optically true. No traffic 
light trouble. Equally effective against sun and headlights. 
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Many States Considering Controls ove 
Drive on Finance Abuses Spreading 


NEW YORK.—New and broader 
state laws to curb abuses in the 
field of installment selling and 
financing will be proposed in a 
number of 1949 state legislatures, a 
survey indicates, in continuation of 
a trend which has spread slowly but 
steadily in recent years. 


Of the laws of this type already 
in effect in nine states, some are in- 
tended only to require full disclos- 
ure of all charges and terms in con- 
nection with retail installment sales. 
Others are more comprehensive and 
provide for regulation of interest 
rates. Some relate only to install- 
ment sales of motor vehicles, while 
others cover all forms of install- 
ment merchandising. 


Latest state to enact such legis- 
lation is New Jersey, which has a 
new law requiring full disclosure 
of all charges on the part of mer- 
chandisers selling goods under re- 
tail installment contracts. It does 
not regulate rates, but requires 
sales finance companies to file 
rate charts in current use. 

It also provides for the licensing 
and regulation of persons engaged 
in buying retail installment con- 
tracts from retail sellers. Banks, 






trust companies and national banks 
are subject to the law’s provisions 
but are not required to obtain li- 
censes. One of the most important 
features of the measure, which went 
into effect Oct. 1, 1948, provides for 
proportionate rebate upon prepay- 
ment prior to maturity. 

Mercnants selling goods on a time 
basis for $3,000 or less are required 
by New Jersey’s law to give each 
buyer a statement containing the 
following information: The cash 
price; the amount of the down pay- 
ment; the unpaid balance; the cost 
to the buyer of any insurance pro- 
cured on the goods; the amount of 
the time price differential, which is 
the amount in excess of the cash 
price to be paid by the buyer for 
the privilege of purchasing on the 
installment plan; and the balance 
owed by the buyer, the number of 
installment payments required and 
the amount and date of each pay- 
ment necessary to pay off the bal- 
ance. 

A bill aimed at abuses and over- 
charging in the field of installment 
sales financing failed of enactment 
at the 1948 session of the New York 
state legislature but is expected to 
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come up again for consideration 
next year. Introduced by a joint 
legislative committee which con- 
ducted an interim study of the sub- 
ject, the proposed legislation would 
provide that any buyer may volun- 
tarily discharge in full his obliga- 
tions in advance of the time set for 
the final installment with propor- 
tionate rebates of the credit service 
and other charges. 

New York state adopted a num- 
ber of laws in 1941 designed to 
improve installment selling prac- 
tices, including requirements for 
full disclosure of contract terms 
and conditions. 

A Michigan legislative interim 
committee has been gathering in- 
formation before recommending 
new laws to “cure all abuses in the 
present practices of financing and 
insuring automobiles.” The Detroit 
Better Business Bureau has urged 
the enactment of Michigan legisla- 
tion similar to the Pennsylvania 
motor vehicle sales finance act of 
1947. The Detroit bureau proposed 
legal ceilings on finance charges, 
enforcement of the breakdown of 
insurance, finance and any other 
charges at time of sale, prepayment 


The Newspaper of the Industry 





COURTESY CAR—This Pi 
Tom's Auto Service, Inc. (Chrysler-Plymouth), 
A. Amatucci jr. (left), vice-president of the dealership, and Lawrence L. Joyce, service 


manager. 





jouth station wagon is used to transport service customers ot 


ashington, to their offices. Shown are Thomas 





of contracts and fair rebate on un-,rington recently asserted that an 
used charges, and a criminal pen- | investigation by his department, in 


alty sufficiently severe to curb 
abuses. 

Michigan’s motor vehicle title act 
already requires disclosure of infor- 
mation relating to finance charges 
and insurance costs when motor ve- 
hicles are sold on installment sales 
plans. 

Massachusetts State Insurance 
Commissioner Charles F. J. Har- 


* 








Tus 
35,253 
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The Czechs have been checked in 


. . . 


Don't tax your memory too much. 
It may give municipal and higher 
governmental units an idea to do 
it their way, which will hurt. 

. . . 

There is going to be some yelling 
that all the pig isn't in the pig 
iron. On the other hand, some of 
the politicians most critical of the 
latest rise in steel quotations will 
be right there wailing for more 
when the next pork barrel bil! 
comes up. 


. 
PR and ‘PR’ 
The tag of being someone's 
“poor relations” can come to 
dealers now lacking in good pub- 
lic relations. 
. 


Lure of Transport 

About 18 percent of the World 
Wa: Il veterans who started ¥ 
business with the help of a GI 
are in the transportation field, 
ating everything from tax 
and trucks to airplanes, 
ferries. 

Veterans Administra‘ 
at the figure in a 
ness loans made from 
August, 1947, an 
third most popular, 

. . 


Klevator at To 


The elevator 
most widely 


subways and 

A market 
Industries, In 
ing firm, sho 
carries more 
« year while 
age of 792,73 
ly; street ca 
045,387,000; su 
airplanes, 13,00 


Dividends U 
Publicly repo 
payments by 
porations during 
174,000,000, or 18 
the $4,402,300,000 
Department of Co 
In December, »5 
amounted to $1,126,1 
covase of 17 percent a 
100,000 recorded in D 
The figures both for 
the entire year include 4 






liely reported cash divide 
bursements, which accound 
about 60 percent of all cash 
dends paid 


Looking im. 


By Bob Finlay | 

Managing Editor 
CiuCAGo. We dropped in mi 
4Tucker last week to find out 
how his expected baby was coming | 
along. | 
abi. ” The baby wasn't in sight, but the 
~"* tubor pains were evident around the 
tg Vast plant which Tucker is leasing 
S59? trom the government. That was to 


0. 1, of course, is Preston Tucker 











On Progress 


-| were revealed back in December, 


DETROIT. MARCH 1, 1948 


U.S. Plants 


Autos May Feel 
Delayed Impact 
Of Steel Price 


By Jim White 
Staff Writer | 
(CONSUMERS eventually will bear 
4 the burden of recent price in- 
creases on semifinished ste 
dustry sources indic: 
However, it is 4g 
prices will 
time, at 
wage 
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Output Hits New Postwar Record; 
Build 116, 786 in Week 
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adership of everyone 


AL TOMOTIVE 
toe a 


tia 


now in its 


weekly news 
Used Car Prices, ete 
CeO a ok 
furnish a flow 


dense so 


that “he who runs may read.” 


Pett eet 


who counts in the automotive in 
and vital statistics—Production, 


major market in the United States and abroad 
of news which our editors analyze 
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More than a hundred local correspond- 
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The box-office test of 


readership is proven by the fact that 85.4% renew year after 


i tae met 
90.1°% ) 
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whatsoever ee 


Published weekly 
ot ek) Oe ee 
Offices New York, Washington 


her 


mn request from 


himself — ebullient, tal¥ 
ing—he gives the impression’® 

lone knight taking on the giants of | 
the industry. At times he sounds 
crazy as a loon. After looking over 
the layout, you wonder if maybe he 


isn't crazy like a fox. 
. . . 
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HERE are few industry men 

who, in confidential moods, 
haven't scoffed at Tucker and his 
dream. They have had a lot of fun 
over it. 





Since the details of his bid to 
bring out a revolutionary new car 


1945, the Tucker story has led 
through night-club deals, congres- 


Pam uate | ee 


Sat Tititit | 


at Detroit by the 
e VM. Slocum, Publisher 
(hiceage, Los Angeles 


Sample Copies 
ete 


ge Commission. 
7 . . 


ys Tucker, still bubbling with 
enthusiasm, winds up in the big- 
gest manufacturing plant in the 
world, the public loves him and has 
invested some $15,000,000 in his en- 
terprise, while the dealer network 
is almost complete with 1,637 deal- 
ers and distributors putting up 
more than $4,000,000 at the rate of 
$20 for each car they expect to 
(Continued on Page 27, Col 1) 
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dels 
models, sched- 
eduction in April, 
d by a completely 
ne, it was announced 
by Benson Ford, vice- 
At and director of the Lin- 

“Mercury division 
Lincoln has offered only 12- 
cylinder engines since 1932, al- 
though prior to that time an eight 
was used. The Lincoln Continental, 
which is due for restyling later 
this year, will continue to feature 
a 12-cylinder motor, it was 
learned. 


purts and 
e Securities 









The 1949 models will be offered 
in two series, the Lincoln and the 
Lincoln Cosmopolitan (understood 
to be the higher-priced line). Eight 
body styles will be available and 
both cars will be new “from road 
to roof,” including completely new 
chassis, Ford said. 

“Our new eight-cylinder engine 
is new right from the blueprints 
up, designed to provide a new 
mark in overall performance,” 
Ford declared. “We have given it 
exhaustive tests over all kinds of 
terrain.” 
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February’s Total 
Down 40,000 


Packard and GM Car 
Production Sets Mark; 
Chrysler Accelerates 


By Bernie Thomas 
Staff Writer 
GTEPPED-UP schedules through. 
out the industry sent U.S. auto- 
motive production to a new post- 
war high last week. 

According to Automotive News 
compilations, 86,494 cars and 
30,292 trucks—a total of 116,786 
vehicles—rolled off this nation’s 


It was an increase of about 7,500 
units over the previous week's ac- 
counting, which on revision showed 
77,480 cars and 29,637 trucks—a to- 
tal of 107,117 units. It also topped 
the 116,071 car and truck total es- 
tablished the week of Dec. 20, 1947, 
for the previous postwar high. 


The Big Three accounted for 


~ | 82,815 of all the cars and trucks 


built in this country last week, as 
Chrysler's four passenger-car divi- 
sions put the most substantial of 
general output hikes into effect 
. . > 
(CHRYSLER'S passenger car out- 
4 put in all divisions spurted to 
19,600 from 13,439 the week before, 
when Detroit plants got a late start 
and Los Angeles operations were 
idled as a result of the recent in- 
dustrial gas situation. 


General Motors’ passenger car 
output went up to 36,574 last 
week, a new high for GM, com- 
pared with 34,577 the week before. 
Chevrolet registered more than 
50 percent of GM's car output in 
both instances. 

Ford output dropped slightly as 
its assembly plants around the na- 


“ | tion neared completion of 1948 Mer- 


cury schedules. Ford built 15,539 
cars last week, compared with 
15,889 the week before 
Percentagewise, the most sub- 
stantial output hike of the past 
week took place at Packard, where 
car output jumped to a postwar 
high of 2,014 from 1,327 the week 
before. 
* 7. @ 
’ AISER- FRAZER production, 
which has been on a curtailed 
basis recently because of parts 
shortages, is in for still a deeper 
cutback, it was announced last 
week 
As of this coming Friday, the 
Willow Run assembly plant will 
resume operations on a single- 
shift basis. There will be no pro- 
(See OUTPUT, Page 30, Col. 3) 


Production 


Automotive News Estimates 
U. S. Cars, Trucks 
116,786 


107,117 


Last Prev. 1947 
Week Week Week 


For complete production totals 
by makes, see table, page 33. 





cooperation with the state police, 
uncovered instances in which in- 
stallment financed used-car pur- 
chasers were charged exorbitant in- 
terest rates. 

Harrington turned his informa- 
tion over to the Boston Municipal 
court in what he said was the be- 
ginning of a campaign “to stamp 
out insurance racketeering prac- 
tices by which an unscrupulous 
few have victimized hundreds of 
unwary Massachusetts citizens.” 

A bill is expected to be introduced 
in the 1949 Minnesota legislature to 
require automobile and truck deal- 
ers to get licenses from the alate 
banking commission if they are to 
handle any time payment finance 
papers that charge over 8 percent 
simple interest. 

An interim study has been in 
progress in Indiana to determine 
whether that state’s laws relating 
in installment loans and consumer 
credit should be amended during 
the 1949 session of the Indiana leg- 
islature. 

Such legislative action as is pro- 
posed in this field in various states 
next year will be an extension of a 
trend which has seen such meas- 
ures increasingly advocated in re- 
cent years. New Jersey’s enactment 
of a law this year was preceded by 
1947 adoption of laws attempting to 
curb sales financing abuses in Con- 
necticut and Pennsylvania. Other 
states which have some form of spe- 
cial legislation dealing with the 
subject include California, Indiana, 
Maryland, Michigan, New York and 
Wisconsin. 


300 D.C. Dealers 
Hear vanderZee 
Extol Milestone 


WASHINGTON. — Right square 
in the midst of the Washington 
election tumult, nearly 300 metro- 
politan area automobile dealers 
went serenely about the business 
of saluting the building and dis- 
tributien of 100 million motor ve- 
hicles at a dinner here Wednesday 
night, sponsored by the Washing- 
ton Automotive Trade Assn. 

The dinner was the first of a 
series of such events to be staged 
throughout the country by the 
automotive industry and trade. The 
principal speaker was Vice-Presi- 
dent A. vanderZee of Chrysler, who 
traced the story of motor car build- 
ing and distribution from the first 
“horseless carriage” down to the 
latest 1949 model. 

He also dwelt on the industry’s 
struggle for good roads and the 
many tough battles to defeat un- 
fair and burdensome legislation di- 
rected at “the new toy of the rich,” 
as the automobile was termed in 
its early days. 

VanderZee’s talk was broadcast 
by ABC from station WMAL in 
Washington. 

At the speaker’s table were Har- 
lan V. Hadley, representing the 
AMA; M. R. Darlington, director, 
Inter-Industry Highway Safety 
committee; Managing Director 
Robert Kneebone, Assistant Direc- 
tor Donald Barnhart and Genera! 
Counsel Robert Deo of the NADA; 
Fred L. Haller, long-time secretary 
of the WATA and NADA director- 
elect for the District of Columbia, 
and D. C. Traffic Director George 
Keneipp. 

WATA President Earle Baker 
welcomed the guests and then 
turned the meeting over to Tom 
Wheeler, Plymouth dealer, chair- 
man of the meetings and atten- 
dance committee. 
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e’re not suggesting that automobile designers get their ideas 


from women’s hats, or that millinery designers get their ideas from 
automobiles. But women do like things that go together, and when it 
comes to choosing a car, they are likely to “try on” as many cars as 
they do hats! That’s why it’s important to pre-sell them, and keep them sold, 


in the magazine that nearly a million more women buy and believe in... 


ladivs heme JOURNAL 
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DETROIT.—In competing for to- 
day’s market in the used-car field, 
the Packard Motor Car Co. reports 
it is taking steps to train its dealers 
in reconditioning appearance. 


Packard Reconditioning 


Dealer Package Contains Everything Needed 
To Give Used Cars ‘New Look’ 
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Kit 





car, Packard has produced a kit of 
reconditioning materials for the 
dealer that is designed to do every- 
thing to make that used-car look 
like new.” 


Crosley Claims 
Station-Wagon 
Output Lead 


CINCINNATI. — Crosley Motors, 
Inc., has become the world’s largest 
manufacturer of station wagons, it 
was claimed last week by Powel 
Crosley jr., president. The company, 
a producer of lightweight automo- 
biles, began making this model a 








not new in the automobile indus- | ™-4ye = iining the ee ae ’ 
renew head linings, re-grain win- 
try, but Packard said it intends to | iow moldings and renew rubber 


help its dealers with the newest | goor mats. Chrome can be restored 
approved method to give out- | to original appearance in 10 min- 
standing service to customers. utes, Packard said. 
For a small amount of money per The factory said arm rests can 
a soon ede. Goins, eam te ae 
i rayon can re- 
Borg Warner to Export newed with special heavy hair- 
Miracle Power Products flock; kick panels repaired and 


TOLEDO.—Appointment of Borg-| flocked. Included in this kit is a 
Warner In 0 1 Co ~ 4 special flock gun that sprays this 
rner International Corp. a8 €X-| sock material, which after appli- 
port distributors for Miracle Power) jotion resembles © Se shee 


and dgf-123, was announced here! nish, 

last week by H. G. Kreis, sales man-| 4 new low-cost method that has 

ager, AP Parts Corp. been satisfactorily proven and 
Distribution throughout United | tested by Packard is said to assure 

States and Canada will be continued | lower and faster turnover of quality 

by AP Parts Corp. at Toledo, Kreis | repair jobs. 

said. The plastic patch, which is an ac- 





LIZZIE AND LADY—The 75th anniversary of the founding of Dobbs 


Ferry, N 
Dobbs Ferry Motors (Ford) an opportunity to show thousands of local citizens 
ress in Ford automobiles. The 1915 Model T carries two of the oldest citizens o' 


ry and the ‘4%er some of its local “youngsters.” 


cessory to the kit, repairs damaged, | that it can be used for garage, floor 
rusted-out body sections, panels and | and showroom maintenance as well 
as - pogo 3 parts in bins, acces- 
sories on es, and has many 
An application requires no spe- | other uses in addition to used-car 


fenders. 


cial tools, and is helpful in car | work. 
and truck repair jobs where fire 
is a hazard, because no heat or 
flame is required. 

To clean cars for reconditioning, 
a heavy-duty vacuum cleaner is 


covery. 


Packard said, and is versatile in | using the kit. 
* 





“...and Read Slowly Before Bringing to Boi 


Good cooks are not born; they’re made. 
At least in Boston they are! For here The 
Boston Globe is a daily source of menus, 
recipes and other matters of more than 
passing culinary interest. They fill the edi- 
torial columns in our Women’s Section . . . 
help Globe readers tempt jaded appetites 
and balance household budgets. 


Of interest (at least to our readers, na- 
tional food advertisers and ourselves!) is 
the fact that during a typical two-week pe- 
riod The Boston Daily Globe ran 34% more 
lines of food news than the next standard 
size Boston daily newspaper, 85% more 
than the tabloid newspaper! 


Obviously this is one good reason a re- 
cent survey of 2,000 Boston newspaper 


y #F 


readers showed that of those women who 
read The Morning Globe AND any other 
Boston newspaper, 64% rated The Morning 
Globe’s household and women’s news best! 
60G rated The Evening Globe best! (Paper 
B—47%; Paper C—45%; Paper D—404; 
Paper E—14%; Paper F—8%.) 

And no doubt this helps explain why, in 
1947, 86% of those grocery product adver- 
tisers who used two Boston newspapers 
bought The Boston Globe and one other 
Boston newspaper! 

Yes, Boston’s best- 


read is definitely 
Boston’s best buy! 





The Boston Globe 


MORNING e 


EVENING e 


SUNDAY 


National Representatives: Cresmer & Woodward, Inc., New York, San Francisco, Los Angeles Osborn, Scolaro, Meeker & Co., Chicago, Detroit 






Heading this program for Pack- 
ard is Jack Carr, service promo- 
tion manager, who is in charge of 
all reconditioning schools, 

a is Se all of its 
service representatives in the art of 
offered featuring wet and dry re-| using these materials at a series of 
service schools throughout the U.S., 

A vacuum of this type will clean | so that they in turn may convey to 
thoroughly with only one operation, | the dealer the proper procedure for 








year ago. 

Production of the all-steel station 
wagons at Crosley’s assembly plant 
at Marion, Ind., totaled 22,932 since 
last November, Crosley said. The 
automotive industry as a whole 
turned out approximately 72,000 of 
the general-utility cars during the 
first nine months of this year, with 
Crosley Motors contributing more 
than 30 percent of the total, he 
added. 

“The station wagon has definitely 
outgrown the country-club set,” 
Crosley said. “The one-time luxury 
vehicle has now become a family 
car, doing a great variety of trans- 
portation chores for families in all 
income groups.” 

Demand for lightweight station 
wagons has developed also among 
various retail trades which employ 
them in commercial delivery serv- 
ice, Crosley said. This applies, he 
said, particularly to dealers in low- 
priced merchandise which cannot 
absorb high delivery costs. 

In 1940, production of station 
wagons in the United States totaled 
25,000, Crosley added. Manufacture 
of this model is likely to exceed 
100,000 this year, he said. 


Hilty Gets Tooker 
As Aide at Reo 


LANSING.—R. D. Hilty, general 
sales manager of Reo Motors, Inc., 
has announced the appointment of 
John Tooker as 
assistant general 
sales manager. 

A 23-year man 
at Reo, Tooker 
was in Reo’s cost 
department in 
1929, and became 
sales distribution 
manager in 1935. 
He was named 
sales engineer in Fr. . 
1938, and Wash- . # Bey 
ington representa- John Tooker 
tive from 1941 to 1943. He was a 
member of the company’s adminis- 
trative staff at the time of his ap- 
pointment as assistant general sales 
manager. 


Detroit of West 


Figures Show Auto Role 


Of Los Angeles 


LOS ANGELES.—Southern Cali- 
fornia will absorb at least 6 per- 
cent of the total world production 
of automobiles by 1952. 

This forecast was made last week 
by the Automobile Club of South- 
ern California in heralding the 
growth of the Southland’s automo- 
tive industry during the postwar 
years. 

“Los Angeles is now recognized 
as the second most important auto- 
motive center in the world, han- 
dling approximately $2,250,000,000 
in annual, overall business,” a club 
spokesman said. “This total is 
about equal to the assessed valua- 
tion of all property in Los An- 
geles.” 

He said it is estimated that some 
5,000,000 autos will be registered in 
California within the next four 
years, 3,000,000 of which will be in 
the Southern California area. 

Other figures showed that there 
are now 10 new car assembly 
plants, approximately 2,200 used- 
car merchants and nearly 7,500 
service stations in the metropolitan 
Los Angeles area. 

It was pointed out that this re- 
gion’s 10 assembly plants have an 
annual capacity output in excess 
of 250,000 cars, with an f.o.b. value 
of more than $400,000,000. Sales on 
cars, parts and repairs by new-car 
dealers total approximately $1,200,- 
000,000 annually, the club said. 





K-F Dealer Moves 
Robert Vernon, Inc. (Kaiser- 
Frazer), Raleigh, N. C., has occu- 
pied new and larger quarters at 
112 W. Davie St. 
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at TEST 


To Increase Sales—Display nationally advertised 
products like Auto-Lite Batteries and Auto-Lite 
Spark Plugs, that customers in 9,720,000 families 
regularly read about in The American Weekly. 






TOL: sod Male TCU 
DEALERS—Displays of nationally adver- 





=~ 


pee a , tised products let your customers know that 
All r 0-Li i F y _eet Fr you sell the leading brands they see adver- 
nd a . . : 

4 tised in big national magazines. Auto-Lite Bat- 


SPARK PLUGS S 


zz SS teries and Auto-Lite Spark Plugs are two prod- 







aes ucts they see regularly in the biggest national 

a Ar magazine—The American Weekly. 10,346,000 men 
and 1,288,000 teen-age young men regularly read The 
American Weekly —make sure they know you sell these 
Auto-Lite products by building prominent displays. 


More Millions Read 
The American Weekly 
Than Any Other Magazine 


Feature the products in your store that are 
nationally advertised in The American 
Weekly, because The American Weekly 
reaches more families (9,723,695) from 
coast to coast than any other magazine. 
Would you like to know how many families 
in your community read The American 
Weekly? Write to Promotion Dept., 63 
Vesey Street, New York 7, N. Y. 


ay 
A Hearst Publication 
63 Vesey Street, New York 7, N.Y. 


THE MAGAZINE DISTRIBUTED FROM COAST TO 
COAST WITH 20 GREAT SUNDAY NEWSPAPERS =e 
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AUTOMOTIVE WASHINGTON 


Activity to Take Spurt 
In Capital Now 


By William Ullman 


Washington Correspondent 
As’ THIS COLUMN writhes its way painfully from a bat- 
tered old typewriter, the people of this great nation of 
ours are, for the most part, at the voting polls up and down 
the land to determine a very important question. Why this 
correspondent is not out casting a vote—as every good citi- 


zen should on such an occa-® 


sion—is because he is a resi- 
dent of the District of Co- 


lumbia. Here, along with convicts, 
idiots and such like, we are denied 
the right of franchise. 

And after this election, as after 
many others in the past, the charge 
doubtless will be made that a lot 
of idiots did vote because at the 
moment they were not confined to 
insane asylums. 

For some time there hasn’t been 
anything exciting — automotively, 
that is — though there is lots 


a-brewing. The 
top men, who 
make new rules 
and _ regulations 
and issue vital 
orders, have been 
marking time in 
many important 
matters. With 
the voting over 
and much doubt 
removed about 
who is going to 
be what from 





William Uliman 
here on, we | can look for more ac- 
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|some very bad for others. 
* * * 


Dealer Probe Ready 
_— ARE many matters of 


vital import to the automotive | 


industry and trade to come up for 
action in the new year—first in 
committees and then in Congress. 
There is hardly a phase of motor 
car manufacture, selling or opera- 
tion that will not have its day. 

For example: Rep. Macy’s com- 
mittee on questionable trade 
practices, which for many weeks 
has been investigating a lot of 
serious charges made against 
automobile dealers in the District 
of Columbia and nearby Mary- 
land and Virginia, is practically 
all ready for action. 

The investigators have their find- 
ings about complete to hand to the 
House committee when that group 
settles down to business. With all 
the weeks of fanfare over the 
charges that have been made—all 
the questionable practices that 
have been hinted—some of them 
downright dirty—a public—or even 


tion—some very good for many, | 


i 


| 
| 
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OPENS WITH PRIZE CONTEST—Henry Kearns, formerly past president of the U.S. Junior 


| Chamber of Commerce, will soon open his new 
Kearns has arranged to have a San Gabriel valley sweep- 


Tunas Bivd., San Gabriel, Calif. 
stakes with prizes for the winners. 


This contest is open to boys and girls. 
the old-fashioned Harold Lioyd hobby horse in competition with each other. 


Lincoln-Mercury dealership at 222 W. Las 


They will ride 
Over 300 


entries have been received and the event will take place in the showroom. Serving hostesses 
will be Pat Mellen, Alhambra's selection for Miss America and Queen of Alhambra's "Hi 


Neighbor" celebration oss 


a private—hearing has not yet been 
decided upon. 

If the hearings are called they 
may prove to be sensational. If 
they are a success from the stand- 
point of the committee on ques- 
tionable trade practices, they may 
spread throughout the United 
States. 

Just now the committee’s funds 
are low and money would have to 





VOGUE 


She is interested in 


the fashion value of everything she buys. 


And the car with fashion value is the car 


she sees in Vogue. 


S: GOEFS 





and her princesses. 





be appropriated for an across-the- 
country investigation. 
” + * 


For Congressmen 


De AvuTomoTive News present 
the motor car dealer’s side? 
Well, one dealer must think so, 
anyway. 

Not long ago there came to this 
correspondent’s office a check from 
a dealer in a Southern state with 
instructions to put two members 
of Congress from that state on our 
mailing list to receive AUTOMoTIvs 
News regularly. 

The dealer said in his letter 
that he would like for those two 
members of Congress to know 
more about the automotive trade, 
and that he had told them he 
‘was going to subscribe to Auto- 
motive News for them. 

This correspondent, of course, 
feels quite proud, for the subscrip- 
tion was sent to him and it may 
be assumed, we hope, that this 
enterprising dealer is a reader of 
this column and that in it has 
treated national legislative matters 
intelligently. 

* * . 
‘Trust? Hearings 
At HEARINGS set to begin here 
Nov. 15, the House Small Busi- 
ness committee will consider 
whether Federal Trade commission 
anti-trust enforcement should be 
transferred to the Department of 
Justice, and whether anti-trust 
laws should be strengthened and 
penalties increased. The relation of 
mergers to the issue of monopoly 
also will be studied. 

This hearing will climax a se- 
ries in the field during which 
small businessmen, including 
manufacturers, distributors and 
retailers, testified. Many far- 
reaching questions were raised by 
various witnesses, according to 
reports. 

As a result, some sentiment for 
divorcement by law of distribution 
from manufacturing is said to exist 
among committee members. 

Proposals that a federal fair 
trade practice law be enacted also 
were heard, while complaints were 
made that FTC does not adequate- 
ly enforce the Robinson-Patman 
anti-discrimination and _ similar 
acts. 


Cars Top Cycles 
Cheaper to Operate, 
Kansas City Finds 


KANSAS CITY.—The cost for 
each mile of operating a police car 
is 1.3 cents less than for a motor- 
cycle, the police department an- 
nounced here, 

Reporting on the September costs 
of operating motor cars, the police 
department reached a figure of five 
cents a mile, which includes every 
element of operation, maintenance 
and depreciation. 

The cost of operating the depart- 
ment’s motorcycles was 6.3 cents @ 
mile, 

Since it is a department practice 
to sell cars after 65,000 miles and 
replace them with outright pur- 
chases, depreciation is figured at 
one cent a mile. 


Morrisons Buy Property 

Charles E. and Corydon H. Mor- 
rison have purchased a site at 342- 
348 Court St., Watertown, N. Y-., 
where they plan to erect a Stude- 
baker sales and service building. 
Work has begun on razing the pres- 
ent structure on the site. 
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Highways & Safety fare 


County Dominance 
Stirs Wis. Criticism 


je DOMINANCE of Wisconsin 
counties in the state’s highway 
building and maintenance program 
is coming under increasingly criti- 
cal scrutiny, and 
now looms as one 
of the major top- 
ics for study and 
action by the 1949 
state legislature. 

Several recent 
studies and re- 
ports have as- 
serted that the state’s own trunk 
highway building and planning pro- 
gram has lagged because of the 
strong role played by local units 
of government in its conception and 
execution. 

They also charge that local roads 
have been proportionately better 
financed because the state’s high- 
way aid policy favors local roads 
over the state trunk system. 

That the question will be seri- 


Maine Sets Plans 
For First State 
Safety Session 


Gov.-Elect Frederick G. Payne 
will be asked to call a statewide 
highway safety conference as soon 
as possible after he takes office in 
January. 

Such a move was decided upon 
by the Maine Highway Users’ Con- 
ference at a meeting in Portland. 
It was pointed out that the pro- 
posed conference would attempt to 
coordinate activities of all highway 
users in working together to reduce 
the state’s steadily-mounting traffic 
accident toll. 

Frank D. Marshall, president of 
Maine Automobile Assn. and chair- 
man of the Highway Users’ Confer- 
ence, said that Maine is the only 
one of the New England states 
which has not yet carried out the 
recommendations of the President’s 
Highway Safety Conferences of 
1946 and 1947, in calling statewide 
meetings to deal with traffic acci- 
dent problems. 

He said that such meetings have 
been held in more than 30 states, 
in most instances called by gov- 
ernors and officially called the Gov- 
ernor’s Highway Safety Conference. 

The Maine Highway Users‘ Con- 
ference also authorized a committee 
to consult with the secretary of 
state for a comparison between 
Maine’s motor vehicle laws and 
those of the Uniform Vehicle Code. 


* * s 


Super Roads Rate 
Highly in Conn. 


The emphasis in Connecticut 
highway construction these days is 
on expressways, according to State 
Highway Commissioner G. Albert 
Hill. The reason for that, said Hill 
in his annual report to Gov. James 
Shannon, is “to relieve congestion 
and reduce accidents in compact 
urban areas.” 

The commissioner said that dur- 
ing the fiscal year ended June 30, 
his department awarded contracts 
for 130 projects costing $15,750,000. 
Plans were pushed also for 96 miles 
of construction to cost $16,942,000. 








20,000 Connecticut Cars 


Fail on Headlights 

HARTFORD, Conn. — State 
garages and other authorized 
stations inspected 80,601 auto- 
mobiles between March and Sep- 
tember, according to Motor Ve- 
hicles Commissioner Elmer 8. 
Watson. The inspections were 
made under the “voluntary in- 
spection system” set up by Wat- 
son this year. 

Of the 80,601 cars checked, 
43,876 passed on the first exam- 
ination. Major causes of rejec- 
tions were: headlights, 20,003; 
brakes, 11,722; front end and 
Steering apparatus, 7,843. 





ously considered in the next 
legislative session is indicated by 
the acknowledgement of the issue 
by the powerful Wisconsin 
County Boards Assn. 

The association has asked its 
member county boards to discuss 
and to vote upon at their annual 
meetings in November this ques- 
tion: 

“Should the state be given com- 
plete control over building of all 
state trunk highways?” 


NDER PRESENT laws and ad- 
ministrative arrangements, the 
county is the strong partner in the 
teamwork involved in building and 
maintaining state highways. 
Counties are given arbitrary 
allotments of money each year for 
the state trunk highway building 
within their boundaries. They, in 
effect, pick the routes to be im- 
proved, for they have a veto power 
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GENEROUS GESTURE—Fourteen members of the Jackson ae New Car Dealers Assn 
have made an outright gift to the police department of the 

In the foreground (left to right): 
. Fellows, Fellows Sales and Service. At the rear: Vernon Wilson, 


loaned the police last spring. 
Motors, Inc., and Leonard 





safety car which the 
Dave Donaldson, Donaldson 


roug 


Motor Sales and Oil Co.; Gifford M. Ordway, Ordway Sales and Service; Mayor James N. 
House; Police Chief Harry Bailes; Clem Davis, Clem Davis, Inc.; Carl Sommers and George 


Walker, Nathan P. Walker Co.: Ralph Lewis, 
of commerce; A. D. Chesley, 


Keith Wright and L. A. Wright, L. A. 


alph E. Lewis Co.; Don Hoeg, junior chamber 
utler Buick Co.; Ro 
Wright 


Crutchfield, Central City Chevrolet Co.; 
otor Sales; Frank Halbeisen, Halbeisen 


Motors, and W. L. McConkey, McConkey Motor Co. Almost obscured behind Davis is Tom 
Hawkins, junior chamber of commerce. Missing from the picture are representatives of 


Barlow's and the Central Automobile Co. 


over the state highway commis- 
sion’s selections. 

Counties handle right of way 
acquisition for new state routes. 
County highway departments do 


Relax...and Rely 


on SEAWEAVE GYM 


ETTLE back on that seat covered with 


SEAWEAVE. Feel that deep springy yield 


of the fabric. Soak up that superb luxury. 


Slide easily— but notice that the sliding’s not too slick for safety. 


all state trunk highway mainten- 
ance under a system which in- 
volves state leasing of machinery 
and crews. 


_—_ 
The arrangement 


17 


among the states of the country, 
and derives from the historical fact 
that county governments were in 
the road building business long 
before the state government set up. 
a highway department. 

When the state highway commis- 
sion was established, less than 40 
years ago, the state government 
was forced to accommodate itself 
to the programs already in opera- 
tion by the municipalities. 

+ * * 


Should It? 


R. I. Police Chiefs at Odds 
On Age Limit 

Out of 26 police chiefs in Rhode 
Island, 15 are of the opinion that 
the required age for auto drivers 
should be raised to 18 from 16 
years. Five think 16-year-olds 
should continue to be licensed and 
six of the chiefs have not made 
up their minds. 

Chief Forrest R. Sprague of War- 
wick says: “I would recommend 
either raising the driving mini- 
mum to 18 years or changing the 
juvenile court law so that drivers 
of any age would be prosecuted in 
the same court.” 

He feels that 16-year-olds should 
be subject to the restraint applied 


is unique!to older motorists. 











This is SEAWEAVE —climax of a hundred years of fabric know-how. 


This is SEAWEAVE —the best car upholstery fabric we’ve ever 


known. This is SEAWEAVE—a powerful argument for sales, and a 


powerful factor in keeping your customers proud and happy 


and comfortable. 


Look to SEAWEAVE not only for its supreme, luxurious 
comfort, but for its astonishing durability, 
its easy cleaning, its safety, and its 


stunning new beauty! 


COLLINS & AIKMAN 


CORPORATION 


200 Madison Avenue, New York 16, New York 
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Only Studebaker Cuts 
Short Position Total 


By George Deery 
Associate Editor 


NLY Studebaker cf the automo- 

tive issues on the New York 
Stock Exchange showed a reduc- 
tion in the number of shares on 
the short side for the month ended 
Oct. 15, according to a report last 
week by the exchange. 

The position in Studebaker de- 
clined to 8,175 shares from 8,826 
shares for the corresponding date 
in September. Chrysler jumped 
to 18,288 from 17,520. General 
Motors, likewise, increased to 
22,208 from 21,419 at the close 
of business Sept. 15. 

The short position total for all 
stocks in the compilation was 932,- 
714 shares compared with 950,168 
at the middle of September. 


Standard Oil of New Jersey 





Here is a well tested plan to give you proper control of finance sales: 


Establish a Finance Control Department with one of your own men in charge. 

Make him a specialist, trained to explain and sell the benefits and protections 

of the Universal C.1.T. Protective Plan. Then expose every one of your customers 

to your Finance Control Department specialist. Have him tell the factual story 

of the protections you offer your customer through your finance plan. (To do this 
. properly he will use the Universal C.1.T. 12-minute selling system.) 


Dealers now using this plan have actually jumped their percentage of 
finance sales to 50% and more of total sales. You can do the same thing, 


and thereby insure a continuing flow of profitable business for your parts 





showed the sharpest drop in oil 
group, declining to 7,982 shares 
from 12,306 Sept. 15. Houston Oil 


declined to 1,435 from 3,515 and} 


Sinclair to 1,695 from 3,980. 

Sunray’s total spurted to 20,005 
from 14,605, while the figure for 
Richfield was 8,990 against 7,510 
in the exchange’s report for Sep- 
tember. ‘ 

* * + 
GM Is Tops 
ro THE fifth consecutive year 

General Motors won a silver 
Oscar-of-Industry trophy for its 
1947 annual report. The awards 
were made by Financial World. 

In addition to placing first for 
the auto industry, the corpora- 
tion’s report won third place in 
the “Best of All Manufacturing” 
classification. It was preceded in 


this listing by Marquette Cement 


and service departments. 


This is only one feature of the profit program developed as a result of a 
two-year continuing study by Universal C.1I.T. of dealer problems and 


opportunities. The completed study is now available in presentation form 


—be sure to see it! 








Auto Stocks 

Nov.1 Oct. 25 

Chrysler ......... 60% 61% 
er 9% 10% 
General Motors .. 65% 64% 
eee 17% 11% 
Kaiser-Frazer .... 10% 10%% 
Nash-Kelvinator 18% 18% 
UE, Niaiy s'v'vinen 4% 4% 
Studebaker ...... 26% 26% 
Willys-Overland 9% 9% 
Average for nae — 
Nine Stocks ... 24.80 24.88 





Mfg. Co. of Chicago and Standard 
Oil of New Jersey. 


Studebaker was second best for 
the auto industry and Kaiser-Fraz- 
er third. In the auto equipment 
field, Thompson Products, Murray 
Corp. and Briggs Mfg. rated in 
that order. 

Standard Oil of New Jersey 
lead the petroleum group. After 
it were Standard Oil of Ohio and 
Socony-Vacuum. Libbey-Owens- 
Ford Glass won first place for 
the best photographic cover de- 
sign in the “Best of All Distribu- 
tion” group. Humble Oil was sec- 
ond with the best four-color 
cover and Texas Co. third. 


UNIVERSAL C.1I.T. 


UNIVERSAL C. I. fT. 


CREDIT CORPORATION. 
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STILL HITTIN’ ON ALL FOUR—Richard H. 
Zele, vice-president of Zele Chevrolet Co., 


Torrington, Conn., is shown with his 1913 
Royal Mail Flat Deck mode! Chevrolet. Zele 
said he traveled about 900 miles in the car 
while making the Glidden tour in Pennsyl- 
vania, which was sponsored by the Antique 
Automobile Club of America. 





tisements, International Harvester 
was in third position for the “Best 
of All Industries,” while General 
Finance Corp. was second for the 
“Best of All Financial.” 

General Electric was first in 
annual report movie films to stock- 
holders and Union Oil of California 


Among the annual report adver-| was second. Standard Oil of New 





«? OveR 300 LOCAL! OFFicEes IN PRINCIPAL CITIES 





Jersey was first in the film presen- 
tations to employes. 
+ . + 


Directors, Officers Reelected 
By Timken-Detroit Axle 


At the annual meeting of share- 
holders of Timken-Detroit Axle at 
Canton, O., the following directors 
were reelected to serve for a three- 
year term: R. J. Goldie and W. 
Robert Timken. Other directors are 
Willard F. Rockwell, H. H. Timken, 
Walter F. Rockwell, W. R. Timken 
and H. W. Alden. At a meeting of 
the board the following officers 
were reelected: 

Chairman, Willard F. Rockwell; 
president, Walter F. Rockwell; vice- 
presidents, R. L. Busse, L. Ray 
Buckendale, R. H. Trese, P. V. Os- 
born, L. W. Fischer and N. R. 
Brownyer; treasurer, A. I. Hawkins; 
secretary, S. W. Warner, and comp- 
troller, L. C. Haltug. ‘ 


Nine-Month Net Increases 


For Clark Equipment 

Net earnings of Clark Equipment 
Co, in the nine months ended Sept. 
30 were $3,428,491 after provision 
for federal income taxes, compared 
with $3,069,628 after taxes but be- 
fore provision for a $500,000 inven- 
tory reserve in the corresponding 
period of the preceding year, 
George Spatta, president, announced 
last week. 

After preferred dividend require- 
ments of $67,222, the latest period’s 
earnings were equivalent to $7.07 a 
share on 475,232 shares of common 
stock outstanding, compared with 
$6.32 a share on the same number 
at the end of nine months in 1947, 
on the same basis a year before. 

* * + 
Texaco Net for 9 Months 
Exceeds $113,000,000 

Texas Co. had a consolidated net 
income of $45,350,232 after charges, 
taxes and reserves in the three 
months ended Sept. 30, W. S. S. 
Rodgers, chairman, reported. This 
is equal to $3.37 each on the 13,- 
461,096 capital shares outstanding 
and compares with $24,972,779, or 
$2.22 each, on the 11,244,660 shares 
outstanding in the third quarter 
of 1947. 

For the nine months ended Sept. 
30 the company had a net income 
of $113,617,147 after deducting a 
special inventory reserve of $6,000,- 
000, equal to $8.44 a share. In the 
similar period of 1947 the company 
reported a net income of $78,396,- 
388, or $6.97 a share on the stock 
then outstanding. 

* * 


Earnings 

Continental Can and wholly 
owned subsidiaries; consolidated 
net profit for year ended Sept. 30, 
applicable to the common stock 
were equivalent to $4.39 per share 
as compared with $3.26 per share 
in the corresponding 12 months 
period ended Sept. 30, 1947, and 
$4.30 per share reported for the 12 
months ended June 30, 1948, ac- 
cording to Hans A. Eggers, presi- 
dent. The current report, which is 
subject to year-end adjustments, 
shows consolidated net earnings of 
$14,420,743 after income taxes and 
other charges, which, after deduct- 
ing dividends of $562,500 on the 
$3.75 cumulative preferred shares, 
left $13,858,243 applicable to the 
3,158,601 common shares outstand- 
ing. 

Fruehauf Trailer and consolidat- 
ed subsidiaries—Nine months: Net 
profit, $4,735,582, or $3.59 a com- 
mon share, against $3,275,977, or 
$2.39 a share last year. Harvey C. 
Fruehauf, president, notes that in- 
ventories have been reduced 18 
percent from Sept. 30, 1947, and 
working capital increased by more 
than $1,000,000 since June 30. 

Young (L. A.) Spring and Wire 
and Subsidiaries—Year to July 31: 
Net income, $3,029,955, or $7.41 a 
share, against $1,440,105, or $3.52 a 
share, for preceding fiscal year; 
net sales, $43,714,808, against $34,- 
721,921. 

Ruberoid Co.—Nine months: Net 
profit, $4,022,132, or $10.11 a share, 
compared with $3,218,401, or $8.09 
a share last year. Net sales 
amounted to $44,500,050, compared 
with $38,467,864 in the same 1947 
period. 

Federal-Mogul—Nine months to 
Sept. 30: Net sales, $17,162,777, and 
net profit, $1,746,380, equal to $3.12 
a share, compared with net sales 
of $15,702,107, and a net profit of 
$1,681,178, or $3.01 a share in the 
nine months ended on Sept. 30, 1947. 
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something about Communism in| . 
your community. 
3. Form local committees to get ty 
| information, to give it out and to | : , 
start community action programs. 
4. Use your community influence 
and aid to set up state and national 
programs so as to fight Commu- 









Fighting the Communists 


Chamber of Commerce Report Suggests Steps 
In Mobilizing Community Drives 


WASHINGTON. — Pursuing its; block and stop this new party di- 





study of Communist infiltration, the 
U.S. Chamber of Commerce last 
week issued the fifth in a series of 
reports under the title, “A Program 
for Community Anti-Communist 
Action.” 

Fully documented, the 58-page re- 
port presents step by a step a de- 
tailed program adaptable for use in 
any community. A foreword to the 
report says: 

“The American Communists, hav- 
ing found new resistance at top lev- 
els—in government, unions, the 
press and their means of communi- 
cation—have received instructions 
to work more directly on the 
masses of the people at the local 
level. In Communist lingo this is 
known as ‘the united front from 
below’ tactic.” 


The purpose of the chamber docu- | 


ment is intended to show how to 


New Price Laws 
Seen Upsetting 
U.S. Economy 


NEW YORK.—Recent rulings on 
price systems by the Federal Trade 
Commission, supported by the U. S. 
Supreme court decision, may have 
“catastrophic” results if they limit 
or completely outlaw freight ab- 
sorption and quotation of delivered 
prices, it was warned by H. W. 
Prentis jr., president of Armstrong 
Cork Co., in an address before the 
Sales Executives Club of New York. 

“If the implication of recent de- 
cisions should be finally realized,” 
he asserted, “the results on the 
American economy would be little 
short of catastrophic.” 

Emphasizing that “the economic 
benefits of mass production cannot 
be achieved without mass distribu- 
tion,” Prentis continued: 

“The so-called basing point deci- 
sions will tend in many instances 
to break up what has been a free 
market of 147,000,000 people into 
sectional and regional markets, 
many of which will not be large 
enough to support economical forms 
of mass production. 

“Thus we would be throwing 
away the greatest single advantage 
that American industry has had 
over the nations of Western Europe, 
none of which has had enough 
population to capitalize on the tech- 
niques and low costs made possible 
by large-scale manufacturing. 

“Nevertheless, certain powerful 
groups in Washington, aided by ju- 
dicial decisions which betray pitiful 
ignorance of the economic facts of 
life, are dead set on outlawing 
delivered prices and all forms of 
freight absorption as an alleged 
cure-all for the evils of monopoly.” 


K-F Names Two 
To Seattle Staff 


WILLOW RUN.—The appoint- 
ment of Ralph J. Treloar and Dawn 
Holbrook as district sales managers 





in the Seattle area was announced | 


last week by C. H. Bruestle, super- 


visor of regions for Kaiser-Frazer | 


Sales Corp. 
Treloar was district representa- 
tive for Church & Dwight Co., Inc., 


for 13 years. Holbrook, owner and | 
| 


manager of the Rainbow Fly Co. for 


over 10 years, during the war was | 


employed by Boeing Aircraft as as- 
sistant supervisor in charge of ma- 
terial control. In their new positions 
they will work with George E. Tick- 
ner, K-F regional manager in Se- 
attle. 


Renner Oldsmobile Opens 


Remodeled Facilities 


Formal opening of its remod- 
eled establishment has been an- 


nounced by Renner Oldsmobile, 


Wauwatosa, Wis. 

A new parts department con- 
tains more than $35,000 worth of 
parts and accessories, while new 
equipment has also been installed 
in the service department, dealer- 
ship officials said. 

AUTOMOTIVE NEWS production and 


registration figures tell the story of output 
and sales every week. 








rective. 

“Communism threatens all of 
us—our homes, our jobs, our se- 
curity, and will be met only if 
Americans in every community 
make this their personal job,” 
notes the report. “It is your re- 
sponsibility and your duty. You 
are the minutemen of today.” 
The outline of action is as fol- 
lows: 

1. Learn why Communism is a 
menace. Then tell your friends, 
your neighbors, your associates at 
work. 

2. Discuss the calling of a repre- 
sentative community meeting to do 
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Trailers 


nism on a broader scale. 


The report emphasizes that: 


“Once the Communists come to 
understand that America is 
neither ‘going Communist’ nor 
that it can be successfully infil- 
trated by agents of a foreign 
power, we believe that the pros- 
pect of improved international 
relations will increase and the 
Soviet leaders will abandon their 
plans for economic and political 
penetration throughout the world. 
The way to world peace may 
then be found. 

“The fact is that Communism is 


a menace because the Soviet lead- 
ers are a real threat to our security 


NEARING COMPLETION—Architect’s drawing of Charleston Motors, Inc. (Lincoln-Mer- 
cury), Charleston, W. Va. The building will occupy a corner lot fronting 224 feet on Wash- 
ington St. and 147 on Broad St. With a total floor space of 40,000 square feet, cost, in- 


cluding the lot, will approximate $500,000, according to Eugene V. 


and general manager. 


and Communists are their agents: 
It is not a progressive movement 
or an advanced economic system 
or an ideal. 

“When we fight cancer we study 
it first. When we fight polio we 
study its causes and symptoms. 
There is no other way to fight the 
even more insidious disease of Com- 
munism. Its false coloration must 
be widely recognized. In fighting 
it, we are not curtailing free 


Byard, vice-president 


speech. We are not opposing men 
for their ideas or political beliefs. 
We fight them because they are 
using every effort to betray us to a 
hostile foreign dictatorship — Red 
Fascism.” 

This latest report on Commu- 
nism is designed to furnish local 
communities with concrete proce- 
dures to combat effectively infiltra- 
tion by Communists in local organ- 
izations and groups. 








a 


System 












Bendix* 
Automatic Clutch 
and Gear Shift 
Control Systems 


From Half-Tonner to Highway Giant 


H YDROVAC* 


the World's Most Versatile Power Brake! 













Bendix Brakes 
for Trucks, 
Tractors, Buses 
and Passenger 
Cars 



















Vacuum-Power 
Gear Shifter 












More truck capacities and types are served by Bendix 
Hydrovac power braking than by all other power 
brakes combined! This versatility actually /owers the 
cost of Bendix power braking because it has resulted 
in such widespread*usage and quantity production. : 
Regardless of size, therefore, every truck you make or 
own can be Hydrovac-equipped at a price in line 
with the truck’s original cost —an exclusive Hydrovac 
advantage! Contact the factory for specific information. 


*REG. U.S. PAT. OFF. 
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Canadians Veer 


To Light Models 
As Costs Rise 


OTTAWA, Ont.—While there is 
no lack of prospective buyers of the 
new model cars at present, yet 
Canadian dealers in some instances 
are hearing complaints now from 
purchasers of the new, longer and 






wider models that the structure of |! 


the cars is such that repairs as 
well as upkeep are proving more 
costly. Consequently, demands for 
smaller models are increasing. 

Dealers report that some of their 
customers are finding that the new 
structural designs, though extreme- 
ly popular on account of their ap- 
pearance in the showrooms and on 
the road, are bringing some reper- 
cussions. 

It seems that coming and going 
from narrow roadways in residen- 
tial garages may be causing more 
minor accidents than usual, with 
repairs proving rather costly at 
present. 

Then again, other customers are 
complaining that they find it more 
difficult to park their cars in con- 
gested areas due to the length and 





In Chicago... 
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STANDING ROOM ONLY—Western Motor Corp. (Nash), Denver, used its used-car lot to 


display three new cars outdoors after guests taxed t¢ 


width of the new models. What ap- 
pears to be annoying most of those 
purchasers of the new big models 
is that expert mechanics with spe- 
cial tools are sometimes necessary 
to do a proper repair job even in 
minor cases. 

As a result, dealers are finding 
that more prospective car buyers 
are turning to the smaller models 
lately and this is proving a “break” 


The Sun-Times 


e capacity of inside showroom. 
for such British-made cars since 
the initial fear among dealers that 
British cars of smaller structural 
design compared with American- 
made or Canadian-made wider and 
longer models would not sell is dis- 
appearing now. 

More smaller cars of this type 
will sell in 1949, it is forecast, than 
in any recent year, if they can be 
obtained. 


8, 1948 ae 
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Ohio Locals Seeking 
A State Association 


CINCINNATI.—An attempt to or- 
ganize a state used-car dealers as- 
sociation in Ohio is being made by 
dealers in Akron, Cleveland, Day- 
ton, Cincinnati and Toledo. 


All local dealer groups in the 
state are being urged to send 
representatives to an informal 
organizational meeting in the lat- 
ter part of November. Tentative 
date is Nov. 20-21. 


It is pointed out in the organiza- 
tional letter that there is a great 
need for such an association. At 
present, the used-car dealers are 
not represented in the state capital 
nor, says the letter, “are we organ- 
ized and prepared for future emer- 
gencies.” 

The letter is signed by Earl 
(Doc) Greiner, regional vice- 
president of the National Used 
Car Dealers Assn., Madison at 
17th, Toledo; Lou Geller, Ohio 
NUCDA director, 1345 E. Market 
St., Akron, and Irvin Horn, sec- 






MOVES THE GOODS 


The SUN-TIMES goes to more than 600,000 families in Chicago and suburbs 
—one reason why the SUN-TIMES appears on the 1948 advertising sched- 


ules of these major automobile manufacturers: 


Buick 
Chevrolet 
Chrysler 
Crosley 
Dodge 
Ford 


Your advertising dollar gets more “mileage” in The Chicago SUN-TIMES, 
at one of the nation’s lowest milline rates for newspapers. See the proof! § 


HERE’S THE PICTURE! 


672,848 daily 


602,903 city and BD on rme 
retail trading zone 


200,000 
home delivered 


(Based on ABC Publisher's statement 
for period ending Mar 31, 1948) 


Oldsmobile 
Hudson Packard 
Kaiser-Frazer Pontiac 
Lincoln Plymouth 
Mercury Playboy 
Nash Tucker 
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SUN & 


THE PICTURE 





TRIBUNE 


HER.-AM. 


DAILY NEWS ERE ROE 


TIMES 


NEWS PAPER 
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Our representative 


will show you actual 


case histories . . . ad- 
vertising perform- 
ances unequaled by 
any other Chicago 


newspaper. 


189,151 


fe] RETAIL TR. ZONE 
- 


retary-treasurer of the Cincin- 


nati association, 1420 Vine St., 
Cincinnati. 
Those interested are urged to 


write to one of these three. 
> * * 


Topeka Banker Praises 


Local Used-Car Men 


TOPEKA, Kans.—Local used-car 
dealers were praised here last week 
for the “fine job” they have done 
in furnishing Topeka citizens with 
good used cars by Ted Smith, offi- 
cial of Topeka Bankers Invest- 
ment Co. 

“Unfortunately,” he said, “legiti- 
mate used-car dealers have been 
subjected to considerable undue 
criticism. However, we should rec- 
ognize them as good, reliable and 
necessary merchants. They are as 
much a part of Topeka business 
as any other concern.” 

* * * 


Akron Association Elects 


Miller to Presidency 


AKRON.—Akron Used Car Deal- 
ers Assn. elected William Miller 
as president at its annual meeting 
here. Other officers named were: 

Louis A. Geller, honorary presi- 
dent; Ed Kindler, vice-president; 
Leo A. Berg, secretary, and Earl 
Barr, treasurer. Elected directors 
were Fred Schultz, Cecil Whited, 
Thomas Tilley and J. C. Atwater. 


| * * * 
Koeppel Is New President 


Of Badger U. C. Assn. 


MILWAUKEE. — Edward C. 
Wehe, president of the Badger 
State Automobile Dealers Assn. for 
the past 14 years, has resigned. He 
was succeeded by Vincent Koeppel 
|of Koeppel Kar Ko. 

Others elected included B. B. 
Begel, vice-president; Clyde Gard- 
ner, secretary, and Aaron Nelson, 
treasurer. 





Jack’s Moves in Florida 


JACKSONVILLE, Fla. — Jack’s 
Automobile Co., formerly at Jack- 
| sonville Beach, Fla., has moved to 
a new site at 900-908 W. Adams 
| St. here. Jacques Vlieghe, owner, 
|is a former technical field repre- 
sentative of Cadillac and technical 
observer for General Motors Over- 
| seas Operations. 


Detroit °48 Sales 
Exceed °47 Mark 
By Over 7,000 


DETROIT.—A total of 10,400 new 
|cars was sold in Wayne county 
during September, compared with 
10,111 in the same month last year, 
according to the Detroit Auto Deal- 
ers Assn. 

The DADA figures showed that 
registrations for three quarters of 
1948 totaled 93,037 cars, as against 
85,740 for the similar period of 
1947. 

September sales of new trucks 
totaled 1,373 units, compared with 
974 in the same month of last year. 
A total of 11,073 new trucks was 
registered in the nine-month period 
of 1948. There were 9,302 titled 
during January-September, 1947. 

Used-car sales for September 
amounted to 8,686 cars and 533 
trucks, compared with 6,998 and 
568, respectively, in the 1947 month. 

At the end of September, Chev- 
rolet led Ford in 1948 car sales 
with 17,453 against 14,265. Ford 
sales in September, however, ex- 
ceeded Chevrolet by over 1,000 and 
it was expected that the race for 
| county leadership would be nip and 
| tuck by year’s end. 


Free Airplane Ride 
SPRINGFIELD, Il.—Kluzek- 
| Stark Motor Co., Sixth and Law- 
rence Sts., is offering a free air- 
plane ride with the purchase of 
|any car. The company operates a 
used-car lot. 


Kellett Opens Lot 

Harry D. Kellett, Inc. (Dodge- 
Plymouth), 317 W. Market S&t., 
Greensboro, N. C., has opened 4 
used-car lot. 
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The Other Side of the 


TELL ME SLIM-—WAAT 
|EFFECT DO YOU THINK 
THESE NEW (EO/7 
CONTROLS WILL HAVE 
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‘Cartoonist Kempf, a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 





Picture 


Now I WANT YUH TO CALL 
ALL MY CONTACTS ANO BUY 
ALL TH' GSED CARS YOU 
CAN BUY YOU CAN SPEND 
vp to $50,000.00 


Two 
WEEKS 


0.K. BOSS « You'RE 

TH! DOCTOR rrr” 
But ‘TWEEN YOU AND 
ME -—< THINK YOU'RE 





should be 
else has gone up.” 


increased; 


In the Hopper ts 


Buffalo Gas Dealers 
Urge Inspection Law 


A bill requiring periodic inspec- 
tion of all autos and trucks on the 
streets and highways may be in- 
troduced in the next New York 
legislature as the result of a pro- 
posal by the Buffalo Suburban 
Gasoline Retailers Assn., Inc. 

The proposal calls for supervision 
of the inspections under the state 
commissioner of motor vehicles and 
would leave to his discretion most 
of the rules and regulations the 
law would contain. 

* * am 


Wyoming Cities Will Seek 
Larger Share of Gas Taxes 


Increased sharing by municipali- 
ties in state gasoline tax receipts 
will be sought in the 1948 Wyom- 
ing legislature under a program 
announced at Cheyenne by the 
League of Wyoming Municipalities. 

The league also will propose leg- 
islation to give local governments 
25 percent of state sales and use 
tax receipts, and 50 percent of 
profits earned by the State Liquor 
commission. It further asks reim- 
bursement of incorporated towns 
for tax revenues lost through vet- 
erans’ tax exemptions. 

* * * 


Local Sales Tax Suggested 


For West Palm Beach, Fla. 

City Commissioner L. W. Kello- 
way of West Palm Beach, Fia., 
City Commissioner L. W. Kelloway 
is advocating a 3 percent city re- 
tail sales tax on all commodities 
sold except food in stores “as a 
means of helping finance city op- 
erations.” Kelloway estimated that 
such a levy would yield $2,500,000 to 
$2,900,000 annually. 


* * * 
Wisconsin Likely to Stiffen 
Vehicle, Driver Laws 


Tough new statutes to assure 





safer operation of more than 1,- 
000,000 motor vehicles which travel 
Wisconsin highways are likely to 
be adopted by the 1949 legislature 
as the result of current investiga- 
tions and findings of a special leg- 
islative committee covering the 
general problem of traffic hazards. 

Hearings conducted in widely | 
separated localities during the last 
fortnight by a legislative group | 
headed by Sen. Gordon Bubolz of | 
Appleton have disclosed widespread | 
dissatisfaction about the current | 
highway accident and death rate, | 
and deep doubts about the ade-| 
quacy of present laws, enforcement 
machinery, and requirements for 
the individual driver. 


Penny Gas Tax Increase 


Foreseen in Wisconsin 

It is reported that the 1949 Wis- 
consin legislature may raise the 
gasoline tax by one cent per gal- 
lon. James R. Law, head of the 
Wisconsin highway commission, 
hinted at this increase in an ad- 
dress before the seventh anauns | 
convention of the Wisconsin Coun- 
ty Highway Superintendents and 
Foremen’s Assn. 

In his talk Law’ said that he 
“would not make a definite predic- 


Sacramento May Restrict 


Street Use to Trucks 
Sacramento’s council has_ in- 

structed city officials to prepare a 

new ordinance establishing truck 


tion that a proposal to raise the 
gasoline tax will be introduced, but 
I know several legislators have 
such an idea. I think the tax 


BY GOLIN- 1 FEEL 


LATER PRETTY SMART» GOT 
ooo{ THIRTY USED CARS NOW~ 
» fa OUGHT'A MAKE SOME 

‘(doucn wit THAT KIND 


everything 


MORE 
WEEKS 





routes in the California city and 


giving the police department full 
power of enforcement of its pro- 
visions. 

The move was made after City 
Attorney E. M. Glenn expressed the 
opinion that the council has au- 


thority to designate the streets | 


upon which trucks must travel. He 
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By Fred Kempf 


SOR 


LATER/ THAT'S TH' WAN (1 15°77 
OUR USED CAR STOCK HAS 
*\ DROPPED IN VALUE ABOUT 


25° PERC ENT ore 


said, however, a new ordinance 
must be adopted to make this en- 
forceable. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 


lif May You Look- 


HERE’S AN UNBEATABLE COMBINATION 


The morning Times-Picayune and the evening 


States together go into 180,947 of New Orleans’ 


181,100 homes. . 


. they've got it! 


yp? 
ape? The Times-Picayune States combination year 


after year carries more lineage for New Orleans’ 
retailers than any other advertising media... 


they've got it! 


Yes, anyway you look, here's an unbeatable com- 


bination! 


NM. ©. Homes cosscccveccce +++ 181,100 
Combined A.M. & P.M. City....180,947 
Sunday. City. ccccccsecccsccece 154,586 
TOTAL CIRCULATION 
A.M. 166.960 © Sun. 274,748 
P.M. 92.145 
3 mos. ending Mar 31, 
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A SWISS ASSEMBLY LINE—The body welding and assembly division in the General Motors 


plant at Bienne. 


Slocum in Switzerland 


Sees Cars Built in Jewel-Box Plant 
Within Sight of Alps 
(Continued from Page 10) 


12,625 Swiss francs, which at ap- | makes the price $3,150. So you can 
proximately four to the dollar 


I 





fe 









make new customers your friends, too. 


At your service is the most complete line of 
auto seat covers, cushions, and fabric automotive 
accessories in the U.S.A. That’s why for years deal- 
ers have known that “IT PAYS TO BE ASSOCI- 


ATED WITH THE LEADER”. 


PLAS-TEX . . 


CONSOL 


SAPETY REP 1 ECO 8 


ATTENTION: CAR DEALERS .. . An ideal product for projecting 
your ad... EASILY READ BY DAY, REFLECTED BY WIGHT! The 
reflecting quality of this EMBLEM serves as a warning signal 
and safely feature on stalled or parked cars. Easily and per- 
manently attached to rear bumpers or rear windows. 


And Remember — the average motorist drives 9,000 miles per 














—_ 
"PK ISTHE 


FOR AUTO SEAT COVERS EVERYWHERE! 


Get off on the right foot with your customers.’ 
Furnish them the best quality in materials and 
workmanship and you'll keep your old friends and 


. High quality woven plastic fabric in 
attractive plaids and conservative patterns. Vinyl plastic 
coated leatherette trim on tops and sides of back rests. 
Heavy rayon trim cloth in matching solid colors. Vinyl 
plastic coated beading double stitched for strength. 


TE “SCOTCHLITE” 


EMBLEMS 





the young swain who wants to 
yodel to a Swiss miss from behind 
the wheel of a Cadillac convertible 


will have to accumulate if he ever | 


expects to own one! 
+ + * 


Bot AS I reported earlier from 
Lausanne, the roads here are 
dotted with American cars, and of 


as recent vintage as you will see in| 


any of our states on either sea- 
board. 

As you might expect in so pros- 
perous a little country there is a 


shortage of labor, and I was in- | 
terested in seeing the dormitory, | 


erected on the GM Suisse prem- 
ises, where more than 100 work- 
ers imported from Italy lived and 
ate their spaghetti. 

At present, GM is the only assem- 
bler in Switzerland, although I am 
informed Chrysler is completing a 
plant in Schinznach Bad, which will 
be ready for operation when the 
1949 Chryslers, Dodges, DeSotos 
and Plymouths are announced. 
Many an American workman in our 
automobile plants at home proudly 
wears on his wrist one of the 
watches for which the Swiss have 
been famous for generations. Now 
many a Swiss watchmaker, at least 


the experts, can afford an Ameri- | 
estimate for yourself about what|can-designed car, fabricated in 


WORD 





ee 





SEA 









completely knocked down. 


US.A., and assembled in his own 
country. 

Thus would wealth and products 
freely flow between nations, bring- 
ing happiness and prosperity to all, 
as demonstrated in this instance 
between these two republics. 

AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
| and sales every week, 





















. Attractive plaid pat- 
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year giving your ad the widest possible coverage. Stes : ISHEPHERDI 


C0 NSOLIT f Corporation + FREMONT, OHIO. . . sign uiaien « 


THE HOWARD ZINK CORPORATION 











DOOR ARM REST COVER 


SS 


AUTO DOOR 
SCUFF PAD 


TAUPE CONTOUR REPLACEMENT MATS 











No. 4675 
WINDOW CHANNEL 








No, 3327-28-29. 


No. Y528 
WRITE US AND A SALESMAN WILL CALL WITH A COMPLETE LINE OF SAMPLES 













SPONGE RUBBER WEATHER STRIP 





ie HOWARD ZINK Gozéoration 


terns of heavy paper fibre lacquered 
for long wear. Vinyl plastic coated 
leatherette trim on tops and sides of 
back rests. Rugged seat cover cloth 
trim with harmonizing beading. 


SPONGE BACK RUBBER CARPET 
FOR REPLACEMENT 
. used as standard equipment 
in several popular cars. Other lines 
of carpeting also available. 





Passaic, N. 1.—FREMONT, OHIO—Long Beach, Calif, 
At your service is the most complete line of auto seat covers, cushions and fabric automotive accessories in the 
U.S. That's why for years dealers have known that “IT PAYS TO BE ASSOCIATED WITH THE LEADER.” 











SWISS START FROM SCRATCH—Unscrambling a Buick or Chevrolet in the GM factory at 


Unlike many European plants, this one does not receive the cars from America 
“boxed for export,"" which means practically completed. 


The materials arrive at Bienne 





Texaco to Gather 
Fuel Information 


On New Models 


NEW YORK.—With 1949 models 
beginning to roll off production 
lines, the Texas Co. has started its 
annual road tests on each new 
model—inside one of its Beacon, 
N. Y., research laboratories. 


A kind of revolving squirrel cage 
for new automobiles, the indoor 
speedway used in these tests can 
simulate every kind of driving con- 
dition and provide more accurate 
information on car performance 
than a cross-country road fleet, ac- 
cording to Texas officials. 


Tests now beginning will deter- 
| mine how fast each car will accel- 
erate; how much gasoline it burns 
per mile; what octane rating works 
best; how well the car climbs hills 
with different fuels; cold-weather 
starting and warm-up abilities; and 
which are the best gasolines and 
motor oil for the hottest summers 
or coldest winters for that car. 


With this data, Texaco will rec- 
ommend to motorists through its 
dealers how to use gasolines and 
oils most efficiently. 


Ford Gives Hole 


Ostrander’s Post 


_DEARBORN.—Alton J. Hole, as- 
| Sistant general manager, Highland 
| Park (Mich.) operations of the Ford 
| Motor Co., has been appointed gen- 
| eral manager of the Highland Park 
| Operations, it was announced last 
week by Mead L. Bricker, Ford vice- 
president and director of general 
production. 


Hole had been assistant under 
Stanley Ostrander, who has been 
appointed manager of operations of 
the Lincoln-Mercury division. The 
new Highland Park general man- 
ager is a veteran in the automobile 
industry, having started when he 

| was 18 years old. His first job was 
with the Briggs Mfg. Co. in 1924. 
| From 1927 to 1931 he was employed 
= the Rouge plant of Ford Motor 

0. 

In 1931 he joined Budd Mfg. Co. 
and two years later went with Gen- 
eral Motors Corp. He was stamping 
plant superintendent, Pontiac divi- 
sion, prior to joining Ford. 





Mass. Bus Firm Reverts 


To Private Ownership 

BOSTON.—The Massachusetts 
Street Railway, which is the largest 
bus transportation company in Mas- 
sachusetts, will revert to private 
ownership for the first time in 30 
years. 

Approximately 30 stockholders 
have overwhelmingly rejected a 
public control bill passed by the last 
Massachusetts legislature, which 

| would have given the company four 
| State-appointed trustees and one 
trustee selected by the company’s 
|}own board of directors. The vote 
by shares, against accepting the act 
was 128,402, with only 2,586 in favor 





| Simmons Joins Dealer 


|_ Miller-Kennedy Implement Co.. 
| eaeRerwen, Kans., announces that 
John Simmons has joined it as 
service manager. Simmons had 
been shop foreman in an Interna- 
tional Harvester Co. factory 
| branch. 





AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. Industry . .. an esti 

| mated more than 100,000 readers weekly 
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| Lawsuits Affecting Dealers... 
Court Decisions 


By Leo T. Parker 
Attorney at Law 

_——— TO a recent higher 

court an automobile dealer may 
be liable for punitive damages as 
well as ordinary damages if the tes- 
timony shows that he practiced 
fraud on a purchaser. 

For instance, in Marquis v. Petty- 
john, 212 S.W. (2d) 100, it was 
shown that an automobile dealer 
showed a prospective buyer a used 
motor truck and described the truck 
as being a‘1938 model in first-class 
mechanical condition with good 
rubber suitable for long-distance 
hauling. It was priced at $550. The 
truck was in a lot hemmed in by 
heavy equipment which prevented 
the buyer from making any inspec- 
tion. 

In subsequent litigation the buyer 
testified that the seller delivered a 
1937 model truck which was not in 
good mechanical condition. 

This was so because the motor 
block was cracked, and otherwise 
in poor mechanical condition. 
Evidence in behalf of the pur- 
chaser showed that the reason- 
able value of the 1937 truck in its 
condition when delivered was be- 
tween $125 and $150. The higher 
court awarded the purchaser ordi- 
nary damages in the sum of $400, 
and punitive damages in the sum 
of $500. This court said: 

“Fraudulent representations in 
the sale of motor vehicles constitute 
sufficient grounds for the recovery 


Seiberling Names 
Executive V-P, 
New Sales Chiefs 


AKRON. — J. L. Cochrun, vice- 
president in charge of sales for 
Seiberling Rubber Co., was named 
executive vice- 
president of the 
company, effec- 
tive Nov. 1, it is 
announced by J. 
P. Seiberling, 
president. 

Succeed- 
ing Cochrun as 
vice-president in 
charge of sales is 
L. M. Seiberling, 
who has been 
general sales 





J. L. Cochrun 
manager. 

Charles A. Reed, assistant to the 
president, was named general sales 
manager, succeeding L, M. Seiber- 
ling, the announcement said. 

Cochrun, a veteran of 27 years 
with Seiberling, steps into a post 
that has been vacant for several 
years. The company’s last executive 
vice-president was W. A. M. Vaugh- 
an, who retired in 1945 and died a 
year later. 

The announcement said _ these 
changes were being made to 
strengthen the company’s adminis- 
trative and sales department opera- 
tions. As executive vice-president, 
Cochrun will take over many duties 
in the president’s office, permitting 





J. P. Seiberling to spend more time 
on “special developments, projects 
— problems” requiring his atten- 
ion. 

L. M. Seiberling has been with the 
company 21 years in both factory 
and office departments, and has 
headed many sales departments. He 
was elected a director of the com- 
pany in 1947, succeeding his father, 
the late C. W. Seiberling, a co- 
founder. 

Reed, who becomes general sales 
manager, is another veteran with 
Seiberling. He was one of the first 
three employes on the payroll at 
the company’s founding, and has 
been in the sales department in 
charge of various departments dur- 
ing most of his service. He was as- 
sistant sales manager before being 
oa assistant to the president in 
1 
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of damages accruing on account 
thereof. . . . The instruction per- 
mitting the jury to assess punitive 
damage appears clearly authorized.” 

It is important to know that other 
higher courts have awarded puni- 
tive damages up to $3,000, in addi- 
tion to ordinary damages, where 
the testimony showed that the seller 
of an automobile turned back the 
registered mileage on the speed- 
ometer, thus deceiving the pur- 
chaser as to the actual mileage on 
the car. a 


Must Notify Sellers 


ee a higher court held 
that a company which sells its 
business, or motor truck having its 
name thereon, must notify its cus- 
tomers and other persons with 
whom it has transacted business of 
the changed ownership. Otherwise, 
it is liable for payment of goods 
and repairs ordered by the pur- 
chaser of the business. 

In Sidney Weber, Inc. v. Inter- 
state Motor Freight System, 205 
S. W. (2d) 291, the evidence proved 


that the Interstate Motor Freight 
System sold a motor tractor, used 
on its over-the-road service, to a 
former employe, who continued to 
operate it with the seller’s name 
thereon. 

The employe purchased $1,629 
worth of merchandise and supplies 
from one Webb engaged in the 
business of repairing motor vehicles. 
Webb believed that the Interstate 
Motor Freight System was still the 
owner of the tractor. 


In subsequent litigation the higher 
court held the Interstate Motor 
Freight System liable to Webb for 
payment of the supplies purchased 
by the new owner of the truck, 
saying: 

“We are unable to see how Inter- 
state System could expect plaintiff 
to know that it had transferred the 
trucks in question to Germer (em- 
ployer), since it does not even claim 
that it notified said defendant (com- 
pany) thereof.” 

* 


Heavy Damage Award 


T IS WELL established law that 

the owner of an ambulance is 
liable in damages for injuries to 
pedestrians caused by negligence of 
the driver who failed to sound a 
horn or siren, 

For illustration, in McMullan v. 


23 





SERVICE WASN'T FORGOTTEN—Each stall in the service department 
of William A. Gehman Sons (Chrysler-Plymouth), 
A feature of the establishment is the circular showroom. 


door in the buildin 


has its own overhead 


Emmaus, Pa. 








United States, 75 Fed. Supp. 164, it 
was shown that a pedestrian sus- 
tained fractures of pelvis and left 
ankle, brain concussion, and perma- 
nent hematoma on left thigh when 
struck by an ambulance while 
crossing a street. 

The testimony showed that 
there was no intervening vehicle 
and the ambulance driver's vision 
extended for a full block over the 





GIVE YOUR SALES A 


BETTER SARL 
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Performance-proved 





entire width of the street and he 
was sounding no horn or siren. 


In view of the sustained injuries 
and negligence of the ambulance 
driver the higher court awarded the 
injured woman $10,000 damages, 
plus a hospital bill of $1,251.25 and 
$1,518 lost wages. 





William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 





by over 70,000,000 


installations and billions of reliable starts! 


Your sales have a head-start if your cars 


have a good 


start—and the years have 


proved that Bendix* Drive is the outstanding 
choice for quick, reliable starting. Its versa- 
tility has led to its use for all types of auto- 
motive starting—push button, clutch pedal, 
floor button, accelerator, and automatic. 


NO MATTER WHAT 


DO iT 


ry PE OF 


BETTER—-DO IT FOR 


Furthermore, whichever type is selected, 
Bendix Drive can accomplish it at a lower 
cost. As a result, you can obtain the best- 
proved product of its kind, at the same time 
effecting important savings. Get the finest 


—and 


save at the same time—specify 


Bendix Drive! Your inquiries are invited. 


LESS 


*REG. U. S. PAT. OFFICE 


STARTING YOU SELECT—YOU CAN 
WITH BENDIX DRIVE! 





ECLIPSE MACHINE DIVISION of 


Detroit Office: 8-212 General Motors Bidg. 


ELMIRA, N. Y. 





AVIATION CORPORATION 
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Legislatures to Act in Many States... * 
Stronger Driver Licensing Laws Sought 


NEW YORK. 


year in many states. 


Only state now without some 
form of driver licensing law is 


— Enactment of 
more effective and uniform driver's 
license laws willbe pressed for next 


ously cons: 


South Dakota, whose state legisla- 
ture next year is expected to seri- 
legislation to provide 


for effective licensing of drivers. 


An increase in Oklahoma’s pres- 
ent 50-cent fee for drivers’ licenses 


|ed by an increasing number of 


will be proposed when that state’s 
legislature convenes next year. Also 
expected to be proposed is a change 
which would require drivers to re- 
new licenses during the month of 
their birthdays—a procedure adopt- 


states in recent years. 

The driver's license issue also is 
expected to be revived in the 1949 
Kansas legislature. Such a bill was 
passed by the 1947 Kansas legisla- 
ture but vetoed by Gov. Frank Carl- 
son on the grounds that it was too 
weak. Present Kansas licenses cost 
only 40 cents and can be obtained 
without examination. 

Revision of Idaho’s state driver’s 


license law to provide for physica! 
examination of applicants will b 
proposed next year. 

Proposals for strengthening o° 
Missouri’s driver’s license law, in 
cluding provisions for examinatior 
of applicants, are expected to be re 
vived when the 1949 legislature con 
venes. 

AUTOMOTIVE NEWS production ani 


registration figures tell the story of output 
and sales every week. 
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The following advertised delivered prices $1,424; bus. cpe., $1,360.75; Special Deluxe 
Sastegien ‘They include 7B mm ae > . ore. Ss fi044. 25; 2 Seer era: 
and handling charges and federal taxes. T p N A T | bus. cpe., $1,454.75; stat. "‘wag., "$2,082.75. 
se ay eer Soe Current Prices on New Automobiles im, SAG a int wag 2.088 7. 
pane am ee ee Se $1,908.75; Traveler 4-dr. sed., $2,187.75; , sed., $1.538 (V-8, $1,617); club cpe., $1,529 sador Custom—4-dr. sed., $2,489; 2-dr. — a a caaiebien ¥: scant “at made 
$2,321.25; 2-dr. | (V-8, $1,613.50); conv., $1,886 (V-8, $1,- | sed., $2,464; sedan cpe., $2,485. $1,552 (deluxe, $1,641); bus, cpe., $1,500: 


BUICK—Special ‘‘40’’—4-dr. sed., $1,809; 


2-dr. sed., $1,735; Super ‘50’’4-dr. sed., 
$2,087; 2-dr. sed., $1,987; conv., 
stat. wag., $3,124; Roadmaster ‘‘70’’—4-dr. 


sed., $2,418: 2-dr. sed., $2,297; conv., 
$2,837; stat. wag., $3,433. 
CADILLAC—Series 61—4-dr. sed., §$2,- 


833; sed. cpe., $2,728; Series 62—4-dr. sed., 
$2,996; sed. cpe., $2,912; conv., $3,442; 


Series 60—4-dr. sed., $3,820; Series 75—5- 


$2.518; 


cpe., 


$2, 


Saratoga ‘‘8’’——4-dr. sed., 

sed., $2,284.25; club cpe., $2,294.75; bus. 
New Yorker 
sed., $2,446.25; 2-dr. sed., $2,409.25; club 
epe., $2,419.75; 


194.75; 


con 


v., $2,850.25; 


“g'*—_4-dr. 


bus, cpe., 


$2,319.75; Town & Country conv., $3,430.25; 


Crown I 
711.75; 


mperial ‘‘8’’ — 7-pass. sed., 
lim., $4,816.75, 


$4,- 


CROSLEY—-2-dr. sed., $927; conv., $959; 


stat. wag., 


$991; spt. utility, $852. 


Deluxe—4-dr. sed., $1,845; 2- 


pass. touring sed., $4,779; 7-pass. sed., DesOTO— 

De O80S Tans Muipetial sod. "S60 190' 6. ar. sed., $1,808.25; club cpe., $1,834.50; 

pass, bus. sed., $4,679; 9-pass. Imperial bus. cpe., $1,718.75; Custeom—4-dr. sed., 

bus. cpe., $4.868. , $1,911.50; 2-dr. sed., $1,879.75; 7-pass. 
CHEVROLET—Stylemaster — 4-dr. sed., 'sed., $2,335; lim., $2,461.50; club cpe., 

$1,371; 2-dr, sed., $1,313; spt. epe., $1, 32 a3 $1, 893. 50; conv., $2,315.75: Suburban, 

bus. cpe., $1,244; Fleetmaster—4-dr. $2,651. 

$1,439; 2-dr, sed., $1,381; spt. cpe., $1, 403: | DODGE—Deluxe—4-dr. sed., $1,738.25; 

conv., $1,750; stat. wag., $2,013; Fleetline _2-dr. sed., $1,696; bus. cpe., $1,606.50; 

—4-dr. sed., "$1,492; sed, cpe., $1,434. | Custom—4- dr. sed., $1,807.75; town sed., 


CHRYSLER—Royal ‘‘6’’—4-dr. sed., $1,- 


980.25; 2-dr. sed., $1,932.75; 7-pass. sed., 
$2,404.50; lim., $2,530.75; club cpe. 
958.25; bus. cpe., 
4-dr. sed., $2,045.50; 2-dr. sed., 
7-pass. sed., $2,459; lim., 


$2,014; 


pe., $2,024.50; conv., $2,439. 25; bus. cpe., 


, $1,-) 
$1,843.50; Windsor ‘‘6’’— 


FO 
$1,560) ; 
club cpe., 


794; onv., 


$2,209. 
—4-dr. 


$1,416.50 


$2,585.50; club cpe., $1, 252 (V-8), $ 
4-dr, sed., $1,591.50 (V-8, $1,665.50); 


$1,892; 7-pass. sed., $2,199; club cpe., 


sed., 


1,433.50) ; 


$1,- 


$1,473.50 (V-8, 
2-dr. sed., $1,425 (V-8, $1,511.50); 
(V-8, $1,524); 
Custom Six— 


bus. 
2-dr. | 


965.50) ; $2,119.50 (V-8, §$2,- 
264.50). 

FRAZER—4-dr. sed., $2,482.77; Manhat- 
tan—41-dr. sed., $2,746.11. 

HUDSON—Super ‘6’’—4-dr. $2,- 
222.25 (8-cyl., $2,343); 2-dr. sed., $2,- 
171.75; club cpe.. $2,219 (8-cyl., $2,339.75); 
bus, cpe., $2,069; conv., $2, ; Commo- 
dore ‘‘6’*—4-dr. sed., $2,398.50 (8-cyl., 
$2,514); club cpe., $2,374.25 (8-cyl., $2,- 
489.75; conv., $3,056.75 (8-cyl., $3,137.75). 

KAISER—Special—4-dr. sed., $2,244.37; 
Deluxe—4-dr. sed., $2,407.11. 

LINCOLN — 4-dr. sed., $2,680.50; spt. 
cpe., $2,633; conv., $3,117; Cosmopolitan— 
4-dr. spt. sed., $3,344; 4-dr. town sed., 
$3,344; spt. cpe., $3,291.50; conv., $4,054. 

MEROURY—4-dr. sed., $2,116; spt. cpe., 
$2,084.50; conv., $2,536.50; stat. wag., 
$2,820.50. 

NASH—600 Super—4-dr. sed., $1,832; 2- 
dr. sed., $1,807; sedan cpe., $1,829; Am- 
bassador Super—4-dr. sed., $2,279; 2-dr. 
sed,, $2,254; sedan cpe., $2,275; Ambas- 


stat, wag., 


sed., 


OLDSMOBILE — Dynamic ‘‘66’’ — 4-dr. 
sed., $1,677 (deluxe, $1,818); 2-dr. sed., 
$1,634 (deluxe, $1,776); club cpe., $1,609 
(deluxe, $1,749); conv., $2,003; stat. wag., 
$2,614 (deluxe, $2,739); Dynamic ‘68’’°— 
4-dr, sed., $1,735 (deluxe, $1,876); 2-dr. 
sed., $1,693 (deluxe, $1,834); club cpe., 
$1,667 (deluxe, $1,808); conv., $2,061; stat. 
wag., $2,672 (deluxe, $2,797); Dynamic 
“76"’—4-dr. sed., $1,801 (deluxe, $1,947); 
2-dr. sed., $1,726 (deluxe, $1,873); Dynamic 
718""—4-dr. sed., $1,859 (deluxe, $2,005); 
2-dr. sed., $1,785 (deluxe, $1,931); Fu- 
turamic ‘‘98’’—4-dr. sed., $2,151 (deluxe, 
$2,256); 2-dr. sed., $2,078 (deluxe, $2,182); 
conv., $2,624. 

PACKARD — Eight — 4-dr. sed., $2,275 
(deluxe, $2,543); 2-dr. sed., $2,250 (deluxe, 
$2,517); stat. wag., $3,245; Super Eight— 
4-dr. sed., $2,827; 2-dr. sed., $2,802; conv., 


$3,250; 7-pass. sed., $3,500 (deluxe, $3,- 
850); 7-pass. lim., $3,650 (deluxe, $4,000); 
Custom Eight—4-dr. sed., $3,750; 2-dr. 
sed., $3,700; conv., $4,295; 7-pass. sed., 
$4,704; 7-pass. lim., $4,868. 

PLYMOUTH — Deluxe — 4-dr. sed., $1,- 
455.50; 2-dr. sed., $1,397.50; club cpe., 


conv., $2,025; Torpedo ‘‘8’’ — 4- ‘ar. sed., 
$1,689 (deluxe, $1,778); 2-dr. sed., $1,630; 
sed. cpe., $1,661 (deluxe, $1,751); spt. cpe 
$1,599 (deluxe, $1,689); bus. cpe., $1,558; 
conv., $2,072; Streamliner *g’*4-dr. sed 
$1, 727 (deluxe, $1,817); sed. cpe., $1,677 
(deluxe, $1,766); stat. wag., $2,374 (de 
luxe, $2,442); Streamliner “‘8’’—4-dr, sed. 
$1,775 (deluxe, $1,864); sed. cpe., $1,724 
(deluxe, $1,814); stat. wag., $2,412 (de 
luxe, $2,490). 

STUDEBAKER—Champion Deluxe—4-<d' 
sed., $1,635.50; 2-dr. sed., $1,603.75; sp! 
cpe., $1,630; bus. cpe., $1,535.25; Champion 
Regal Deluxe—4-dr. sed., $1,709; 2-dr. sed 
$1,677.50; spt. cpe., $1,703.75; bus. 
$1,609; conv., $2,059.50; Commander De- 
luxe—4-dr, sed., $1,956.25; 2-dr. sed., 
924.75; spt. cpe., $1.951; bus. cpe., $1 
856.25: Commander Regal Deluxe — 4-d: 
sed., $2,077.50; 2-dr. sed., $2,045.75; spi 
cpe., $2,072; bus. cpe., $1. eae conv 
$2,430.75; land cruiser, ‘$2,264.75 . 

WILLYS-OVERLAND — Stat. wag., $1, 
ot ass -71; Lge sed., $1,991.72; Jeepster conv 
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| High-Compression Economy 


Use of High and Low-Octane Gasolines 
And Vitameter Method Aired 


CHICAGO. — Two methods for, 600 miles of mountain driving it 
combining power with economy in| was as high as 52 percent. 
higher-compression engines have The Chek-Chart bulletin also lists 
been examined in the August issue| the results of a test of Vita-Meter 
of the Chek-Chart service bulletin, | and Vitol reported by Ray I. Potter, 
published here by Chek-Chart Corp.| chief of the fuels and lubricants 

One method involves the use of| division of Standard Oil Co. of 
the Thompson Vita-Meter (AurTo-| Ohio. 
motive News, Sept. 13), while the . —e 

. According to the publication, it 

pre Be og the use of two kinds was found that miles per gallon 

3 could be increased from 19:5 to 22.2 

A  aialik saan “— for city and country driving, in a 

impelled by the fact that the new car which had had its compression 

engines burn more expensive ratio increased to 9.1 by Sohio engi- 
neers. 


higher octane fuel all the time, 
The amount of anti-detonant 

















although they don’t need it ex- 





cept for acceleration and high- 
speed running. 

Proponents of the Vita-Meter, 
which is essentially an auxiliary 
carburetor, claim the device im- 
proves economy because it permits 
operation of the new engines on 
regulation octane fuel. 

The Vita-Meter injects a mixture 
of methanol and water, called Vitol, 
into the carburetor whenever mani- 
fold pressure is low, thereby per- 
mitting an extra burst of speed 
without detonation or knocking. 

The other system for improving 
economy involves the use of two 
kinds of gasoline, one a high- 
octane fuel and the other a low- 
octane cheaper fuel. The latter 
would be used for most of the 
driving, while the high-test fuel 
would cut in for acceleration and 
heavy pulling. 

Asystem of this sort requires two 
fuel tanks, a double fuel pump and 
a dual-type carburetor, one side of 
which carries low-octane fuel and 
the other side of which carries 
high-octane fuel. 

Manifold vacuum is again used 
to control the flow of fuel. Low 
manifold pressure would cause the 
high-octane fuel to be used, while 
high manifold pressure would shut 
off the flow of high octane and 
start the flow of low-octane gaso- 
line. 

A report on the operation of 
such a system was made to the 
Society of Automotive Engineers 
by W. M. Holaday, director of 
Socony Vacuum laboratories. 

In the tests, two cars in the upper 
price bracket were used, but with 
engines at standard 6.5-to-1 com- 
pression ratio. 

The cars were operated on 65 oc- 
tane gasoline about 75 percent of 
the time, switching over automati- 
cally to 88 octane fuel for the re- 
mainder of the time. 

Average consumption of the high- 
octane fuel for mixed city and 
country driving was about 16 per- 
cent for a total distance covered of 
some 56,000 miles, the report said. 

For 700 miles of heavy city 
traffic, the average consumption 
was about 22 percent, while for 


Packard Sends 
Gareiss. to K.C. 


DETROIT. — F. W. Gareiss has 
been appointed manager of Pack- 
ard Motor Car Co.’s Kansas City 
zone, Karl M. 
Greiner, vice- 
president and 
general sales 
manager, an- 
nounced last 
week. 

Gareiss, 42, has 
more than 25 
years of service 
with Packard and 
immediately prior 
to his new ap- 
pointment was 
Minneapolis zone manager. 








F. W. Gareiss 


Ignition Parts Warehouse | 


Opened in Seattle 


SEATTLE. — Guaranteed Parts 
Co., Inc., manufacturer of ignition 
parts, announces the opening of a 
new warehouse here at 1119 Pike St. 

A complete stock of “guaranteed” 
parts will be carried to offer better 
service te distributors in the Pacific 
Northwest area, the company said. 


Joins Baltimore Firm 


Norman R. Dresbach is now as- 
sociated with Chesapeake Cadillac 
Oldsmobile Co., 2401 N. Charles St., 
Baltimore. 


solution used was 2.9 percent of 
the amount of gasoline consumed. 


For ordinary driving, the im- 


provement was from 15.9 to 19.1 
miles per gallon, with a Vitol con- 
sumption of 8.8 percent of the gaso- 
line used. 


Widespread adoption of either 











=> = Gack | 
SS a 
“Congratulations! You have just 
won two free grease jobs! We give 
them with each repair job that 
runs over $100.” 








Sakarias Names Two 


Carl Lepisto and Sid Johnson 
have been appointed sales manager 
and used-car manager, respectively, 
of Northwestern Motor Sales (Ford), 
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Supply of Tires 
At Postwar Low 


In Montreal 


MONTREAL, Que.—The automo- 
bile trade in Montreal is experi- 
encing the most severe shortage 
of motor car and truck tires in its 
postwar history. This is blamed by 
dealers on overbuying by motorists 
and truck operators consequent on 
a widespread rumor, now officially 
contradicted, that tires would be 
rationed. 

A tire company official comment- 
ed: “It is hard to say how long 
the shortage will last. We are un- 
able to supply any of the popular 
sizes in quantity, and there is no 
indication that we will be able to 
do so in the near future.” 

Another company said it had only 
odd sizes in stock and could not 
supply tires for new cars or for 
cars made between 1937 and 1944. 
This dealer placed some of the 
blame on the shortage of electric 
power in Ontario where manufac- 





25 


|Ontario Hydro’s efforts to save 
power. 

Shortage of steel was also mak- 
ing it difficult to manufacture bead- 
ings for the finished product. Some 
manufacturers and dealers, fore- 
seeing that there will be less win- 
ter driving, expect the situation to 
ease by the end of the year. 


Ford Plant Hums 
. 7 
On Coil Springs 

HAMILTON, O.—The Parts and 
Equipment Manufacturing division 
of Ford Motor Co. is manufactur- 
ing coil springs under completely 
mechanized conditions at the Ham- 
ilton plant, according to C. R. Mc- 
Cormick, the plant’s general man- 
ager. 

Each week the Hamilton plant 
endeavors to maintain its produc- 
tion schedule without interruption, 
supplying 50,000 coil springs for 
both service and production. Ap- 
proximately 650 coil springs are 
scheduled every working hour. 


Fox Named Service Head 
Hilburn-Roach Motor Co. (Ford), 





system would indicate that addi- 
tional sources of revenue will re- 


sult for service stations. 

















Virginia, Minn. Fred W. Sakarias 
is owner of the firm. 


turers have been cut down to four 
days operation a week, owing to 


There's EXTRA PROFIT in Good Luggage 


Car Dealers Across the Nation 
Have PROVED this Fact.. 


24” 2-Suiter with over- 
lapping steel frame for 
extra strength. Dust and 
moisture- proof. 

Same style in extra-roomy 
24” 3-Suiter. 


21” Overnight bag... 
Same exclusive construc- 
tion features os 2-Suiter. 


fittings. 


The VASSAR... 
Matched set of Ladies’ Luggage 


This graceful set available in beautiful 
matched pieces. The sturdy wood veneer boxes are 

covered in finest quality aniline Top-grain Cowhide. Each 
piece has spacious shirred pockets, lined in rich rayon. 


Handsome solid brass hardware. Fortnighter has rayon 
lining for ladies, plaid twill for men. 
Style No. Item Dealer's List Price 
Cost inci. Fed. Tox 
750 14” Train Case $26.50 $49.50 
751 18” Overnight 25.00 47.40 
752 21” Weekend 27.50 51.00 
753 26” Pullman 37.50 69.00 
754 18” Hat & Shoe 38.50 75.00 
755 21” Wardrobe 39.50 75.00 
756 Men's 24” 2-Suiter 44.50 85.00 
757 29” Fortnighter 59.50 105.00 
758 29” Pullman Case 42.50 82.50 
759 18” Fitted O'nite Case 37.50 72.50 


YALE Locks Available at $3.00 Extra Per Case 










LADY VASSAR... 
Glamorous O'nite case in Top- 
grain leathers to match VASSAR 
set. Elegant 7-piece gilded 






Read this from a HUDSON DEALER in lowa 


**...By far, the nicest luggage we have had the oppor- 
tunity to examine. | believe it will sell pretty good." 








Avto Dealers know that Contempo Luggage sells “good” 
everywhere. Dealers who handle Contempo as an acces- 
sory hit the ‘“‘bull'’s eye’ twice: they make profit and 
offer their customers a valuable service. Contempo is qual- 
ity luggage, long-lasting, luxurious. Materials and work- 
manship are grade A. Check with the trade who sell 
luggage. You'll find they prefer it. 


The DUNLEIGH ... Matched luggage for men. 
Here are handsomely sturdy bags for men who go places. 
Each piece fashioned in fine Top-grain cowhide and solidly 
constructed to retain its streamlines for years of wear. 
Scientifically designed for quick, easy packing. Solid brass 
locks. 










List Price 

Style No. item Dealer's Incl. 
Cost Fed. Tax 
877 21” Overnight $32.50 $63.00 
1077 24” 2-Sviter 41.50 81.00 
977 24” 3-Sviter 44.50 87.00 
699 20” Clubkit 24.50 45.00 


20” Zipper Clubkit with 
two big utility pockets, COLORS: London Tan, Indian Brown, Redwood or Black 
ES Spirakis: oie sirens 


COLORS: 
Smooth Suntan or Ginger 
Cowhide ... Brown Alligator 
grain Cowhide ... Antique 
White Rowhide. 














fee 2 oe = = = = Send Order Form Today = eae a ae ay 
§ CONTEMPO Luggage Co., 170 Filth Ave., New York 10,N. Y. Jf 








; Gentlemen: Please ship the following numbers . i 
' () (lam enclosing check) C) Ship co.. 
i C) (Ship Open Account. Bank and credit references attached) i 
t Style Quentity Dealer's Cost 1 
i i 
' . 
; i 
2 
| FIRM NAME........ 4 
l Address............... ER eesti OND: sce 3s | 
: a 


Sherman, Tex., 
Fox service manager. 


has appointed Bud 


ORDER 
BY 
MAIL 
WITH 
FULL 
CONFI- 


DENCE 
» 


WE 
GUAR- 
ANTEE 
SATIS- 

FACTION 


y 
¥ 
¥ 
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Monthly Section for Dealers, 


{ Regular 


Jobbers and Maintenance 


Men who Service 





and Used Car IMAC 


and Lubricate 


{merica’s 37 Million Motor Vehicles and ippearance-( ondition 5 Million lLsed Cars Annually 





Backshop 


Otto Firsts 


Shrimpitis 


No “Yerk” 





By Jack Weed 


EORGE OTTO, Jack Dunn, et 

al., of the Cadillac service de- 
partment, certainly don’t fool when 
they introduce a new program to 
their distributors. Giving “Thoro- 
Check” its initial bow to the whole- 
saling and retailing organization, 
they did it with a playlet—the ac- 
tors being a mixture of professional 
talent and talented boys from their 
own department — in which car 
dealer service was portrayed from 
the early days of Cadillac up to the 
present time. 

They opened the playlet with a 
young owner out taking his girl for 
a ride in a Cadillac (emphasized in 
awesome tones) and stuck on a 
country road because a part had 
broken. The scene moved along 
rapidly to the point where a 
modern Cadillac owner, who hap- 
pens to be a dealer from a big city, 
calls late in the afternoon on a 
small town dealer for service and 
gets it. The theme running through 
the presentation was that, if the 
city dealer's car had been properly 
serviced in his own shop, he would 
not have been in trouble in the 
small town and had his eyes opened 
as to what good service operation 
meant to his business. 

In being the first factory service 
manager to grab the diagnosis 
method of selling service and intro- 
ducing it to his entire dealer organ- 
ization, George Otto, service man- 
ager of Cadillac, adds another 
feather to a hat that already begins 
to look like an Indian war bonnet 
because of the improvements in 
service methods and procedures he 
has programmed to the field. Otto 
has for some time been working on 
his version of obtaining honest serv- 
ice selling, scientific trouble-shoot- 
ing and elimination of customer 
dissatisfaction and complaints. 
“Thoro-Check” is the result — not 
only a very thorough and well- 
planned procedure but a very, very 

(Continued on Page 31, Col, 1) 













Tighter Control Citic Mow tect Cadillac First to Adopt 


Held Needed to 
Offset Overhead 


High Burden to Get 
Higher With Return 
Of Buyer’s Market 


[PALERS who think ahead are 
beginning to view the coming 


competitive period with many mis- |: 


givings. 

They know that their overheads 
have gone up tremendously since 
before the war. Those who have 
built new buildings know that their 
building amortization is much 
tougher than it was. Practically 
every dealer is faced with amorti- 
zation of a greatly increased tool 
and equipment inventory. 

During the period of easy 
money and high average service 
orders, the amortization of these 
items of overhead did not bother 
them—service dollars were more 
plentiful and all profits were up. 


But today, with the average R.O. 
ticket constantly diminishing and 
faced with the extra overhead ex- 
pense of furnishing demonstrator 
cars to salesmen, paying salesmen’s 
salaries, trading in used cars on 
much narrower margins, higher 
costs of preparing new cars for 
delivery and the need for condi- 
tioning a relatively high percentage 
of cars to be sold on the used-car 
lots, dealers who fought this battle 
before the war are beginning to 
wonder where they are going to 
get off. 

* + + 

[os hope—but are not thor- 

oughly convinced — that their 
customer labor and parts sales will 
continue at the much higher rate 
it has been running. Some dealers 
even are beginning to wonder if 
they can make sufficient money 
from service under a competitive 
condition to cover the increased 
costs of doing business. 

With these misgivings in mind, 
few franchised dealers have ap- 
proached their problem from a 
fundamental viewpoint and have 
started to do something about it. 

All dealers must begin to over- 
haul their present methods of 
doing business and start to shape 
them to the coming competitive 
period—or they may wake up 
some bright morning soon with 
a terrific “burden” headache and 

(Continued on Page 29, Col. 1) 
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CUSTOMER CHECK SHEET—Two different 
customer forms are used in the Cadillac 
Thero-Check—one where Srgenater is used 
and a shorter form where it is not. 


ASHINGTON.—Franchised car 

dealers’ service departments 
are in a very highly competitive 
business, according to figures just 
released by the AAA. 

These figures show that the 
42,924 car and truck dealers now 
have to compete with 64,345 in- 
dependently run complete service 
stations and upwards of 200,000 
corner filling stations for the 
business of some 31,000,000 car 





No Change Foreseen in ASI Show Setup 


MANUFACTURERS of aftermar- 
ket products in the automotive 
industry seem to be perfectly satis- 
fied with the holding of the Auto- 
motive Service Industries show 
once every year as it has been 
held since 1933. 

They don’t appear to favor a pro- 
posal for regional shows, as sug- 
gested by the Equipment and Tool 
Institute, according to returns 
compiled from a questionnaire sent 
out to its membership by the Motor 
& Equipment Manufacturers Assn. 

While on the face of the returns, 
it appears the various manufactur- 
ers of tools, parts, equipment, ac- 
cessories and chemicals were turn- 
ing thumbs down on the E&TI 
proposal, Lynn Woolman, manager 
of the institute, claims that this is 
not the case. 

The E&TI proposal, made at 
the last meeting in Detroit early 
in October, was just a sugges- 
tion and was not made with the 
idea that the institute had any 
concrete idea of getting into the 
show business. In fact a copy of 
the show proposal was sent along 
with the questionnaire by MEMA 
at the suggestion of the institute 
heads. 


E&TI leaders were as interested 
in getting the reaction of the vari- 
ous manufacturers who support 
the ASI show and who supply the 
bulk of the products served in 
servicing the nation’s “on rubber” 
transportation as were the direc- 
tors of MEMA. 

+ * . 
UE TO considerable show un- 
rest among manufacturers, 
faced with high exhibition costs on 
many varied types of shows, exhi- 
bitions and clinics since the war, 
it was thought that such a survey 





Wis. Gas Dealers Urge 


Self-Service Outlet Ban 

MADISON, Wis. — Legislation 
to ban self-service gasoline sta- 
tions throughout the state was 
urged here at the annual con- 
vention of the Retail Gasoline 
Dealers Assn. of Wisconsin. 

Also endorsed was a sugges- 
tion that gas be retailed by the 
pound instead of by the gallon. 
Dealers seemed to feel that tem- 
perature losses could be avoided 
by the weight method. Self-serv- 
ice outlets were called fire haz- 
ards. 





might develop a pattern on what 
could be expected from the manu- 
facturers who have to foot the 
bills on all shows regardless of 
type and from this pattern be able 
to guide both show managers and 
exhibitors as to what the majority 
of manufacturers indicated they 
were in favor of supporting. 

The MEMA questionnaire devel- 
oped that the bulk of membership 
is against the regional show idea 
by a 287 to 76 margin. 

By far the great majority—248 
to 95—are. in favor of one na- 
tional ASI show to be held each 
year and another majority—225 
to 119—are against holding the 

ASI show only every other year. 

Most of those who voted on the 
questionnaire — 242 to 130—are 
against a national ASI show to be 
held every other year and the pro- 
posed five regional shows in the 
alternate years. 

Surprising, too, is the fact that 
186 out of 369 manufacturer mem- 
bers also said they would not co- 
operate as a company with local 
shows and clinics even if properly 
sponsored and if no payment for 


space, contribution or other finan- 
(Continued on Page 35, Col, 1) 





How Many Customers? 


Study Shows Average of Only 343 
For Car and Truck Shops 





A Dealerwide System 
Of Scientific Diagnosis 


Two Customer Check Sheets Are Tailored to Needs 


Of Large and Small 


Shops; Nash to Put 


Model Department in School 


ADILLAC, in announcing its 
Thoro-Check program for next 
year, becomes the first vehicle 
manufacturer to come out with an 
adoption of the diagnosis method 
of selling service for all its dealers. 
The program was in- 
troduced to the distributors meet- 
ing in Detroit Oct. 22 in a play- 
let that showed the 
dealer service 
of the automobile business. 
Cadillac just noses out Nash in 
this trend, for, according to H. A. 
Lotz, Nash service manager, that 
company also has such a program 
in the works. 


* * * 
ILE Nash will not be able to 
take its program to the field 
until after the first of the year, 
it is understood that a pilot diag- 
nosis department is being installed 
in the Nash service school. 

The department is due to open 
in two weeks. It is designed to 
give dealers and service man- 
agers who attend the school a 
working of how such 
a department should be set up 
and how it should be operated. 
Cadillae’s Thoro-Check, as _ its 

name implies, is a thorough in- 
spection of the car from bumper 


owners and some 6,000,000 trucks. 

Averaging out the number of car 
owner customers per complete 
service shop in the country—fran- 
chised car dealers plus indepen- 
dents—gives each service shop an 
average of 288 car customers per 
service shop. 

* + * 


NCLUDING trucks—although 

thousands of these owned by 
fleets are serviced in fleet-main- 
tained shops—it only increases the 
potential automotive vehicle cus- 
tomers the average shop must de- 
pend upon to 343 customers each, 


The report goes on to state 
that litan area shops 
aren’t the only service outlets to 
be concerned over the outlook for 
the future as 51 percent of the 
total service jobs are handled by 
small town shops in cities of 
10,000 population or less. 

This survey is just another piece 
of evidence pointing out the need 
for every franchised dealer to 
quickly overhaul his service con- 
tacts with his potential and pres- 
ent customers. 





to bumper by well trained diag- 
nosticians, with the aid of every 
testing device that will help give 
the customer a true and honest 
report on the condition of his car, 
together with suggestions as to 
what the car needs to bring it 
back to its original efficiency. 


+ + +. 

Two PROGRAMS are suggested 

by Cadillac for their dealers 
and distributors. One priced at $5 
would be a Thoro-Check procedure 
without the aid of a dynomometer, 
and the other, using the dyna- 
mometer for additional checks and 
the simulated road test under load 
and grade conditions, would cost 
the customer $7.50. 

Cadillac service executives, in 
announcing the program, suggest 
that no work be done in making 
the Thoro-Check, except that of 
making the complete diagnosis 
and report to the customer. 

It was first planned that the 
Thoro-Check program be _intro- 
duced to the entire distributor and 
dealer body at the same time but 
due to the lack of hotel accommo- 
dations in Detroit at the time of 
the meeting, it was found impos- 
sible to bring the dealers into the 
announcement meeting. 


* s e 

ACTORY service and sales exec- 

utives, however, are prepared to 
take the program into the field, 
and it is expected that all Cadillac 
dealers will have seen the pro- 
gram and have had the Thoro- 
Check deal explained to them by 
the first of the year. It is also 
expected that most distributors 
will be in operation on the Thoro- 
Check program by that time. 

Complete merchandising and 
operational forms and aids are 
already completed or will be 
within a matter of a few days. 

These include owner _ report 
forms for both Thoro-Checks (with 
and without the use of a dyna- 
mometer), the first poster in a 
series that will be furnished and 
which will portray the advantages 
of Thoro-Check as a means of 
keeping the customer’s car in top 
operating condition and a full se- 
ries of customer follow-up card 
mailers based on the Thoro-Check 
program. 

* * * 

CADILLAC emphasizes that “in- 

spection” is the “most abused 


and battered word in the service 
(Continued on Page 30, Col. 1) 








Safety Service Inspections 
Urged in Dealer Shops 


ITH WINTER weather and its 

driving hazards almost here, 
dealers are urged to emphasize the 
need for safety service to their cus- 
tomers before the snow actually be- 
gins to fall. 

The Inter-Industry Highway 
Safety committee, in reporting on 
Project No. 3—“Safe Car Condition- 
ing”—details the experiences of one 
dealer who installed a safety lane 
inspection setup. 

A. H. Bowis, president of Chevy 


Chase Motor Co., Chevy Chase, 
Md., reported that 397, or 77.7 per- 
cent, of the first 511 cars inspected 
by his company were found to be 
unsafe. 

Headlights were the leading of- 
fenders. A total of 329 of the ve- 
hicles had unsafe headlights. Defec- 
tive steering disqualified 111 car; 
and unsafe brakes accounted for 
104 rejections. 

(See SAFETY, Page 31, Col. 1) 
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By West View 


WEST VIEW, Pa. — “Extensive 
service work on cars at our shop 
has slackened because customers 
are eyeing '49 ads and hoping to 
trade in their cars for new ones,” 
says Joseph Bungia, service man- 
ager, Wright Pontiac, Inc., 398 Per- 
rysville Rd. 

“Nevertheless, we have doubled 
the amount of our average service 
sale by developing clues in our 
prospects’ conversation.” 

Bungia says that “because we 
never know how much a man 
will spend on his car, we give 


MEMA Reports 
1,220 Members 
For New High 


NEW YORK.—Membership of the 
Motor & Equipment Manufacturers 
Assn. now totals 1,220 for a new 
high record, it is reported by Albert 
H. Eichholz, general manager. This 
includes 538 manufacturer mem- 
bers, 452 credit service subscribers 
and 230 associate members. 


The following have been added to 
the roster of members and credit 
service subscribers since last April: 


Acme-Hamilton Mfg. Corp., Tren- 
ton, N. J.; Ajax Mfg. Corp., Detroit; 
Allied Home Products Corp., Be- 
loit, Wis.; Arnolt Motor division, 
Arnolt Corp., Warsaw, Ind.; Auto- 
matic Radio Mfg. Co., Inc., Boston; 
Automotive Industries, Inc., Chi-| 
cago; Badger Mfg. Co., Marinette, 
Wis.; Henry Bashian & Sons Co., 
Farmington, Mich.; Bay Mfg. Co., 
Torrance, Calif. 

Bergman Tool Mfg. Co., Inc., 
Buffalo; Birma Mfg. Co., Inc., Buf- 
falo; Blackstone Mfg. Co., Inc., 
Chicago; Brady Products, Inc.,| 
Muncie, Ind.; Choldun Mfg. Corp.., | 
New York; Coats Loaders & Stack- 
ers, Inc., Fort Dodge, Ia.; Compco 
Corp., Chicago; Cummins Portable 
Tools division of Cummins Busi- 
ness Machines Corp., Chicago; 
Davison Chemical Corp., Baltimore; 
Dover Stamping Co., Boston. 


Echlin Mfg. Co., New Haven, 
Conn.; Electric Heat Control Co., 
Cleveland; Electric Products Co., 
Cleveland; Electrol, Inc., Kingston, 
N. Y.; Evans Reamer & Machine 
Co., New Lexington, O.; Ferry Cap | 
& Set Screw Co., Cleveland; Filtors, 
Inc., Long Island City, N. Y.; Gem 
Mfg. Co., Chicago; General Auto- 
motive Tool & Equipment Co., 
Grand Ledge, Mich.; Gilmore & 
Spaulding, Glendale, Calif. 

Goodson Mfg. Co., Dallas; C. M. 
Hall Lamp Co., Detroit; Hardie 
Mfg. Co., Hudson, Mich.; F. J. 
Hauschild Mfg. Co., Oneonta, N. Y.; 
Howard Paint division of Recondi- 
tioning Products, Inc., Cleveland; 
Insul-Mastic Corp. of America, 
Pittsburgh; Killark Electric Mfg. 
Co., St. Louis; Lufkin Rule Co., 
Saginaw, Mich.; Nevel Products 
Co., Los Angeles; New Britain Ma- 
chine Co., New Britain, Conn.; 
Planet Metal Products Corp., Brook- | 
lyn, N. Y. 

Raybestos-Manhattan, Inc., New | 
York; Richardson-Allen Corp., New | 
York; Richlite Mfg. Co., Chicago; | 
Romort Mfg. Co., Oakfield, Wis.; | 
Save Lamp Co., Baltimore; Skinner | 
Purifiers division of Bendix Avia- | 
tion Corp., Detroit; Springfield | 
Electrical Specialties, Inc., New| 
York; Walker Bros., Conshohocken, 
Pa.; Weather Master Co., Inc., 
Wichita, Kans.; Wilco Co., Boston, | 
ae Wooster Rubber Co., Woos- | 
er, O. 








Chevrolet Shipping Glass 
In New Type Carton 


DETROIT. — Safety glass for 
Chevrolet windshields and windows 
is being shipped in new cartons, let- | 
tered on the outside so that they | 
Present a warning to shippers to) 
“handle with care,” and designed on 
the inside to give better protection 
through the use of a separate, two- 
Piece liner section. 

The corrugated paper cartons 
have been developed by Chevrolet 
for shipment of laminated plate 
safety glass from the manufacturer 
to Chevrolet warehouses and deal- 
ers. They have been thoroughly re- 
designed inside and out, as com- 
pared with the container formerly 
used for such shipments. | 





Service Sales Doubled 


Conversational Clues Credited for Increase 


(Pa.) Dealer 


any earnest prospect 15 minutes 
of our time for sheer discussion 
of his problems.” 

This consideration has raised the 
company’s average service sale 
from a fluctuating $2-$3 to $6.75 
per sale, Bungia said. 

Bungia’s salesmanship starts the 
instant the customer drives in. He 
calls the customer by name and 
mentions that he phoned about his 
brakes and a motor tuneup before 
coming in, and that his phone call 
was appreciated. 

“Don’t omit either step or treat 
them half-heartedly,” says Bungia. 
“Make the customer heartily wel- 
come.” 

Bungia doesn’t try to do two 
days’ work in one. When he is 
rushed and a customer drives in 
without phoning, instead of telling 
the customer to come back, Bungia 
asks how long the car may be left. 

When the customer is accepted, 

Bungia doesn’t say matter-of- 






factly, “Okay, we'll fix you up.” | 
He invites the car owner on A | 


short trip, and they discuss the 
trouble together. 

Says Bungia: “Many a banker, 
businessman or salesman knows 
little about his car. He tries to talk 
about its mechanics, but he doesn’t 
know car language. So he is vague 
and general until the car is road 
tested.” 

If Bungia gets a “problem” cus- 
tomer, they both return to the ga- 
rage and study the source and rea- 
son for the difficulty on the manu- 
facturer’s picture charts. 

With just that additional infor- 
mation the customer suddenly 
will say, “Now I see the trouble.” 
What’s more, the customer then 
is prepared to offer his wife a 
sensible explanation for the ex- 
pense, Bungia declared. 

Bungia’s fourth sales step comes 
when the customer finally returns 
for his car: It is waiting for him. 
Or else, courteously, Bungia calls 
this customer and sets a new ap- 
pointment time. 

“If the customer questions you,” 
says Bungia, “consider his interest 
worth while. Because you'll want 
his attention the next time his car 
needs servicing.” 
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Lo-Hi-Draulic Jacks are avail- 
able in models of 8,000 lbs., 
and 20,000 Ibs. capacity. IIlus- 
trated is Model WA 73 capacity 
8,000 Ibs. 
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se Seal Call 
FOR EFFICIENCY—Drennen Motor Car Co. (Cadillac, Buick, Chevrolet), Birmingham, Ala., 
has installed at a cost of $16,000 what is said to be a control tower with the largest and most 
complete control panel in the country. The new installation enables the Drennen service 
department to handle more than 250 cars per day and is said to have increased the efficiency 
of the mechanics by more than one-third. Any mechanic by taking just a few steps can con- 
tact the tower or the parts or accessories department. 


the service department and L. C. 
Cannon as manager of the paint 
and body shop. 


Riley Motor Names Two 


Riley Motor Sales (DeSoto-Plym- 
outh), 415 S. Main St., McGehee, 
Ark., announces the appointment of 


Want to Buy or Seii something? Try 
Charley Muckleroy as manager of 


AUTOMOTIVE NEWS WANT ADS! 








LEVERS MAKE-LIFTING A. BREEZE 





LO-HI-DRAULIC JACKS : 


have the exclusive QUICK-LtFT_LEVER 


It’s a fast one-two operation when you ease_a 
Weaver Lo-Hi-Draulic under your job. First. oe 
the exclusive Quick Lift Lever to raise the 
saddle quickly and snugly against the load. 


Then the balanced 


with full power to lift the load into position. 
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Lift Lever takes over 







The extra high lift—full 24 inches—may be raised to the 
exact height desired as the Lift Lever operates on any 
phase of the stroke. Spring tension keeps handle at verti- 
cal position when not in use. A convenient safety latch 
positively locks and prevents accidental lowering of lift. 


For complete details, consult your Weaver Jobber or write us 
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Pay Trae Up 
With Prices 
In St. Paul 


ST. PAUL. — Since 1941, wage 
rates here have more than kept 
pace with the cost of living, accord- 
ing to a survey of 10 representative 
occupations covering both skilled 
and unskilled workers, including 
auto mechanics and truck drivers. 

The wage study, made by the St. 
Paul Committee on Industrial Rela- 
tions, shows that present wages are 
more than 20 points over the cost 
of living which, with the exception 
of mid-1947, is the widest spread of 
the eight-year period. 

Occupations used in the wage- 
price comparison are machinists, 
molders, cabinet makers, bakers, 
carpenters, printing compositors, 
automotive mechanics, truck driv- 
ers, warehouse workers and factory 
laborers. This grouping covers 
some of the city’s largest labor 
unions, with the survey based on 
union contract rates. 

With January, 1941, used as a 
base of 100, the present wage level 
is 180, while the cost of living is 
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CUSTOMER TUNEUP LOUNGE—Cookies, doughnuts and coffee are 
customers of A. T. Hansord (Pontiac), Minneapolis, while they wait for service or to see a 


salesman. The nightclub-like lounge is staffed 


169, the latter based on reports of 
the U.S. Bureau of Labor Stand- 
ards. A chart of the survey shows 
that during the war wages and 
prices fluctuated within a narrow 
range. Since government controls 
were removed late in 1945, however, 
wages have for the most part led 
an upward spiral. 

In mid-1947 wages were better 
than 20 points over the cost of liv- 
ing. By January, 1948, this had 


"on the house” to 


by a hostess. 





narrowed to practically nothing, 
but then quickly exceeded 20 points 
again when this spring’s wage 
boosts were negotiated. 

In fact, wages spurted ahead with 
each round of increases and then 
the cost of living caught up within 
a few months. The survey com- 
pared only basic hourly rates and 
did not cover paid holidays, night- 


shift premiums, other fringe items. 
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Program for TBA Meeting 


Current Marketing and Merchandising 
Problems Will Be Dscussed 


CHICAGO.—The 1948 meeting of] Service as It Affects TBA Sales,” 


the Oil Industry TBA Group, to be 
held Dec. 6-7 in the north ballroom 
of the Hotel Stevens here, will be 
a down-to-earth discussion of cur- 
rent marketing and merchandising 
problems, led by men of recognized 
authority, according to the tentative 
program released here. 

Sessions will begin at 10 a.m. on 
each of the two days and extend to 
3:30, with a 90-minute recess for 
lunch. 


Following each address, those 
in attendance will be encouraged 
to ask questions from the floor 
in order to stimulate group dis- 
cussion of common problems. 
The tentative lineup of subjects 

and speakers for Dec. 6 includes: 
“Consumer Reaction to Buying 
TBA Merchandise at Service Sta- 
tions,” Wallace Hughes, automotive 
editor, Hearst Publications, New 
York; “Station Appearance and 


Stabilized to resist — 


COLD 


Sell more gear lubricating jobs! More gear lubricant! 
Do it by making your customers realize that lubricant 
on automotive gear teeth is subjected to 


great pressure and heat... 
pressure and heat tend to decompose 
the lubricant, ruin its lubricating value. 
Tell them how stubbornly Stabilized 
Quaker State Quadrolube resists severe 
Lubricates better 
and longer. Protects gears and bearings 
against rust and corfosion. Every drop 
of base oil in Quaker State Quadrolube 
is made solely from pure Pennsylvania 


pressure and heat. 


grade crude oil. 
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NoTE: For lubricating automatic transmissions sell 
Quaker State’s latest—No.00 Quadrolube, Grade “75.” 


QUAKER STATE 


ort ciry, 





PENNSYLVANIA 


F. C. Sturdyeant, National Petro- 
leum News, Cleveland; “Balanced 
TBA Merchandising,” M. S. Marsh, 
Standard Oil Co. of Ohio, Cleve- 
land; “TBA Sales Training,” Rus- 
sell Williams, Gaseteria Stations, 
Inc., Indianapolis. 

The Dec. 7 session is slated to 
hear: “Sales Trends in Tires,” R. A. 
Wilson, vice-president, Goodyear 
Tire & Rubber Co., Akron, O.; 
“Sales Trends in Batteries,” W. E. 
Blank, sales manager, Auto-Lite 
Battery Co., Toledo; “Inventory 
Controls and Warehousing,” W. C. 
Voght, assistant secretary, Western 
Auto Supply Co., Kansas City; 
“Importance of Service Stations in 
TBA Merchandising,” A. L. Nicker- 
son, director in charge of domestic 
marketing, Socony-Vacuum Oil Co., 
Inc., New York. 


Advance interest in the 1948 
meeting indicates a record attend- 
ance, officials said. As in the past, 
the meetings will be open to all 
who have an interest in TBA mar- 
keting and merchandising. 


Makers Prepare 
New Products 
For ASI Show 


CHICAGO.—A number of new 
products, most of which will be on 
display at the ASI show here, have 
been announced by eight manufac- 
turers. 

Auto Specialties Mfg. Co., St. 
Joseph, Mich., will premiere its two 
latest model Ausco hydraulic floor 
and curb jacks at the show. 

Two new series of sockets with 
six-point openings and a new series 
of 16 combination box end and 
open end wrenches have been an- 
nounced by Duro Metal Products 
Co., 2649 Kildare Ave., Chicago. 

Latest addition to the Amco line 
announced by Asbestos Mfg. Co., 
Huntington, Ind., is the Koverug, 
an all-rubber utility mat said to 
fit the front or rear of all makes 
and models of cars. 

Complete details about three new 
Fel-Pro cutting kits for punching 
out gaskets and washers are con- 
tained in a folder, “1,000 Gaskets 
and Washers at Your Fingertips,” 
published by Felt Products Mfg. 
Co., 1508 Carroll Ave., Chicago. 

There will be a triple news pack- 
age at the DeLuxe ASI exhibit 
containing information on the com- 
pany’s DeLuxe-Baldwin oil filter 
cartridges, DeLuxe filter kits, and 
DeLuxe Clear-Ex, a device for sup- 
plying air to the exhaust manifold. 

The Ramsey Corp. will show its 
new Spirolox retaining ring and 
will also display 3-Up parts clean- 
er, a cold cleaner said to be fast- 
acting and nonflammable. 

Champion Pneumatic Machinery 
Co., Chicago, has issued booklets 
describing in detail its line of air 
compressors, car washers, and air 
hose reels. 

Filko has presented a number of 
new ignition parts and assortments, 
including General Assortment SS- 
506, a pair of solenoid conversion 
kits, accessory switches, distribu- 







| tor leads and distributor rotors. 


MEMA to Hold 
Annual Dinner 


With ASI Show 


CHICAGO.—The Motor & Equip- 
ment Manufacturers Assn. _ will 
hold its annual dinner meeting at 
the Drake hotel here Dec. 7 during 
the ASI show. 

MEMA Counsel Isaac W. Digges 
will address the meeting on “Gov- 
ernment Regulation of Business 
and the Law of Distribution.” 
Digges is also marketing counsel 
to such firms as Bristol-Myers Co., 
Bissell Carpet Sweeper Co., E. 
duPont de Nemours & Co. and 
others. 

MEMA President Alfred E. 
Keough will preside at the dinner 
which will be concluded with 4 
speech on “Taxes, Women and 
Hogs” by Col. Jack Major of ?a- 
ducah, Ky. 
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SERVICE SECTION 
Dealers Warned: 


Better Control Needed 7% 
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To Offset Overhead 


(Continued from Page 26) 


with no effective sedative to ease 
the pain. 

There is little they can do with 
their increased physical overhead 
problem but plan to get enough 
additional business through the 
place to take care of the burden 
without it being excessively high, 
per dollar of business done. 

This will no doubt take more 
efficient management of the busi- 
ness than was necessary prewar— 
not only from the dealer himself 
but from his department managers. 
Now is none too soon to start 
checking to see if each of these 
managers measures up to the re- 
sponsibilities and ability he will 
need to swing his part of the job, 
come “trading days.” 


EALERS, with these increased 
burdens, for instance, will have 
to gather together a better crew of 
salesmen than the “real estate 
type” who used to represent many 
dealers before the war. Tomorrow’s 
vehicle salesmen will have to meas- 
ure up to a “percentage-of-price- 
class” standard in volume sales 
just as the dealer is expected to. 
One Detroit dealer handling a 
moderate-priced car and truck 
back in 1940, for instance, would 
not have a salesman represent 
him who could not turn at least 
300 vehicles a year. All dealers 
perhaps won’t be able to get a 
full crew of such salesmen, but 
salesmen who can only turn from 
four to 10 sales per month will 
be too expensive for the “high- 
overhead” dealers to furnish dem- 
onstrators for. 
And these salesmen must be 
taught to sell on that basis. 
Fortunately, new products and 
methods of appearance recondition- 
ing have come into the market that 
will greatly cut the cost of putting 
used cars into saleable condition 
and, while the cost may not be as 
low as it was prewar, it will be 
much lower than if prewar methods 
were to be used today. 
* 


Qa employes must be made 
conscious of their importance to 
the welfare of the firm and to 
themselves as an integral part of 
the service rendered. 

One dealer—John P. Hughes Mo- 
tor Co. (Dodge-Plymouth), Lynch- 
burg, Va—has approached his 
postwar buyer’s market at the 
“ground roots” level and come up 


with a pattern that every fran-| 


chised dealer should investigate. 

On checking his organization 

he found that his employes, to 
whom he must look for a profit- 
able operation, did not under- 
stand the very fundamentals of 
a retail automotive dalership— 
and therefore were not equipped 
mentally to understand the prob- 
lems that faced the dealer they 
worked for—that in not under- 
standing many fundamentals, 
they felt that they were being 
imposed upon. 

For Sentai. Hughes found that 
many mechanics who work on @ 
split of the flat rate prices, thought 
that he (the mechanic) was getting 
the low end of the deal and that 
the dealer was making the larger 
net profit on the work they did. 
No one had taken the time to 
explain to them that the dealer’s 
take from the customer’s spent 
service dollar must cover the rent 
of the space that the mechanic 
occupied in doing his work, the 
cost of the tools and equipment 
that were furnished him to aid in 
doing his work, the advertising and 
supervisory overhead to bring in 
and detail the service work through 
the shop, the loss on “comebacks” 
and poor accounts where credit had 
been extended, and the risks in- 
herent in operating the business. 

* * * 





O ONE had taken the time to 
+‘ show him that, if the dealer 
made a net of 10 percent under 
normal operating conditions off 
customer labor, the dealer was do- 
ing a better than average job. 

Hughes found that few of his 
employes knew what was expected 
of them on their job; that few 
mechanics and shop employes had 
any understanding of what they 
could expect from the dealer if 
they did a better than average job; 


that few had any understanding of 
what fair and understanding su- 
pervision meant. He also found 
that they had no assurance that 
there was any permanency to their 
jobs—that they would get paid as 
much as conditions in the industry 
permitted and that there was any 
chance of advancement in the or- 
ganization if they did a better than 
average job. 

It has been found on many 
investigations that immediate 
wages are secondary with most 
retail service shop workers to un- 
derstanding, fair treatment, se- 
curity, expectation of promotion 
and a ground knowledge of how 
the shop they work in is set up 
profitwise. 

The Hughes company endeavors 
to answer all of these questions for 
its employes during the triweekly 
morning meetings which start 
promptly at 8 a.m. on Monday, 
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PLENTY OF SPACE—Armour-Troost Motors (DeSoto-Plymouth), Kansas City, purchased this 
adjoining property for a spacious, well-lighted used-car lot. A salesmen's office was added 


to the main building. 


Wednesday and Friday—all held on 
company time—and in a_ booklet 
entitled the “Employes Handbook,” 
which was first published in March, 
1944. It was reprinted in April, 
1945. 

This booklet, which gives the his- 
tory of the company in the Fore- 
word and History of the Organiza- 
tion chapters, goes on to give the 
employe a very comprehensive de- 
scription of the things he wants to 
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know in chapters titled, Products 


Sold, Purpose, Overtime, Time Rec- 
ord, Punctuality, Attendance, Sched- 
uled Meetings, Pay Day, Holidays, 
Vacations, Accidents While at 
Work, Safety, General Rules, Tools 
at Cost Plus Transportation, Over- 
alls and Coats, Careless) Handling 
of Cars, Parking, Sale of Goods to 
Employes, Suggestions, Social Se- 
curity and Service. 


Ben Sadowsky, general man- 








ager of the Dodge-DeSoto dis- 
tributorship in Toronto, empha- 
sizes to his shopmen that they 
are in business for themselves 
and that the service manager and 
the firm work for them. They 
rent a place in which to work, 
and certain facilities, for a per- 
centage of their earnings each 
week. It is up to the service 
manager and the firm to see that 
there is enough work ready for 
them each day so that they can 
do a full eight-hours work. 

If there isn’t sufficient work 
ahead, the service manager and the 
firm are not keeping up their end 
of the deal. In case this condition 
lasts for any time, the firm will 
get a manager who can keep them 
busy full time. 

Boyd Gibbons jr., Los Angeles 
Ford dealer, makes his shopmen 
feel that they are a part of the 
firm, has an employe counsel ahd 
puts each man on the radio in his 
weekly broadcasts. 

Full cooperation of the men in 
the shop can be obtained in several 
ways, but it will be more and more 
essential as we get into the period 
where increased business at steady 
profits will be necessary to keep 
increased burdens in line. 
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Eight Quick Reasons 
to Switch to Martin-Senour 


Higher painting profits 


Exact color match to car-maker’s 
Top quality, top dura- 
No time wasted mixing 
Patented pour-top can 
No come-backs, no head- 


Easier to handle... jobs 





















Painting the M-S Way 


Brother Drake caught on fast... and look at him now! He’ learfied 
the secret of painting more cars in less time with Martin-Senour’s 
ready-mixed automotive finishes. No more precious time wasted 
mixing colors. Cuts labor costs, too! And every job dries right the 
first time because M-S quality finishes are factory matched 
to the car-maker’s specifications. That’s why M-S refinishes 
satisfy you and your customers, eliminate complaints and 
costly “‘come-backs.”” Just check the color, make and model in 
your M-S catalogue, then phone your nearby N.A.P.A. jobber 
for the paint. It’s quick, it’s easy and it’s always right! So, 
why waste time and money on ordinary methods? Take a tip 


from brother Drake and call your M-S jobber today! 


MARTIN-SENOUR 


2020 Quarry Street, Chicago 8, Illinois 
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Sets Dealerwide Procedure .. . 


Cadillac First to Adopt Diagnosis System 


(Continued from Page 26) 


business.” Cadillac says that the 
owner who requests a complete in- 
spection, sits back and relaxes. He 
expects the car checked from 
bumper to bumper to make sure 
that all operating units are in good 
condition and ready for continued 
dependable operation. 

But what the customer gets in 
too many cases is far from that, 
according to the playlet announc- 
ing Thoro-Check. The customer 
goes to his dealer and asks for 
a complete inspection. The serv- 
ice manager turns the car over 
to a mechanic for test with the 
instructions of “Drive her around 
and test her, Joe,” which Joe 
does. 


He reports “she” sounds pretty 
good, just needs-——. The customer 
gets his car and a good-sized bill 
and proceeds on his way. Shortly 
thereafter he is told that his gen- 
erator has burned out. He hits the 
ceiling as he thinks that he has| 


just had his car completely over- 
hauled. 

The playlet emphasizes that this 
type of service breeds customer ill- 
will toward the dealer and a dis- 
trust in all service rendered by 
dealers handling that make of car. 

* * + 
THOROUGH, instead of a slip- 
shod, inspection would have 
prevented all this—given the orig- 
inal dealer added revenue and 
saved a service customer. 

George Otto, service manager of 
Cadillac, who is responsible for the 
introduction of the Thoro-Check 
program, claims that there are vol- 
umes of such stories of lost serv- 
ice business and that both Cadillac, 
and Cadillac outlets have wanted 
to do something about it. Cadillac 
executives feel the answer is 
Thoro-Check. 

Otto and the other executives 
of Cadillac service feel that the 
service standard is automatically 
set by the customer’s level of 
demand, and that Cadillac own- 
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ers represent the highest level of 
demand. 


They feel that it’s a rare Cadillac 
owner who is content with less 
than top operation at all times 
and that the only method by which 
Cadillac service stations can meet 
that demand is by providing an in- 
spection and repair service that 
will not be based on “guessing 
what is the matter with the ve- 
hicle.” 

The Thoro-Check program is de- 
signed to eliminate all opportunity 
for “guess” inspections developing 
customer illwill, turning out cars 
that are only partly fixed, the in- 
clination to load the customer with 
many parts replacements that are 
necessary while overlooking those 
that are essential for continued top 
operation. 

* * * 

T IS FELT that the Thoro-Check 

program will not only tend to 
raise the standards of Cadillac 
service in the field but also will act 
as a dealer safeguard toward con- 
| tinued hig! high absorp’ absorption by making 


HOW TO SELL THE MAN BEHIND THE WHEEL 
A series of Suggestions by 
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GIANT HAND—Attention-getter at the Cad- 
illac distributor convention held in Detroit 
was this ye plaster hand holding a full-size 
1949 Cadillac engine. Distributors now are 
holding meetings with their dealers to outline 

| details of the new Cadillacs. 


‘it possible to hold a larger per- 
centage of owners as service cus- 
tomers, eliminate waste mechanic 
time by having shop orders prop- 
erly written in the beginning and 
increase dealer service profits by 


enabling his service department to 


TL] 


You can't sell wheel accessories to everybody, 


that’s for sure. Smart dealers pick 


their spots. The 


best time to sell is when a man takes time to 
listen; when you apply new tires, for instance, 
or when he has one repaired. That's the time to 
hold a Lyon accessory up to his wheel, show 


how it improves its appearance, 


point out how 


easy it is to install and keep clean. We know this 
will work if you do it consistently because many 
dealers practice it regularly and report fine results. 
Lyon suggests you try it because it’s sound selling. 
Lyon Inc., 13881 W. Chicago Bivd., Detroit 28, 
Michigan. All products shown are Fair Traded. 


THE WHEELWALL 


COMBINATION WHEELCOVER 


SERVICE SECTION 


catch all faulty mechanisms anid 
maladjustments in one trip of the 
car through the shop, which auto- 
matically will increase the average 
service repair order total. 

Cadillac is emphasizing the 
need of dealers and distributors 
installing dynamometers where 
service volume is large enough to 
warrant the investment. With 
these “indoor testing grounds” it 
is possible to not only get a much 
more accurate gauge of engine 
performance but the dynamome- 
ter enables a more thorough 
checking of automatic transmis- 
sion performance than is possible 
without their use. 

With higher engine compression 
ratios coming into the service pic- 
ture, and automatic transmissions 
with their more delicately balanced 
operation now a part of the serv- 
ice business, it is felt that dealers 
not only need every mechanism 
that will produce more accurate 
and complete servicing information 
regarding the operational ability of 
these items but will need more 
better trained mechanics to work 
on them. 

Thoro-Check is looked upon as a 
bridge that will safely span pres- 
ent lack of properly trained serv- 
ice personnel and will also tend to 
attract better personnel to retail 
service, as the creation of this de- 
partment and the diagnosticians to 
| operate it, will tend to bring more 
| thoroughly grounded young men 
| into the retail service picture. 


Comfort Features 
Improved in New 


Humber Hawk Car 


LONDON, England.—The Rootes 
Group announces the introduction 
of a new Humber Hawk passenger 
model, with new features designed 
for appeal to the export market. 
The car is priced at about $3,000. 

A redesigned body is wider, 
roomier and stronger, despite a six- 
inch reduction in overall length. 
Width of the rear seat has been in- 
creased by five inches and of the 
front seat by three inches. The car 
is 1% inches lower but still affords 
ample headroom, according to the 
producer. 

The chassis frame, too, is of new 
pattern. Side members are fully 
boxed at front and rear, and the 
cruciform cross bracing gives a 
solid, rigid chassis intended to with- 
stand the stress ef any type of road 
or track. 

As with the Hillman Minx, an- 
nounced in September, the Hawk 
has been built with a view to ship- 
ment in “prefabricated” or C.K.D. 
(completely knocked down) fashion, 
and the handling and assembly of 
segments has been simplified as far 
as possible. 

Doors are hung at their forward 
edge with concealed hinges, door 
handles being of the pull-out type. 
The doors conceal small step boards 
and are double-sealed against dust, 
water and draughts. 

The curved Triplex windshield 
introduced by the Rootes Group on 
the Sunbeam-Talbot and the Hill- 
man Minx now appears on the 
Humber Hawk. The rear window is 
also curved. 

The four-cylinder side valve en- 
gine of 1944 c.c., which develops 56 
brake h.p. at 3,800 r.p.m., is again 
employed, but a new four-point 
rubber-cushioned mounting is now 
offered. 

For the first time on Rootes 
Group cars, a hypoid rear axle is 
offered. The stiffer pinion is much 
quieter in operation and gives a 
longer life than the normal type, 
according to Rootes. Another bene- 
fit is that the floor level is lower as 
a smaller shaft tunnel is used. 


Swift Leaving Detroit 


For Suburb Location 

DETROIT.—Swift Mfg. Co., Inc 
a Detroit specialty firm, is sched- 
uled to move Nov. 15 from 247 Mc- 
Dougall Ave. to a modern produc- 
tion layout on a 9%-acre site front- 
ing at 1455 E. Nine Mile Rd., Hazel 
Park, Mich. 

Mrs. C. B. Swift, widow of the 
founder and president of the com- 
pany, said the move was necessi- 
tated by a new program of diversi- 
fication and expansion laid out 
early this year. Principal products 
manufactured by the company «re 
fan blades and industrial fractional- 
horsepower and variable-sp: ed 
sheaves and pulleys for original 
equipment manufacturers and j»b- 
ber trades. 


? 
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| Backshop... 
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good name, me thinks. I'll doff my 
beanie to him for a job well done. 
7 > - 

BUT SITTING high up on the 50- 
yard line, as I do in this business, I 
can see that it was partly luck that 
enabled George to be first in this 
announcement. Hank Lotz of Nash 
has been all ready to go to his deal- 
ers with a similar version, but was 
handicapped with the necessity of 
having to put his entire service field 
force on the job of setting up serv- 
ice procedures on the new-car line, 
and so had to be content with put- 
ting a model department in his 
service training school which opens 
soon. This will give those dealers 
and dealer service managers who 
attend the school an opportunity to 
see how such a department should 
be set up—and will also give Lotz 
time enough to develop a thorough 
check sheet covering the needs of 
the two new Nash cars. 

I fully believe that practically 
every factory service department 
will be out to their dealers before 
mid-1949 with some version of a 
diagnosis-department selling. It is 
basically sound, and it does seem to 
have several qualifications that far 
overcome the one possible disad- 
vantage of having some few greedy 
dealers use it dishonestly. 

Even that potential disadvantage 
will be greatly minimized as more 
and more dealers get into the swing 
of selling service through this 
method of scientific analysis. If 
there are two or three dealers in a 
town giving honest analysis, any 
dealer who tries to load his custom- 
ers by having the diagnostician give 
faulty reports, will be cutting his 
own throat and speeding up his exit 
from the industry. 

* * * 

DEALERS with their higher 
overhead—and higher cost of doing 
business—need something like this 
diagnosis deal to keep their service 
customers coming back to them, 
and to get a greater proportion of 
the needed service work when they 
have the customer in their shop. 
Far too many dealer service cus- 
tomers now go out of the shop with- 
out needed work done, and which 
the owner takes to a corner filling 
station to have done because the 
dealer's service mechanics either 
did not sell the need for the work 
when the customer was in the shop 
or did not take the time to find out 
that it was necessary. 

Far too many testing instruments 
are “wall fiwers” far too much of 
the time. The dealer has his invest- 
ment in them and the customers 
best interests would be met if they 
were used honestly, more often, and 
shop and parts revenue would be 
increased. 

But for some unknown reason, 
service managers in the main are 
too indifferent to the reaction of 
their customers, are afraid they or 
their men don’t know how to prop- 
erly use the machines—or are just 


Safety 


(Continued from Page 26) 


OWIS SAID that an average of 

36 cars has been inspected every 
day since the free service was of- 
fered to customers. Out of the 511 
cars tested 219, or 42.8 percent, were 
prewar models. 

Commenting on owner reaction, 
Bowis said: 

“Our experience has been that 
most people want a safe car and 
will quickly remedy any unsafe 
condition that is brought to their 
attention.” 

The older a car is, the more likely 
it is that it will fail a safety lane 
test. A tremendous market awaits | 
those dealers who are ready to go} 
after this business of putting a car | 
in safe operating condition. 

+ oe + 
A CCORDING to the Public Roads | 
~*% Administration, it is estimated 
that vehicle registrations this year 
will exceed 41 million, topping all 
previous records. 

Of the total registered, approxi- 
mately 17 million are more than 

10 years old. 


This increase, and the age of the 
vehicles registered, indicates the 
need for intensified efforts on the 
part of all dealers to help promote 
all phases of highway safety to help 
curb the possibility of an increase 
in treffic accidents, ® 


too lazy and indifferent to use the 
analyzers to accurately determine 
what is wrong with customers’ cars 
in far too many instances. 


Vehicle owners are entitled to 
have some place where they can 
bring their vehicles and find out 
just what is needed to compensate 
for the wear that has taken place 
since they have owned and operated 
the machines—for much of the 
wear can be compensated for by 
proper adjustments from time to 
time, rather than the present prac- 
tice of replacing worn units in their 
entirety just because it is easier— 


and more profitable—to the me- 
chanic, if he is working with an 
“incentive take” on parts sales. 
* * > 

DURING the Cadillac distributor 
gathering in Detroit I had a chance 
to see some friends whom I haven’t 
seen for some time and had fairly 
lengthy pow-wows with J. A. Ayers 
of Chattanooga and “the great” 
Ralph Nichols over service trends. 
Ralph is again going to be the mod- 
erator for the “Service Symposium” 
that will be held during the NADA 
convention in San Francisco. Clar- 
ence Fisher of Newark, who is one 
of the progressive, service-minded 
“old-timer” Cadillac distributors, 
and Carl Fribly, who is trying to 
take a great deal of credit for the 
catching of a good-sized muskel- 

(Continued on Page 34, Col. 1) 


VISIBILITY FEATURED—The new headquarters of Lindsey Bros. 
Mena, Ark., covers 5,500 square feet. 
generous use of glass block construction. 


tile floor. 


AUTOMOTIVE NEWS offers to advertisers a weekiy audience of an estimated 


| 90,000 cover-to-cover readers! 


No other piston ring maker 
promotes your services 
exclusively! 


APPEARING IN NOV. 6 “‘POST’ ’ 4 


Policy 


‘Tt is Muskedon's firmly 
Tevalm ata Tobe in aii a 
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(2) for resale for service 


established policy 


(1) for installation as original equipment and 


purposes 


“In my work I'd be completely lost 
without a car. So I'm extra careful— 
my car is serviced by a real specialist 
in car care... 


Authorized 
Service Man’. That name means I 

have been specially trained by the 
manufacturer in the latest and best 


“That's me—your ‘Factory 


methods of servicing your particular 
make of car. I know parts especially 
well, and can tell you, for example, 
when you need new piston rings 

tested and proved especially for worn 
engines by the same men who designed 
your car's original rings. You can 

find me at your car dealers’ or other 
factory authorized repair shops.” 





Motor Co. (Studebaker), 
The service wing measures 40 by 100 feet and makes 
Showroom, which measures 36 by 42 feet, has a 





Dealer 


Krajenke Service Center 


Opens in Hamtramck, Mich. 

Stanley Krajenke, president of 
Krajenke Buick Sales, Inc., Ham- 
tramck, Mich., has announced the 
opening of a 212-by-100-foot serv- 
ice center. 

The new building contains 14,000 
square feet of floor space and has 
an adjoining parking lot with 7,000 
square feet. Alex Thompson is 
service manager of the dealership. 

> . * 


Stephens Plans to Build 


$30,000 Home in Buffalo 
J. C. Stephens Motor Corp., 3470- 
84 Main St., Buffalo, has filed plans 
with the city for the erection of a 
service and sales building to cost 
an estimated $30,000. 
* 
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Manhattan (Kans.) Dealer 
Donates Ford to Schools 


A. D. Shields, head of Bentrup- 
Shields, Inc., Manhattan, Kans., 
has presented a 1949 Ford dual 
couttel car to the local public 
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Doings 


school system for its driver train- 
ing program. 

Attending the presentation 
ceremonies were Shields, Glenn 
Burnett, junior high 
school principal, and F. V. Berg- 
man, superintendent of schools. 


* * * 


Dealer Fetes Workers 


Employes of the Syracuse Buick 
Co., their wives and friends at- 
tended the company’s second an- 
nual shore dinner at Hinerwadel’s 
Grove, North Syracuse, N. Y. In 
addition to dinner, there was danc- 
ing, entertainment and prizes. 
James J. Tormlay was toastmaster 
and Nelson Purdy, chairman of ar- 
rangements. 

‘ + * * 
Dick Haywood Motor 

The name of the Kokomo Motor 
Sales, 310 W. Superior, Kokomo, 
Ind., has been changed to Dick 
Haywood Motor Sales (DeSoto- 
Plymouth). Dick Haywood is the 
proprietor; Curtis Summerville, 
service manager; George Hughel, 
parts manager; Byron Oliver, used- 









Sreret Whey. ; 


The Fram Cel-Pak Replacement Cartridge is the 
finest oil filter cartridge in its class because it’s 


made from selected, 


spotless, starch-free long- 


spooler cellulose fibers, impregnated with Fram’s 


exclusive, patented chemical treatment .. . 


uni- 


formly packed under pneumatic pressure in a 
strong metal container. 


The same amount of cellulose fiber is packed in 
all Fram Cel-Pak Cartridges to insure highest 
efficiency and to prevent channelling. They’re 
uniform, weighed under a controlled process, 
chemically treated to insure greater positive filtra- 
tion and longer cartridge life. 





car manager, and Ruth Spar, office 
manager. 
7 * * 


Stroud Joins Griffin 


Ben E. Griffin, president of the 
Griffin Auto Co., Dallas, Tex., an- 


nounces appointment of Jack |: 


Stroud as manager of truck sales 
and fleet contracts for the com- 
pany. Stroud was formerly Dallas 
district manager of truck and fleet 
sales for Ford Motor Co. 

+ 


* 


McGoldrick Motor Co. 
Scott-McGoldrick Motor Co., Ma- 
con, Ga., has changed its corporate 
name to McGoldrick Motor Co. 
Judge Mallory Atkinson also grant- 
ed the firm’s petition to reduce its 
maximum capital stock to $12,500. 


Central to Build 


Central Cadillac Co., Cleveland. 
announces plans for a single-story 
stone and brick showroom to cost 
approximately $400,000, to be lo- 
cated on —_ Ave. near 70th St. 


Harrison Cousibiine Work 
Harrison Motors (Chrysler-Plym- 
outh), 335 N. Franklin Ave., Colby, 
Kans., announces that its rebuilding 


Not an ordinary 
Cotton Waste 
Cartridge... 





Make this test! Break open the outer metal con- 
tainer of a genuine Fram Cel-Pak Replacement Car- 
tridge. Examine the cellulose packing closely. See 
for yourself how clean, how spotless, how uniform- 


ly and tightly packed the fibers are. . 
never find dirty waste, starch or foreign mat- 


ter in a Fram Cel-Pak. 


Superior construction, lasting efficiency, unex- 
celled uniformity and a wide variety of models and 
sizes to fit almost any make oil filter available on 
today’s market, make Fram Cel-Paks the choice of 
modern automotive engineers. For complete in- 
formation about Fram Cel-Pak Replacement Car- 
tridges, write today +o the Fram Corporation, 
Providence 16, R. I. In Canada: J. C. Adams 
Company, Ltd., Toronto, Ontario. 


FRAM 2. FILTERS 


location. 
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AFTER CONVERSION—Nash Central Motors, Kansas City, has just completed an extensive 
four-month program embracing its entire structure of over 20,000 square feet. The whole 
project cost slightly in excess $40,000, according to J. F. Rupkalvis and D. L. Barnes, 
partners. The buliding was formerly occupied as a war plant and was purchased by Nash 
Central recently. The exterior of the building was given an unusual treatment with a stainless 
steel, neonized marquee and bright red structural glass trim, with recessed glass block foot 
entrance-way. - service entrance driveway was increased ‘to double its previous size for 
easy accessibility 





Keapperich Survives Fire 


Jack Klapperich, owner and man- 
ager of the Automotive Supply Co., 
McAllen, Tex., has reopened the 
business which was partially de- 
stroyed by fire June 29. 

. * s 


program is completed and that it is 
now open for business in the same 


New Virginia Site 
| KR. M. Hughes Motor Co. (Chrys- 
|ler-Plymouth) has occupied new 
quarters at the intersection of U.S. 
Highways 60 and 33, located 12 miles 
east of Richmond, Va. 
* - * 


| Mason Chevrolet Co. 


A building permit has _ been 
| granted to Mason Chevrolet Co. at 
Brodhead, Wis., for the construc- 
tion of a garage. 

o - 





Holton-Stevens Tractor Co. 


Holton-Stevens Tractor Co, (Fer- 
guson) has leased a building in 
Camilla, Ga. The building will have 
a service department, offices and a 
parts department. 

* o = 


Rueth Appointed 


Dolan- Danielson Motor Co. 
(Dodge-Plymouth), St. Paul, an- 
nounces the appointment of Ray 
Rueth as sales manager. Rueth was 
formerly with Dependable Motors. 

* = 


Hoffman Appointed 
Appointment of Rey Hoffman as 
service manager for Hollywood 
Ford Motors, Portland, Ore., is an- 
nounced by owner Bruce Stoddard. 
> * 


Crocker Motor Co. 
crocker Motor Co. (Dodge-Plym- 
outh), Junction City, Kans., has 
been incorporated with authorized 
capital of $30,000. Cecil R. Crocker 
was named the firm’s resident 
agent. 





Partnership Declared 


| G. H. Bruce and A. J. Nicholson 
| have filed a declaration of partner- 
ship in the business of Bruce & 
Nicholson Motors, 1636 W. Fourth 
| Ave., Vancouver, B. C. 

+ + + 


Ball Expanding 


A new display room and _ in- 
creased office space are being con- 
structed by Ball Service, Inc. 
(Kaiser-Frazer), 2016 W. Franklin, 
Elkhart, Ind. 
| 2 


K-F Newne Mane Dealer 


| Appointment of Cleveland’s first 

Negro auto dealer, Robert L. Car- 

| ter, was announced by Kaiser- 

Frazer. His sales manager is 
| George P. Hutchings. 
* * * 


Opens U.C. Lot 


Palmetto Automobile Co. (Lin- 
|coln-Mercury), 149 S. Church S&t., 
| Spartanburg, S. C., has opened a 
used-car lot at the corner of S. 
Church and Kennedy Sts. 

* * 





. you'll 


Smith a News Sponsor 
W. T. Smith Co. (Buick), 
Charleston, S. C., is sponsoring 4 
15-minute newscast over radio sta- 
tion WTMA and WTMA-FM every 
Monday, Wednesday and Friday. 
* * ® 


Archer in New Home 


Archer Motor Co., Carrollton, 
| Ga., has completed and moved inio 
its new building on N. Park St. 
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Indianapolis Dealer Named 


English Ford Distributor 
Appointment of Hoster-Roberts, 
Inc. (Ford), as distributor for the 
English line of Ford passenger cars 
and trucks in the Indianapolis area 
has been announced by O. F. 
Yando, manager of the Indianap- 
olis district of the Ford Motor Co. 
The territory served by Hoster- 
Roberts includes most of Indiana 
and several counties in southeast- 
ern Illinois. George Hoster, presi- 
dent of the dealership, said that 
the English franchise would be 
open to all dealers in the district. 


+. . * 
Former Miami Dealer Joins 


L-M Firm in Tallahassee 


J. C. Caddell, former Miami deal- 
er, has been named vice-president 
and general manager of Capital 
Lincoln-Mercury, Inc., Tallahassee, 
Fla. 

The company is exclusive dealer 
in the area for Lincoln and Mer- 
cury automobiles and Seiberling 
tires. It occupies the former Bran- 
don-Jett property at 1451 S. Mon- 
roe St. 

* * * 
Boulevard Buick Opens | 
$500,000 Chicago Home 

A $500,000 dealership has been | 
opened by Boulevard Buick Co., 230 
E. Cermak Rd., Chicago. The build- 
ing contains more than 55,000 
square feet of floor space. 

C. E. (Ted) Childers, Boulevard 
Buick president, said the service 
department features a control 
tower and an intercommunication 
system that reaches every mechanic 
or department. There are nine two- 
post lifts. 


« * * 


Utah County Dealers Elect 


Anderson as President 


The Utah County Automobile 
Dealers Assn. at its annual election 
meeting in Orem, Utah, named the 
following officers: 

Dean Anderson, president; A. L. 
Duckett, vice-president, and Sam 
Taylor, secretary-treasurer. Ander- 
son succeeds G. Lowry Anderson. 

2 € * 

Renaults Shipped by Air 

Two Renault automobiles, manu- 
factured in France, have arrived 
in Denver aboard a United Air 
Lines cargoliner. Bound for the 
Import Motors, Ltd., E. 17th Ave. 
and York St., Denver firm dealing 
exclusively in foreign-made cars. 
They were the first cars to be 
flown here by the company. C. H. 
Collins jr. is president of the firm 
and Hugo Buerger is vice-presi- 
dent and general manager. 


* . + 
Diamond T Dealer 
Kaul Motor Co., Wamego, Kans., 
has been named authorized dealer 
for Diamond T trucks for Potta- 
watomie and Wabaunsee counties, 
according to Dewey Kaul, owner. 
Kaul Motor Co. is also a Kaiser- 


Frazer dealer in Wamego. 
+. + * 


Tucker Joins San Marco 


R. Holmes Tucker, formerly vice- 
president and general manager of 
Fletcher Motor Sales, Jacksonville, 
Fla., has been named vice-presi- 





When his windshield wiper stopped 
working while driving around De- 
troit’s Belle Isle, Kenneth Blue fig- 
ured it wasn’t raining that hard. 
It wasn’t—he had driven into a 10- | 
foot lagoon and had to swim to 
shore, | 


dent and general manager of San 
Marco Motors (DeSoto-Plymouth), 
1218 San Marco Blivd., Jacksonville. 


* * * 


Gasque Motor 
Gasque Motor Co., Union, S. C., 
has been organized with capital 
stock of $10,000 to deal in auto- 
mobiles and auto parts. J. Roy 
Gasque is president. 


+ * * 


Joins Tractor Firm 
W. C. Hutchinson has been ap- 
pointed manager of the Ellinor 
Tractor Co. in Valdosta, Ga. 
as * + 
Acquire Building 
Kelly-Williams Motor Co. has ac- 
quired a one-story garage-type 
building at 810 Charlotte St., Kansas 
City, which will be used as addi- 
tional new and used-car service 
space, according to D. E. Williams, 
company official. 
+ > 


Mills Heads Loop Service 


Herbert Mills has been named 
manager for the Loop Motor Co. 
(Packard), Minneapolis. He has 


rimcgiing 


__ AUTOMOTIVE NEWS, NOVEMBER 8, 1948 


33 


cipals are John H. and Charles P. 
Goode and Olen C. Downey. 


* * * 


Blanz Elected 


Charlie L. Blanz jr., Chevrolet 
dealer of Earle, Ark., has been 
elected by the board of directors of 
the chamber of commerce of that 
city as president for the coming 
year. 


sag ign tag 
Pay 





* + * 


Yonge Expands Assets 
Jack Yonge Motors, Abilene, Tex., 
has amended its charter, increas- 

ing its capital stock to $40,000. 


* * * 


Named Mercury Dealer 


John Mouse Motors, Clay Center, 
Kans., has been named to handle 
the sale of Mercury cars. 

4 * * 


File Business Name 
A business name has been filed in 
the Erie county clerk’s office for 
Harlem Motor Sales & Service, 1054 
been in the automotive industry 25 | ments were provided persons who/ Harlem Rd., Buffalo, by Richard S., 
years. | visited the firm opening day. Frank, and Francis J. Owczarczak. 


+ * * * * * * * * 


Anderson-Holmes Open Good Brothers, Inc. Watson Heads Drive 


Anderson-Holmes Implement Co.,! Goode Brothers, Inc., Charles; wade Watson. dealer in Fred- 
Seneca, Kans., has opened its new | Town, W. Va., has been granted a | erick, Okla., has been named to 
headquarters for Ford tractors and | charter by the secretary of state.| head up the annual “Teen-Town” 
Dearborn implements. Refresh- | Authorized capital is $50,000. Prin- | drive in his city. 


4 | | 
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ADDS 750 SQUARE FEET—Smith Motor Co. (Oldsmobile), Stevens Point, Wis., has rebuilt | 
the front of the dealership and added another building to increase the over-all working area. 
The new front is finished in vitrolite giass squares in two tones, pale green and black. The 
addition cost approximately $15,000. 


















CLINTONE WAX 
as Nationally Advertised 


{ and Clinton Spray Wax. 
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combined use of Clinton Pre-Wax Cleaner 


Clinton Spray Wax is new! Revolutionary! It is applied with a vacuum 
type spray gun and produces a hard, pure wax finish without rubbing or 
buffing. 

Not only does Clinton Spray Wax save hours of labor on every car but it 
also lasts longer than ordinary waxes. Scores of tests show that Clinton 
Spray Wax outlasts other waxes three to one. In fact, on the world’s fastest 
airplanes, flown in extreme weather, Clinton Spray Wax lasted seven times 
longer. Because Clinton Spray Wax is sprayed on it penetrates corners and 
crevices around grilles and mouldings, giving complete protection against 
rust and atmospheric salt corrosion. 

Clinton Spray Wax is available through jobbers and General Motors ware- 
houses. For further information write . . . 


CLINTON SPRAY WAX COMPANY 


1020 EAST LAND PLACE e MILWAUKEE 2, WISCONSIN 
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By 
Jack Weed 


(Continued from Page 31) 


lunge that was landed by a member 
of the party who went trolling while 
up on the St. Lawrence this sum- 
mer. 

Possibly I shouldn’t tell this on 
“Frib,” but my experience fishing 
with him convinced me that he 
can’t even hook one out of five rock 
bass that strip the minnows off his 
hook while still fishing. He’s one 
of God’s best hosts, a grand com- 
panion (even on a fishing trip), but 
when it comes to catching muskies, 
I'll never believe but that he just 
went along for the ride. Of course 
we had to run his picture and that 
of the musky, because he was along 
with John Van Benschoten, Leon 
Quick and Claie Batemen when 
Bateman snagged into the fish. 


DARNED near wrecked a half- 

dozen good newsmen at the in- 
troduction of the new Dodge “Route 
Van” out at the Dodge factory be- 
cause Frenchy Reese didn’t tell me 
that the job he turned over to me to 
drive didn’t have a fluid clutch. I 
tried to emulate Frenchie’s stop- 
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SNAP-ON TOOLS CORPORATION e = 3082-K 28th yey aaah Wis. 





chisel job. You have the right tool for 
every job. Complete in kit bag. 


ping of the vehicle at a simulated 
curb stop and instead of sliding up 
to a comfortable stop, I stopped 
then and quick. Those guys won't 
ride with me again—just another 
mark against that “showman of the 
test track” that I’ll have to even 
some day. Every year at these af- 
fairs he promises to take me fishing 
with him up to Mitchell’s Bay, and 
every year he has a new excuse 
why it wasn’t possible that year— 
I’m beginning to think he is afraid 
T’'ll show him up. 

Tex Colbert, Lew Purdy, Loren 
VanNortwick, George Malcomson, 
et al., threw a very nice party for 
the Route Van announcement, a 
good demonstration at the grounds, 
with “Yerk” Reese doing the MCing 
and a niee “few speeches” dinner at 
the DAC. Even brought Abe Van- 
derZee out into public view again 
for the truck factory deal. 

* + + 
RROGAND LADREYT, advertising 
manager of the New Orleans 
Times-Picayune, again threw one 
of his famous “boiled shrimp” din- 


This Custmas give your men 


- « - THESE FINER TOOLS WILL HELP 
THEM DO A BETTER JOB! 


Make this year’s Christmas Gift or Bonus to your men 
a set of Snap-ons! It’s a gift they want. .. a gift chat 
will help them do a better job, faster! You'll find that 
every man in your shop knows and appreciates the 
excellent quality of these tools. Give Snap-ons . . . 
your men will appreciate your thoughtfulness! 


LARGE, ROOMY 
SNAP-ON TOOL CHEST 


26” wide, 12” deep and 14” 
high. All drawers fitted with 
“no-spill” slide runs. Plenty of 
room for long wrenches and 
hand tools. 


> 


SNAP-ON MIDGET BASIC SET 
This basic set consists of a nut- 
runner and nine standard hexa- 
gon sockets plus three 
square sockets with 4” 
drive. In metal box. 


SNAP-ON “SUPREME” 
CHISEL AND PUNCH SET 
A complete 16-piece set 
that will do almost every 
punch and 
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gry bunch of agency and newsmen. 

Shades of prewar auto shows—I 
could well have thought that the 
/| New York or Chicago shows were 
going full blast the other evening 
when I got home late and was just 
sitting down to look through the 
paper, when the phone rang and the 
operator said “Los Angeles calling 
Mr. Jack Weed”—to the background 
noise of much laughing and high- 
pitched conversation in a_ hotel 
room. You know, pre-war show 
noises. 

It turned out to be Slim Barnard 
of the Hzaminer, Hershel Blewett 
of the Herald-Express and Floyd 
Freel of the News, who were, shall 
we say, relaxing after having sat 
through that afternoon at a Pack- 
ard interior conditioning demon- 
stration which is now on the road 
under the direction of Jack Carr of 
Packard. 

These reconditioning schools that 
are being put on across the country 
are getting quite a lot of attention 
from the press in each city where 
they are held—not only because of 
the novelty of the affair but be- 
cause of the interest in seeing what 
can be done to a customer’s 1941 or 
1942 car with modern materials and 
methods. Newsmen know the de- 
mand for good-looking older cars— 
and how much owners of the older 
cars, who can’t buy a new one for 
some reason or other, are interested 
in how these cars can be made to 
look like new at a comparatively 
small outlay. This is especially true 
in the repair of rust holes by the 
new “plastic patch” method, which 
seems almost unbelievable until one 
sees it done. With these new mate- 
rials, almost anyone can do a very 
workmanlike job and at a cost far 
below what it would be if the old- 
time metal brazing and paddle sol- 
dering had to be included in the 
process. 
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IN A SUBURB OF HAVANA—This new home of Compan 
is in Miramar. a hae - aa of the eas ‘s J. 
the Havana branch 5 years. 


. Cervino, who was with 


their own home-town sheets. Have 
got to admit, however, that not 
having anything to sell to the New 
Orleans market, I was much more 
interested in the quality of the 
shrimp that were served than in the 
quality of Ladreyt’s circulation—ex- 
cept, of course, that without patron- 
age due to that circulation he would 
not be able to serve the quality 
shrimp they shoveled out to a hun- 


ners following a week of lunches, 
where they showed by charts and 
graphs that New Orleans was one 
of the important distributing spots 
in this country where the Sunday 
magazine sections and national 
media don’t give the coverage that 
is given in most cities of that size. 
Seems that New Orleans and Louis- 
ville are among the cities where the 
public’s reading interest centers in 






AW A NEW film recently that 

has been put together by the 
Globe Hoist Co., and which very un- 
selfishly shows the dealer how he 
can increase his service profits. The 
film, “Lift Magic,” is bracketed with 
a “Lift Profits Manual” in the pres- 
entation to the dealers. In both, 
Globe has concentrated on selling 
the lift idea and its profit potential 
in a dealer’s shop rather than on 
selling Globe. This is especially true 
in the manual, which shows how 
much can be saved in a goodly 
number of different procedures by 
a hoist. Any dealer who is quander- 
ing over how he can increase the 
efficiency of his service shop should 
send to Globe Hoist Co., either at 
Philadelphia 18 or Des Moines 6, 
and get one of these manuals for 
his own guidance. 

Brother Ohio Dodge dealers gave 
Harry DeWitt and Joe Burns a bad 
15 minutes in the coffee shop of the 
Book Cadillac recently when they 
were in Detroit to see the new 
Route Van. While they were eating 
breakfast one morning, they had a 
bellhop deliver a foot-long cigar to 
DeWitt with the announcement that 
a politician should always have an 
after-meal cigar—and a pound box 
of salt together with a bushel of 
mixed apples, carrots and spinach 
to Joe Burns so that he could still 
eat and grow thin. The coffee shop 
was crowded and everyone in the 
| room, including a goodly number of 
| Dodge dealers, got a good laugh out 
| of the deal. 


Length Needed 


Minnesota Asked to Permit 
50-Foot-Long Trucks 


ST. PAUL.—Minnesota is losing 
ground as a transportation center 
and only increased length limita- 
tions for trucks and trailers can 
|stop a diversion of business to 
Montana and Colorado, the Minne- 
sota legislative interim committee 
|on highways was told last week 

Spokesman for truckers and in- 
dustry charged restrictive legisla- 
tion with holding back the expan- 
sion of the trucking industry in 
Minnesota. A 45-foot overall length 
for trucks and trailers is the pres- 
ent maximum in the state. 

Legislation calling for a 50-foot 
maximum will be sought again, al- 
though a similar proposal was 
killed in the 1947 legislature, ac- 
cording to Lou Hosking, head of 
the Minnesota Motor Transport 
Assn. 











TOOLS MAY BE EXCHANGED 
If the tools you give are duplicates of 






those your men already have, Snap-on 






will exchange them on a dollar-for- 







dollar basis. 


DWARF BOXOCKET SET 
They're strong! Short handles 

let you work in close places. 
Openings range from %,” to 
%". Complete in kit bag. 


o 


SNAP-ON SHORT OPEN-END WRENCH SET 
Forged from special alloy steel to withstand tough 
usage. Precision machined heads. Two sizes on each 
4 wrench; complete range from \,” to %,”. 







would rather not select the tools your- 
Bive this Gift Certificate (any denomina- 
and let the men select the tools they want! 
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TO 150 FOOT-POUND TORQOMETER 
liminates guesswork on bolt tensioning and helps 


to avoid doing jobs over. There is no mechanical 
distortion when your men use a Snap-on Torqometer. 














21-PIECE STANDARD SNAP-ON FERRET SET 
This carefully selected assortment provides basic han- 
dle equipment and the 13 sockets needed for most 
nut-turning jobs in the 4%” sa. drive size range. 
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AUTOMOTIVE NEWS, the Newspaper 
the Industry, read by everyone who count 
in America’s No, 1 Industry... an est 
mated more than 100,000 readers weekly! 
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No Change Foreseen 
In ASIS Setup 


(Continued from Page 26) 


cial assistance was requested or 


expected. 
* > 


* 

tT IS HARD to understand this 

latter viewpoint of the manufac- 
turers, particularly as most makers 
who sell through jobbers are com- 
plaining of the lack of selling be- 
ing done by the jobber outlets and 
clinics. 

Furthermore, local jobber shows 
are one method that is used by 
the jobber in endeavoring to get 
the products he represents sold to 
the garages and fleet operator 
shops in his area. 

Broken down by vocations, the 
tabulation of the questionnaire re- 
turns show that even in the strong- 
hold of the institute—among the 
equipment and tool manufacturer 
members of MEMA—the majority 
are against the holding of the re- 
gional shows and are for one na- 
tional ASI show. 

Equipment makers voted 46 to 
28 and tool makers 39 to 17 
against the regional shows. 
Equipment makers voted 40 to 
30 and tool makers 33 to 17 for 
one ASI show. 

Equipment makers are against 
ASI being held every other year 
by 36 to 34 while the tool makers 
go even stronger on record on this 
question—33 to 19. 


* ” 

A MAJORITY of the equipment 

makers—45 to 31—went on rec- 
ord of favoring a plan where the 
ASI show would be held one year 
and the five regional shows held 
the alternate years, but the tool 
makers did not go along with this 
thinking and voted 38 to 18 against 
the plan. 

Both the majority of the equip- 
ment and tool makers were in fa- 
vor of cooperating as companies 
in local shows and clinics—the 
equipment makers voting 55 to 17 
and the tool makers 29 to 26. 

It is clearly evident that the 
parts makers want a status quo 
on the whole show question as 
they voted 82 to 9 against the 
regional shows, 68 to 24 for one 
ASI show each year, 55 to 31 
against holding the ASI every 
other year, 66 to 30 against the 
ASI one year and the five re- 
gional shows in the other years, 
and 65 to 36 against any partici- 
pation in local shows or clinics. 

Accessory and chemical manu- 
facturers followed along much the 
same trends. Accessory makers are 
against the regional shows 72 to 14 
while the chemical makers show 
“no” 48 to 8. Accessory firms are 
in favor of one ASI show every 
year 64 to 17 while the chemical 
companies are for the ASI every 
year 48 to 7. Not liking the ASI 
every other year were the acces- 
sory group 56 to 27 and the chemi- 
cal group 45 to 8. 

Neither group was enthusiastic 
about having the ASI one year and 
the regional shows alternating 
years—accessory men voting 62 to 
23 against and chemical men 45 
to 14. Nor was either group inter- 
ested in cooperating in local shows 
or clinics, with the accessory mak- 
ers declining by a 45 to 39 vote 
while the chemical makers turned 


this idea down 35 to 24. 
* * * 


AVING stirred up a little hor- 
net’s nest last year with their 
poll on participating in the NADA 
equipment exhibition, MEMA wise- 
ly left that question out of its 
poll this year. 
In the summary of the report 


Resurrection 
$200,000 Loss Fails 


To Stop Dealer 


PEARLAND, Tex.—“Yes, I’m go- 
ing to build another right in the 
spot where the old one crumbled,” 
R. V. Kliesing said recently. 

Kliesing is the owner of Kliesing 
Motor Co. (Chevrolet), which re- 
cently suffered a $200,000 loss in a 
fire which destroyed automobiles, 
refrigerators, ranges, 100 radios, 
1,000 automobile tires, 400 cases of 
one and 800 cases of motor 
oll, 

Kliesing, now 45, started his mo- 
tor business at the age of 17. 


MEMA made no observations other 
than to point out that the majority 
of its members were not in favor 
of the regional shows, were in fa- 
vor of one ASI show every year, 
do not prefer to have the ASI held 
every other year, were not quite 
so strong against holding the ASI 
one year and regional shows the 
next and were about evenly divid- 
ed as to cooperating with sponsors 
of local shows and clinics. 


U.C. Financing 
In Canada Rises 


During August 


OTTAWA, Ont.— Financing of 
sales of used motor vehicles during 
August this year showed the big- 
gest gain in the Maritime provinces, 
where 528 units were financed for 
$371,674, compared with 362 units at 
$207,783 in August last year, for a 
gain of 45.9 percent in number but 
78.9 percent in amount, the Cana- 
dian government reports. 

By provinces, such financing of 
used vehicles involved the following 
in August, with figures for August 
last year in brackets: Alberta, 707 
(473) at $551,806 ($326,923), 49.5 per- 
cent up in number and 68.8 percent 
in amount; Ontario, 5,077 (3,588) at 


10,000 SQUARE FEET FOR SERVIGE—E. T. a Motors, Inc. (DeSoto-Plymouth), St. Louis, 


has opened its new building in a fast-growing neig borhood. 


cent and 60.8 percent; British, 308 (300) at $187,176 ($201,946), up 


Columbia, 991 (762) at $825,969 
($522,252), up 30.1 percent and 58.2 
percent; Saskatchewan, 215 (181), 
$158,543 ($113,401), up 18.8 percent 
and 39.8 percent; Quebec, 1,154 (977) 
at $1,009,378 ($825,128) up 18.1 per- 


$3,018,215 ($1,876,436), up 42.7 per-'!cent and 22.3 percent; Manitoba, 
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)\ BALCRANK LUBETTE MODEL “B-1” 
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Dy) Complete service and supply 
semblhies 


l action 


utilizing Balcrank’s famous 
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three pumps and five reel as 


balanced hose 


above-ground unit 


2.7 percent and down 7.3 percent. 


Thomas Chevrolet 


Thomas Chevrolet Co., Bryson 
City, N. C., has incorporated with 
capital stock of $75,000 by Ash and 
Doyle Thomas and Blanche Gibby. 
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Plaskon Cuts Chicago Area 
Into Two Sales Zones 

The Chicago sales zone of Plas- 
kon division of Libbey-Owens-Ford 
Glass Co. has been divided into two 
areas to provide better service to 
customers for molding compounds 
in the rapidly growing plastics 
market, it is announced. 

James Ferguson will be district 
manager of the zone south of Chi- 
cago and also will have manage- 
ment of the Chicago office at 400 
W. Madison St. G, T. Walker jr. 
will be district manager of the zone 
north of Chicago. 

+ + 


Jeter Named Legal Head 


For B. F. Goodrich 

R. G. Jeter has been appointed 
general counsel of B. F. Goodrich 
Co., it is announced by John L. 
Collyer, president. He will have his 
offices at the main Goodrich plant 
in Akron. 

Jeter had his first job with B. F. 
Goodrich, working in the factory 
during summer vacations while at- 
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tending college to help meet ex- 


penses. Jeter is a member of the 
Akron, Ohio State and American 
Bar associations and has served on 
committees in each of these organ- 
izations. 

+ * * 


Goodyear Loans Carpenter 
For Government Service 


Arthur W. Carpenter, manager of 
physical testing laboratories at the 
Akron plants of B. F. Goodrich, 
has been loaned to the government 
for service on the National Secur- 
ity Resources Board and is in 
Washington for three months. 

Carpenter, former president of 
the American Society for Testing 
Materials, held posts with the War 
Production Board during World 
War II. 


* * * 


Dearborn Motors Picks Hunt 
To Head New Division 
Establishment of a new man 


facturing and engineering division tion for the Ford tractor and Dear- 
and the appointment of Ralph E.| born farm equipment. 


Hunt as manager of it is an- 
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specialist with General Motors and 
Nash-Kelvinator, joined Dearborn 
Motors in April, 1948. 


Pennsylvania Rubber Names 


Two to Service Posts 


Appointment of William Tabor as 
service manager of the factory zone 
branch and David L. Rauterkus as 
service manager of the New York 
branch is announced by H. F. 
Etheridge, national service manager 
for Pennsylvania Rubber Co. 

* 


Pond Named Sales Head 


At Consumers Specialty 

Officials of Consumers Specialty 
Mfg. Co., Detroit, announce the ap- 
pointment of IL L. Pond as sales 
manager. 

Pond comes to the company from 
Chevrolet, where he served as zone 
fleet manager. 

aa 















seems to be enjoying this part of the two-day 


CROSLEY SALES CONFERENCE—Eve 
sales conference held by Powell Crosley jr. (behind desk), president of Crosley Motors, Cin- 


cinnati. Attending the meeting were (left to right): J. J. Walsh, advertising manager; 
Henry L. Cromer, Baltimore regional sales manager; Charies F. Points, Kansas City; Thomas R. 
Jacklitch, Dallas, Tex.; Donald H. Smith, national franchise manager; Thomas A. McCabe, 
Philadelphia; William J. Dierkes, Atianta; Lewis M. Crosley, executive vice-president; Harold 
Lack, car distributor, Cincinnati; Richard Bruner, regional manager, Cincinnati; Harold R. 
re manager of store sales, Cincinnati; Staniey E. Kess, assistant sales manager; Ray- 

. Bennett, regional manager, Seattie; Jay M. Barney, regional manager, Marion, Ind.; 
Parttonn C. Holland sogtenat manager, San Francisco; Robert H. Mosbacker, regional man- 
ager, Cincinnati; Ro E. McMurtrie, regional manager, Detroit, and William C. Byers, 
sales manager, denen t Motors, Inc. 


Early Woman Auto Dealer 


Now Sells Rockwell Line 


Lillian W. Bauer, one of Detroit’s 
first automobile saleswomen, re- 
ports she is now a sales representa- 
tive for the Rockwell valve line in 
the Detroit area. Her offices are at 
Libbey Bauer Co., 16425 Hamilton 
Ave., Detroit 3. 


Mrs, Bauer sold Detroit Electrics 
during World War I and shortly 
thereafter. Her father was presi- 
dent of the old Detroit Electric Co. 
She is a member of the Automobile 
Old Timers, 


has been elected a member of the 
board of directors of Wood Bros., 
Inc., Des Moines, Ia., a Dearborn 
Motors subsidiary manufacturing 
corn pickers, corn snappers and 
combines. Hunt, former production 


nounced by Frank R. Pierce, = 
dent, Dearborn Motors Corp., 
troit, national marketing orate 


Pierce also announced that Hunt 


= . 
Gar Wood Promotes Hiller 


To South Central Manager 


Gar Wood Industries, Inc., an- 
nounces the promotion of R. D. 
Hiller jr. to South Central regional 
manager — s 
headquarters : 
Tulsa, Okla. 

In his new ca- 
pacity Hiller will 
be responsible for 
the activities of 
all dealers and 
distributors in his 
territory handling 
Gar Wood truck 
and tractor equip- 
ment, plus Gar 
Wood district 


Nowhere is such fast, complete service available on such 





R. D. Hiller jr. 
managers and field service repre- 


a broad range of first-quality parts .. . as from your 


sentatives. Hiller has announced 
the appointment of W. A. Williams 
as Southwest district manager to 
fill the vacancy created by his own 
promotion. 


NAPA Jobber. He can supply you promptly with parts 


for all cars and trucks—of all makes and ages. From his 


Westinghouse Names Paeske 


To Head Small Lamp Sales 


Appointment of Franke Paeske 
as manager of miniature lamp sales 
of the Westinghouse Electric Corp. 
at Bloomfield, N. J., is announced 
by Russell E. Ebersole, general 
manager of lamp sales. 

Paeske will coordinate the activi- 
ties of the eight district offices with 
those of headquarters sales in con- 
nection with the sale of automotive 
lamps, flashlight lamps, Christmas 
tree lamps, and other miniature 


types. 


own stocks, he can give you practically any part you 
normally would need—at any time. Rarely needed 
numbers, which no jobber can afford to stock, he can 
get for you—overnight or quicker—from his nearby 


NAPA Warehouse. Call your NAPA Jobber. 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION 


* e e 
K-F Appoints Parsons 


As Eastern Fleet Agent 

Appointment of Roy T. Parsons 
as eastern division fleet sales repre- 
sentative for Kaiser-Frazer Sales 
Corp. is announced by Walter de 
Martini, director of sales. 

Parsons, who has been Cleveland 
regional manager for the Willow 
Run automobile company, will han- 
dle fleet merchandising operations 
in the 13 states which compose the 
company’s eastern sales division. 

* * * 


L-M Appoints Macarty 
Manager at Denver 


F. L. Macarty has been appointed 
district manager for Lincoln-Mer- 
cury in Denver, succeeding R. H 
Neely, who recently was trans- 
ferred to St. Louis as district man- 
ager. 

Macarty, a native of Oklahoma 
City, began his career on the as- 
sembly iine for Ford in 1923 at 
Oklahoma City. Before coming to 
Denver he was sales office man- 
ager for Lincoln-Mercury in Los 
Angeles. 


DETROIT 1, MICHIGAN 


| 
| 
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* * * 


Test Gets New Duties 


Robert J. Test, chief of the pub- 
licity section of the American 
Trucking Assns., has been appoint- 
ed executive secretary of the Dis- 
trict of Columbia Trucking Ass1, 
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N INFORMATIVE and enter- 
“% taining story of America, Stu- 
debaker and specifically John Moh- 
ler Studebaker is told by Edwin 
Corle in “John Studebaker, an 
American Dream” (Dutton, $4.50). 

The book gives a vivid picture 
of Studebaker’s start as a small 


the gold rush in California. 

Many significant points about 
Studebaker’s operation today can 
be seen as the reflections of John 
Studebaker’s philosophy in the 
early days. 

For instance, Studebaker is out- 
standing today for its relations 
with labor. While Studebaker talks 
little of such matters, it does a 
great deal today to promote har- 
mony. And while it has as many 
problems with unions as anyone 
else, things are relatively peaceful 
down in South Bend 


LTHOUGH the book makes no 

mention of present conditions, 
it does refer to John Studebaker’s 
concern in the “Gay Nineties” over 
the increasing difference between 
capital and labor, and over the 
“coalescence of capital into power 
blocs.” 

To Studebaker it was inevitable 
that there would be a demand by 
the “growing masses of laborers 
for a reasonable and minimum se- 
curity.” He expressed it this way, 
on the back of an envelope, when 
commenting on a speech by his 
brother, Peter, on the subject of 
treating workers fairly: 


“As capital tightens and con- 
centrates its grip on a society by 
an inevitable condensation into 
huge corporate powers, so labor 
strives and struggles to better 
its conditions by organization 
and assertion of its rights. This 


Harvester Shifts 


General Managers 
Of 3 Divisions 


CHICAGO. — Three changes in 
major executive assignments at In- 
ternational Harvester Co. were an- 
nounced last week by John L. Mc- 
Caffrey, president. 

Michael J. Graham, formerly gen- 
eral manager of the Farm Tractor 
division, has been appointed direc- 
tor of manufacturing for the com- 





M. J. Graham 





E. F. Schneider 


pany. His functions will be the 
same as those formerly fulfilled by 
the late Karl O. Schreiber, vice- 
president in charge of manufac- 
turing. 

Eugene F. Schneider, formerly 
general manager of the Refrigera- 
tion division, is appointed general 
manager of the Farm Tractor divi- 
sion to succeed Graham. Schneider 
will make his headquarters in Chi- 
cago. 

Joseph E. Layton, formerly man- 
ager of manufacturing of the Re- 
frigeration division, has been ap- 
pointed general manager of the 
Refrigeration division, succeeding 
Schneider. Layton is a former 
works manager of the company’s 
McCormick Works in Chicago. 

Graham began his Harvester ca- 
reer as an office boy at West Pull- 
man Works, Chicago, in 1906. 
Schneider joined the company in 
sales. work at Milwaukee in 1929. 
Layton joined the company in 1936 
as a draftsman at the McCormick 
Works, 


Williamson Buys Lots 


Williamson -Motor Co., Corpus 
Christi, Tex., has purchased three 
lots on Water St. at a price of 
from $35,500 to $36,000, indicated 
by ene revenue stamps on the 
deed. 


Automotive Book Reviews 








is a truism of which we are only 

seeing the beginning.” 

Taken out of context, this may 
give the impression that John Stu- 
debaker concerned himself too 
much with philosophy. Yet the 
book makes it clear that Studebak- 
er was first of all a businessman, 
devoted to making a profit by giv- 
ing in his product a little more 
than promised. 

Interesting is Studebaker’s en- 
trance into the auto business. John 
was no gasoline buggy fan. He was 
a little shocked by the early noisy 
contraptions and let others have 
the headaches of pioneering while 
Studebaker experiments with the 
auto were carried on in private. 

Studebaker’s business was wagon 
building, yet John saw the possi- 
bilities of the auto and went at 
the problem as a sound business- 
man might—not with a fever but 
with determination to keep up with 
the times. 


On Credit Collection 
ARTNELL CORP., 4660 Ravens- 
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lished “The Dartnell File of Tested 
Credit and Collection Letters” (204 
pages, $7.50). 

Dartnell points out the danger of 
allowing credit to extend too long, 
asserting that it has been found 
that the worth of the average ac- 
count diminishes quickly. 

Accounts 60 days past due are 
said to be worth 90 cents on the 
dollar; six months, 75 cents on 
the dollar; one year, 60 cents, two 
years, 50 cents, and five years, no 
cents, 

The file, in a looseleaf binder, is 
divided into sections on letters to 
current accounts, to delinquent ac- 
counts, of last resort, collection let- 
ter follow-up campaigns. 

+ 7 * 


* 

Motorist’s Handbook 

BOOK of 535 helpful hints for 

more eéconomical and_ safer 
driving has been published by Pop- 
ular Mechanics magazine, Chicago, 
under the title of “Motorist’s Hand- 
book” (156 pages, $2). 

It is directed at the average car 
driver rather than the mechanic. It 
is said to cover everything about a 
car in graphic manner. 


Uniform Traffic 
A “MANUAL on Uniform Traffic 


37 





UP-TO-DATE BUILDING—D. L. McDaniel, owner of McDaniel Motors (Hudson), Oregon 


City, Ore., reports his building represents an investment of $65,000. It has II, 


square 


feet of floor space, 7,000 of it devoted to service. 


highways has been published by the 
Public Roads Administration, 
Washington, D. C. 
It was prepared by a joint com- 
mittee of the American Assn, of 


Control Devices” for streets and | State Highway Officials, Institute 


“See New 


WING-NUT 


OIL F 


ILTER 


Quick Check... 





«+Quick Change 


No Tools... 


The revolutionary design of the Purolator Wing-Nut 
Micronic Oil Filter makes inspection and element 


change a quick, easy, and clean job. Now the oil filter 
can be checked as frequently as the oil. No tools are 
needed ... the Wing-Nut can be easily turned by hand. 
The dirty element comes out with the top... no need 
to touch it with the hands. The Purolator Wing-Nut 
Micronic Oil Filter has a built-in gasket ... no 
need to replace it every time the element is changed. 


Twenty-Five Yours of Oi Filler Hioneering 


PUROLATOR PRODUCTS, 


INC., 


NEWARK 2, NEW JERSEY, 


AND WINDSOR, 


of Traffic Engineers and the Na- 
tional Conference of Street and 
Highway Safety. 

Previous editions have been ac- 
cepted as the official national guide 
in traffic control work. 
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By James D. Woolf 


1% BUSINESS nowadays a great 
deal is heard about “public re- 
lations.” Large corporations en- 
gage the services of high-priced 
experts who specialize in this field. 
Many companies, in pursuit of bet- 
ter public relations, invest big 
sums of money in “institutional” 
campaigns of advertising and pub- 
licity. 

Just what does the term “public 
relations” mean? What is it that 
these experts seek to accomplish? 
Of special interest here, does the 
small business man have a public 
relations problem, and how should 
he handle it? 

The term has been given many 
complicated definitions. Putting 
it very simply, the aim of any 
public relations program is that 
of making friends for a business. 
That’s all there is to it—making 
friends. 


Whether your business is big or 
little, you are not likely to prosper 


‘Not just 
but... 


BLACKER 





than the 
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Salesense in Advertising 
Tested Ideas for Small Business 


unless the public likes you. If the 
public distrusts you, believes you 
to be calculating, self-seeking, and 
indifferent, you are operating in a 
negative and dangerous “social 
climate.” 
+ + * 

S THE OPERATOR of a small 

business you don’t need an ex- 
pensive expert to tell you how to 
make friends. 

It’s a pretty simple matter when 
you think about it. When you think 
about it—if you think about it. 

There’s the rub~—-. 

Every Contact far too many 

With Public business men 

Is Vital think about their 
public relations 
far too infrequently or not at all. 

What determines the quality of 
your public relations is the quality 
of your contacts with the public. 
Every ad you run is a contact. 
Every time one of your employes 
opens his mouth and says some- 
thing to a customer he or she has 
committed an act, good or bad, of 


black 






public relations. Every time one of 
your delivery men rings a doorbell 
and delivers a package he also has 
committed an act of public rela- 
tions—for better or worse. Every 
time one of your employes answers 
your telephone a public relations 
contact has been made that can be 
helpful or hurtful. 


Take your telephone seriously. 
Lucius Boomer, late president of 
the Waldorf-Astoria, which re- 
ceives 4,000 telephone calls evety 
day, once told me that the tele- 
phone manners of the American 
public are atrocious. Dale Carne- 
gie and Emily Post, famed author- 
ity on etiquette, have told me the 
same thing. 

* * + 

OU CAN’T do anything about 

the bad telephone conduct of 











SERVICE SECTION 


FOR TRUCKS AND SERVICE—An architect's drawing of a new building now under con- 


struction for Carter Bros. (Ford), Alton, Ill. 


Intended to house truck sales and service 


departments of the company, the 70-by-100-foot building will also have a paint and body 


shop department. 


ness girls are these: 

1. Failure of the employe answer- 
ing to identify himself at once 
upon picking up the phone. 

2. Tactless inference by the 
employe answering that the im- 
portance of the caller will deter- 
mine whether or not you will 
talk with him. 


3. Slovenly expressions—“Oke- 


your customers. But you can do|doke,” “Youbetcha,” “Oke,” “Bye, 


something about the 
manners of your organization. 


telephone | now,” and “So long.” 


4. Putting the callers through 


Some of the things that offend, I|the third degree before yielding 
am told by New York’s top-flight 
Katharine Gibbs School for busi- 


the desired information. 
5. Lifting the receiver from the 


Makes every job faster, easier, better looking! 


SAVE TIME, CUT LABOR COSTS with the new “Duco” Black! 
It’s a faster-drying, more versatile, blacker black . . . a better 
match for blacks used in new-car production. Meets the most 


exacting touch-up and refinish requirements on any black job. 

You can start compounding the new ‘“‘Duco’”’ Black in about 
two hours on touch-up jobs . . . overnight dry is recommended 
for overall refinishing. It rubs easier; won’t haze under normal 
temperature and humidity conditions. A high-solids lacquer, it 


can be reduced with three parts thinner for spray application. 





eae and an ‘‘Ace-in-the-hole’’ for quick 
clean-ups! DU PONT PREP-SOL: 


Apply it before sanding. Thoroughly and 
quickly cleans the old finish . . . has a slight 
softening action. Promotes good adhesion 
of the new finish, 


The new “Duco” Black is packaged under the old familiar 
code, 246-2048. It will pay you to place an order with your 
Du Pont jobber today . . . for faster, easier, better-looking black 
jobs! E. I. du Pont de Nemours & Co. (Inc.), Finishes Division, 
Refinish Sales, Wilmington 98, Delaware. 


DUCO LACQUER 


Best known of Automotive Finishes 


BETTER THINGS FOR 


BETTER LIVING 


+++ THROUGH CHEMISTRY 





cradle and continue to talk with 
someone at your desk. 


6. Displaying irritation when you 

answer a wrong number call. 

7. Asking an employe to get a 
number for you and then not 
coming, after the connection is 
made, immediately to the phone. 
8. Failure to call back promptly 

after you have promised to do so. 

Your telephone is an important 

vehicle of advertising, of public 
relations. Gracious, intelligent tele- 
phone behavior will pay dividends 
in friendship and sales. 

* * * 


COLORADO friend of mine re- 
cently made extensive repairs 
on his ranch home. Acting as his 
own contractor, his workmen 
bought materials as they were 
needed from the local hardware 
and building supply dealer. At the 
end of February he was sent a bill 
for $1,200; his March bill was $600; 
for April it was $300. 
My friend has not yet been 
thanked for his 


Bills Should patronage! If I 
Express had been that 
Gratitude dealer, I would 


have sent along a 
little note with each of those three 
bills. Something like this: 

“I want you to know that we ap- 
preciate your patronage very much. 
I hope the materials and supplies 
you bought from us are completely 
satisfactory to you. I am sure you 
know we stand ready at all times 
to make good on all of our mer- 
chandise. Many thanks.” 

It’s so easy to be gracious—and 
so profitable. 

Incidentally, why must a bill be 
the cold, forbidding, impersonal 
thing that it usually is? Why can’t 
it be, first of all, a letter of thanks? 
An implement for improving pub- 
lic relations? 

I know of a bank that sends out 
a little note with its monthly bank 
statements. Women especially, I 
am told, are appreciative. A typical 
note to personal depositors goes 
along in this vein: 

“Dear Customer: Here is your 
monthly statement, and we believe 
it is correct. If it doesn’t agree 
with the balance in your check- 
book, we shall be most happy to 
help you find the error. We want 
to thank you for your patronage; 
it is most appreciated.” 

The notes to business houses are 
somewhat different, but they are 
equally gracious. 

* - - 

N THESE notes this bank has a 

fine implement of public rela- 
tions. Why so many business 
houses, in fact, nearly all firms 
find it so hard to express warm 
gratitude to their customers, is be- 
yond all understanding. 

In advertising, mind your own 
business. Talk up as enthusiastic- 
ally as you can the value of your 
merchandise and service, not the 
lack of value in what your com- 
petitors offer. 

It is not enough to avoid out- 
right disparagement. Knocking by 
subtle implication and innuendo is 
just as bad—and sometimes worse 


| because of its slyness—than direct 


belittling. 

The sports-loving American pub- 
lic likes fair play; it’s tops in pub- 
lic relations. 





Ford Firms Hold Forum 


On English Car Service 


MEMPHIS. — Dealers in British- 
built Ford vehicles and their serv- 
ice managers from the Memphis 
district met at Hull-Dobbs Co., local 
distributors, for an all-day session 
on how to service the foreign 
models, 

Fred Thornley, service engineer 
from Ford Motor Co. of Englard, 
was here to conduct the meeting. 
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BBB Bulletin Cites Corrosive Dangers... 
New Warning on Harmful Antifreezes 


NEW YORK.—Harmful types of 
antifreeze solutions, principally 
salts, have again appeared on the 
market, the National Better Busi- 
ness Bureau warned in a research 
bulletin issued last week. 

The continuing shortage of ac- 
ceptable types such as the glycol 
and alcohol solutions has paved the 
way for wide public sale of anti- 
freezes whose ingredients may 
cause damage in automobile cool- 
ing systems this winter, it was 
pointed out. 

“In preparing the research bul- 
letin, ‘Facts About Antifreezes,’ we 
have consulted authorities such as 
the National Bureau of Standards, 
the Society of Automotive Engi- 
needs and every major automobile 
manufacturer,” declared Edward L. 
Greene, general manager of the 
bureau. 

“The findings on salt antifreeze 
solutions are that they definitely 
corrode cooling system metals, 
and no substance has been found 
to inhibit this corrosiveness un- 
der actual conditions of car op- 
eration.” 

The bulletin also discusses petro- 
leum antifreezes, noting that al- 
though such coolants have some 
advantages, they are deleterious to 
some rubber and some synthetic 
radiator hose. 

“The dangers attendant on using 
the chloride base antifreezes,” 
Greene stated, “are intensified by 
the fact that certain salt products 
are being marketed under mislead- 
ing labelings. 

“For this reason the bulletin in- 
cludes directions on how to make a 
spot check to ascertain if an un- 
known antifreeze is a chloride. If 
a gallon weighs well over 91% 
pounds, does not readily ignite, and 
leaves an appreciable deposit upon 
evaporation, then it is most prob- | 
ably a chloride.” 








Mechanics Prove | 
Popular Subject | 
Under GI Bill | 


WASHINGTON. — More then! 
15,000 World War II veterans are | 
taking correspondence courses in 


automotive, aviation and _ other| 
types of mechanics under the G.I. | 
bill, a Veterans’ Administration | 
survey has revealed. 

The survey included about 10 per- 
cent of the 173,278 veterans study- 
ing by mail on April 30, 1948. Vet- | 
erans enrolied concurrently in cor- 
respondence training and other | 
forms of training were excluded. 

Courses in mechanics ranked | 
fourth in popularity. 

Radio and other types of com- | 
munication courses were in first | 
place, with 45,386 students. Engi-| 
neering second, with 36,343 veter- | 
ans, followed by business courses, | 
with 20,755 enrollees. | 

Institutions offering correspond- | 
ence courses are required to fur-| 
nish veterans with prompt and) 
adequate lesson service. They also 
must maintain records of the vet- 
erans’ progress. 

A veteran’s period of eligibility 
is charged at the rate of one-fourth 
of the time he spends pursuing his 
correspondence course. 


Federal-Mogul Plans 


Exhibit at ASI Show 

DETROIT.—Federal-Mogul Serv- 
ice, division of Federal-Mogul Corp., 
will exhibit at the ASI show in 
booth numbers D-64, 66, 68, 70, 72, 
74, 76. Federal-Mogul will have 
members of its home office and field 
sales organization on hand to meet 
U. S. and foreign jobbers. 

An extensive display will feature 
Federal-Mogul’s regular line of en- 
gine bearings, bushings and related 
items. A highlight will be the new 
“V-Seam” piston pin bushing, of 
which Federal-Mogul is the exclu- 
sive distributor. In addition, the | 
firm will exhibit engine bearing 
service tools, featuring the Federal- | 
Mogul Oil Leak Detector. | 


J. & H. Auto Sales 


J. & H. Auto Sales, Inc., Gas- 
tonia, N. C., has been organized 
with capital stock of $100,000 to} 
deal in automobiles. Principals are | 
James Peeler and. Esther Peeler, | 
both of Gastonia, and Henry Edi- | 
son, of Dallas, N. C. 


The bureau cited a warning by 
the National Bureau of Standards 
to the effect that cars “may be seri- 
ously damaged before spring if the 
antifreeze used this winter is ill- 
advisedly chosen.” 

“Salt-base antifreezes are harm- 
ful,” according to D. B. Brooks, 
chief of the U.S. bureau’s automo- 
tive section. 

“Of the two harmful classes of 
antifreezes by far the worst, from 
the standpoint of engine damage, 
are salt solutions, such as cal- 
cium or magnesium chlorides. No 
inhibitor has yet been found 
which will stop, or even appre- 
ciably reduce, their corrosive 
action. 

“Engine and laboratory tests of 
salt-base antifreezes have shown 
that inhibited, as well as uninhib- 
ited, solutions of such materials 
have highly injurious effects on 
component parts of the cooling and 
ignition systems of autemotive en- 
gines. 

“Such solutions will cause serious 
corrosion of the cylinder block, 
water pump, radiator, and espe- 
cially of any aluminum parts such 


as cylinder heads. The corrosion, 
and corrosion products, resulting 
from use of these solutions will 
cause partial or complete stoppage 
of water passages in the radiator, 
with consequent overheating and 
boiling. 

“As these solutions have a great 
tendency to ‘creep,’ they may get 
into the engine cylinders where 
they will cause great damage, and 
may completely ruin the engine. 
As rapid erosion of the water pump 
impeller shaft occurs, the solution 
is soon sprayed over the outside of 
the engine as well. 

“Salt solutions are good conduc- 
tors of electricity and thus short- 
circuit the ignition system. 

“Antifreezes can generally be dis- 
tinguished by their weight. Eth- 
ylene glycol, heaviest of the safe 
anti-freezes, weighs less than 9% 
pounds per gallon. 


“If an antifreeze, exclusive of 
container, weighs more than this 
amount, it is probably a salt. As a 
further check, evaporate a little to 
dryness. A salt-base antifreeze will 
leave a considerable deposit.” 















for BETTER WORK 
at a BETTER PROFIT! 


Any way you look at it 


the answer is SUN! 





TALKING ABOUT FORDS—Two representatives from each of the six districts of Ford 
Motor Co.'s Southwest region met for a regional Ford dealer council conference in Kansas 
City. Participating were (standing from left) Oliver Dreyer, Texarkana, Ark.; B. A. Fortier, 
Lafayette, La.; H. W. Mead, ee Miss.; Al Nordstrom, Newton, Kans.; ‘c. J. Fournier, 
wey service mana er, and J. lass, regional business management manager. Seated 


at far side of table from nigh Howard A. Moss, Blackwell, Okla.; F. E. Northway, 
Okla ioma City; David R. Crandal assistant regional manager; Ira B. Groves, regional 
manager; Ben S. Davison, ae Columbia Tex.; L. H. Ridout jr., Dallas; L. E. Dunham, 


regional office secretary; . Carder regional administrative department eau Jack 
Sisco, Corsicana, Tex.; = . Jones, Corpus Christi, Tex.; Herbert Herff, Memph 

Helard, a a truck and fleet sales manager; A. Bruce Ewing, regional oublle * sattons 
director, and J. B. ere iy parts and accessories sales department manager. 
Absent from the picture is Rudy Fick, Kansas City dealer. 





AUTOMOTIVE NEWS offers to advertisers a weekly audience of an estimated more 
than 100,000 cover-to-cover readers! Whether you need a man or a hard-to-find part, 
Automotive News WANT ADs will do the trick! 


LOOK AT THE COMPLETE 
TESTING JOB IT DOES! 


COMPRESSION TESTS ‘| 
| Vacuum Reading + Compression Readings 
i Fuel Pump Vacuum + Cylinder Balance 

Fuel Pump Pressure 
IGNITION TESTS 

Battery Capacity » Condenser Resistance, 

ond Insulation + Coil Capacity 

Distributor Dwell Angle — Distributor 

Timing « Secondary Output ot Spark Plugs 


STARTER CIRCUIT TESTS 
Cranking Voltage + Starting Amperage 
Drow 


Generator Output + Voltage Regulator Ad- 

justment + Current Regulator Adjustment 

Cut-Out Relay Adjustment 
COMBUSTION TESTS 

Engine 8. P. M.— Idle Speed + idle Speed 

System + High Speed System + Accelerating | 

System * Air Cleaner « Automatic Choke 


rr 


el act east iS 


LOOK AT ALL THESE 

FEATURES THAT SAVE 

YOU WORK AND 
MONEY! 


the SUN 
Master 
MOTOR TESTER 


includes these 
extra instruments: 


a 
Ci 
oA 


Cynge Balance 


@ Alnico magnet meters, special 
design, individual lights. 


@ Sturdy, lightweight cabinet, rich 
hammerloid finish. 


© Circuits protected against dam- 
age through improper hook-up: 


@ Panel units sealed against dust 
and atmospheric interference. 


@ Panel units operate independ- 
ently of each other, 


@ No electric outlet necessary, oper- 
ates from 6-volt storage battery. 


@ 35-inch ball-bearing, rubber caster 
wheels with easy locking brakes. 


@ Large, convenient compartment 


There’s no question as to what will be your choice in a truly scientific 
motor testing instrument if you will rea//y look into: 1. SUN’s complete- 
ness 2. SUN’s features 3. SUN's precision that insures “right-the-first- 
time” accuracy and 4. The foremost, service organization of its kind, 
over 400 men from coast-to-coast to assure competent trained operators 
and 24-hour service! 


MAIL THE COUPON NOW for a real look at the sUN proposition. Take 
this step today and you'll soon be in possession of all the facts that have 
made suN America’s number one choice. You'll make it your choice, too! 


thi 


MASTER MOTOR TESTER 


a product of the Sun Electric Corporation, also makers of the 
SUN MASTER DISTRIBUTOR TESTER and a complete line of 
Automotive Testing Equipment. 





for accessory group. 





Battery Starter 
Tester 


@ Independent panels quickly and 
easily removed for servicing. 


@ New developments may be quick- 
ly added to original equipment. 


@ Guaranteed for one year against 
defects in materials, workmanship. 





(en ewe eee ee eee awesome ee ee 
+ 

; SUN ELECTRIC CORPORATION eS! 
8 6327 Avondale Avenue, Chicago 31, Ill. Sy e 
' / 5 

Id like a “real look” at SUN. Send me, / = 

; without cost or obligation, a copy of [SPs / . 
: your 32-page Catalog. Sa ' 
SS 8 

: Naame... . .- 222222. e nnn nnc cccncenncecgecceccccecescecsoces 5 
' COPADGRY oc ccc esnccceces coccseccccscecosccescces cesceese : 
; I isis ccd akeckcasipniadesonetae teens ; 
' Ge ae a cockéedesccocdantedencen BeAG iss MUM ccockesccve : 
: R-3062A 8 
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Leece-Neville Building 


Air Cranking Motor 


The Leece-Neville Co., Cleveland, 
reports it has added an air crank- 
ing motor for quick, dependable, 
low-cost starting of Diesel and gas- 
oline engines. 

In presenting the new product 
to the market, the company puts 
particular stress on its safety 
value in cases where flammable 
liquids or combustable atmosphere 
render electrical starting of power 
units hazardous. 

. o + 





TIRE IRONS—ABC Mfg. Co., 1013 Winter 
St., Philadelphia, is now producing this tool, 
using the full drop forging process which 
materially strengthens the entire tool, the 


paves mal states. These are proportioned for 
maximum leverage, heat treated, tested and 
approved. 


Grey-Rock Dealers Offered 


New Brake Service Sign 


Grey-Rock salesmen (United 
States Asbestos division of Ray- 
bestos-Manhattan, Inc.), Manheim, 
Pa., are distributing a three-color 
brake service sign to Grey-Rock 
dealers. 

Signs are being distributed in all 
territories, and it is estimated that 
several thousands will be hung 
before the end of this year. The 
sign is a tie-in with Grey-Rock’s 
national advertising for its line of 
brake linings. 





LAMINAR FILTER—Walker Mfg. Co., Ra- 
cine, Wis., has entered the oil filtration field 
with the announcement of its new Walker 
Laminar oil filter. The company claims the 
new device will selectively absorb 10 times its 
own weight of moisture and that water does 
not a its filtering action. 

+. e & 


Kleeroid Said to Keep 


Glass Free of Fogging 


Lee Products Corp., 309 Walnut 
St., Philadelphia, in cooperation 
with DuPont Co., has developed a 
chemically treated cloth known as 
Kleeroid. 

When applied to glass, it prevents 
fogging due to condensation of 
moisture, the company says. Its 
effectiveness on glass will last from 
two to 24 hours, depending on 
weather temperature, it is claimed. 

e 8 *@ 


Hand Cleaner 


A waterless cleaner which is said 
to remove grease, dirt and grime 
from hands in one application is 
announced by Schaffner Industries, 
Inc., 2008 Clark Bidg., Pittsburgh. 


e s 





FOR ICE-FREE VIEW—Casco Products Corp., 
Bridgeport, Conn., has announced that it will 
again manutacture a large-size electric wind- 
shield and Ice-Sleet Defroster. On the basis 
of design, resulting from many years of expe- 
rience in the manufacture of this item, and 
incorporating further design built into glass 
defrosters manufactured by Casco during the 
war for the Army, this glass windshield de- 
froster efficiently performs a safety function 
necessary in many parts of the country subject 
to ice and sleet, the company states. 


NEW PRODUCTS 





HANDY IN THE BODY SHOP—A mixing device has been introduced that employs an elec- 
tric motor to stir paint. The time-saving efficiency of electric motors is widely acknowledged 
by the housewife, but their use for stirring paints in autobody paint shops is comparatively 
new. The electrical stirring of as many as six individual cans of paint at one time effects 


time-savin 


economies for Acme Color-Stir owners. 


It has increased accuracy and speed by 


rapidly stirring quart and gallon cans to a complete blend of all pigments, the company 


states. The 
it without interrupting. the action. 


Color-Stir is so constructed that containers may be placed on or removed from 
Autobody shop operators have found that the Acme Color 


e, with its specifications catalog, has allowed them to maintain a complete paint invento: 


with only 20 basic colors. 
to perfect! 


match any standard automotive paint, Acme adds. 


It accurately measures the proper amount of tinting to be wu 


Details may be obtained 


from distributors e Acme White Lead & Color Works, 8250 St. Aubin St., Detroit I!. 
+ * * 





HEADLIGHT TESTER—For all models of cars 
and trucks, it is manufactured by the auto- 
motive department of John Bean, Lansing. 
The tester, which will be displayed publicly 
for the first time at the Chicago AS! show, 
will be placed upon the market during De- 
cember, 1948, according to Tracy Carrigan, 
manager, John Bean automotive department. 

* * * 


Defiance Spark Plug 
Said to Save Gas 


A new-type spark plug which 
is claimed to give one to three 
more miles per gallon of gas has 
been announced by Defiance 
Spark Plug Corp., Toledo 1. 

With an insulator manufac- 
tured from over 94 percent pure 
aluminum oxide, the plug is said 
to be unaffected by heat, lead 
oxide or chemicals. The makers 
give a guarantee for one year or 
15,000 miles with each complete 
set. 





BLACK AIR COMPRESSORS — Black Mfg. 
Co., Baltimore, makers of Black Arrow paint 
spray equipment, announces the addition of 
@ complete line of air compressors. The first 
two units of the line already being shipped 
are both portable compressors, one for use 
with motors ranging from '/; to '/2 horse- 
power, the other for use with motors ranging 
from '/, to I'/ horsepower. Other models 
will be ready for shipment shortly. 

. * * 


Karbate Catalog 


An illustrated descriptive booklet 
covering National Carbon Co.’s Kar- 
bate brand pipe and fittings is now 
available. The booklet contains de- 
tailed engineering iniormation on 
pipe and fittings, including tables of 
the chemical and physical proper- 
ties of material. A copy may be ob- 
tained by writing the company at 
60 E. 42nd St. New York 17. 

7 . 


New Battery Cable 
A new type battery cable has 
been announced by the Crescent 
Co., Inc., Pawtucket, R. I. It’s 
called the Crescent-Wiry Joe ma- 


| Troon plastic cable. 


Buffalo Firm to Introduce 


Three Items at ASI Show 


Three new products will be in- 
troduced at the 1948 ASI show in 
Chicago as an addition to the Plas- 
tic Gloss car polish line manufac- 
tured by Buffalo Plastic Finish Co., 
Inc., Buffalo, N. Y., according to 
Dayton A. Dahlen, vice-president 
in charge of sales. 

Appearing in a new package and 
with an improved formula will be 
Pep, a combined fuel line anti- 
freeze and upper lubricant. As a 
companion to the company’s Plas- 
tic Gloss car polish, a new car 
wash is being introduced. The 
product will carry the name Brite- 
Boy car wash. The Brite-Boy name 
also will identify the company’s 
third product — Brite-Boy 
white tire cleaner. 

- * * 





AT THE PUMP—Service Station Equipment 
| Co. of Muskegon, Mich., announces the Ben- 
| nett Swiv-L-Nozzle designed to make gasoline 
fills faster and with less effort. Hose curls 
and kinks straighten out easily, naturally with 
| the nozzle and there is no hose twist or whip 
| to “fight"'—no straining to force nozzle into 
| gas tank opening, the company states. 


combination with the Bennett Control-A-Hose 
device that holds hose neatly coiled on gaso- 
line pumps. It will be featured at booths 
B-34-36-38 at the ASI show, Navy Pier, Chi- 


cago, Dec. 6-10. 
. * . 


Pneumatic Tool to Display 
New Line at ASI Show 


A new line of Thor “Silver 
Line” electric tools, featuring 


completely newly designed, high- 
ly finished housings, will 
shown publicly for the first time 
at the Automotive Service Indus- 
tries show in Chicago, Dec. 6-10, 
it is announced by the Indepen- 
dent Pneumatic Tool Co., Aurora, 
Til. 

The new Thor line will feature 
the new Thor %-inch Silver Line 
| electric drill released to the field 
| for the first time in September; 





the Thor standard duty “Silver | 


Line” electric sander—“Sandy,” 
and the Thor standard duty “Sil- 
ver Line” 
“Polly,” the company said. 





The | 
nozzle is available as a separate item or in | 


lighter weight, added power and | 
| 


electric polisher — | 


DuPont to Introduce 


3 Products at ASI Show 


Chemical Specialties section of 
the Du Pont Co.’s Finishes divi- 
sion announces that it will exhibit 
three new products at the Auto- 
motive Service Industries show, on 
the Navy Pier, Chicago, Dec. 6-10. 

These new Du Pont products are 
gas guard, a fuel system anti- 
freeze to prevent freezing of mois- 
ture in the fuel lines of an auto- 
mobile or truck; Clear Windshield 
Sealer, a transparent cement for 
stopping leaps at the windshield 
frame, and Rug and Upholstery 
Cleaner, a non-inflammable cleaner. 

* : * 





GOOD HOUSEKEEPING — Hewitt Rubber's 
patented Twin-Weld hose puts individual ~ 
gen and acetylene lines in one unit to simplify 
welding operations. Further details are avail- 
able from the manufacturer, Buffalo, N. Y 


* * * 


liquid | Firm Offers Fuse Package 


For Three Car Makes 


Littelfuse, Inc., 4757 N. Ravens- 
wood Ave., Chicago 40, reports it 
is marketing its By-Oar fuse as- 
sortment—all the fuses required 
(lights, heater, radio accessories, 
etc.) for a Chevrolet, Ford or 
Plymouth. These assortments 
need not be sold only when the 
customer comes in with an emer- 
gency fuse replacement, but as an 
added profit sale for prevention. 


Neapco Claims Cross Pin Tool 


Automatically Centers Pin 
New England Auto Products Corp., 
Pottstown, Pa., announces the cross 
pin tool as an addition to its line of 
Neapco universal joints and parts. 


Used to remove and install cross 
pins in ball and roller type univer- 
sal joints, the company said the new 
tool automatically centers the pin, 
thus eliminating vibration resulting 
from an off-center installation. 

+ * + 


Brushes for Generators 

National Carbon Co., Inc., is offer- 
ing a booklet on standardization of 
| carbon, graphite and metal-graphite 
brushes for motors and generators. 
A copy may be obtained by writing 
the company at room 1328, 30 E. 
42nd St., New York 17. 


| 


| 





| production inspection of all types of internal 








HAS MANY USES—A unique innovation in 
motoring accessories provides motorists with 
@ removable combination center arm rest, 
vanity case, writing table, kiddie seat or 
utility container. Inventors and manufacturers 
are George E. Thurmond and Wiley P. Koelzer 
of Los Angeles. Especially appealing to 
women is a square-inch vanity mirror which 
can be set at any angle for ease in beauty 
refreshment. When opened, the container pro- 
vides ample room for toilet articles, maps, 
thermos tHties, lunches, order books or a 
variety of other personal needs. When closed, 
the heavy sponge rubber top, covered with 
plastic leatherette, provides a comfortable 
arm rest for driver and passenger, a con- 
venient writing table or a comfortable ele- 
vated seat for young children. Complete 
details can be secured from Restainer Co., 
4554 Eagle Rock Bivd., Los Angeles 41. 


* « ° 
New York Firm Offers 


Gas Flow Meter Unit 


To assure efficiency with proper 
flame balance, higher spraying 
speeds and gas savings in the 
operation of metallizing guns, the 
Metallizing Engineering Co., Inc., 
Long Island City, N. Y., has intro- 
duced a new type gas flow meter 
unit. 

The Metco Type GF—gas flow 
meter unit, is said to remove the 
“human element” from flame bal- 
ancing. 





PORTABLE SHOP CRANES—Grand Special- 


| ties Co., 3135 W. Grand Ave., Chicago 22. 
has announced three new models. No. !-C 
with a lift up to 7 feet and No. 2-C with a 
lift up to 8 feet 6 inches have a capacity of 
3,000 pounds; No. 7-C with a maximum lift 
| of 10 feet 8 inches is guaranteed for 4,000- 
| pound lift but has been tested to 7,000 
| pounds without fracture to the material or 
winch, the company states. No. |-C weighs 
only 350 pounds; No. 2-C, 365 pounds, and 
| No. 7-C, 480 pounds. 








TAS’. 


AUTOMATIC ENGINE TESTER—The Dynamic test stand is a development of Weltronic Co.. 
| 19500 W. Eight Mile Rd., Detroit 19. Electronically operated, the device was developed for 


combustion engines. 
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New Products | 


SAVES TIME IN SERVICE SHOP—A new 
Aro underbody coater, Model 2803, designed 
to handle the full range of undercoating 
materials with a savings in time and labor, 
has been announced by Aro Equipment Corp., 
Bryan, O. The equipment includes a drum 
cover type pumping unit, air and material | 
hose and spray gun—a complete outfit ready | 
to place on the drum of coating material | 
and hook up to the air line. Ample power | 
is furnished by the pumping unit which de- | 
velops working — of four times the air 
pressure used. It operates at peak efficiency 
on a minimum of air, pumping direct from 
full-opening 55-gallon grums, Aro states. 





SAVES RUBBER—Howard Paint division of | 
Reconditioning Products, Inc., 5201 Denison 
Ave., Cleveland, has developed an economi- | 
cal, highly concentrated, permanent brown 
rubber preservative, it states. The product 
contains an important ingredient that posi- 
tively preserves rubber and sustains its flexi- 
bility and elasticity and forms a waterproof 
coating that resists constant hard usage and 
prevents checking or sealing in rubber, 


Howard adds. 
* * 





AGAINST BREAKAGE—A new development 
by Do-Ray Lamp Co., 1458 S. Michigan Ave., 
Chicago, has greatly reduced the expense, 
and annoyance of clearance lamp breakage 
from tree branches and other causes, the 
company states. lronsides armored clearance’ 
lamp is made of heavy gauge steel, built to 
withstand abuse. A solid metal center bar: 
Projects above the glass, providing further 
protection from scraping tree branches and 
damage from pilings and walls. Operators 
of trucks, trailers and buses report minimum 
damage to clearance lamps after installation 
of the new item, ihe manufacturer adds. 


Industrial Floor-Dry 
Designed for Oily Floors 


Reduced maintenance costs, in- | 
creased safety and improved work- 
ing conditions are the key advan- 
tages of a new product, Industrial 
Floor-Dry, introduced by Eagle- 
Picher Company, American Bldg., 
Cincinnati 1. 

Eagle-Picher Industrial Floor-Dry 
is said to have a wide application 
as a drying agent on floors. It is a 
relatively hard, granular material, 
possessing high absorptive proper- 


ties for oil, grease and water drip- 
pings. 





ee 


| 


STREAMLINED—With the advent of a wide | 
variety of vehicles, including the jeep, trucks 
trailer trucks and buses, engineers of Chief 
Alinement Corp., Rock Island, Ill., developed 
a new Model 100 heavy-duty series aliner. The 
aliner simplifies all operations, the company 


states. 
* * * 


Transparent Packaging 





The Peerless automobile compass 
is now being packaged in Vu-Lock- 
boxes, a combination setup box 
made of cardboard and Vuepak, 
Monsanto Chemical Co.’s continu- 
ous transparent cellulose acetate. 





“THIS IS THE FIRST IN 


the company states. 





MAGIC PRODUCT—An electrically heated 
scraper, for scraping clean the underside of 
auto fenders, turret tops, doors and bodies, 
is being manufactured by Magic Tools, Inc., 
991 Williams St., San Leandro, Calif. This 
tool is especially adaptable for removing 
paint, deadening tar, dried grease, gum, 
putty, etc. Unit has thermostatically con- 
trolled heating element for maintaining proper 
heat for efficient operation. Hand guard pro- 
tects hand and arm from heated particles and 
easy-to-grip handle makes tool simple to use, 


A SERIES OF 
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Master Products to Display 
Salesmen’s Binders at ASI 


Latest development in salesmen’s 
equipment is a fully enclosed, lock- 
ing, “luggage-looking” binder, ac- 
cording to the Master Products 
Mfg. Co. 

The complete line of catalog bind- 
ers, index guides and indexing sys- 
tems made by Master Products 
Mfg. Co., Los Angeles 23, will be 
displayed at the ASI show. 


* * * 





AVAILABLE IMMEDIATELY—L & R Manu- 
facturing Co., Arlington, N. J., announces the 
availability of its new No. 17 quick detach- 
able radial handpiece with Jacobs chuck for 
flexible shaft machines. The new accessory 
may be used with L & R's own line of flexible 
shaft units or with those made by any other 
manufacturer, the company states. 


ADVERTISEMENTS ON APCOSEAL"” 


AUTOMOTIVE 





Be op 4) 


SAFE - NO PETROLEUM SOLVENT 


UNDERCOATING 


Known as a “Chemical Dispersion” product, Apcoseal is 


(PAT. APPLIED FOR) 


produced by one of the southwest’s oldest and foremost 
Refiners of Industrial Specialties. 
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ANDERSON-PRICHARD OIL CORP. 


APCO TOWER 
OKLAHOMA CITY, OKLAHOMA 
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CONTROL ARM—This upper contro! arm 
for Chrysler Corp. automobiles is a duplicate 
of original equipment, according to the man- 
ufacturers, William & wre owland, Inc., 
Tacony and Lewis streets, Philadelphia 24. 

. ° * 


Houghton Offers Pamphlet 


E. F. Houghton & Co., Philadel- 
phia, has issued a product index 
designed to guide purchasers in 
the various applications of Hough- 
ton products. 

The six-page folder lists the 
products by trade name and their 
individual applications. They in- 
clude such categories as lubricants, 
metal working, textile processing, 
leather oils and greases and hy- 
draulic and transmission products. 


APCO TOWER 





SAFETY , 
LACK OF SPLATTER 
LACK OF MISTING» 
NO FREEZING = 
BOND ADHESION 
FLEXIBILITY OF FILM 
AFTER DRYING ° 
pe ee ae he 


Apcoseal has been rigidly tested for over eight months 
in the highly competitive city of Chicago where today 
over one hundred leading automobile dealers prefer it, 
including the world’s largest Chevrolet dealer — Ruby 
Chevrolet Co. and many other nationally known 
dealers. Something to think about and investigate! 


Apcoseal will be available in your city very soon. 


Direct All 9. 


APCOSEAL CORPORATION 


1241 


NO. WELLS ST. 


CHICAGO 10, ILLINOIS 








Acme Appliance Offers 


Rubber Tire Valve 


A rubber tire valve that is both 
chemically and mechanically bond- 
ed to its metal insert, is announced 
by Acme Air Appliance Co., Brook- 
lyn, N. Y. The double bond of the 
new valve, known as the Acme 
Hosking Patent rubber tire valve, 
is said to insure a permanent, air- 
tight seal. 


The permanent sealing qualities 
of this bond do not depend entire- 
ly upon the adhesion of rubber to 
metal—the mechanical bond alone 
is assertedly sufficient to maintain 
a permanent air-tight seal. A nickel 
plated metal collar laps over the 
outer end of the rubber stem to 
prevent abrasion at this critical 
point. 


* * + 
Compact Volt-Ammeter 


Announced by Cole 

Cole Instrument Co., 1320 S. Grand 
Ave., Los Angeles 15, announces the 
availability of its new, pocket-size 
volt-ammeter, model 525 Automo- 
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New Products 


tive Tester. Features of the plastic- 

encased instrument include: single 

meter for both voltage and am- 

perage; standard 50 millivolt com- 

mercial external shunts can be 

used for reading starter currents. 
+ . * 








RATCHET SCREWDRIVER—Aero No. 5200— 
A screwdriver manufactured by Aero Tool Co., 
6930 Avalon Bivd., Los Angeles 3, is designed 
to permit the application of leverage to drive 
screws, and to reach into areas inaccessible to 
common screwdrivers. The ratchet permits use 
of this tool in confined spaces and the re- 
versing lever makes the tool suitable to drive 
or remove screws. The screwdriver has two 
blades, one for large and one for small 
screws. It has a ball end grip to prevent in- 
jury to hand. Overall length is 3% inches. 


MEMO 





FROM PELTON OF GALION — Monroe 
Standard, Inc., Galion, O., announces the 
Pelton moisture ejector valve, a port and 
piston type unit used with both commercial 
vehicle air brake systems and stationary com- 
—— to eject all water, oil and sludge 
rom air compressor storage tanks. Vaive 
operates automatically each time compressor 
“cuts in’ and "cuts out." Tank pressure fur- 
nishes the motive force. By maintaining 
clean, dry air systems, the Pelton valve elimi- 
nates the danger of frozen or seagee sys- 
tems, and materially extends the life of air 
system diaphragms, regulators and other parts 
which are adversely affected by oil, moisture, 


antifreeze, etc. 
+. * 7 


ASI Visitors to See 


Tire Chain Packaging 
International Chain & Mfg. Co. 
will display at the AST show its 
new packaging for tire chains. 
This packaging is said to have 
both sales appeal and utilitarian 
value. The color of the bex in- 
dicates the type of tire chain. It 


sce Station Operators and Car Dealers 
a ee Tube and Automobile Manufacturets 
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ECO TIREFLATORS 


THE ANSWER TO ACCURATE AIR SERVICE 
—and your No. 1 Opportunity to build profits and good willl 





ressure tires must be accurately inflated—and 
car owners know it! Extensive promotion by tire, tube and automo- 
bile manufacturers has made motorists doubly inflation conscious 
—has opened up a brand new opportunity to service stations and 
car dealers for building important profits and good will through 
accurate air service! 


Eco’s new fully automatic Tireflators provide this accurate air 
service because they inflate a// sizes of automotive tires with pre- 
cision accuracy. Eco’s precision calibration, 5 to 110 pound pres- 
sure range, and the many other exclusive Eco construction and 
operating features, enable Eco owners to render the fast, efficient, 
accurate tire inflation service that car owners need and want! The 
Eco Tireflator is a Master Gauge in itself—and it is contained in a 
permanent, factory-sealed, tamper-proof housing to protect its 
precision accuracy. 


Then too, Eco’s exclusive BALANCED INFLATION Merchan- 
dising Program ties right in with the increasing emphasis on 
correct inflation—enables you to offer your customers greater 
safety, longer tire life and new riding comfort! 
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also tells whether the carton 
contains tire chains or cross 
chains. The size of the chain is 
marked for identification. 


Bigger Fire Extinguishers 
To Get ASI Showing 


Bigger fire extinguishers for big- 
ger trucks and the bigger loads 
they carry will dominate the ex- 
hibit this year of the Pyrene Mfg. 
Co. at the Automotive Service In- 
dustries show in Chicago, it is re- 
ported. 

The company says it will place 
display emphasis on its vaporizing 
liquid extinguishers in the 1%- 
quart, 2-quart and 1-gallon sizes. 
Also to be stressed for big truck 
use will be carbon dioxide extin- 
guishers of all sizes made by the 
C-O-Two Fire Equipment Co., a 
Pyrene affiliate. The company will 
occupy spaces B39 and 41. 

- * * 


Varnish News Offered 


Industrial Research division of 
Brooklyn Varnish Mfg. Co., Brook- 
lyn, N. Y., has announced that it 
will distribute without charge to 
companies interested in any phase 
of industrial finishing, copies of its 
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new service-type house organ, “The 
Coating Corner.” 
. 





ENEMY OF OLD MAN WINTER—Saf-Vue, 
the new windshield de-icing fluid, which can 
be atomized by squeezing the newly devel- 
oped plastic ‘squeeze bottie,"’ is distributed 
nationally by Winkenweder & Ladd, Inc., 142! 
S$. Michigan Ave., Chicago. Originally de- 
veloped as a de-icing fluid and used in arctic 
and antartic expeditions, the product first 
gained acceptance for use on the windshields 
of motorized highway plows in blizzardous 
weather. It then was applied with a sponge 
from a bottle, the company states. The recent 
development of elastic plastic bottles, how- 
ever, was the key to securing universal adop- 
tion by motorists and truck drivers, for it 
meant that the fluid could be instantly atom- 
ized and sprayed on windshields with a few 
quick squeezes. Moreover, the botties could 
be carried safely in glove compartments 
without breaking, rattling or leaking. 





FOILS THIEVES—Fen'Dor'Lok operates elec- 
trically from the dashboard of the car and 
can be installed on any auto using a standard 
fender door, according to the maker, Steele 
Mfg. Co., Ashland, Ky. 


Beasley Chevrolet 


Beasley Chevrolet Co., Inc., Pilot 
Mountain, N.C., has been granted a 
charter by the secretary of state to 
buy and sell automobiles. Author- 
ized capital stock is $100,000, with 
$25,000 subscribed by J. W. Beasley, 
Pearl Beasley and Florence Beasley. 




















See the new Eco Carrying Display and Port- 
folio—get full proof on why Eco Tireflators 
assure accurate, profit-building air service! 
Mail the coupon below—we'll have an Eco 
Jobber call. 
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| New Products 


Victor Offers Free Cabinet 
With Oil Seal Selections 


Two selections of Victoprene oil 
seals now being offered by Victor 
Mfg. & Gasket Co., Chicago, in- 
clude an enameled all-steel display 
cabinet at no extra charge. De- 
signed for shelf, counter or wall 
display, the cabinet comes with 
assortments known as JV-21 and 
JV-22. . 

Assortment JV-21 contains 19 dif- 
ferent items—44 seals in all—for 
Chevrolet, Ford, Plymouth, Dodge, 
Pontiac, Oldsmobile, also some new 
Chrysler and DeSoto models. JV-22 
contains the same selection as 
JV-21, but double the quantity—88 
seals in all. All seals in these as- 
sortments are original equipment 
design, featuring the Victoprene 
sealing element with bonded or vul- 
canized to metal construction, ac- 


cording to the firm. 
* + +. 


PLOMB'S PROTOS—Six box wrenches and 
nine combination box and open-end wrenches 
with longer-than-standard lengths have been 
announced by Plomb Tool Co., Los Angeles. 
Their purpose is to provide the greater lever- 
age, a power, clearance and reach 
needed on all types of mechanical assemblies. 
The six Proto double-end box wrenches 
openings from 5/16 inch to % inch. The nine 


combination wrenches, with openings from '/, | 
inch to % inch, have the same features as the | 
in addition have slim, | 


box wrenches and 
tapered jaws on the compact open end. 
Three new sets using these wrenches have also 
been developed. Set No. | 100K includes three 
long box wrenches and two standard-length 
box wrenches in a red Velon kit. Set No. 
1100M includes all six of the long box 
wrenches and four standard wrenches in a 
Velon kit. Set No. 1200L includes all nine 
long combination wrenches in a Velon kit. 


IN ALLEN LINE—Alien Electric and Equip- 
ment Co., Kalamazoo, Mich., is announcing 
@ new and improved Syncrograph. This new 
model was introduced to keep abreast of 
changes in basic distributor design as re- 
cently made by one of the leading car manu- 
facturers, the company states. It is Model 
E-316-HD (heavy-duty). Improvements include 
&@ powerful constant torque drive; a motor- 
driven, high capacity vacuum pump; a sensi- 
tive, aircraft-type vacuum gauge calibrated 
so as to measure distributor adjustments in 
one-half tenths; a new specification scroll 
indexed by vehicles, and a new universal 
Ford fixture that handles all models of Ford, 
Lincoln and Mercury, Alten says. 


Arco Will Introduce 


Color Machine, Mixer 


A new streamlined color machine 
und a new combination gallon- 
yuart paint mixing machine will be 
introduced by Arco Co., Cleveland, 
at the Automotive Service Indus- 
tries show in booths 101-3-5. 

‘The new machines, which will be 


suown along with the electrically- 
ariven, automatic color bar, have 
been especially designed to meet 
the need of car refinishing shops 
and paint jobbers for equipment 
which will enable them to fill the 
full range of demands for refinish 


paints. 
* + * 


Truare Catalog 
A complete Truarc engineering 
specifications and data catalog, 
with 28 pages of charts for all 
standard types of Truarc rings, is 
available upon request. Requests 
should be sent to Truarc Division, 


Waldes Kohinoor, Long Island City 
i, N.Y. 


PERMANENT CHARGER—MP Aute Charge 
can be mounted permanently in an automo- 
bile and due to an exclusive control device 
will never overcharge or undercharge the 
battery, according to the manufacturers, 
Meico Products, Inc., 22 E. Hennepin Ave., 
Minneapolis |. 


New York Firm Offers 
| Wire Control Device 


A new wire control and straight- 

ener unit is announced by Metalliz- 
ing Engineering Co., Inc., 38-14 30th 
St., Long Island City 1, New York. 
Called Metco Type 2W, it is claimed 
superior in appearance, efficiency, 
construction and convenience to any 
previous units. 

Features claimed include: 1, All- 
metal construction to give stability 
and rugged, trouble-free operation 
2. Outer metal hoop keeps the coil 
on the reel and prevents the wire 
from “riding off,” or getting tangled 
under the arms. Adjustable to ac- 
commodate any size coil. Handles 
3/16-inch wire easily and efficiently. 
3. Ball type thrust bearing makes it 


DEPENDABILITY BACKED BY 


ARO Deluxe Cabinet Type Lubricator 


Medel 5750 


43 


free-running and eliminates all un- 
necessary drag from reel top. 
* * * 


FENDER PROTECTION — Fenda-Guard fits 
both front and rear bumpers and is con- 
structed of triple chrome-plated steel, ac- 
cording to Fenda-Guard Co., 1107 Fox St., 
Bronx 59, N. Y. 


What H. A. Lanphear 
(Providence, R. I.) 

Says about Aro Service: 
“In our 33 years as a deal- 
er, we have seen and heard 
of all kinds of service but 
never have we seen service 
to equal that given us by 
your branch manager. 
When we decided to put 
in new equipment in our 
lubritorium, we looked at 
them all and our decision 
was Aro... we would not 
consider any equipment 
but Aro Dependability”’. 


Your nearby ARO Jobber is a “friend in need” 
—both before and after you buy ARO Lubricators. 

In the “plan stage”—he can help you select the right units and 
the best arrangement for a labor-saving, profit-producing lube 
department! 

With factory trained service personnel, he’s equipped to furnish 
expert service and correct replacement parts. This saves time and 
avoids delay when service is needed. Helps to maintain the outstand- 
ing record of Aro Dependability on the job day after day... every- 
where! Nation-wide Aro Service through Aro Jobbers. Ask your Aro 
Jobber about the new Aro DeLuxe line. Write for DeLuxe literature. 
The Aro Equipment Corporation, 204 Trevitt Street, Bryan, Ohio. 


LUBE 


EQUIPMENT 


Also... Air Tools . . . Hydraulic 
Equipment... Aircraft Products. 
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New Products 





& oo only 10 inches of counter 
Red, white and blue 

combined to make the ae 
an eye-catching item on a dealer’s 
oe Chip-proof and bend-proof 
pn _ - was selected over other 
Pm ction materials in order to 
wn maximum service, less coun- 

for retailers, the 


company says. 
* s a. 


FOR RIGHT ARMS—Hab-A-Rest is @ port-| Fluid Brushed on Headlights 


able, adjustable automobile 
arm rest 
ia Habco Mfg. Co., Columbus, Mob. The 
S pany Lae the device requires no extra 
cares ; and will fit any car's front or 
ee ee 


Killark Electric Offers 
Compact Fuse Dispenser 


A new fuse dispenser is bei 
offered jobbers by Killark Diectrie 
Mfg. Co., St. Louis. Designed to 
hold up to twice the capacity of 
normal fuse carton displays, the 
new Killark merchandiser is said 















100% OF DEALER'S 


Said to Reduce Glare 
ant testing of ‘Wadlots deena 
ormulas, according to 8. Schmi- 
gel of the S. Schmigel Chemical 
Co., 3147 W. 105th St., Cleveland, 
have resulted in the development 
of Fluor-Ray—a liquid mixture 
applied to automobile headlights 
to reduce glare. 

The product, in liquid f 
portedly is sda peck enge hoe 
light lenses and dries within 15 
minutes, forming a glare-proof 
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explains entire functioning of the alized letter. 
Sovereign Plan. From this book- stresses the d 
let the dealer can get a complete lubrication an 
picture of the simple operation dealer's 

ice follow-up. cation. 
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The Sovereign Plan 
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gee yg DRUMS—The upper por- 
a. the Lubette Model A is a self-con- 
ube center occupying as little as three 


square feet of floor space, according to 


Balcrank, Inc., Cincinnati. 


0 
minimum of two years. Read 
tests are said to show that Fluor- 
Ray gives off a bluish-green light 
feat ducing an almost daylight ef- 
one ot road in front of the 

. dark country highways 
it is claimed possible to see 
homes as well as other objects 
50 feet away from the road 
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New Sales Dis 
penser Offered 
For Miracle Power Siches 


A two-way sales dispensor has 


been made availabl 
e ‘by th 
a Corp. for dealer, coat a 
~ rh ye Daye The dispensor 
on 
islands or sales owe vor 


The Miracle Power dis 

— only a ar ey pa 
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Safety Devices 
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ar EYE—Mounted in the center of 
the grille, this new spotlight for 1949 Ford 
e ~~ by lever arms from the steering 
- nism. The light swings in an arc as the 

ring wheel is turned. It ts being placed 
on the market by Reed Co., PO Bo 1632 
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New Products 


Reynolds Offers Book 
On Aluminum Products 


To meet a demand for informa- 
tion on aluminum alloys and mill 
products, Reynolds Metals Co. of- 
fers a pocket-size 162-page book 
called the “Aluminum Alloys & 
Mill Products Data Book.” 

Explanatory text covers a range 
of related subjects such as the 
alloy designation system, the tem- 
per designation system, heat-treat- 
able and non-heat-treatable alloys, 
casting alloys, casting methods 
and foundry practice. The book is 
available without charge to engi- 
neers, designers and technical men 
who send in a request on company 
letterhead to Reynolds Metals Co., 
2500 S. Third St., Louisville 1, Ky. 


For the Shop 





FOR THE SHOP—An adjustable radiator re- 
pair stand which allows the placing of a 
radiator in any position to facilitate its repair 
or testing has been introduced by Kennedy 
Machine Co., Platteville, Wis. The sturdily 
constructed mechanism permits rotation of 360 
degrees in any plane, either above the tank, 
in it, or outside of it, according to the com- 
pany. Vertical movement of 24 inches allows 
full submergence of the radiator in any posi- 
tion, and permits elevation for work on the 


lowest part at a convenient height above the 


tank. 





FIVE-IN-ONE TOOL—A multi-purpose per- 
table electric tool, the D-6, for the automo- 
tive industry, has been announced by Porter- 
Cable Machine Co., Syracuse 8, N. Y. The 
D-6 will grind, polish, buff, drill, cut-off, and 
stir paint by means of a simple change in 
attachments. The D-6 removes old car paint, 
removes rust, and biends out hammer marks 
or welds. A stiff seven-inch disc infused with 
silicon carbide grit is used edgewise to cut 
through steel and other ferrous or non- 
ferrous metals, glass, ceramics and plastics. 
Metal up to '/4-inch hole can be drilled with 
it, and at the same time the drill chuck can 
be used for numerous standard attachments 
such as: hole saws, wire brushes, cup grind- 
ers, abrasive points, etc., the company states. 





STAINLESS—AI! surfaces exposed to solvent 
vapors are protected by stainless steel in the 
new push-button controlled ve degreasers 
ennounced by Circo Products Co., Cleveland. 











THE TRUMPETONE—A new-type dual air 
horn and self-filling air tank assembly that 
fits under hood of cars has been announced 
by Grover Products Co., 1221 S$. Hope St., 
Los Angeles 15. It features a powerful, long 
range, harmonized tone and comes completely 
boxed with dual spun brass bells; self-filling 
air tank; bronze diaphragms; brass valve; 
volume control handle and all necessary cop- 
per tubing, rubber hose and fittings, and in- 
stallation instructions. Moderately priced to 
fill the needs of the average motorist who 
wants a powerful, high quality air horn assem- 
bly, it can be easily installed under the 
hood, according to the company. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No, 1 Industry ... an esti- 
mate of more than 100,000 readers weekly! 
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R-V HEAVY-DUTY JACK — This hydraulic 
type jack is manufactured by R-V Mfg. Corp., 
Arcade, N It is available in we and 
four-ton capacities and combines speed, 
strength, safety and durability, according te 
the company. 

+ + & 


Deco Trouble Shooter 
Aids Electrical Testing 


A new, trouble-shooter that is 
said to simplify and speed up tune- 
up and check-up jobs has been an- 
nounced by Deco Electrical Mfg. 
P 218 Central Ave., Albany 6, 

The manufacturers claim that the 
Deco Electric Check is the only unit 
in this size and price that incorpo- 
rates both voltmeter and ammeter 
and gives complete and accurate 





oil Filter 
Radio 
presi. Air Heater 





auge 
~qunashiel dr ¥2Pe 


: ae e 


Goethe 


Glove 


It’s LOW COST 
TIRE LIFE INSURANCE 


It’s only natural chat 


car buyers want to get EXTRA 


safety, EXTRA mileage, EXTRA comfort out of 
their new tires. Be sure there’s a handy gauge in the 
glove compartment of every car you sell. 


Many miles of tire 
exact pressures are no 


life and comfort can be LOST if 
t maintained at all times. This is 


especially true with extra low pressure tires. 

So include a Schrader Glove Compartment Gauge 
as “optional equipment” that goes with every car. 
Your customers will thank you when they get greater 
safety, longer tire life, freedom from flats, finer riding 


and steering comfort 
sures, wherever they 


, and a way to check tire pres- 
are. 


See your regular supplier today for a complete 
stock of world-famous Schrader Gauges. 


Soret 










A. SCHRADER’S SON 
Division of Scovill Monutac- 
turing Company, Incorporated 
BROOKLYN 17, NEW YORK 
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coil, condenser and high-tension 
testing. Other features include: ex- 
tra large meter with volt and amp 
readings on same dial; selector 
switch which makes all coil and 
condenser tests on or off the car— 
from a 110-volt AC line (no battery 
necessary); external hermetically 
sealed shunt which permits amp 
readings with no voltage drop; 
regulator load resistor that permits 
voltage checking regardless of 
charge, condition or temperature of 
battery, and an ammeter reversing 
switch. 





FOR COOLING SYSTEMS—The Tels Cooling 
System Analyzer duplicates normal operating 
pressures and enables checking of the entire 
cooling system in 10 minutes, according to 
the Kent-Moore Organization, Inc., 5-105 GM 
Bidg., Detroit 2. 


November Saturday Evening Post and 
Country Gentleman tell why car 
owners should have their own per- 
sonal gauge. 


2. Streamers, prominently displayed, 
are constant reminders to your cus- 
tomers to own their own handy gauge. 
Vv 





3. Giant Display Poster in color for 
use in sales and service areas drives 
home the same important message. 


GOOD WILL AND EXTRA DOLLARS FOR YOU! 
1. Big Half-page Advertisements in p 





45 





NEW FROM ST. LOUIS—The automotive 
division of Wagner Electric Corp. has an- 
nounced the publication of the 1948 issue of 
its brake parts and lining catalog, AU-500. 
This et dealer's catalog, with one-point 
reference to fast-moving brake parts and lin- 
ing for an expert brake job, covers popular 
models of passenger cars and trucks. Copies 
may be obtained from Wagner distributors or 
hy - Electric, 6400 ymouth Ave., St. 
ouis 14, 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week, 








Schrader gives you absolutely free, the above tie-in advertising 
materials. You get them by simply mailing this coupon. Vv 


Send me at once: 


Display poster 28 x 42 | 
Window streamer 24 x 9 (2) 0 
Reprints of advertisement C) 
Name & Title 


Company 





A. Schrader’s Son—P.O. Box 240, Brooklyn 1, N.Y. 
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Used Car Auction Prices 


(Eprror’s Nore: While we try to eliminate wrecks from all of these 
listings, occasionally some get by us. So if the price is abnormally 
low, the car is probably damaged. If the price is abnormally high, 
the car is probably loaded with extras). 


CHARLOTTE, N. C. 


Sale every Wednes- 


,055, 3 
cADHLLAd— 48 (62) conv., $3,600. °41 
(62) sedan, $1,625, $1,375; (61) sedan, 


$1,055. 

= aerosedan, $2,150, $2,- 
135; FM sedan, $1,875; SM club coupe, 
$1,900. ‘47 aerosedan, $1,830; FL 


: 


, $1,850; FM sedan, $1,715, $1,675; 
SM sedan, $1,615, $1,600. °46 FM sedan, 
$1,525, $1,450, $1,360; SM sedan, $1,340. 
"41 sedan, $935, $850, $700. ‘40 sedan, 


- “—'46 Windsor sedan, $1,600. 


’41 Windsor conv., $775. °39 Royal se- 
dan, $575. 
’47 Deluxe club coupe, $1,850. 
DODGE—’47 Custom club coupe, $1,725. 
*46 coupe, $1,275. ‘41 sedan, $660. 
FORD—’49 Custom sedan, $2,265, $2,210, 
$2,100; sedan, $2,050. ‘48 sedan, $1,825, 


$1,790, $1,700; club coupe, $1,705. °47 
sedan, $1,625, $1,615; club coupe, $1,550, 
$1,510, $1,475. °46 sedan, $1,475, $1,300, 
$1,260; club coupe, $1,500, $1,460. ‘41 
sedan, $940, $835, $725. ‘40 sedan, $1,- 
,050, $925, $600. 

HUDSON—’46 (6) sedan, $1,150. 


KAISER—’47 sedan, $1,160. 

MERCURY—’49 club coupe, $2,505. ‘47 
club coupe, $1,625. ‘40 sedan, $900. 

OLDSMOBILE—’48 (98) sedan, $2,925. '47 
'47 (66) sedan, $1,550. °46 (66) sedan, 
$1,495. ‘40 (6) sedan, $640. 

PLYMOUTH — '48 sedan, $2,125, $1,850. 
46 sedan, $1,325, $1,300. ‘41 sedan, 
$780. ‘40 sedan, $650. 

PONTIAC—'48 (8) sedan, $2,750, $2,650; 
(6) sedan, $2,725, $2,300. ‘47 (8) conv., 


$1,800. ‘46 (8) sedan, $1,730. ‘42 (8) 
sedan, $1,070. ‘41 (6) sedan, $925, $905. 
'40 (6) conv., $600. 
STUDEBAKER — '°48 Landcruiser sedan, 
$2,050. 
WILLYS—’47 Jeep, $750. 
DENVER 
(Denver Auto Auction, Inc. Sale every 
Tuesday. Prices are partial listing for 
Oct. 19.) 


(Market shows prices slightly lower; 
buying very slow.) 
CADILLAC — ’48 (61) sedanette, $4,275, 


$4,305. 





$2,330, 


CHEVROLET—'48 FL aerosedan, 
46 SM 


$2,385. °47 FM 2-dr., $1,845. 
4-dr., $1,075. 

CHRYSLER—’48 Windsor 4-dr., $2,880. 

DODGE—’48 Custom 4-dr., $2,380. ‘47 
4-dr., $1,800. '42 coupe, $920. ‘39 half- 
ton pickup, $340. 

FORD—’47 SD club coupe, $1,800. ‘29 
Model A pickup, $110. 


MERCURY—’41 2-dr., $810. 
NASH—'46 (600) 4-dr., $1,235. 
OLDSMOBILE—’39 (6) 4-dr., $495. 
PLYMOUTH—’'46 SD 2-dr., $1,495. 


ALBANY, N. Y. 


(Tim Anspach’s Dealer Auto Auction. 
Sale every Monday. Prices are for sale of 
Oct, 18.) 

(Market shows decided improvement 

with many buyers, steady prices, 

63 cars out of 89 offerings.) 
BUICK—’47 RM sedan, $2,200. 

cial sedan, $950. 

CADILLAC—’41 (62) conv., $1,300. 

CHEVROLET—'48 FL sedan, $2,150, $2,- 
100, $2,050, $2,075. ‘47 FL sedan, $1,- 
600, $1,650, $1,800; FM club coupe, 
$1,760, $1,700; SM business coupe, $1,- 
490; SM sedan, $1,660. ‘46 SM sedan, 
$1,410; FM sedan, $1,480, $1,475, $1,360. 
’41 SD sedan, $910, $860. 

CHRYSLER—’48 New Yorker club coupe, 
$2,600. °47 New Yorker sedan, $1,910. 

DeSOTO—’40 Deluxe sedan, $550. ‘38 De- 
luxe sedan, $310. 

DODGE—’48 half-ton pickup, $1,310. ‘47 
Custom sedan, $1,710. ‘42 Deluxe sedan, 
$940. °39 Deluxe sedan, $680. 

FORD—’49 Custom sedan, $2,260. ‘48 SD 
sedan, $1,735; half-ton pickup, $1,610. 
'47 SD sedan, $1,220, $1,440, $1,500. 
’46 SD business coupe, $1,225. ‘42 SD 
2-dr., $850. °41 Deluxe 2-dr., $910, $625. 
‘40 Deluxe sedan, $675. 


"41 Spe- 








SERVICE SECTION 


Average Used Car Prices 


(Compiled by Automotive News) 


Ll 


Sept. August 


Oct. (to dat 





Nov. 1948 
(to date) 


$2,228 


Oct. 
1948 


$2,349 
1,812 
1,548 
973 
874 
746 


Sept. 
1948 


$2,474 
1,922 
1,655 
974 
913 
765 


$1,383 $1,450 


(The above figures are averages of used car auction prices, all 
makes and models, carried regulariy in Automotive News.) 


HUDSON—'48 Commodore (8) sedan, $2,- 


300. °46 Super Six sedan, $1,290. 
MERCURY—’47 club coupe, $1,530. ‘46 
sedan, $1,550, $1,390. 
$1,550. ‘'46 se- 


NASH—’47 (600) sedan, 
dan, $1,320. 

OLDSMOBILE—’48 (66) sedanette, $2,300. 
‘47 (78) sedanette, $1,825. "46 (76) se- 
dan, $1,660. °41 (78) sedan, 

PACKARD—’48 (8) sedan, $2,400. 

PLYMOUTH—’47 Deluxe sedan, $1,600; SD 
sedan, $1,620. °39 Deluxe sedan, $225. 
*38 Deluxe sedan, $380. 


PONTIAC—’'48 club coupe, $2,380. Tor- 
pedo (8) sedan, $2,425. 

STUDEBAKER—’48 Champion conv., §$1,- 
990; half-ton pickup, $1,250. °47 Cham- 


pion sedan, $1,750, $1,700; Commander 





THE SURE WAY TO NEW PARTS PROFITS 


Sign-Light-Valance Combination Builds Sales 


. Put Val-Lite to work for you! Use this completely new advertising sign to 
identify your parts section . . . to spotlight accessory displays. See how it 


increases store traffic, builds sales volume. 


Val-Lite’s warm, radiant brilliance attracts customers, invites them to 


return. And what's more, Val-Lite’s non-glare, diffused glow cuts down 


department errors by reducing eyestrain and fatigue. 


Val-Lite saves you money. This simple, inexpensive installation gives 
double the light produced by conventional lighting systems, at no in- 
crease in wattage. Operation cost is low, efficiency high. 


Val-Lite is a superior light in every way! It's smart, modern, clean— 
features easy-to-change letters. For complete information on Val-Lite— 
the new way to increased sales—see your Kent-Moore representative or 


write direct. 


Triple-Purpose 


VAL-LITE 


KENT-MOORE ORGANIZATION, INC., Executive Offices: GENERAL MOTORS BLDG., 
DETROIT 2, MICHIGAN. Factories and General Offices: JACKSON, MICHIGAN. 


ENGINEERS 


AND 


MANUFACTURERS 


Ons 
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EQUIPMENT 








club coupe, $1,770. 
WILLYS—'48 Jeep, $1,330. 


KANSAS CITY 


Pe wes bane Automobile Auction. 

every nesday. Prices are f 

of Oct. 20.) — 
(Market shows steady to strong. Re- 
tall buying good. Sold 192 units out of 
330 offerings.) 


BUICK — ‘48 RM sedan, $3,130, $2,930: 
Super sedan, $2,735, $2,650, $2,595. °41 
RM eedan, $1,050, $1,095. °'40 Special 


sedan, \ 
CHEVROLET—'48 FL sedan, $2,275, $2,- 
170, $2,125, $2,105; FM ap atu 3". 


040, $2,030. (47° FL sedan, $1,955 
$1,120. '46 FL sedan, $1,650, $1,632, 
$1,627, $1,605. °'42 SM sedan,’ ‘42 SM 


sedan, $1320, $997. ‘41 SM sedan 
$872, $802, $750 = 


CHRYSLER — ’48 sedan, $2,457, $2,400: 
club coupe, $2,550. ‘47 sedan, $1,880 


DeSOTO—*48 club coupe, $2,440. |'46 se- 
| dan, $1,700. °'42 sedan. its. ae 
| DODGE—'48 sedan, $2,265; club coupe 
| $2.425. °48 sedan. $1,755, ; 
FORD—'49 (8) sedan, $2.130. ‘48 (8) 


coupe, $1,852; sedan, $1,795, $1,735. °47 
(8) sedan, $1,700, $1,655, $1,605, $1,587: 
club coupe, 1,747, $1,672. °'46 (8) sedan 
$1.565 $1,507, 1.465, $1,442. ; 
FRAZFR—'48 sedan, $1.697, $1,500. 
—— sedan, $2,675. °41 sedan, 
EL.INCOLN—'41 sedan, $310. 
MERCURY—'49 sedan, $2,705: conv., §$2,- 


| 697. '46 sedan. $1,640, $1.602. 

OLDSMORBILE—’42 sedan, $782. ‘40 se- 
dan. $850. 

| PLYMOUTH — '48 sedan, $2,225, $1,950, 
$1.925; club coupe, $2,242. °47 sedan, 


$1,550. 
£1,410. 
PONTIAC—'48 (8) sedan. 


'46 sedan, $1.550, $1,460, $1,425. 
$2,872, $2,700, 





$2,650; (6) sedan, $2.6230. °46 (6) sedan, 
$1.682; (8) sedan, $1,630. °41 (8) Spe- 
| lal, $1,002. 

STUDEBAKER — '48 sedan, $2,222; club 
coune, $2.350. °'47 sedan, $1,800. °41 
sedan, $540. 

TOLEDO 


(Doc Greiner Sale. Auction every Thurs- 
| day. Prices are for sale of Oct. 21.) 
(Market shows 41 cars sold out of 114 


offerings.) 

| BUICK—'47 Super sedan, $1,960, $2,060: 

‘42 Super sedan, 
$1,025. 


RM sedan, $2,000. 
| CHEVROLET—'48 FL aerosedan, $2,175; 
sedan, $1,900. ‘47 sedan, $1,600, $1,610. 
"46 sedan, $1,230, $1,495, $1,450, $1,440, 
$1,635. '41 sedan, $880. °40 sedan, $750. 
| ‘°39 sedan, $350. 
| CHRYSLER—'41 Royal sedan, 
| DeSOTO—'46 sedan, $1,620. 
| DODGE—'47 sedan, $1,755. °46 
$1,500. ‘41 sedan, ; 
FORD—'49 sedan, $2,150; club coupe, §$2,- 
275. ‘48 sedan, $1,700. ‘47 sedan, $1,- 
500, $1,580. °46 club coupe, $1,250. ‘41 
sedan, $675. °'40 coupe, $700. 
MERCURY—'46 club coupe, $1,450. 
NASH—’39 sedan, $410. 
PACKARD—’'47 (6) sedan, $1,725. 
PLYMOUTH — '48 sedan, $1,995, $1,945. 
PONTIAC”. Xs 
i (8) sedan, $2,400, $2,475. 
"46 (8) sedan, $1,700. '41 aaa” $885. 
*40 coupe, $780; sedan, $740. 
M Te Naot — 0 LaSalle club coupe, 


JACKSON, TENN. 


(Dixie Automobile Auction, Inc. Sale 
every Thursday. Prices are for sale of 
Oct. 21.) 

(Market shows prices more stable, 

buying more active. Late heavy mod- 

els still down in price slightly. Sold 
| 35 out of 87 offerings.) 

CHEVROLET—'48 FL aerosedan, $2,335: 
half-ton pickup, $1,680, $1,680; %-ton 
pickup, $1,775. °'47 FL sedan, $1,710, 
$1,325, $1,800; 2-ton truck, $1,125. ‘46 





sedan, 


sedan, $1,150. ‘39 sedan, $765. ‘38 se- 

dan, $245. ‘37 coupe, $410. 
CHRYSLER—'41 sedan, $800. 
DODGE—'47 sedan, $1,730. °46 sedan, 


$1,500. ‘41 sedan, $680. 

FORD —’'48 club coupe, $1,875; %-ton 
pickup, $1,375. ‘47 sedan, $1,665; club 
coupe, $1,700; Sportsman conv., $1,460. 
"42 sedan, $900. ‘°41 sedan, $710, $990. 
"38 sedan, $205. ‘37 sedan, $250. '36 


sedan, $400. 
— sedan, $1,100. ‘40 sedan 
PLYMOUTH—’47 sedan, $1,550. °'46 sedan, 
$1,300. ‘41 sedan, $700. 
PONTIAC—’39 sedan, $300. ‘33 sedan 


$270. 
STUDEBAKER — '47 Commander 
$1,860. 


OKLAHOMA CITY 


(Oklahoma City Auto Auction. A. L 
Pollack, manager. Sale every Wednesday 
Prices are for sale of Oct. 20.) 

(Market shows all cars off. Sold 82 

units out of 177 offerings.) 

BUICK—'48 sedan, $2,255. ‘47 conv., $2,- 
225; sedan, $1,870. ‘41 sedan, $760; se- 
dan, $800. ‘39 sedan, $695. 

‘46 sedan 


CADILLAC—’48 sedan, $4,385. 
CHEVROLET—’'48 sedan, $2,290; FL aero- 


sedan 


$2,350. ‘41 sedan, $1,310. 


sedan, $2,400, $2,235; half-ton pickup. 
$1,610, $1,690; club coupe, $2,125. ‘47 
sedan, $1,770, $1,825, $1,905, $1,630; 


sport coupe, $1,725. 
CHRYSLER—'48 sedan, $2,710. ‘42 sedan 
$745; club coupe, $730. ‘40 sedan, $390 
DeSOTO—'48 Suburban sedan, $2,500. 
DODGE—’'48 sedan, $2,200; club coupe, $2, - 


(Continued on Page 47, Col. 1) 
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350. ‘42 coupe, $835. ‘41 sedan, $520. 
38 sedan, $565. 

FORD—’49 (8) sedan, $2,280. ‘48 (8) se- 
dan, $1,915; club coupe, $1,925; half-ton 


pickup, $1,680. ‘47 sedan, $1,600, $1,- 
580; club coupe, $1,520. 
LINCOLN—’49 club coupe, $3,000. 
MERCURY—’49 coupe, $2,500, $2,800. '48 


coupe, $1,835. °47 coupe, $1,710, $1,680. 
"46 coupe, $1,420. 


OLDSMOBILE—’48 sedan, $2,900, $3,070. 


46 sedan, $1,670. ‘42 sedan, $810. ‘41 
sedan, $650; club coupe, $785. ‘39 se- 
dan, $120. 


PACKARD—’48 conv., $2,300. 

PLYMOUTH — ‘47 sedan, $1,615, $1,530. 
‘41 sedan, $610; club coupe, $650. 

PONTIAC—'48 sedan, $2,620, $2,850, $2,- 
590; conv., $2,400. °42 sedan, $790. ‘39 
sedan, $300. 

STUDEBAKER—’48 sedan, $1,600, $1,690. 
‘47 sedan, $1,365; club coupe, $1,875. 
'45 1-ton truck, $600. ‘41 sedan, $705. 

MISCELLANEOUS—’47 GMC %-ton truck, 
$1,065. ‘'41 IHC half-ton truck, $555, 
$530, $375. ‘36 Terraplane conv., $175. 


DETROIT 


(Cc, & M. Auctions. Sale every Friday. 
Prices are for sale of Oct. 22.) 
BUICK—'47 RM 4-dr., $2,000. 

danette, $2,025. 


"46 RM se- 


CHEVROLET—’'48 FL aerosedan, $2,090. 
'47 SM club coupe, $1,525; FM club 
coupe, $1,595; FL aerosedan, $1,775. ‘41 
Special club coupe, $875, $800. °40 Spe- 
cial 2-dr., $620. 

DODGE—’47 Custom 4-dr., $1,675. °42 
4-dr., $865. 

FORD—’'49 Custom (8) 2-dr., $2,200. °'48 


SD (8) club coupe, $1,750; 2-dr., $1,800. 
"41 4-dr., $845. ‘37 (60) 2-dr., $100. 
MERCURY—'47 4-dr., $1,575. ‘40 4-dr., 

$910. 
OLDSMOBILE—'40 (6) 2-dr., $720. 


PLYMOUTH—’'46 SD 4-dr., $1,385. ‘41 SD 
4-dr., $600. °'39 2-dr., $245. 
MASON CITY, IA. 
(Lapiner’s Used Car Auction. Sale every 


Wednesday. Prices are for sale of Oct. 20.) 
(Market shows prices steadied this 
week. Fall sales of livestock and crops 
bringing market back slowly. Sold 97 
cars out of 188 offerings.) 

BUICK—'48 RM sedan, $3,285, $2,910; 
Super sedan, $2,830; Special sedan, $2,- 
560. '47 RM sedan, $2,185, $2,160, 
$2,005. 

CADILLAC—’48 (62) sedan, $4,105. 

CHEVROLET—’48 aerosedan, $2,360, 
$2,295, $2,255, $2,225; FM sedan, $2,085, 
$2,105, 2 at $2,010; %-ton pickup, $1,- 
690. ‘47 FM sedan, $1,745, 2 at $1,715, 
$1,720, $1,660. ‘46 FM sedan, $1,470, 
2 at $1,465. °42 SD aerosedan, $1,215. 
'41 SD sedan, $815, $750, $720. 

CHRYSLER—’46 Windsor sedan, $1,675. 

DeSOTO—’48 Deluxe sedan, $2,685, $2,655. 
'47 Custom sedan, $1,980. 

DODGE—’'48 Deluxe sedan, §2,365. ‘47 
Deluxe sedan, $1,705, $1,665, $1,515, $1,- 
505. °46 Deluxe sedan, $1,410. 

FORD—'49 Custom sedan, $2,385; sedan, 
$2,375, 2 at $2,310. °48 SD sedan, $1,- 
785. ‘47 SD sedan, $1,610. ‘46 SD se- 
dan, $1,460. °41 SD sedan, $780, $745. 

HUDSON—'48 Super Six sedan, $2,390; 
Commodore (8) sedan, $2,465. 

MERCURY—'49 sedan, $2,805, $2,710, $2,- 
640; club coupe, $2,785, $2,800. °46 sta- 
tion wagon, $1,570. 

OLDSMOBILE—’48 (98) sedan, $2,890, $2,- 
875, $2,830; (76) sedan, $2,485, $2,470, 
$2,450; (66) sedan, $2,400. ‘40 (8) se- 
dan, $705. 

PACKARD—’48 (6) sedan, $2,660. 

PLYMOUTH—'48 SD sedan, $2,240, $2,210, 
$2,145; SD club coupe, $2,005, $1,985, 
$1,905. °'47 sedan, $1,700, $1,660, $1,605. 
'46 sedan, $1,505, $1,565. 

PONTIAC—'48 (8) sedan, $2,805, $2,735; 
(6) sedan, $2,465, $2,400. °47 (8) sedan, 
$2,020, $2,025, $1,980. 

STUDEBAKER—’48 Champion sedan, §$2,- 
310. °47 Commander sedan, $1,905. 

WILLYS—’48 Jeepster, $1,690, $1,655. 

MISCELLANEOUS—'48 GMC %-ton pick- 
up, $1,755. 


INDIANAPOLIS 


(Ken Schaefer's Auction. Sale every 
Thursday. Prices are partial listing for 
Oct. 21.) 

BUICK—’48 Super 2-dr., $2,610; RM sedan, 
$2,920; RM 4-dr., $2,560; station wagon, 
$2,525. °47 RM 2-dr., $2,040; RM 4-dr., 
$1,980; Special 4-dr., $1,710. ‘41 2-dr., 
$730; club coupe, $795. ‘39 4-dr., $410. 
’37 business coupe, $460. 

CADILLAC—'48 conv., $4,400. ‘47 conv., 
$3,550. 

CHEVROLET—'48 SM 4-dr., $2,200; FL 
4-dr., $2,075; conv., $2,010; SM 2-dr., 
$1,875; half-ton pickup, $1,625. ‘47 FL 
aerosedan, $1,850; conv., $1,685; FM 2- 
dr., $1,600; SM 2-dr., $1,580; business 
coupe, $1,540. °'46 FM aerosedan, $1,620; 
FM 4-dr., $1,450; station wagon, $1,395; 
SM 4-dr., $1,225. ‘42 2-dr., $1,050. "41 
2-dr., $1,010; 4-dr., $825. ‘40 business 
coupe, $540; 2-dr., $700. °39 4-dr., $610. 
'38 2-dr., $435. 

cunyarmn 48 Windsor 4-dr., $2,550. 

DODGE—’47 4-dr., $1,725, $1,610. °41 4- 
dr., $710. '40 4-dr., $300. *39 4-dr., 
$525. 

FORD—'49 2-dr., $2,190; (6) 2-dr., $2,120. 
"48 2-dr., $1,810. °'47 4-dr., $1,635; club 
coupe, $1,590; 2-dr., $1,575, $1,425; (6) 
2-dr., $1,400, $1,385, $1,325. °46 2-dr., 
$1,350, $1,235; (6) 2-dr., $1,210, $1,145 
42 club coupe, $865. ‘41 business coupe, 


$875; 2-dr., $480. ‘40 2-dr., $660; club 
coupe, $625. '39 2-dr., $625. ‘38 busi- 
ness coupe, $325. ‘37 (60) 2-dr., $280; 
2-dr., $125. 

FRAZER—'47 4-dr., $1,425. 


HUDSON—’48 4-dr., $2,200. 

KAISER—’48 4-dr., $1,350. 

LINCOLN—'49 4-dr., $2,900. 

MERCURY—'49 2-dr., $2,680; 4-dr., $2,540. 
'46 2-dr., $1,320. 

NASH—'46 4-dr., $1,375. 

OLDSMOBILE—'48 (66) 4-dr., $2,100. °'47 
(98) 4-dr., $2,100. °41 club coupe, $860; 
4-dr., $650. 

PACKARD—'48 conv., $2,225. 

PLYMOUTH—’'47 2-dr., $1,500. °46 2-dr., 
$1,350. °41 4-dr., $800; 2-dr., $735. °40 
2-dr., $550. °'39 4-dr., $335. °37 4-dr., 
$325; 2-dr., $170. 

PONTIAC—'48 4-dr., $2,405. "47 2-dr., 
$1,705, ‘46 4-dr., $1,675; club coupe, 














$1,640. ‘41 club coupe, $780. ‘39 2-dr., 
35. 


$535. 

STUDEBAKER—’'49 half-ton pickup, $1,- 
570. ‘48 Commander 4-dr., $2,625. ‘47 
Land Cruiser 4-dr., $2,000; Commander 
club coupe, $1,875; Commander 4-dr., 
$1,740; Champion 4-dr., $1,700. 

WILLYS—'47 Jeep, $705. 

MISCELLANEOUS—’48 Austin 4-dr., $1,- 
240. ‘48 GMC half-ton pickup, $1,675. 


¢ RICHMOND, VA. 


(Automobile Auction of Virginia. Sale 

Hd Friday. Prices are for sale of Oct. 
-) 

BUICK—’47 Super sedan, $1,760; conv., 
$2,210. ‘46 Super sedan, $1,685; sedan- 
ette, $1,810. ‘41 RM sedan, $610. 

CHEVROLET—'48 conv., $2,200, $1,995; 
half-ton pickup, $1,595. °'47 sedan, $1,- 
850, $1,400, $785; half-ton pickup, $1,375. 
‘42 sedan, $975. ‘41 sedan, $800; club 
coupe, $750. ‘40 SD sedan, $700. 

CHRYSLER—’'46 Royal sedan, $1,580. '40 
Windsor sedan, $500. 

DODGE—’48 1-ton stake body, $1,250. °'47 
sedan, $1,700. °40 sedan, $430. 

FORD—'49 Custom sedan, $1,950. ‘48 De- 
luxe (8) sedan, $1,800, $1,875, $1,795. 
‘47 Deluxe sedan, $1,550, $1,625. ‘46 
sedan, $1,450; club coupe, $1,495; half- 
ton pickup, $1,150. ‘42 (8) sedan, $750. 
*41 sedan, $675; Deluxe sedan, $700. ‘37 
coupe, $700. 

MERCURY—’'49 Custom sedan, $2,500. ‘47 
conv., $1,700. ‘41 sedan, $675, $925. °40 
sedan, $800, $650. 





THE 





AFTER REMODELING—An exterior view of Frederick Motor Co. (Chrysler), 


Okla., which is owned by O. Z. Lee. 





Frederick, 





NASH—'46 (600) sedan, $1,150. 
OLDSMOBILE—’47 sedan, $1,730; 
$1,675; (66), $1,710; (68), $1,600; 
conv., $1,575. °41 (76) sedan, $770. 
PACKARD—’40 coupe, $. 
PLYMOUTH—'48 conv., 
dan, $700. 
PONTIAC—’47 Streamliner (8) sedan, $1,- 
725; conv., $1,625; Deluxe, $1,750. ‘'41 
(6) club coupe, $900. ‘39 (6) sedan, 


$795. 
STUDEBAKER —'48 conv., $2,075. ‘46 
Champion sedan, $875. 
MISCELLANEOUS—'47 IHC %-ton pickup, 
$1,150. ‘46 IHC half-ton pickup, $650. 
‘39 LaSalle sedan, $410. 


(76), 
(8) 


565. 
$1,975. °40 se- 
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VALDOSTA, GA. 


(Tom Hewitt Auto Auction Sale. Auction 
every Friday. Prices are partial listing of 
Oct. 22.) 

(Market shows 133 sold out of 254 

offerings.) 

BUICK—'47 RM 4-dr., $2,000. 
4-dr., $1,800. 

CADILLAC—'48 (62) 4-dr., $4,150. °'47 
(61) 4-dr., $2,700. 

CHEVROLET—’48 %-ton pickup, $1,825; 
half-ton pickup, $1,755; SM club coupe, 
$1,970; FM conv., $2,150; FL aerosedan, 
$2,300. ‘47 FL aerosedan, $1,800; FL 
4-dr., $1,725; SM 2-dr., $1,600. °46 FL 


‘46 Super 





47 


aerosedan, $1,5256 half-ton pickup, $1,- 
025. '42—2-dr., $975. ‘41 4-dr., $1,020. 
*40 SD 2-dr., $1,100. ‘°39 2-dr., $560. 

DODGE—’48 Custom club coupe, $2,425; 
Deluxe 2-dr., $2,050. 

FORD—’49 Custom (8) 4-dr., $2,280; 2-dr., 
$2,260; club coupe, $2,175; (6) 2-dr., $1,- 
950. °'48 SD (8) 2-dr., $1,725; half-ton 
pickup (6), $1,525. °47 SD (8) 2-dr., 
$1,500; 4-dr., $1,580. ‘46 SD club coupe, 


$1,410; 4-dr., $1,375; half-ton pickup, 
$850; 2-dr., $1,460. ‘41 (8) 4-dr., $895; 
2-dr., $900. ‘40 Deluxe 4-dr., $700: 
2-dr., $775. °39 2-dr., $805. °'36 4-dr., 
$575. 

HUDSON—’48 4-dr., $2,175. 46 «2-dr., 
$1,100. 

MERCURY—'49 club coupe, $2,650. "47 
club coupe, $1,675. ‘41 4-dr., $800. 

OLDSMOBILE—’40 (60) 4-dr., $900. 

PLYMOUTH—’46 SD 4-dr., $1,300. "40 
2-dr., $825. 

PONTIAC—'48 (6) sedan coupe, $2,650; 
(8) sedan coupe, $2,680. °46 (6) sedan 
coupe, $1,650. ‘42 2-dr., $800. ‘'41 se- 
danette, $760. 

STUDEBAKER — °'48 Commander club 
coupe, $2,500; Champion club coupe, 


$2,200. '47 Land Cruiser 4-dr., $2,100. 
MISCELLANEOUS—'48 English Ford 2-dr., 
$1,275. '48 GMC %-ton pickup, $1,775. 





Plant Purchase 


, HOUSTON, Tex.—The abandoned 
and partly built plant of the Kelly- 
Springfield Tire Co. here has been 
purchased for $152,500 by the Texa- 
state Corp. from the Reconstruction 
Finance Corp. 





AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 
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Check Rush .. . 





Changes in Taft Law 
Are Awaited by Labor 


(Continued from Page 1) 


that the next Congress will not 
strengthen any labor union restric- 
tions nor act to plug any loop- 
holes in the Taft-Hartley law. 

Bearing this out is the fact that 
the chairmanship of the important 
Senate Labor committee will 
switch from Senator Robert A. 
Taft, Ohio Republican, te Senator 
Elbert Thomas, Utah Democrat of 
the New Deal school. 

Senator Thomas’ position at the 
head of this committee will en- 
able him to block from considera- 
tion any proposal he opposes. 


joint congressional committee 
checking the law’s operations 
may pass to another confirmed 
New Dealer, Senator Claude Pep- 
per of Florida. 

Senator Joseph Ball, Minnesota 
Republican and present chairman 


of the “watchdog” committee, was 
unseated last week by Democrat 
Hubert Humphrey, mayor of Min- 
neapolis. 

Rep. Hartley, present vice-chair- 
man of the “watchdog” committee 
and co-author of the Taft-Hartley 
law, did not run for reelection. 
Hartley predicted on election eve 
that the Taft-Hartley law would 
neither be repealed nor emascu- 
lated no matter who won control 
of Congress. 

” . + 
UTOMOTIVE labor leaders in 
Detroit were as jubilant about 

the Wallace voting debacle as they 
were over the election of their 
man, Truman. Votes for the Com- 
munist-backed Progressive party 
fell far short of expectations in 
most industrial areas. 

Another result of the Truman 
success was the abrupt cancella- 















BIG ATTRACTION FOR 
YEARS TO COME! 


-Vitrolite on a Visual Front 





Smart architectural design joins hands with a color- 


ful, practical surface material in this Visual Front. 


Panels of Vitrolite* on the solid areas frame in 


color the huge windows which permit a full view of 


the interior. Thus, the entire front is glass. Its 


look of newness will 


endure, for glass withstands 


weathering without harm to its lustrous surface. 


Vitrolite is glass—with color clear through. It 


washes sparkling clean . . . doesn’t need refinishing. 
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NORTHLAND OUTLET—Mansell Overand, Ltd. (Dodge-DeSoto), New Westminster, B. C., 
has 2,100 square feet of floor space. The establishment also has a basement service entrance 


at the rear of the building. 
tion of plans to form a new lib- 
eral-labor party with the UAW- 
CIO as its base. Had Gov. Dewey 
won, UAW President Walter P. 
Reuther would have sparked the 
formation of such a political party, 
it is believed. 

Reuther, known to entertain po- 
litical aspirations, had given rather 
tepid support to the Truman-Bark- 
ley ticket. The UAW headman was 
probably as much surprised as 
anybody when he heard the re- 


Front 


@ Perfect combination . . . 
framed 





turns Tuesday night in Duke Uni- 
versity hospital, where he went to 
undergo further surgical work on 
his wounded right arm. 

Of interest in automotive Mich- 
igan was the election of a Demo- 
cratic governor pledged to de- 
mand repeal of the controversial 
Bonine-Tripp labor law. 

The Bonine-Tripp law requires 
majority worker votes before all 
strikes and bans mass picketing 
and jurisdictional walkouts. It has 








a Visual 


in colorful, lasting 


V itrolite. Notice how inside and outside 
are combined into a single visual unit 
by extension of the Vitrolite “through” 
the clear glass wall at the left. The 
sign and canopy are painted to match 
the striking color of the jade Vitrolite. 


Vitrolite is easily installed on a flat surface. It 


is available in cadet blue, peach, jade, red, light 


gray, Alamo tan, mahogany, white and black. These 


attractive colors blend effectively with each other 


and with shades currently preferred in decoration. 


Your L.O.F. Distributor can provide full infor- 


mation on sizes, weights and methods of installation. 


Or write to Libbey-Owens:Ford Glass Company, 


46118 Nicholas Building, Toledo 3, Ohio. *® 


LIBBEY: OWENS : FORD 
a Gnedl Name tw GLASS 
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been bitterly fought by Michigan's 
labor interests, which endorsed the 
youthful G. Mennen Williams in 
his successful campaign against 
the incumbent Gov. Kim Sigler. 

However, Williams may have his 
troubles in trying to ram a Bonine- 
Tripp repealer through a legisla- 
ture that remained Republican by 
sizable majorities. 

Williams was also supported by 
Eugene F. Black, the Republican 
attorney general of the state who 

frequent pitched battles 
with auto dealers and became the 
lone wolf of the state GOP. Black 
did not seek reelection. 


Five Executives 
Named in Ford 


Parts Division 


DEARBORN. — Appointment of 
five key executives to the staff of 
the Ford Parts and Accessories di- 
vision of Ford Motor Co. was an- 
nounced last week by Earl G. 
Ward, general manager of the di- 
vision. 

The appointments complete the 
reorganization of the _ division 
which was started last August. The 
new executives, all of whom are 
present employes, include: 

H. D. Hubbs, parts merchandise 
manager, who heads four groups 
of merchandise managers, staffed 
with specialists in pricing, research, 
procurement, scheduling, distribu- 
tion and advertising and sales pro- 
motion. 

R. W. Hickl, accessories mer- 
chandise manager, who heads sim- 
oo groups of accessories special- 
sts 


O. B. Higgins, operations man- 
ager, who has charge of all ware- 
housing and depot management 
activities. 

A. W. Kelley, divisional control- 
ler, who is responsible for the ac- 
counting and reporting activities 
of the division. 

Paul B. Hoffman, executive assis- 
tant to Ward, who will aid in the 
general administration of the di- 
vision. 


Action Display at ASIS 


Planned by Anderson 


CHICAGO. — “Live” demonstra- 
tions of the new Anco “Clear-Flex” 
windshield wiper blades and a dis- 
play dramatizing the increased visi- 
bility provided by the new Anco 
“Spot - Master” outside rear - view 
mirrors will be featured in the 
exhibit of The Anderson Co., Gary, 
Ind., at the annual Automotive 
Service Industries show here Sept. 
6-11. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 


See the back pages of this issue. 





A STUDY 





@ A new 4color, 28-page book just 
released by the Courier-Express tells 
the story of a great market... one 
which has a larger population than 
any of 16 states, greater retail sales 
than any one of 17 states. Contains 
current and comparative pre-war 
data on: Population... Retail Sales 
.-- Wholesale Sales... Retail Out- 
lets... Farms... Housing...Business 
Activity ... Income ... Employment 
---Payrolls... Bank Deposits... Bank 
Debits. 
Write for your copy. 


REACH BUFFALO'S BUYING POWER 


Chri 


Morning and Sunday Newspape* 


Representatives: 
OSBORN, SCOLARO, MEEKER & co. 
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Truman Termed in Peace Mood... 


Unlikely to Push Anti-Business Measure 


(Continued from Page 8) 
wards the election outcome. Typi- 
cal of comments was this one by 
Chrysler President K. T. Keller: 
“There is no reason why we 
should not go forward making our 
country strong, prosperous and se- 
cure under the leadership the peo- 
ple have shown they want.” 
In Detroit, as in other labor cen- 
ters, heated arguments were raging 
over the expected proposal to re- 


There was speculation, borne out 
in Washington, that the Southern 
blocs in Congress would halt efforts 
to sweep out the labor law out- 
right. However, softening of some 
provisions most objectionable to 
labor is expected. 

The expectation of more infla- 
tion through expanded federal 
spending and higher wage scales 
was also general. 

One of the first things expected 


circles that the last time price 
controls were under consideration, 
automobiles were not one of the 
items under scrutiny. 

In fact, household items were 
and are still the main reasons for 
the desire of price control by many 
of the nation’s housewives. 

If the auto industry’s products 
are left out of any possible price 
control program, then the effect on 
automobile sales might prove to be 
a healthy one. 


* + * 


HOWEVER, steel prices are cer- 

tain to be eyed. And if prices 
on steel are controlled, then simi- 
lar controls on automobiles would 
be mandatory. 

The auto industry could not ex- 
pect to be allowed to purchase its 
materials at fixed prices, without 
control on the price of its own 


from Truman, who it is agreed will | product. 


be boss now, is higher corporation 
taxes. Truman is believed deter- 
mined to keep the government 
from running a deficit by putting 
higher taxes on profits which are 
now running at record levels. 

+ * 7 


TNSIDERS say Truman will pro- 

mote taxes on profits rather 
than rescind the personal income 
tax cut legislated in 1947. The 
money will have to come from 
somewhere, they say, because al- 
ready under plan is a _ 1949-50 
budget that will hit nearly $50 
billion. 

Broader social programs will 
probably also be asked. First of 
all, a minimum wage of 75 cents 
an hour instead of the present 40 
cents. Next, a .federal-aid-to-edu- 
cation program and perhaps s0- 
cialized medicine. 


Also to be expected is subsidiz- 
ing of housing projects with fed- 
eral funds and expanded social se- 
curity benefits. 

Republicans and Democrats alike 
have already endorsed legislation 
to broaden social security coverage. 

* . : 


T ESS MATERIALS for consumer- 

product production are in pros- 
pect under a planned boost in mili- 
tary spending for the domestic re- 
armament program. This program 
is ex to be increased by an- 
other $2 billion. 

The likelihood of this country 
helping to arm European countries 
may earmark another $2 billion. 
and put added pressure on domes- 
tic supplies of critical materials. 

Farm price supports will con- 
tinue to cost the government un- 
told hundreds of millions. The 
last Congress has already ap- 
proved millions for soil conserva- 
tion programs. 

However, on the economical side 
there may be cuts in tax refunds 
and veterans benefits. 

The Democratic majority in Con- 
gress is expected to have a signifi- 
eant effect on the basing point 
pricing issue now under study by 
the Federal Trade Commission and 
various legislative groups. 





A Senate Commerce committee 
group will begin hearings on the 
pricing issue sometime this week. 
However, had the Congressional 
picture remained unchanged, this 
group would probably have recom- 
mended that Congress legalize the 
use of uniform pricing for wide 
geographical areas, regardless of 
the cost of transportation. 


* * * 


| 
F PRICE CONTROLS are reim- | 
posed, they will be varied and | 
complicated. Basically there are 
two ways to go about the problem. 
One way is to control prices at 
the retail level by regulations en- 
forced by local boards. This method 
requires complicated administra- 
tion machinery and presents diffi- 
cult enforcement problems. An- 
other way is to control industrys 
as units. 


prices might now 
be considered dubious. After all, 
the reason for price controls is 
supposedly to put certain necessi- 
ties within the reach of the aver- 
age buyer’s pocketbook. 

It was recalled in automotive’ 


The automotive industry is un- 
deniably important in many ways 


Only 315° for a Headlight Test... 


\ 


to the nation and its people in 

all walks of our national life. 

President Truman knows that 

and s0, too, do the men who will 
head the congressional commit- 

tees vital to the economic life 
of the country. 

It is believed that the work of 
the Macy subcommittee on ques- 
tionable trade practices, which has 
been delving into the retail auto- 
motive trade’s behavior during the 
past several months, will likely be 
carried on more vigorously than 
ever under a new Democratic 
chairman. The status is not cer- 
tain at the moment, but it is 
thought Macy, a reelected Repub- 
lican, will let the proposed hear- 
ings ride until the new Congress 
meets. 

« o + 


Chevrolet Dealer McKay 


Elected Ore. Governor 
PORTLAND, Ore.—Douglas Mc- 
Kay, Chevrolet dealer, was elected 


Here ar 
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Profits add up fast 
when you have the ‘'Bear” 


“555"" HEADLIGHT TESTER! 


Are you passing up BIG YEARLY 
PROFITS because of low unit sales? 
The usual $1.50 charge more than 
| pays for the few minutes spent 
making this simple and accurate 
Headlight Test. In addition, you'll 
find that the Headlight Tester is 
the greatest “feeder” for wiring 
jobs and electrical part sales that 
you have in your shop. Prospects? 
When you consider that faulty 
headlights are the No. 1 cause for 


governor of Oregon on the Repub- 
lican ticket last 
week with an ad- 
vantage of over 
20,000 votes. He 
has been presi- 
dent of the Ore- 
gon auto dealers 
association, pres- 
ident of the Port- 
land Chamber of 


Commerce and 
mayor. 
Dougias McKay Continuously 


since 1935 McKay 
has topped the ticket for senator 
from Marion county in every pri- 
mary and general election and has 
never been defeated for any office, 
it was said. 


ATA Committee 
Meeting Set 


WASHINGTON.—President H. D. 
Horton of the American Trucking 
Assns, has called a meeting of the 
organization’s executive committee 
for Jan. 20-21 at the Hotel Sher- 
man, Chicago, ATA headquarters 
announced last week. 
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Wiles, Waller 
Take Over Top 
Posts at Buick 


FLINT.—Buick’s new top execu- 
tives assumed their duties Nov. 1. 
Ivan L. Wiles, former comptroller, 
became general manager of Buick 
and vice-president of General Mo- 
tors, and Otis L. Waller took the 
reins as general sales manager. 

They succeeded Harlow H. Cur- 
tice, who stepped up to executive 
vice-president of GM, and William 
F. Hufstader, who became GM 
vice-president in charge of distri- 
bution. 

Curtice and Hufstader were 
feted by citizens of Flint Thursday 
for their civic as well as indus- 
trial contributions at a banquet 
attended by about 1,000 persons. 
Curtice and Hufstader had held 
Buick’s top posts for 15 years. 





Prehn Increases Stock 


The secretary of state’s office has 
authorized Prehn Motors, Inc. 
(Dodge-Plymouth), Taylorville, IIl., 
to increase its preferred shares of 
stock from 100 to 500 shares. 
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Safety Test rejections in the United 
States you'll realize that there isa 
“wide-open” market for this essen- 
tial service in your neighborhood. 
Here’s an opportunity to build a 
profitable, Nationally Advertised 
Safety Service at low cost. Get all 
the details from your “Bear” Job- 
ber or write for the free illustrated 
“555” Bulletin from: BEAR 
MFG. CO., Dept. A-14 ¢ 
Rock Island, Ill. 
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NEW YORK. — Manufacturers’; high gasoline consumption levels, 
shipments of passenger-car casings | are explained by the record number 
amounted to 6,575,964 units in Au-|of vehicles on the road and the 
gust as compared with July ship-| popularity of long motor vacation 
ments of 6,559,976, the Rubber| trips, the association said. 
Manufacturers Assn. reported last} Shipments of automotive tubes 
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Passenger Tire Output Up 4.57 Percent 


were up 1.61 percent to 6,917,14( 
against 6,807,414 shipped the pre- 
vious month, while the production 
total of 6,638,552 was 15.46 percer 
higher than the July figure of 5 
749,632 tubes. 


week. 

Production of 5,768,614 passenger 
casings was 4.57 percent above July, 
when the industry turned out 5,516,- 
349 units. With shipments exceeding 
production for the second straight 
month, inventories declined about 
800,000 casings to 7,462,765 units, 

Truck and bus casing shipments 
were down 3.60 percent in August 
to 1,258,919, compared with 1,305,968 
the previous month. Production of 
1,193,942 casings was slightly higher 
than the July total of 1,155,797. 
Manufacturers’ inventories were 
slightly reduced to 1,872,354. 

Heavy shipments of tires, like 


Of Quality Automotive Parts 


Will Enable You to Restore Your Better Used Cars to 
Their Original Operating Condition at Much Lower Cost 


DRIVE SHAFT BUSHING 
AND SEAL ASSEMBLY 


M-101 and M-102 
Pat. No. 2,403,520 


New, heavier bushing on unworn part of shaft saves buying new shaft. Install 
assembly without tearing down differential or removing old bushing and seal. 
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DRIVE SHAFT HOUSING 
REPAIR UNIT K-400 
Pat. No. 2,405,541 


Bureau of Census 
Preparing Reports 
On Manufacturing 


WASHINGTON. — The vast ex- 
pansion and widespread changes 
which have taken place in manu- 
facturing in the U. S. during the 
war and reconversion periods—be- 
tween 1939 and 1947—will soon be 
revealed in a series of releases by 
the Bureau of Census showing the 
results of the 1947 census of manu- 
facturers. 

Among these changes are an in- 
crease in the number of manufac- 
turing establishments from approxi- 
mately 185,000 in 1939 to more than 
250,000 in 1947, In addition to tre- 
mendous increases in output and 
employment, these statistics will 
show marked shifts in the geo- 
graphic location of manufacturing. 

The first release in the 1947 cen- 
sus of manufacturers covers lumber 
production in Indiana. The report 
will show general information on 
employment, payrolls, value of ship- 
ments and expenditures for new 
plant and equipment for the lumber 
industry. 

Reports for the lumber industry 
are being released first because this 
industry was canvassed in large 
part by field enumerators who have 
IN C completed collecting reports from 

J || the mills, whereas other industries 
were handled by the slower process 
of a mail canvass supplemented by 
field enumeration. 

Releases of preliminary informa- 
tion respecting other industries will 
begin sometime in the latter part 
of November and will continue into 
the first quarter of 1949. Final sta- 
Furniture Now ae for ee a nee 

w pu n the secon 
holstered quarter of 1949. 
PEEL-proof Up ba When the data are assembled for 
CHIP-pr oof, P sTICc! || | all industries, the bureau will then 

-. Duran & Boltaflex be able to publish in the early 

im spring of 1949 a summary of se- 


} te AVIS COMPANY P lected information by industry 
KAY- : 


York 52, N. Y. groups for the U. S. and each state. 
New ’ 

Ave. 
386-890 Gerard 





i SAVES BUYING A NEW DRIVE SHAFT HOUSING. Repairs worn drive shaft 
4 housing. Prevents to drive shaft, ‘‘U’’ joint and bushings caused by 


excessive wear, Can be installed in one hour without tearing down differential. 
Keeps correct drive shaft alignment, Prevents lubricant leakage around ball 
housing. 





























Part No, ©-48-A. Pat. Appl’d For 
UNIVERSAL TRANSMISSION CASE BALL SEAT 


SAVES BUYING A NEW TRANSMISSION CASE. Prevents extra wear on rear 
transmission bearing. Aligns ball housing and ‘mma shaft housing with trans- 
mission, It’s UNIVERSAL’’—Only one to stock 


STICK-PROOF CARBURETOR VALVE ROCKER ARM 
SEATS AND NEEDLES SHAFTS AND BUSHING KITS 
For greater accuracy and improved | National Rocker Arm Shafts are made 
Sinnieeel eae tepcemies Eoelemen of the finest materials—precision ground 
The needle material is of stainless steel | 2"d rigidly inspected, Whether it’s for 
: and the seat is of yellow brass. For |*speed or endurance—National Rocker 
Most Cars and Trucks. Arm Shafts are engineered for the job. 


Write or wire for complete information regarding the National Line 


This Trademark identifies all products in the 
National Line of Quality Automotive Parts 
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CHROME Showroom 


This will be followed by individual 
reports for each state, showing the 
more important information by in- 
dustry for the state, industrial 
areas and important industrial 
counties. 


Borg’s Davis 
Attends Opening 
Of Memphis Plant 


MEMPHIS. —C. S. Davis, presi- 
dent of Borg-Warner Corp., one of 
the nation’s largest manufacturers 
of automobile parts, was in Mem- 
phis last week for the opening of 
the company’s multi-million-dollar 
plant. 

The opening of the Mechanics 
Universal Joint division of the cor- 
poration was also attended by G. A. 
Shallberg, executive vice-president; 
Howard E. Blood, vice-president of 
the parent concern and president of 
its Norge refrigeration division; 
R. C. Ingersoll and G. P. F. Smith, 
B-W vice-presidents; C. E. Palmer 
and Fred E. Potgieter, vice-presi- 
dents of Mechanics Universal Joint 
division, and others. 

The Memphis plant is the 32nd in 
the Borg-Warner chain. It now em- 
ploys 300 persons in the manufac- 
ture of universal joints for Ford, 
Mercury and other automobiles. 


BINDER for 
Automotive News 


ANSWERING many requests from. our 

readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 
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AUTOMOTIVE NEWS ates. a weekly 
audience of an estimated more than 100,000 
cover-to-cover readers! Want to buy or 
sell something? Try AUTOMOTIVE NEWS 
WANT ADS! 
















swArp UNAPPLIED TIME ror 


PAC TERY 


 « « With the 
SERVIS-DISPATCHER 


PRODUCTION CONTROL 


BATES. 





Whether you write a few hundred or thousands of 
repair ovis ers a month, this inexpensive production 


control system helps you co-ordinate all your : service 
facilities for maximum efficiency. Time promises are 
kept and service sales increase. 












DEALER . . . benefits profit-wise because 
up to 40% more service sales are han- 
dled by full utilization of existing 
facilities... and efficient handling 


SERVICE MANAGER . . . benefits because 
work flows smoothly when “bottlenecks” 


are eliminated by organized scheduling. 
More of his time can be devoted to his 


‘Management responsibilities. 


a lids 


he always knows which jobs he can 
ri accept and which he must sell to keep 
the shop busy. 


SHOP FOREMAN . . . benefits because he 
} is free to supervise and inspect the work 

in the shop and is relieved of the de- 
) tails of handling repair orders, assign- 
= nN ~ ing jobs and answering inquiries. 


SHOP MECHANIC . . . benefits because 
prompt assignment of jobs allows him 
—)4\ / to do the maximum amount of pro- 


10 ductive work and, therefore, he can 





increase his efficiency and his earnings. 


WRITE TODAY FOR FREE DESCRIPTIVE LITERATURE 
CATALOG NO, RR-309 
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COLD WEATHER WORRIES? 


Undercoating 


It's HOMOGENIZED! 


Sprays easier even in winter 


Won't clog gun or settle in drum 


Write today for name of nearest distributor 


of fast-spraying, trouble-free NOX-SOUND 
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Affecting Factories & Dealers . . . 
Auto Advertising 


By Jim White 
Associate Editor 

The public's reactions change 
with time and any proposed ad- 
vertising program technique that 
won’t stand analysis in the light 
of human behavior is not worth 
testing, according to Frederick B. 
Ryan jr., president of Ruthrauff & 
Ryan, Inc., Detroit. 

Ryan, speaking before the De- 
troit Adcraft Club, dealt with the 
techniques of research on adver- 
tising copy and the need of 
knowing the “why” of human 
behavior before starting the re- 
search. 

“Unless advertising strategy and 
copy is based upon a complete and 
thorough knowledge of human be- 
havior, we will go merrily on our 
way trying to determine which is 
the sweetest of a dozen lemons,” 
Ryan said. 

7 + > 
Hooper Topper 

“Chevrolet on Broadway,” tele- 
vision dramatic show, hit an un- 
precedented 40.9 Hooper rating in 
a special survey of the series’ 


TO SELL IN 


remember — only one 

newspaper covers its 
heart with 

effective circulation 


Without that newspaper, you re 
neglecting one of Ohio's richest 
areas — a stable-income, diversi- 
fied-industry, 12-county market. 
The Columbus Dispatch covers it 
better than any other centrol 
Ohio newspaper—blankets many 
counties which Cincinnati and 
Cleveland papers don't penetrate 
to any worthwhile degree. 


Families Per Cent Coverage 


Daily Sunday 
105% 109%, 
49 54 
43 59 
6,960 33 51 
ia... 9 
13,274 21 55 
6,066. 46 
18,346... 51 
9,153. 37 
4,571 18 
5,729 22 

- 68,357 25 


Counties 


105,742 
5,451 
7,586 


Franklin 
Madison 
Delaware 
Pickaway 
Union 
Fourfield 
Fayette 
Licking 
Knox 
Morrow 
Hocking 
Perry 


in central Ohio, ‘The Dis- 
patch Alone Is All You 
Need!” 


THE 
COLUMBUS 
DISPATCH 


Ohio's Greatest 
Home Newspaper 


National Representatives: 


O'MARA & ORMSBEE, INC 
New York, Chicago, Detroit 


Les Angeles, Sen Francisco 


fourth play, “Whistle, Daughter, 
Whistle.” 

The program, sponsored on the 
seven-city NBC east coast televi- 
sion network by the Local Chev- 
rolet Dealers Assn., gives it an esti- 
mated audience far larger than 
other dramatic format video series. 
The rating is also significant since 
it puts television plays in the me- 
dium’s top entertainment bracket 
along with variety programs and 
outstanding sports events. 


The series is produced by Owen 
Davis jr., directed by Gordon Duff 
and Garry Simpson. The agency is 
Campbell-Ewald. 


* * * 


Ford Managers’ Parley 


Public relations managers and 
their assistants of the Ford Motor 
Co.’s six U. S. sales regions recent- 
ly completed a week-long confer- 
ence with company executives in 
Dearborn regarding future plans 
and public relations problems, C. 
E. Carll, director of public rela- 
tions, has announced. 


Company officials who addressed 
the meeting included Henry Ford 
II, president; Benson Ford, vice- 
president and general manager of 
the Lincoln-Mercury division; J. R. 
Davis, vice-president, sales and ad- 
vertising; John Bugas, vice-presi- 
dent, industrial relations; Harold 
T. Youngren, vice-president, engi- 
neering; D. S. Harder, vice-presi- 
dent, manufacturing, and M. L. 
Bricker, vice-president, general 
production. 


Other speakers included Capt. 
Bill Eddy of Chicago, “A Report 
on Television;” John Strohm, as- 
sociate editor of Country Gentle- 
man, “European Report,” and 
Earl Newsom of Earl Newsom 
& Co., public relations consultant 
to the Ford Motor Co. 


Attending the conference were 
John E. Sattler, public relations 
manager, and William Hersey, as- 
sistant manager, Northeastern re- 
gion; Russell M. Hart, manager, 
Southeastern region; Virgil E. La- 
Marre, manager, Central region; J. 
W. Clarke, manager, and C. Gayle 
Warnock, assistant manager, Mid- 
western region; A. Bruce Ewing, 
manager, and Franklin S. Riley 
jr., assistant manager, Southwest- 
ern region, and John Weld and T. 
Leonard Mikules, assistant man- 
ager, Western region. 

* * o 


Motorola Winners 


Winners in Motorola’s $50,000 car 
radio sales carnival were Kierulff 
& Co., Los Angeles and Motorola- 
Chicago, tied for first place in 
group 1; Porter Burgess Co., Dal- 
las, first in group 2, and MacDon- 
ald Auto Supply, Amarillo, first in 
group 3. 

Kelley said the greater majority 
of the 72 distributors in the con- 
| test topped their 100 percent quotas 
;and that car radio sales, as a re- 
| sult of the contest, were 25 percent 
|}above normal for the summer 
period. 


Actually a double-barrel contest, 
|the Sales Carnival pitted distribu- 
| ting companies against one another 
jin three groups according to the 
percentage of national sales gained 
against market potential. Salesmen 
became eligible for prizes when the 
companies they represent reached 
70 percent of their quotas. 
| Prizes, besides cash, included 


Auto Mechanics Average 


$1.48 Hour in D. C. 


WASHINGTON. — Automotive 
mechanics, class A, earned $1.48 
an hour in Washington in July, 
1948, according to the U.S. De- 
partment of Labor. This repre- 
sents a .7 percent increase over 
the average straight-time hourly 
earnings of $1.47 reported a year 
ago and an increase of 5 percent 
above the July, 1946, average of 
$1.41, 

The department’s survey in- 
cluded 16 auto repair establish- 
ments and departments employ- 
ing 804 workers. Similar surveys 
were also conducted in Balti- 
more, Buffalo, Newark, New 
York, Philadelphia and Pitts- 
burgh, as well as in 27 other 
cities throughout the U.S. 
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three new Chevrolets, silverware, 
major household appliances, sport- 
ing goods and baby carriages. 


* > * 


Desert Dealers 


The Arizona Times, Phoenix 
daily evening newspaper, has 
started a series of weekly “min- 
ute biographies” of automobile 
service managers in that city. 
Writeups include the background 
and accomplishments of those 
mentioned and are run in a “Mo- 
tor Row” section each week. 

* * * 


Names 

Martin Koehring has joined Gey- 
er, Newell & Ganger, Inc., as a 
group copy chief. He was formerly 
associated with Byrne, Harrington 
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& Roberts, Inc., where he was vice- 
president and director of creative 
work. 

* + + 

Goodall Fabrics, Inc., subsidiary 
of Goodall-Sanford, Inc., has an- 
nounced appointment of Blanchard 
Bartlett as publicity manager. Miss 
Bartlett has been manager of the 
Goodall showroom at 525 Madison 
Ave., New York City. 

* * * 

Art Shippee has been appointed 
advertising account executive for a 
group of West Coast automobile 
dealers by Ad _ Associates, Los 
Angeles. 


* * * 


Preston Roberts has been named 
president of the Detroit chapter of 
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the American Assn. of Newspaper 
Representatives. Others elected 
were Wallace E. Bates, vice-presi- 
dent; John F. Denning, secretary, 
and Richard T. Healy, Don Jansen, 
Jesse F. Spencer jr., and Clark H. 
Stevens, directors. 
° * . 


James M. Ashley, director of pub- 
lic relations of the Libbey-Owens- 
Ford Glass Co., has been elected 
president of the Producers’ Council, 
Inc., at the annual meeting in New 
York City. He succeeds David S. 
Miller, of the Armstrong Cork Co., 
Lancaster, Pa. The Producers’ Coun- 
cil is a national organization of 
manufacturers of building mate- 
rials and equipment. 
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From GM Workers, Probers Say... 


Where Did Knetzer Get Cars? 


(Continued from Page 2) 


ployes’ purchase certificates for 
about $100 each. 

“Then Knetzer said he was get- 
ting the cars from the business 
agents, but he didn’t explain how 
he did it. When the machines came 
off the production lines, Knetzer 
said the money had to be in a De- 
troit bank. I checked up on the 
story and talked to a man who said 
he saw Knetzer’s trailer truck load- 





Resume Auto Shipping 
Between N. Y. and Miami 

MIAMI, Fla.—Nineteen automo- 
biles were among the cargo of the 
SS Canton Victory, which put into 
the port of Miami last week 
provide the first direct New York 
to Miami freight service since the 
war. 

Automobile dealers say they an- 
ticipate some savings in freighting 
new cars by boat shipments. 


ing cars at a Detroit plant. 
thought he was telling the truth.” 

Anderson stated he learned of 
Knetzer’s activities about two years 
ago through a friend, Lewis Martin, 
Roanoke, IIll., and in this manner 
joined the syndicate. Anderson said 
neither he nor Martin obtained any 
cars. 

Asserting that the surface of 
Knetzer’s mysterious deals has 
just been scratched, Anderson 
said when he and Martin threat- 
ened Knetzer with bankruptcy, he 
was always told to “go ahead— 
you'll get nothing.” 

Circuit Judge Edward F. Bareis, 
at Edwardsville, last week granted 


to|a change of venue against Knetzer 


and Arthur F. Kramer and assigned 
the case to Circuit Judge Ralph L. 
Maxwell. 

Motions to quash the grand jury 
indictments charging both men with 
conspiracy to defraud and obtain 
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A single unit that clears the 
atmosphere, up to 6,000 square 
feet of floor space. Produces 
ozone and circulates it so that 
the air you breathe is fresher— 
more invigorating. Economical 


to operate—easy to service: 
You can clean and service the 
“amOZONer”’ in less than ten 
minutes an average of only 
three times a year. Absolutely 
safe. No tools required. 


Can be secured through leading automotive wholesalers. 
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1728-30 Fairmount Avenve, Philadelphia 30, Pa. 
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llustration shows standard kit with 
two extra tube outlets. 
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successful solution to your garage 
motor and blower, 





@ Removes gas fumes at source (ex- 
haust pipes). 





alteration of existing facilities. 

@ Not in your way — instantly in use 
or out of the way when you don’t 
need it. 

@ Saves man-hours and helps keep 
employees. Mechanics have less 
sinus, headaches, etc. 
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ki under-floor installation 
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I; money by false pretenses will be 


heard by Judge Maxwell. 

Meanwhile, a charge that Secre- 
tary of State Edward J. Barrett of 
Illinois knew about the automobile 
activities of Knetzer and Kramer 
and “whitewashed” every complaint 
made to him by auto dealers was 
made by G. William Horsley, attor- 
ney for Knetzer’s receivers. 

Horsley said that an examina- 
tion of records of Knetzer-Kramer 
deals shows that the dealers 

” more than 100 titles 
during June, July and August, 
and that Kramer had not paid 
“one penny” in sales tax to the 
state. 


In a letter to Barrett, Horsley 
said, “If you had done your duty 
this whole scheme could have been 
nipped in the bud 18 months ago 
and several million dollars saved 
for unsuspecting car-hungry people 
of Illinois and elsewhere.” 

The Illinois Automotive Trade 
Assn. says in its Nov. 1 bulletin that 
efforts by IATA members were 
largely responsible for bringing the 
Knetzer-Kramer operations to the 
attention of state attorneys. 

New-car dealers in the Edwards- 
ville and Jerseyville areas, the asso- 
ciation reports, assisted the state in 
uncovering evidence purporting to 
show “jumped” car titles which did 
not list the names of the dealers 
handling the transactions. 

Edna Kramer, wife of Arthur F. 
Kramer, was indicted last week 
along with her husband and Knet- 
zer by the Jersey county grand 
jury at Jerseyville on charges 
growing out of the multi-million- 
dollar automobile swindle that has 
attracted nationwide attention. 

Mrs. Kramer and the others are 
jointly charged with conspiring to 
defraud and obtaining money by 
a confidence game, similar to the 
charges voted against Knetzer and 
Kramer by a Madison county 
grand jury at Edwardsville on 
Oct. 20. 


Mrs. Kramer, the mother of 
three children, is_ specifically 
charged with accepting $1,637 from 
Kenneth Brayshaw, a Jerseyville 
appliance dealer, for a car that 
was never delivered. 


Fribley Named 
NADA Director 


ALBANY, N. Y.—Carl E. Fribley, 
president and treasurer of the Bene- 
dict Corp. of Norwich, has been 
elected an NADA director for the 
upstate New York area, according 
to M. Robert Deo, NADA general 
counsel. Fribley will serve a three- 
year term beginning at the next 
annual meeting of the board of 
directors. 

He succeeds Thomas H. McElvein 
jr. of Buffalo, who is now president 
of the New York State Automobile 
Dealers Assn. Fribley served for 
two years as president of the New 
York State Automobile Dealers, and 
for the past two years has been 
chairman of the public relations 
committee of the state association. 
During his terms as president, 
membership in the association 
more than doubled. He has also 
been president of the Chenango 
County Automotive Trades Assn. 


Seeks Members 
New Minnesota Chief Wants 
Strength for °49 
MANKATO, Minn. — Promising 
“nothing sensational or spectacu- 
lar, no fireworks, just a steady go- 
ahead program that should com- 
mand support of members,” Her- 
man Miller, new president of the 
Minnesota Automobile Dealers 
Assn., told members in a special 
bulletin that MADA’s first program 
is to seek increased membership 
“as the association needs real 
dealer strength at the coming 1949 

Minnesota legislative session.” 

A veteran of 28 years in the auto- 
mobile business, Miller told mem- 
bers that he believes his new post 
will offer him “opportunity to do 
his share and match the past ef- 
forts of dealers.” He urged dealers 
in a post-convention message to 
write suggestions, criticisms and 
constructive thoughts. 
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VANCOUVER, B. C.—Dwindling 
oil supplies in North America may 
spell the end of oil heating in 
homes and radically change pres- 
ent automobile and Diesel opera- 
tions. This rather gloomy picture 
was painted here recently by R. 
J. S. Pigott, research director for 
Gulf Oil Co., who declared that 
home owners “will have to give up 
their oil heating and go back to 
other fuels.” 

(Oil company spokesmen in Van- 
couver termed Pigott’s prediction 
“just another opinion.”) 

Pigott, president of the Soci- 


GM Resumes 
Active Control 


Of German Firm 


DETROIT.—General Motors has 
announced that it has resumed 
management control of Adam Opel, 
A.G., at Russelsheim, near Frank- 
fort Am Main, Germany. 

Edward W. Zdunek, formerly re- 
gional manager for Europe of GM 
Overseas Operations division, has 
been named managing director of 
the company. The board of direc- 
tors, elected last week, is composed 
of nine American representatives 
of GM, with Elis S. Hoglund, assist- 
ant general manager of GM Over- 
seas Operations, as chairman of the 
board 


Adam Opel, A.G., has been under 
the control of the Office of Military 
Government for Germany (U.S8.), 
as custodian, throughout the period 
of American occupation. 

Ownership of the Opel company 
was originally purchased by GM in 
1929, and in the following decade 
this concern grew to be the largest 
European producer of automotive 
vehicles, with an annual production 
of 120,000 cars and trucks. Its pres- 
ent capacity, despite the loss of 
substantial facilities, is ample to 
meet the production schedules cur- 
rently contemplated. 

No immediate change in produc- 
tion plans is in prospect. The com- 
pany will continue to turn out a 
small passenger car known as the 
Olympia, now being produced in 
small volume. 

Production for 1949 is dependent 
upon material availability. It is 
hoped to produce somewhere be- 
tween 25,000 and 35,000 cars and 
trucks. It is contemplated that 
some of this production will be ex- 
ported, for the most part to other 
European countries. | 

Export percentages and alloca- 
tions to particular markets will re- 
main under the control of the 
occupation authorities. 


OWNER 


CUSTOMER CONTROL, 


LONG ISLAND CITY 


ing Gloomy on Fuel 


Automotive, Heating Reforms Seen by Gulf Aide, 
Who Advocates Smaller Cars Now 
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Ebert Motor Sales (DeSoto-Plymouth), 
to the dealership he purchased from Wilbur 


The two-story building has a 12-car showroom. 








ety of Automotive Engineers, 
told the organization’s Vancou- 
ver branch that there are a num- 
ber of means by which oil re- 
serves can be stretched. 

He advocated smaller autos: 
“We shouldn’t be using three tons 
of car to carry around less than 
300 pounds of meat.” 

Automobile coal stokers are sat- 
isfactory for home use, and should 
be installed wherever possible. 

The railways, he felt, can de- 
velop a “heck of a lot better coal- 
burning locomotives.” 

By using coal exclusively at 
electric power stations, petroleum 
consumption can be cut by 10 per- 
cent, he estimated. 

Pigott pointed out that the 
vast oil resources of the Middle 
East hold promise for America 
“if we can get the oil,” but this 
source will be cut in the event 
of war 


Pigott is touring the continent 
with John Warner, general man- 
ager of SAE. He warned that if 
railroads are completely Diesel- 
ized, they will take 21 percent “of 
our petroleum production.” In ad- 
dition, there won’t be any oil for 
the railroads, he said. 


Regional Chiefs 
Meet at K-F 


WILLOW RUN. — Kaiser-Frazer 
divisional sales managers held a 
two-day meeting last week with 
Fred R. Cooper, K-F vice-president 
in charge of sales. 

Attending were Frank J. Brosnan, 
Eastern division, New York; Ed- 
ward W. Choquette, Southeastern, 
Atlanta; William A. Keller, Cen- 
tral, Detroit; Harold B. Phillips, 
Midwest, Kansas City, and L. M. 
Cregor, Western, Long Beach, Calif. 





Coast-to-Coast Road 


Studied by Canada 

OTTAWA. — Proposed con- 
struction of a trans-Canada 
highway from coast to coast 
with possible north - to - south 
routes gained impetus when 
heads of the nine provincial 
governments were asked to con- 
fer at a date to be set later. 

The northern and southern 
routes would be stressed par- 
ticularly in Saskatchewan, Al- 
berta and British Columbia, it 
is reported. 
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SERVICE SECTION 


NEW YORK.—Corporation an- 
nual reports should provide sup- 
plementary information to show 
the necessity for retaining out of 
profits amounts sufficient to re- 
place productive facilities at cur- 
rent prices, the committee on ac- 
counting procedure of the Ameri- 
can Institute of Accountants de- 
clared in a statement made public 
here. — 

A majority of the committee 
also announced its conclusion 
that a change in generally ac- 
cepted accounting treatment of 
depreciation charges would not 
be desirable or practicable at 
the present time. 

Samuel J. Broad, chairman of 
the committee, said the recommen- 
dations resulted from more than a 
year of study, including a special 
inquiry designed to test informed 
opinion on depreciation policy 
among business executives, econ- 
omists and other financial experts. 

“A substantial majority of those 
queried,” Broad said, “agreed with 
the committee’s conclusion that a 
basic change in accounting proce- 
dures was not the right answer to 
the problem under present condi- 
tions. But a majority also felt, as 
does the committee, that business 
management must explain to em- 
ployes and the public why high 
current prices of plant and facili- 
ties make it necessary for corpora- 
tions to retain and reinvest a sub- 
stantial proportion of net income 
in order to maintain assets at the 
same level of productivity at the 
end of the year as at the begin- 
ning.” 

The committee, in a letter to 
members of the institute, pointed 


Denver Dealers 


Irked by Lack 
Of Antifreeze 


DENVER.—Local distributors re- 
ported last week that there just 
isn’t enough permanent-type anti- 
freeze to go around, and a few 
charged manufacturers with dis- 
criminating against motorists in 
the Rocky Mountain area. 

Another factor in the shortage, 
it was added, is the fact that many 
car owners who used to be satisfied 
with an alcohol-base product now 
want and are able to pay for the 
permanent type. 

Two oil companies described the 
local shortage as being so serious 
that they will have to go out into 
the open market to get permanent 
anti-freeze for their own vehicles. 
When cold weather comes, it was 
warned, the shortage will become 
even more acute. 

Reputable distributors cautioned 
motorists of the opportunity the 
shortage gives black marketeers to 
distribute products that will seri- 
ously damage engines. 

To support. discrimination 
charges, it was pointed out that 
a similar situation here last win- 
ter was prevalent in the face of 
surpluses in other parts of the 
country. 


Butler De-Scaler 
At ASI Show 


NEW ORLEANS.— Two models 
of Butler De-Scalers, designed for 
the permanent removal of rust 
scale and corrosion from cooling 
systems, will be exhibited and dem- 
onstrated by Butler Engineering 
Co., 1226 Rousseau St., in booths 
C-205-07-09 at the ASI show. 

The De-Scaler consists of a sil- 
ver-plated spring wound around a 
cartridge of patented “Butlermetal,” 
the combination of the two ele- 
ments having a greater affinity for 
the scale-forming, corrosive miner- 
als in the cooling water than any 
other metal in the cooling system, 
the company states. Thus the min- 
erals, acting on the cartridge of 
the DeScaler, are taken out of the 
Water and precipitated to the bot- 
tom of the cooling system and the 
Tust and scale already formed are 
“washed” loose and also dropped to 
the bottom, for easy removal 


through the drainage outlet, it adds. 


Advice on Profit Reports 


Accountants Suggest They Should Explain 
Necessity for Reinvestment 
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out that should inflation proceed 
so far that original dollar costs 
lose their practical significance, 
it might become necessary to re- 
state all assets in terms of the 
depreciated currency, as has been 
done in some countries. 

The committee expressed belief, 
however, that such action should 
not be taken now if financial state- 
ments are to have maximum use- 
fulness to the greatest number of 
users. 

“Stockholders, employes and the 
general public,” the committee 
continued, “should be informed 
that a business must be able to 
retain out of profits amounts suf- 
cient to replace productive facili- 
ties at current prices if it is to 
stay in business. 

“The committee, therefore, gives 
its full support to the use of sup- 
plementary financial schedules, ex- 
planations or footnotes by which 
management may explain the need 
for retention of earnings.” 


CHRYSLER'S EASTERN PLANT—The corporation formally opened its first eastern 
recently when the Newark (Del.) parts distributing center was dedicated by Frederic’ 


Bahr, vice-president and general manager of the Parts division. 
includes nearly 16 acres of floor space, with facilities for handling and shippin 
for Plymouth, Dodge, DeSoto and Chrysler vehicles, and 
The plant will serve dealers on the Atlantic slope from the New England states to 
Other MoPar parts distributing centers are maintained on the Pacific Coast, 


engines. 
the Carolinas. 
Iinois, Michigan, Georgia, and Kansas. 


General Tire Opens 


Richmond Branch 


NEW YORK.— Installation in 
Richmond, Va., of a new wholesale 
branch sales operation for the Gen- 
eral Tire & Rubber Co. under the 
direction of John W. Bogle has 
been announced here by Howard A. 
Bellows, Eastern division sales man- 
ager. 

Along with Bogle’s assignment, 
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and marine 


The operating 
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Chrysler industria 


Bellows also announced the selec- 
tion of five other key staff members 
for the Richmond branch. Paul J. 
Snyder has been named manager of 
truck tire sales; L. F. Roberts will 
direct car dealer sales; H. W. Mc- 
Allister will be office and operating 
manager, and Stuart G. Mercer has 
been named service manager. 


AUTOMOTIVE NEWS offers a weekly 
audience of an estimated more than 100,000 
cover-to-cover readers! Want to buy or 
sell something? Try AUTOMOTIVE NEW: 
WANT ADS! 


Ruled Valid 
Miami Dealer Wins Test 


On Resale Pact 


MIAMI, Fla.—A contract between 
R. M. Gould of Miami and Nolan- 
Brown Motors (Cadillac) stipulat- 
ing that Gould would let the com- 
pany have first chance to buy back 
a car it sold him, has been ruled 
valid by Judge David J. Heffernan 
in the Dade county civil court of 
record. 


The company had filed suit 
against Gould for $750 damages 
after he resold his car. Gould 
maintained the contract constituted 
restraint of trade. Judge Heffer- 
nan’s ruling opens the way for 
trial of the suit. 

The decision is expected to have 
an important bearing on several 
cases pending in Miami where auto 
dealers made repurchase agree- 
ments with customers in a drive 
to curb the black market in new 
cars. 


Niagara Gets Repair OK 
Niagara Square Garage & Motor 
Service, 125-140 Delaware Ave., Buf- 
falo, has been granted a permit to 
a repairs estimated to cost 
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body, and various executive groups 
will hold their opening sessions 
Nov. 28. Beginning Monday morn- 
ing, 72 technical sessions are sched- 
uled, with 16 dinner and luncheon 
programs of general import. 
Nearly 200 technical papers will 
These will deal with 





ASME Expects 6,000 


Meeting in New York to Feature 72 Sessions; 


Keynote Is Opportunity for Youth 
NEW YORK.—Speakers for the; More than 6,000 engineers are ex- 
69th annual meeting of the Ameri- | pected to register for the week’s 
can Society of Mechanical Engi- | session at the Pennsylvania, head- 


neers, to be held in New York Nov. | quarters hotel. 
28-Dec. 3, were announced last week.| The council, 


Sell the NEWS READERS — 





plastics 
year, safety boiler codes and pres- 

sure vessels, new metals tech- 

niques, and the science of pros- 

design and fitting of 
artificial limbs — and the engi- 
neers’ part in this important 
phase of rehabilitation. 

“Opportunity for and Responsi- 
bility to the Young Graduate Engi- 
neer” is the keynote of the meeting. 
Lawrence A. Appley of New York, 
president of the American Manage- 
ment Assn., will give the keynote 
address at the opening luncheon 
Nov. 29. 

This will be followed by a keynote 
session on “Expanding Opportuni- 
ties for Engineers in Industry,” 
with papers by A. A. Potter, dean of 
engineering, Purdue university; 
, ; M. W. Trytten, National Research 
_ = Council, Washington, and Crosby 
p : Field, president, Flakice Corp., 
Brooklyn. 

E. G. Bailey of New York, presi- 
dent of the ASME, will reiterate the 
theme at the annual dinner and 
honors night Dec. 1, speaking on 
“Engineering Opportunities in In- 
dustry.” The society’s annual awards 
will be conferred on that occasion 
and “fifty-year’ members will be 
honored. 

A feature will be the introduction 
of President-elect James M. Todd of 
New Orleans, who will take office 
at the close of the convention. 

The American Rocket Society, 
an affiliate of the larger organiza- 
tion, will have its annual dinner 
on Dec, 2, with Hugh L. Dryden 

; as speaker. Dryden is director of 
— aeronautical research for the Na- 
tional Advisory Committee for 
Aeronautics, Washington. The 
rocket group will confer for the 
first time three awards set up 
during the past year, to be given 
annually for outstanding contri- 
butions to rocketry development. 


Other special events will include: 


Power luncheon, Nov. 30; speaker, 
Joseph Pope, vice-president, Stone 
& Webster Engineering Corp., New 
York, “Utility and Industrial Co- 
operation in Generation and Use of 
Steam and Electricity.” 


Heat transfer luncheon, Nov. 30; 
speaker, D. M. Patterson, Wright- 
Patterson Air Force Base, Dayton, 
O., “Cabin Conditioning Problems 
at Supersonic Velocities.” 

Machine design luncheon, Nov. 30; 
speaker, H. A. Toulmin jr. of Toul- 
min & Toulmin, Dayton, “Patents 
roe the Courts—Reform or Revolu- 

on. ” 

Gas turbine power dinner, Nov. 


Rising Costs 
Peril British 


Auto Exports 


LONDON.—(UTPS)—Despite the 
very considerable success achieved 
-|by British auto manufacturers in 
the export trade, there are fears 
that the rising costs of production 
may limit the expansion, and even 
the continuity, of export trade. 
These views were expressed by Sir 
Charles Bartlett, managing director 
of Vauxhall Motors, Ltd., at a con- 
ference here. 

“I do not think there will be any 
appreciable increase in the number 
of motor cars available in the home 
market in the year 1949, which is 
rather a cheerless prospect for 
home buyers,” he said, pointing out 
that prospects were limited by the 
availability of materials, especially 
steel. 

Current export allocation is 71 
percent of all vehicles produced, Sir 
Charles said, but it is a definite 
problem to maintain this in the face 
of rising costs. 

To maintain and increase produc- 
tion, new buildings, equipment and 
machinery are all necessary, the 
more so if costs are to be reduced. 
Higher wages should not be given 
unless there is higher productivity, 
and industry has yet to learn this, 
it was stated. 

G. N. Vansittart, chairman of 
Vauxhall Motors, Ltd., and other 
executive members of the firm at- 
tended the conference, along with 
Scottish motor traders. 


ASME governing 






Buffalo 


Buying center for over 1,250,000 people 
98.6%, city zone families read the News 


A choice market for economical advertising 


BUFFALO EVENING NEWS 


EDWARD H. BUTLER, Editor and Publisher 
“Western New York’s Great Newspaper” 
KELLY-SMITH CO., National Representatives 
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SERVICE SECTION 


Tuesday; railroad luncheon, Wed- 
nesday; members’ and students’ 
luncheon, Thursday; metals engi- 
neering luncheon, Thursday; ap- 
plied mechanics dinner, Thursday, 
and textile luncheon, Friday. 





30; speaker, Walker Cisler, execu- 
tive vice-president, Detroit Edison 
Co., “The Gas Turbine’s Place in 
the World Power Field.” 

Management luncheon, Dec. 1; 
speaker, H. B. Maynard, president, 
Methods Engineering Council, 
Pittsburgh, “The Role of Scien- 
tific Management in World Re- 
covery.” 

Fuels luncheon, Dec. 1; speaker, 
W. C. Schroeder, chief, synthetic 
fuels branch, U.S. Bureau of Mines, 
Washington, “Synthetic Liquid 
Fuels Research.” 

Rocket Society luncheon, Dec. 2; 
speaker, K. F. Mundt, chief engi- 
neer, Aerojet Engineering Corp., 
Azusa, Calif., “The Muroc Facility.” 

Other events for which speakers 
are not yet announced will include: 
hydraulic “old timers’” dinner, 


See KWIK-PATCH in Action at A.S.I. Show, Booth C-365 


DuBois Offers Booklet 
On Spray Booth Care 


DuBois Co., Cincinnati 3, has 
prepared a portfolio on the subject 
of paint spray booth maintenance. 
This presentation includes facts 
about keeping wet spray booths 
operating, plus articles entitled 
“Operating Suggestions for Water 
Curtain Spray Booths,” “Condition- 
ing the Water for Wet Spray 
Booths,” and “To Operate and 
Clean Wet Spray Booths.” 








Perfected AT LAST T. 


TO REVOLUTIONIZE | 
AUTO BODY REPAIRS = 


NOW READY FOR JOBBERS IN FE 
THIS SALES-COMPELLING KIT E- 






v DOUBLE- PAGE ADS 
TO CREATE DEMAND 


v¥ COLORFUL DISPLAYS 
FOR COUNTER SALES 


KWIK-PATCH, the perfected 
fabric patching heralded by body 
shops, garages, service stations 
everywhere. Eliminates the need 
for complicated welding in re- 
pairing broken panels. Used in 
conjunction with KWIK- 
METAL—the trade's #1 Metal 
Filler preferred by over 50,000 
body shops. No end of uses . 
no end of demand... no end of 
profit for jobber and dealer. 


Am 


KWIK-PATCH is merchandised in attractive 
KIT packages—bound to be sure-fire sellers off 
jobbers’ and dealers’ counters. Backed by power- 
ful double-page and 3-color ads in all leading 
automotive trade journals. Place your orders now. 


By the makers of KWIK-METAL - 





Write or Wire KWIK-METAL Division 


ATOMIZED MATERIALS COMPANY 


Three KIT sizes available— 
Kit A Economy Kit for larger auto- 
body shops @ ae. Kit B @ 


$5.25; and Kit C @ $3.2 210 Magee Buliding - Pittsburgh 22, Pa. 


TERSON’ , 


a coated fabric 
for all upholstery purposes 


ATHOL MANUFACTURING COMPANY 

















NEW YORK ATHOL, MASS. CHICAGO N 
Tanner’s Leather Company, Inc., Dallas, Texas | 
REPRESENTED ON THE PACIFIC COAST BY A. B. BOYD COMPANY 
Seattle Portland Los Angeles San Francisco sh 
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INCREASE YOUR PROFITS NOW; * 


Demonstrate this sensational new horn to your | 
present customers—watch your profits increase! | 
Send for the facts—NOW. Also ask about the 
*“*Ki-Yi” Barking Dog Horn! 
| 


GROVER PRODUCTS CO. 
1221 8. Hope St, Dept. AN Los Angeles 15, Calif. 








V SERVICE SECTION 


; Immediate Delivery 
on all auto GRILLE GUARDS 









AAA to Discuss 
Gas Levy Threat 
At Texas Parley 


WASHINGTON.—Threat of sharp 
and widespread gasoline tax in- 
creases at next year’s sessions of 
state legislatures will be one of 
the score or more problems affect- 
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t ing automobile ownership and 

>. e 1949 MERCURY e 1948 NASH operation to be taken up at = 

s 46th annual meeting of the Ameri- 

s front and rear front and rear can Automobile Assn. to be held 

d in San Antonio, Tex., Nov. 15-17, 

r e 1949 FORD e 1948 PONTIAC according to an AAA pre-conven- 

i. front and rear front and rear tion statement issued here last 
y week. 

d e 1948 CHRYSLER e 1948 CHEVROLET About 400 delegates from motor 

front an clubs in all parts of the U. S. and 

z a reer front only Canada will participate, it was 

= e 1948 DeSOTO e 1948 KAISER stated. The meeting will feature 

addresses by Dr. Daniel L. Marsh, 

front and rear front only president of Boston University, 

and Senator Owen Brewster, of 

°® 1948 PLYMOUTH e 1948 FRAZER Maine, according to announcement. 

front and rear front only Danger that inflationary trends 


may place car ownership beyond 
the reach of millions of Americans, 
slowdown in highway building de- 
spite record-breaking appropria- 
tions and tax collections, reduction 
in utility of the passenger car be- 
cause of nationwide inadequacy of 
off-street parking facilities, and 
means of assuring that certain 
classes of motorists will not be 
denied their legal right to use the 
highways because of coverage re- 
strictions enforced by some insur- 
ance companies, are listed among 
the matters to be settled by the 
motor club representatives. 


Ford’s Midwest 


Council Meets 


DETROIT.—Ten Ford dealers, 
representing more than 1,000 com- 
pany dealers from the Cleveland, 
Cincinnati, Dearborn, Indianapolis 
and* Louisville districts, met here 
last week with Central regional 
officials for a discussion of mutual 
problems. J. C. (Larry) Doyle, sales 
manager for the Central region, 
presided. 


Two members of the regional 
council were appointed to repre- 
sent the Central region at the Na- 
tional Ford Dealers Council sched- 
uled for Dec. 17-19. Ford dealers 
attending the regional council in- 
cluded: W. R. Power, Euclid, O.; 
Ray L. Walker, Newark, O.; J. P. 
Hoek, Springfield, O.; C. A. Cronin, 
Cincinnati; Russ Dawson, Detroit; 
E. F. Wieneke, Saginaw, Mich.; 
George H. Hoster, Indianapolis; 


Want to Buy or Sell something? Try AUTOMOTIVE NEWS WANT ADS! 
William Keck, Mount Vernon, Ind.; 
O. E. Nonn, Nashville, and Art 


FORD AND MERCURY DEALERS 2:2": 


| . be a . eeendee ee 
| Robbins FULL VIEW” Rear Window Plymouth Office 
for Convertibles...SELLS ON SIGHT |Set for Portland 


Also Immediate Delivery on Exhaust 
Reflectors for All Makes of Autos 


FORD MERCURY 
Front ........ 9.20 Front ........ 16.00 
Rear ......... 10.00 Rear ........- 16.00 


Alaa HEAVY QUALITY 
GRAVEL DEFLECTORS 


for Chrysler * Plymouth * Dodge * DeSoto 
Rop-loc products are famous for quality and dur- 
ability. All made of heavy quality steel—with 
finest chrome plating that lasts and lasts. 

Wire... write...or phone your orders in today 





IMMEDIATE DELIVERY... 


ROP-LOC PRODUCTS 


1401 WEST NIA (aoa sseee ne) 


WIRE OR WRITE TO 


ain 
roy SIs. 
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PORTLAND, Ore.—Northwest re- 
gional headquarters of Plymouth 
will be established here next spring, 
according to R. C. Burland, Los An- 
geles, regional manager for the 
Pacific Coast. 

The new headquarters will in- 
clude Oregon, Washington, Idaho, 
Montana, Utah and Alaska, 15 coun- 
ties in Wyoming and seven counties 
in Nevada. 

Dodge and Chrysler divisions 
have moved their Northwest head- 
quarters to Portland, Burland said, 
but DeSoto and the corporation’s 
parts and service divisions are still 
in Seattle. 


Kindl Joins GM 
As Hunt Aide 


DETROIT.—Carl H. Kindl has 
joined the staff of General Motors 
Corp. as assistant to O. E. Hunt, 
executive vice-president, it was an- 
nounced last week by C. E. Wilson, 
president. 

Kindl was with Delco-Remy in 
1925 and 1926. From 1928 to 1939 
he was affiliated with Delco Prod- 
ucts as engineer, chief engineer, 
factory manager and general man- 
ager. He resigned to accept a po- 
sition with the National Cash Reg- 
ister Co., and later joined Aviation 
Corp., where he became executive 
vice-president. 


EXTRA PROFITS 
FOR YOU 


On Convertibles 


@ Robbins “Full View” Rear Win- 
dows add luxury rear vision to 
postwar model convertibles. When 
owners see it, they want it—at 
oncel 





NO CUTTING, NO FITTING 


No installation problems. Clear, 
shatter-resistant plastic window in- 
creases 


FOUR 
Safe, smart, can't discolor. 


rear vision over 
times. 
Stainless steel moldings with foam 
rubber insulation, sealed against 
weather. No altering of car top 
necessary. No special tools needed 
to install. 


| 

| 
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ships still open! Write or wire for = er aR « ham 

| 

| 

| 

| 

| 





enn aan, "ST 
details on this new money-maker 
& ‘day! Models available for all Ford, General 


Motors, and Chrysler postwar convertibles. 


IM ROBBINS CO. 





21610 Woodward Ave. 
Detroit 20, Michigan 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry . . . an esti- 
mated more than 100,000 readers weekly! 
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in America’s No. 1 Industry... 


Here's the new Hope Catalog with a complete 
line of storage and display equipment for 
your needs... 

e Commercial Shelving 
e Storage Cabinets @ Steel 
Counters ® Parts Bins 
e Bulky Racks @ Display 
Units © Wrapping Tables 
e Shop Foremen’s Desk 
e Truck Bins @ Mail Racks 
@e Small Parts Drawers 
@ File Counter High Cabi- 
nets ® Inventory Control 
Cabinets. 

Write. now for your copy 

of the Hope Catalog. 
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METAL PRODUCTS, INC. 


1503 ROCKWELL AVE. 
CLEVELAND 14, OHIO 
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AUTOMOTIVE NEWS, the Newspaper of the Industry, read by everyone who counts 
an estimated more than 100,000 readers weekly! 


Cath in on Cold Weather! 
supremo TT! © AUTO DEALERS 


GARAGE OWNERS 


SERVICE STATION 
OPERATORS 


GET YOUR SHARE OF 
COOLING SYSTEM 
om } ne SERVICE PROFITS 
Wii ate CeO THIS WINTER! 


pointe. 


KMO 598 “TELS” COOLING SYSTEM ANALYZER 


1. SAVES TIME AND MONEY—Complete cooling system check 
and diagnosis made in 10 minutes—an operation that 
normally takes up to 2 hours. 


NO GUESSWORK —Not only reveals internal and external 
defects, clogged radiators, faulty thermostats, leaks and 
restrictions; but quickly and accurately locates the specific 
trouble. 

3. PROMOTES PARTS SALES—Helps you sell radiator repair 
service, flushing and replacement parts such as: water pumps, 
hose, clamps, fan belts, gaskets, thermostats, etc. 

MAIL COUPON BELOW ATTACH CHECK AND SAVE 5%! 


c.O.D. CHECK ATTACHED 
C] (NET PRICE) $ DEDUCT 5% FOR CASH $_ 
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SHIP TO: 


ADDRESS:. 


STATE: ZONE 
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KENT-MOORE ORGANIZATION, INC. 


5-105 GENERAL MOTORS BUILDING DETROIT 2, MICHIGAN 
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Critics Cite ‘Bulbous’ Lines, Loss of Mass Market .. . 


New Models Seen Periling Traditions 


(Continued from Page 1) 


styling “must at all costs retain the | and fewer gimmicks and luxuries.’ 
elements of character and identifi- “I wonder—and I know all of 
cation.” you do also—how many people 
“It must personify the spirit of | would buy that kind of a car if we 
transportation as that spirit soars built it?” he asked. “This is the 
to new conceptions of beauty and | kind of research that does not take 
reaches out for new functional at- | into consideration the well-known 
tractiveness,” he stated. “It must | fact among psychologists that peo- 
not lose the individuality, the dar- | ple tend to say things they don’t 
ing, the excitement which so pro- | really believe—or say they want 
foundly influenced automotive de- | things that they would not buy if 
sign in the past.” they could actually see them.” 
Davis, after tracing the develop- Because the individual’s con- 
ment of his projeeted three-wheeled | ception of the ideal automobile 
aluminum production car, lashed| is formulated nearly completely 
the industry “for not building an| “by what he has seen or con- 
automobile that the average Ameri-| tinues to see from day to day,” 
can can afford.” England said, consumer research- 
a ee ers seek to determine for styl- 
HE PRESIDENT of the new/| ists “in what direction we can 
Davis Motor Car Co. reported| lead men, women and even chil- 
he had not envisioned the Davis as| dren with the greatest assurance 
a low-priced production entry until| Of acceptance by the largest pos- 
after newsreels of the car were| Sible number.” 
shown. The body engineers also heard 
“In a matter of days,” Davis re-| talks by Dr. Claire L. Straith, De- 
lated, “I began to find an over-/|troit plastic surgeon, who called 
burdened postman in my office car-| for safer car dashboards; Rolland 
rying literally thousands of letters | Peters, Ditzler Color technical di- 
from every state, yes, and every|rector; Robert E. Allan, Fisher 
country in the world, wanting to| Body senior engineer; Henry G. 
know if I was building the car and | Weaver, General Motors customer 
when could they buy one and how| research director; B. G. Bowden, 
much did it cost.... British auto stylist; W. E. Wil- 
“That’s when we decided that | liams, Reo coach engineer; F. R. 
the automotive industry as a | Fageol, Twin Coach chairman; J. 
whole had ingloriously deserted | W. Greig, Woodall Industries chief 
the great mass of the American | engineer; H. A. Schwartz, Mont- 
motoring public — deserted them | pelier Mfg. general manager; J. H. 
by adopting a policy of passing | Cooper, Taylor-Winfield chief sales 
along technological advances not | engineer; J. T. O’Reilly, Ford met- 
in the form of lower prices but | allurgical engineer; Don Sherman, 
rather in the form of qualitative | chief engineer of A. O. Smith 
change.” Corp.; O. Rugg, Ford laboratory 
Davis said his car would seek to| supervisor, and Dwight La Barre, 
provide the mass market with “eco-| body design engineer. 


nomical transportation combined Et 
Ontario Supplier Plant 


with pride of ownership.” He ex- 
pressed: the hope that the car be z 
Settles Wage Dispute 
ST. Catherines, Ont.—The plant 


“accepted by the American motor- 

ing public as nothing more than a 
of McKinnon Industries, Ltd., has 
resumed production. with the end- 


streamlined Model T.” 
Aircraft-type Kirksite A dies have 
ing of a 15-week strike that threat- 
ened to shut down Windsor and 


been installed in his Van Nuys 
(Calif.) plant for stamping out the 
aluminum body shells for the new | Oshawa plants of the parent Gen- 
eral Motors Corp. 
Nearly 1,500 employes, members 


vehicle, Davis said. These dies are 
proving more economical as work 
= a pilot line progresses, he| o¢ striking Local 199 of the UAW- 
e . CIO, voted overwhelm to ac- 
Davis said he has appointed 181 cept a compromise aa end 
go back to work. Both union and 
company officials voiced satisfac- 


dealers in 12 states and plans to 

hold his retailer total at this num- 
tion with the settlement that gave 
wage increases ranging from 12 to 


ber for the present. 
. eA. 
NGLAND derided consumer sur- 15 cents an hour. 
The strike began July 14 when 


veys purporting to show “mo- 
torists clamoring for more head- the men struck for a wage boost 
of 26 cents an hour. The company 


— bem chrome and _ ginger- 
read, higher seats, contours and | offered 12 ce d lat union 
curves that can be inexpensively | cyt its ee - = 

repaired, shorter wheelbases and J 
less overhang front and rear, in- 
dividual fenders, less width, higher 
windows and _ windshields, less 
speed, not so much horsepower, 








similar in their general outlines and 
definition, the character and dis- 
tinction which in the past have dif- 
ferentiated one make of car from 
another will disappear almost com- 
pletely. 







































* * * 


HE IMPRESSION of sleekness 

and raciness which has char- 
acterized our cars in past years will 
also be sacrificed if the current 
style tendency persists. 

“So will the dignity which has 
distinguished our higher-price 
makes, for such dignity would be 
overwhelmed by the ponderous, 
massive Hollywood concepts which 
have taken root in the field of auto- 
motive design. This trend could re- 
sult in the development of a breed 
of vehicles that lacks character and 
excites no pride of ownership.” 

Exner stressed that future auto 


Standing Type 
SERVICE DESK 



















Detroit last week. 










By Bob Finlay 
Managing Editor 

HORTLY before the last war 

ended, there was a great deal 

of speculation of the auto industry 
going into the aircraft industry in 
peacetime. 

That didn’t happen, but last week 
Gary Davis, of Van Nuys, Calif., 
brought to Detroit to show to the 
auto engineers a car that might be 
considered an aircraft entry in the 
auto business. 

The Davis of today is a far dif- 
ferent car than the midget auto 
first proposed. It is a full-sized 
car, about the size of a Stude- 
baker Champion, designed largely 
by aircraft engineers and to be 
built with aircraft techniques in 
most part. 

Davis officials say that the design 
has now been frozen, that Kirksite 
A dies are ready and that an expert 
on jigs is now tooling up the plant 
for production, which at first will 
be limited to 50 a day. The body 
will be of aluminum, with the entire 
car weighing 2,085 pounds. 

* * . 
SMEN in Detroit were im- 
pressed with the appearance of 
the car, which has a single wide 
seat, a demountable top and retains 
the single front wheel on an air- 
craft yoke. While it is said that the 
seat will take four adults with com- 
fort, three men pretty well filled 
it up. 

There was considerable doubt, 
too, that the car could be made to 
sell for the Davis goal of $995 
f.o.b. Van Nuys, and it is under- 
stood that this doubt is shared by 
Davis officials, at least for the 
early and limited stages of pro- 
duction. 

However, Davis men have their 
eye on simpler assembly, and the 
resulting lowered labor-cost factor 
when they talk of a low price. 

It is believed, too, that they are 
thinking in terms of eventual mass 
production, for it is expected that 
steel dies and mass production may 
be attained in the future. 

. - * 

NLIKE MOST would-be auto 

newcomers, Davis is basing his 
program on a small start and later 
growth. This is reflected in the 
signing of dealers. Only 181 have 
been sold franchises so far, and 
only in 12 Western states. 

It is not planned to add to these 
until the firm gets going. Davis offi- 
cials explained that the franchises 


Keller 


(Continued from Page 1) 
ings for the first nine months of 
1948 totaled $59,887,601, as compared 
with $47,873,089 in the first nine 
months of 1947. 































































Storage Space, 
Locked Compartment 


Price, $32.46 
SERVICE CART 

































AUTOMOTIVE NEWS offers a weekly 
audience of an estimated more than 100,000 
cover-to-cover readers! Want to buy or 
sell something? Try AUTOMOTIVE NEWS 
WANT ADS! 







Price, $30.46 
Also STEEL WORK BENCHES 
Prompt Shipment 


GLOBE TRADING CO. 
1815 Franklin Detroit 26 



















BUYING 
Burrrlap? 


Weel, it’s wise and 
thrifty to deal with 
folks who really know 
bur-r-rlap*...folks you 
know you can depend 
on. So for whatever 
grade you 
need ...look 
to Bemis / 












AT REUNION OF ASI SHOW COMMITTEES—Dating back to the first exhibition in 1919, 
these committees have guided the exhibition to its present popularity. Firm names are as of 
1939 and are not necoeaary proant connections of the individuals named. First row, seated 
from right to left: W. F. Wilkerson, Wyoming Automotive Co., Casper, Wyo.; Geo. N. Lock- 
ridge, Kansas City Automobile Supply -, Kansas City; S. J. Levy, W. Bergman Co., Buffalo; 
C. W. McDaniel, Fostoria Pressed Steel Co. Fostoria, O.; A. fi Coffman, show manager, 
Chicago; Ww. SG. Pancoast, Biflex Corp., Waukegan, Ill.; V. C. Anderson, Motor & Axle Parts 
Service, Inc., Chicago; W. C. Hecker, Curtis Pneumatic Machinery Co., St. Louis; W. R. 
Crow, Crow-Burlingame Co., Little Rock, Ark. 

Second row, right to left: E. M. Sheehan, Motive Parts Co. of America, Pittsburgh; 
J. Fischer, Auto Parts & Gear Co., Chicago; R. L. Terry, United Wholesalers, Sioux City, la.; 
Malcolm McCormick, Walker Mfg. Co., Racine, Wis.; H. S. Walters, Walters Distribution ears in the third quarter of this 
Co., Mineola, L. |. N. Y.; Noah Van Cleef, Van Cleef Bros., Chicago; G. L. Brunner, Brunner | year. 
ig 1 = Utica, N. os es eee E. . duPont de Nemours & Co., Inc., Wilmington, Del.; “Production continues on substan- 

. P. Brewster, K- . Co., Lancaster, Pa. 

Third row, right to left: L.'F. Hunderup, Van Norman Machine Tool Co., Springfield, Mass.; tially the same restricted basis as 
W. S. Isherwood, AC Spark Plug Co., Flint; W. T. Mills, Auto Parts Co., St. Louis; M. C.| prevailed last year,” Keller said, 
DeWitt, Champion Spark Piug « Toledo; W. T. Walker, Walker Mfg. Co., Racine, Wis.; | “due to material shortages and la- 

bor disputes. 
“In the face of contemplated na- 





* * 


ELLER revealed that total sales 

of cars and trucks in the 1948 
period totaled 693,559 units, com- 
pared with 695,219 in the same 1947 
period. He said that supplier strikes 
caused a production loss of 50, 






























“Each year Bemis de- 

termines the grading 

of burlap from indian 

ute =. Bemis- a 

ng is accepted b 

producers and cine Detroit « Chicago « St. Lowis 
olike as the standard Cleveland «+ Indianapolis 
far burlap quality. and other principal cities. 





M. T. Rogers, Multibestos Co., Walpole, Mass.; Roy W. Shreiner, General Automotive Supp! 

Co., Harrisburg, Pa.; C. C. Secrist, Victor Mfg. 2’ Gasket Co. "Chicago. ~— 
Fourth row, right to left: W. F. Burrer, Aberdeen Motor Suppi , Cleveland; H. A. Lightner, 

DeLuxe Products Corp., LaPorte, Ind.; N. F. Ozburn, Ozburn, Abston & Co., Memphis; L. A. | tional defense requirements and the 

Dali, Dali Co., Cleveland: Burke Patterson, Thompson Products, Inc., Cleveland; F. A. Miller, continued diversion of scarce mate- 

United States Asbestos division of Raybestos-Manhattan, Inc., Manheim, Pa.: D. Rosenbach, . 

W. D. Foreman, Chicago; B. G. Close, King Quality Products Go., St. Louls; A. Treitman, | Tials to the European Defense Pro- 

American Motor Specie ties Co., Newark, N. J.; S. Duncan Black, Black & Decker Mfg. Co.. | gram, there seems to be little pros- 

Md.; C. C. Bradford, Eaton Products, Inc., Cleveland; W. C. Allen, Black & Decker pect for any substantial improve- 

Mig. Co., Towson, Md.; R. D. Black, Black & Decker Mfg. Co., Towson, Md. The last two: 

J. M. Spangler, National Carbon Co., New York, and H. J. Dinkmeyer, Chicago Auto Parts, | ment in the volume of production 

Chicago. V. C. Anderson and C. ©. Secrist have died since the photo was taken. in the immediate future.” 










SERVICE SECTION 


DAVIS FEATURES—This drawing gives an inside view of the car on which the Davis Motor 
Car Co., of Van Nuys, Calif., is approaching limited production. 
an aircraft yoke, the demountable top and the instrument panel which curves in toward the 

in the passenger compartment, thus providing more room. The car was displayed in 


Note the single wheel on 


Auto Engineers Get a Look 
At the 3-Wheeled Davis 


are sold, rather than given away, 
on the theory that a higher-quality 
dealer body may thus be obtained. 
Anyone would take a franchise free, 


Many claims are made for the 
riding comfort, flexibility, safety 
and the improved stability of the 
three-wheeled car over standard 
four-wheel jobs. 

However, newspapermen did not 
get the opportunity to drive the car. 

It was said that 22 pilot cars have 
been built, that a modern foundry 
complete with heavy hydra-presses 
and drop hammers is in operation, 
the assembly layout is completed 
and construction is in the final 


OWEVER, it is emphasized that 
the term “construction,” as used 
here, is not that usually understood 
in the auto industry, and the Davis 
men admit it frankly, for the first 
cars will be built with dies with 
limited life, but with great flexi- 


In the last 60 days before the 
design was frozen, some 38 
changes were made in the dies, 
such as combining panels, to sim- 
plify construction and cut costs. 

So while big things may be at- 
tained by the Davis eventually, it 
will be over a long period. And it 
is planned that way. 


Col. Cahill Joins Ballard 
Bob Ballard of Ballard Motor Co. 
(Kaiser-Frazer), 
nounces the appointment of Lt. Col. 
Otto W. Cahill, USAF retired, as 
Dodge truck sales manager for the 


ata 
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SOME THRILL! 














i 
Because FIL* GARD © 
Whistle Saves You Work 


It’s thrilling . . this filling with 
Fil.Gard gas tank fill signal. It’s profit- 
. it's a watchdog against 
3 types of spillage, blowback — over- 
filling — expansion . . . 
customers’ protection it incorporates a 
gasoline anti-theft syphon. 

One instruction “STOP FILLING WHEN 
WHISTLE STOPS” — same as a Packard 
(we make their signal, too!). 


wTrOMmM ra 0 @ua oe 


NEW !—NEW!— NEW! 
FIL.GARD Model EFG-55 (list price 


$3.45) for 1949 Ford can be installed 
by simply inserting into fill pipe 
from outside. Time — 15 seconds. 





SCULLY SIGNAL CO. 


Cambridge 41, Mass 
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Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U.S PRODUCTION ONLY) 


Week Week Jan.1 Jan. 1 
Ended Same Ended Total to to 
Nov. 6, Week Oct. 30, Oct., Nov. 8, Nov. 6, 
1948 1947 1948* 1948* 1947* 1948* 
CHRYSLER .......... 20,849 16,520 20,477 84,661 641,126 674,302 
GC irks cinnicevices 2,971 2,406 2,861 12,3884 88,108 98,911 
DEE bSesccceveces 2,320 1,816 2,327 9,386 65,752 173,957 
BD vse ivessmziade 5,788 5,112 5,308 28,349 188,565 189,369 
ge eee 9,770 7,186 9,486 39,642 298,706 312,065 
PRE 64) vanewresaween 21,027 18,794 20,327 87,055 631,306 598,924 
ns coe ado 0.0 4a 54 16,089 14,789 15,772 64,811 604,630 431,123 
BOE 5566s ce nv eos 1,407 661 1,544 6,092 24,676 $2,939 
SE, ns -vtvensess 3,581 3,344 3,011 16,152 102,000 129,862 
GENERAL MOTORS... 28,296 30,642 30,597 137,094 1,213,078 1,846,817 
MEE. cables de cieves 3,521 5,899 3,041 20,494 229,858 230,288 
SN 0S od eves ob! dienes 1,710 856 5,879 48,173 
Chevrolet ........... 16,4387 14,306 17,151 70,709 581,733 674,703 
Oldsmobile .......... 3,194 3,822 4,387 18,344 168,896 171,174 
EE, Grad ouees so 6 5,144 4,905 5,162 21,668 184,418 215,348 
KAISER-FRAZER .... 4,583 4,418 4,109 15,670 117,849 158,986 
Ps scecccet ser es 2,335 2,247 2,097 7,274 58,563 51,686 
ee 2,198 2,171 2,012 8,396 59,286 107,300 
MME, bcc cs vccess 108 367 71 754 16,445 26,609 
a Serre 3,746 871 4,198 15,049 89,339 109,832 
DE tckbeg ve es +6 s0e ss 1,907 2,451 1,912 7,225 95,339 98,736 
PMRPEEEED) hoi oi ccvcce 2,506 1,320 2,575 10,547 44,596 177,987 
STUDEBAKER ....... 3,441 3,028 3,353 14,455 102,567 141,462 
J S| a ee 1,060 71388 1,168 3,907 27,799 23,950 
Total Cars, U.S. ... 87,473 79,199 88,787 376,417 2,979,444 3,252,555 
+Station wagons and Jeepsters. *Revised. 
COMMERCIAL CARS 
(U.S. PRODUCTION ONLY) 
Week Week Jan.1 Jan. 1 
Ended Same Ended Total to to 
Nov. 6, Week Oct. 30, Oct., Nov. 8, Nov. 6, 
1948 1947 1948* 1948* 1947* 1948* 
CHEVROLET 7,127 8,297 8,201 32,074 268,896 336,123 
re ae 24 89 22 90 2,774 2,499 
DIAMOND T......... 201 352 194 1,086 14,182 11,530 
EN has i e-d les 0S 45% 3,754 3,521 3,762 14,028 152,407 142,104 
FEDERAL ........... 39 176 30 181 8,751 3,671 
er 4,731 554 4,197 18,751 289,429 268,519 
Se 2,212 1,655 2,101 8,908 54,397 380,247 
ST  ‘vipbntestees crioti - (ceeoele, . _adveeecs: —“SIGMEIEM ee oases 
INTERNATIONAL 2,778 eee | Seleees 10,553 128,228 141,398 
I ay ary si apa 4 & aca 888 38 114 165 961 17,778 10,863 
Eee aint ia asc ed 8s 286 551 259 1,176 18,095 10,614 
STUDEBAKER ........ 1,600 1,556 1,636 6,816 57,161 56,352 
EE a: Oia acetate as duuee 255 443 247 924 15,854 10,608 
bo DOP eee 1,570 1,844 1,594 6,883 71,819 92,246 
MISCELLANEOUS 387 444 387 1,621 19,647 17,595 
Total Trucks, U.S. 25,002 22,511 22,795 108,947 1,071,786 1,184,359 


*Re 





for the second time in the indus- 
try’s history. 

Meanwhile, predictions early this 
year that truck output would be cut 
back in 1948 from last year’s record 
levels are already as dead as the 
Dewey-election prognostications. 

Present outlook is that truck 
output in U.S. plants this year 
will exceed by at least 125,000 the 
record of 1,287,974 built in 1947. 

Adding to 1948 prospects, indus- 
try observers last week predicted 
that November will prove a better 
production month than October, de- 
spite the model changeover pro- 
grams now underway and pending. 

* . * 
QtaEn operations last week con- 
tinued at virtually full capacity. 
Steel men said there was little 
chance that their industry would 
fail to break all its peacetime out- 
put records this year. 

But steel men said that despite 
current high volume output there 
was still no change in over-all steel 
demand. 

+e * + 

OLLOWING is a resume of pas- 

senger-car output in U.S. plants 

last week: 

CurrsLer: Output steady and up 
slightly, with 2,971 built last week 
compared with 2,861 the week be- 
fore. 

DeSoto: Also steady; 2,320 last 
week, 2,327 week before. 

Dopce: Same; 5,788 last week, 
5,803 week before. 

PLymMoutH: Output up; 9,770 last 
week, 9,486 previous week. 

Forp: Slow start last week but 
up over week before; 16,089 to 


eee 7 15,772. 





112,475 101,710 111,582 480,364 4,051,230 4,436,914 


6,311 


...118,249 108,021 117,778 505,056 4,271,580 4,654,221 
Miscellaneous includes Autocar, Corbitt, Divco, Marmon H., 
Brockway, Four-Wheel Drive, Sterling, Nash, etc. 


Output Maintains Fast Pace 
With 112,475 in Week 


(Continued from Page 1) 


6,196 24,692 220,350 217,307 


Lincotn: Output drop of 134 
units from previous week’s month- 
end effort of 1,544. 

Mercury: Inventory completed. 
Output last week up 520 units over 
previous week’s 3,011. 

Buick: Output up slightly to 3,521 
from 3,041 previous week. Model 
change complete at main plant and 
a few new models rolling from 
lines. ; 

Capitac: No production last 
week, against 856 week before. 
Starts new model output this week. 

Cuevro.et: Slow November start. 
Output down to 16,437 cars last 
week from 17,151 week before. 

O.psmosiLeE: Output off to 3,194 
from 4,387 week before. Model 
changeover beginning at main 
plant. 

Kaiser: Output up slightly last 
week to 2,198 after 2,012 week be- 
fore. 

Frazer: Output up 236 units over 
previous week’s 2,097. 

Hupson: Output down from 4,198 
to 3,746 last week after all-out Oc- 
tober schedules. 

Nasu: Output of new model in- 
creasing slowly but steadily. Built 
1,907 last week; 1912 week before. 

Packarp: Output continuing at 
postwar high pace. Output of 10,547 
cars in October was Packard post- 
war record. Built 2,506 last week; 
2,575 week before. 

StupeBakKer: Production steady; 
up slightly to 3,441 from previous 
week’s 3,353 units. 

Witys: Material supplies re- 
stricting assembly of jeepsters and 
station wagon type vehicles. Down 
to 1,060 from 1,168 the week before. 





PRODUCTION 





Kindly Acknowledge 


Advertisers availing themselves ef this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 
——————————— 
HELP WANTED 


SERVICE MANAGER—We want an expe- 
rienced man who has or can learn mod- 
ern service merchandising methods. Must 
be progressive in picking up new ideas 
and able to get things done. Fifteen-man 
Oldsmobile shop in good-sized upper mid- 
dle western city. Fine proposition for the 
right man. Reply Box 2629, c/o Auto- 
motive News, Detroit 26. 


AUTO PARTS and ACCESSORIES SALES- 
MAN, with car dealer following, to han- 
dle nationally known lines, auto parts, 
accessories. Exceptional earnings assured 
with our high commission arrangement. 
Anchor Auto Supply Co., 8400 Hough 
Ave., Cleveland 3, Ohio. 


ASSISTANT SERVICE MANAGER—Pret- 
erably with Cadillac experience in a large 
Mid-Eastern city. Splendid opportunity 
for the man selected. Please address Box 
2621, c/o Automotive News, Detroit 26, 
giving age, present employment and sal- 
ary, past experience, family status and 
address. A recent snapshot would be ap- 
preciated. 


WANTED—Experienced Business Manager 
between ages of 30 and 40 years old, fa- 
miliar with interior operation of automo- 
bile dealership and capable of merchan- 
dising and producing large 





















tion with excellent franchise from one of 
Big Three manufacturers. Please reply 
Box 2623, c/o Automotive News, Detroit 
26, giving full details, character, expe- 
rience and salary expected, 


SERVICE MANAGER wanted for large 
Midwest General Motors franchise dealer 
with finest facilities in city of 300,000 
population. Must be capable of full man- 
agement of department, efficient handling 
of public and direction of personnel. Per- 
manent position and excellent compensa- 
tion plan. State full qualifications, - 
ent and previous experience and su t 
photograph. Replies strictly confidential. 
a al c/o Automotive News, De- 


© WANTED ® 
TRUCK SALESMAN 


One of the largest Chevrolet agencies in 
country offers in 


sation plan. Replies confidential. 
Box 1086, Sandusky, Ohio. 


SERVICE MANAGER — Long established 
Buick dealer on Lake Michigan needs ca- 
pable man to operate service department. 
Pleasant community, good business and 
working conditions, excellent compensa- 
tion plan. Write or call Ralph Slautter- 
back, Benton Harbor, Mich. 
















USED CAR MANAGER with long and effi- 
cient record, know appraisals, sales, sales 
promotion and advertising. Hard worker. 
Production record that is tops. Prefer 
large operation. Would consider truck 
and equipment sales or a road job with 
automotive connection. Habits and char- 
acter A-1. Available 15 to 30 days after 
notifying present employer. Box 2631, 
c/o Automotive News, Detroit 26. 


MANAGEMENT ADMINISTRATOR and 
ORGANIZER. Successful General Motors 
backgreund. Extensive management sales, 
service and accounting experience, capable 
producer. Seeks connection looking to 
future, opportunity more important than 
immediate compensation. Excellent refer- 
ences. Details upon request. Bax 2611, 
c/o Automotive News, Detroit 26. 


PARTS MANAGER. Preferably G.M. deal- 
ership, Eight years’ experience, Full 
knowledge dealership parts operation. 
Excellent references, Permanent and ag- 
gressive. Box 2637, c/o Automotive 
News, Detroit 26. 


MANAGEMENT and pur- 


--- Classified Want Ads --- 


(For Rates, Etc., See Next Page) 








POSITION WANTED 


able 


nue, LaCrescenta, Calif. 
SALES EXECUTIVE — Young, 
sales experience with 


dealer channels. 
tive News, Detroit 26. 


ager, References. 
motive News, Detroit 26. 


DEALERSHIP WANTED 
MR, NEW CAR DEALER, If you 








of all or part of your business. 


Detroit 26. 


EXECUTIVE 


With Broad and Successful 
Record in— 


SALES MANAGEMENT 
EXECUTIVE ACCOUNTING 
CORPORATE FINANCE 


Desires purchase established 
1 to 300 car dealership. “Big 
Three” preferred. , 
Will consider part interest 
with active participation in 
management. 

Fully qualified and can fur- 
nish big list business and 
personal references. 

All replies held in strict con- 


fidence. 
BOX 2640 
c/o AUTOMOTIVE NEWS 
DETROIT 26 





service organization 


sissippi. No partnership; 


dential. Box 2633, c/o Automotive News 
Detroit 26. 


be held in strictest confidence. Box 2625. 
c/o Automotive News, Detroit 26. 


DEALERSHIP FOR SALE 


in Kansas. 
tiful brick 


stock of parts. 


POPULAR CAR AND TRUCK franchise in 
Oklahoma town of 8,000 population. 
County seat, with large trade territory. 
Complete facilities, gross last year over 


$300,000. Long-term lease on building. 


Priced right. Box 2617, c/o Automotive 


News, Detroit 26. 


LARGE DEALERSHIP 
IN VIRGINIA 


New and used cars, volume $1,500,000 an- 
nually. Will sell business and buildings, or 
will lease buildings and used-car lots, with 


option to buy later. 
BOX 2620, 
c/o Automotive News, 
DETROIT 26. 







DEALERSHIP—In one of Southeast’s larg- 
est cities. Now have one of largest 
Tucker contracts in 8.E. Owner in other 
business. $7,500 will handle. Box 2634, 
c/o Automotive News, Detroit 26. 


BUSINESS FOR SALE 


AUTO ENGINE REBUILDING PLANT 


and installation department. Volume 
$200,000. Can be increased. Wholesale 
and retail. Inventory $65,000. Old es- 
tablished owner wishes to retire. Cleve- 
land, Ohio. Box 2636, c/o Automotive 
News, Detroit 26. 


MANUFACTURERS REPRESENTATIVE 


SALESMEN WANTED—To sell on a com- 
mission basis to the automobile trade, our 
RECO Radiator Cleaning Machine. Very 
desirable territory still open. This is a 
very high-class machine made by a repu- 
table company. Address York Electric & 
Machine Co., York, Pa. 


USED CARS FOR SALE 





Ken Schacfer’s — 100% Dealer 
AUCTION 
Inside a Comfortable Building, Every 
THURSDAY 
Reliable—Fal 
Right in the 
INDIANAPOLIS, INDIANA 


chasing. 14 years’ experience metal 
stampings. Aggressive, trustworthy and “The Great Mid-West Market’’ 
best references. Box 2630, c/o Automo- | 915 N. Illinois St. Phone Lincoln 5383 


tive News, Detroit 26. 





western states. Ford, Nash, 
Studebaker or as general manager small- 
er dealership. 20 years’ experience sales, 
service. Write D.N., 3237 Prospect Ave- 


TOP-NOTCH SERVICE MANAGER avail- 
anywhere 


technical 
education, eleven years’ administrative 
automotive parts 
manufacturer through warehouse, jobber, 
Box 2624, c/o Automo- 


SALES MANAGER—Ambitious family man, 
age 44 years, 15 years’ experience new 
and used car sales, past 5 years man- 

Box 2632, c/o Auto- 


are 
planning retirement I would appreciate 
the opportunity of negotiating ie a 

ave 
the experience as dealer-distributor and 
can qualify for the franchise as I am 
well and favorably known in the indus- 
try. I have sufficient capital of my own 
to finance an average 250-300 car deal- 
ership. Box 2638, c/o Automotive News, 















WANTED the best ‘‘Big Three’’ sales and 
that a hundred- 
thousand will buy. Would prefer leased 
building in town located West of the Mis- 
can qualify 
with factory. Your reply strictly confi- 


USED CAR DEALER, operating four large 
used car outlets, desires new car dealer- 
ship. Have large organization, unlimited 
capital and will consider any agency from 
100 to 500 cars per year. All replies will 


TRUCK DISTRIBUTORSHIP FOR SALE 
. Established 19 years in beau- 
building, 50x240, with large, 
spacious showroom. Complete shop with 
all new equipment and paint room, Large 
4 additional lots, Dis- 
tributor for 31 counties, sold 100 trucks 
first eight months this year. Gross sales 
to date $500,000. Owner wishes to retire. 
_ 2639, c/o Automotive News, Detroit 


USED CARS FOR SALE 


wg eg ed be rey of 
*31-" mode ington Auto 
ace, Sales, 
























AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


% Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 
Running Over 150 Cars Each Sale 
Strictly Wholesale 


Dealers Buy—Dealers Sell 


Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 
Geo, Lawson—Owners—Bud Fennema 
DUTCH STEWART, Auctioneer 


Dyer Auto Auction 
Phone 4111-4051 Dyer, Ind. 
Res.: Chicago Heights, Ill. 5268Y3 
and Lansing 173-M 






































LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 
In the Heart of Lancaster County 
Low Mileage, Clean Cars 
FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 
MANHEIM AUTO SALES 
& AUOTION, INC. 
Phone 2062-W4 







































AUTO AUCTION 


DEALERS ONLY 











Sale Starts at 12 Noon (C.S.T.) 








Every Thursday 






’ 





a 
Weekly prices mailed on request. 


MANEY MOTOR CO. 
Murfreesboro, Tenn. 






















AUCTION SALE 
(Dealers only) 


Repossessed and Dealers Cars 


TUESDAYS—Nov. 9th and 28rd 
11:00 A.M., E.S.T. 


Sale on 2nd and 4th Tuesday 
of Each Month 



















Associates Discount Corp. 


237 Vinewood 
DETROIT 
Dealers’ Cars Sold 
Auctioneer—“DOC” MILLER 






































WHOLESALE! 
1946 to 1949 Cars 
SAM GREENFIELD CO. 


6619 Buclid Avenue 
Cleveland 3, Ohio 
Phone UTah 1-2277 


1701 State Street 
Falls (Akron), Ohio 


Phene WAlbridge 2145 


t! 





































EVERY FRIDAY ... DEALERS ONLY 
% * $ s ¥ é; $ 
WE BELIEVE “TOP DOLLAR” 
IS PAID RIGHT HERE!!! 
$ y $ > 3 $ $ s 
QUINOY AUTO AUCTION 
Held at Broadway Motor Mart 
3200 Broadway - Phone 3200 - Quincy, Ill. 
(Ill, Rt. No, 104 at 32nd St.) 
Bring Your Cars on Thurs. or Early 
(Goodwill Offer: ‘‘Free Buy-back Fees 


on "48 and "49 Models) 








AUTO AUCTION 


TIM ANSPACH 
Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY ... 12 NOON 








Sa — 


Sz 


aa -- 


et et ce ae Le calle ss cinnline ancien. s 
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USED CARS FOR SALE 





MONEY-MAKING 
OPPORTUNITY! 


1946 FORDS 
4-Dr. Sedans 


$750.00 


READY TO GO! 
Formerly Used as Taxi Cabs 


DISNEY MOTOR SALES 
13607 ST. CLAIR USED CARS FOR SALE 
— Best wholesale deal at 


A 
: LEO ADLER, INC., DeSoto-Piymouth. 
Cleveland, Ohio 3000 Fenkell, 7 blocks east of Livernois, 
GL. 3600 Detroit, Mich. UN. 3-7400. 


e 








 ———— 
DEALERS AUCTION 
25 Miles North of Chicago 


WE WHOLESALE 
WHEELING, ILLINOIS 


Every Friday ... 12 Noon * 


SID SAVAGE 


WHEELING AUTO AUCTION CO. 
Wheeling 348 
TWO BIG LOTS! 


Phone 
Livernois at Grand River 
TExas 40100 HOgarth 8400 








AUTO AUCTION 
DUNKIRK, N. Y. 


DETROIT 
(Dealers Only) 
Every Tuesday ... 1:30 P.M. 
Rain, Shine, or Snow 
Large Heated Building WHOLESALE 


Can be reached by Route 5 or 20, 1949.1940 AUTOS 
between Erie, Pa., and Buffalo, N.Y. : DIATE D ¥ 


Located on Rt. 60 in Dunkirk Fair Grounds ALL MAKES AND ELS 

AUCTIONEER: WARREN A. GODFREY MOD 
SPECIAL PRICES TO 
QUANTITY BUYERS 

Also Large Stock of Convertibles 


IRVIN SACHS 
‘‘Philadelphia’s Largest Used Car Dealer’ 
4539 Chestnut St. Philadelphia, Pa. 

Wire or Phone ALlegheny 4-4450 








AUCTION 


(Auto Dealers Only) 
EVERY WEDNESDAY 


JOHN CORRIGAN 
Auctioneer cosets tepemnndemnseseneetseasbeesianesstemntianiaaeseatamiee 

GEO. CASSIDY 
WE HAVE THEM 


°39s to °49s 
And Will Wholesale 
AUCTION, INC. MOWBRAY-FINCH, Inc. 


7843 So. yy Chicago, . FORD DEALER 
“Chicago Is the Place to Buy Your Cars 20040 LIVERNOIS UNIV. 4-9717 


Sale Starts at 12:00 Noon 
CHICAGO AUTOMOTIVE 


What Price Used Cars? 


The answer to this important question is contained in a 
startling report of the American Finance Service based on a 
three-month survey conducted for the sales department of an 
automobile manufacturing company. 


We have made a six-month forecast of automobile values, 
based on this survey and have received permission to distribute 
it to our new subscribers. It will be of invaluable help to anyone 
engaged in buying, selling or financing automobiles, and may 
save you thousands of dollars, if its advice is heeded. 


This report gives a six-month evaluation of all models and 
will be used by finance companies in planning wholesale ad- 
vances, and by auto sales companies in used car inventory 
control. 


Your check for $10, which includes a year's subscription 
to our monthly value forecasts, will bring this important report 
to yeu by return mail. 


American Finance Service 
P. O. Box 71 
Miami 1, Florida 





Ohio’s Fastest Growing 


AUTO AUCTIONS 


EVERY TUESDAY 
4500 N. Main St. - - 
TAylor 8441 


EVERY FRIDAY 
665 W. Goodale - - Columbus, Ohio 
MAin 4307 
$10.00 SALE - - - $5.00 NO SALE 


Dayton, Ohio 


CoO NS Yi) See es Nn aa 








NEW—NEVER USED 1948 Diamond T 


LIBERAL or mang Se on government sur- 


WHOLESALE PONTIAC PARTS, large 





OLDSMOBILE 


3431 N. 15th St. 
Tel, Bald 





PARTS FOR SALE 


BUICK PARTS 


“IF IT’S BUICK 
WE HAVE IT” 


Same Day Service 
On Mail and Phone 
Orders 


* 
SHIPMENTS C.O.D. 


Larson Buick Co., Inc. 


36-11 Northern Bivd, 
Long Island City 1, N. Y. 


Tel. IRONSIDES 6-5405 


USED CARS FOR SALE 


AUCTIONEERS 
BUY FROM US! 


WHY DON’T YOU?_ 


Eliminate the 


PARTS FOR SALE 


BUICK PARTS 


“WORLD’S LARGEST DEALER 
OF GENUINE BUICK PARTS” 


Wholesalers: We Are Quantity 





Auctioneer! Shippers .. . Same Day Service 
° '* On Mail Orders and Inquiries 
No Middle Men M ARGOLIS 
Buy Direct From All Shipments on C.0.D. Basis AUTO esc 
WHOLESALE DEALER CHRYSLER - PLYMOUTH 





DODGE - DeSOTO 


500 — Cars — 500 
SOLD WEEKLY 


CHICAGO AUTO MART 


5325 Broadway CHICAGO, ILL. 
LOngbeach 1-2937 


ROBERTSON BUICK CO. e 
“ . One of the Largest Chrysler Parts 

EDGE OF THE LOOP" Dealers in the Midwest 

1000 S. Wabash & 
CHICAGO 5, ILL. WE CARRY A LARGE 
Phone WABash 1030 STOCK OF FENDERS, 

GRILLES, DOORS, PANELS 
Genuine Mopar 


FOR SALE—1948 Buick Roadmaster COM- | cece & 
vertible. No flow; en 800 a 
Send Us Your Order: 


miles. Black top, Clean. 
Auto sxchange, 1000 Canter st. shame: |W @ @ y. Pontiac We Ship Anywhere 


e 
BUSES FOR SALE 
NEW fi? FORD — Hicks 25 passenger | Largest eninen Parts Dealer a AU 
Ford passenger. 
Illinols equipment. Will sell at dealer's wanivon Aoeerrenanans Phone: 
original wholesale cost. Far below pres- TWinbrook 2-7500 


> 
Tom Cornish, Inc., We Carry a Large Stock of 


ent dealer’s cost. 
L. 








eT Fenders, Grilles, Doors 
FOR SALE. Two new Chevrolet 33-pas- and Panels 
senger, Pusher type, Wayne streetcar e 


buses. Will sell at our cost. Write for 
details, P. E. Ashton Company, 175 N. 
1st West, Provo, Utah. 


NEW 1948 DODGE B-1-F, 170-inch W.B. 
school bus. Superior, 36-passenger body, 12140 4 CAMPAU 
regulation heater, lights, fan, ete. Reese | TWinbrook 1-1600 DETROIT 12 
Motor Company, ist and Olive S&t., 
Lamar, Colorado. 


TRUCKS WANTED 


NEW FORD TRUCKS and bus chassis. 
Quote bottom prices. Hudson & Co., 
Ford Dealer, Macon, Miss. 


TRUCKS FOR SALE 
FOR SALE — 1943 HOLMES TRAFFIC 


OLDSMOBILE 
PARTS AT WHOLESALE 


The Largest Oldsmobile Parts 
Depot in the United States 
INCLUDING SHEET saan, FRAMES, 
HOODS, DOORS AND 
HARD-TO-GET PARTS 
HYDRAMATIO PARTS AND SERVICE 
CENTER 


SEND US YOUR ORDER 
FILLED SAME re RECEIVED 


JEEP PARTS 
Largest Stock of Willys-Overiand and 
Ford Jeep Parts in Northwest 
Wire for Our 
Catalogue of Hard-to-Get Parts 


5 SKAGIT MOTORS OF SEATTLE 
with six new tires, new motor, new paint, 1406 — 10th Ave. 
complete equipment, 700 feet of cable, Rast 6770 

red flasher lights, spotlights, etc. Com- 
plete unit in A-1 condition. $1,895. C. 8. 
Snyder & Sons, Inc., Orrville, Ohio. 


Mail Your Order or Wire Us Collect 
SHIPMENTS MADE PROMPTLY 


KAISER BROTHERS 


Prospect 2331 
1540 S. Figueroa St. Los Angeles 15 


model 702A tractor. Two-speed rear 
oat, 11:00 x 20—12-ply tires. 5th wheel. 
tanks. Sander. 


Only $5,500 cash. M. & M. Feed Store, 
Belpre, Ohio. Phone Belpre 1219. 


PARTS FOR SALE 


OLDSMOBILE PARTS 
* 


plus, genuine Ford parts. Box 2609, c/o 


cutéenotive News, Detroit 26. We Carry the Largest Stock of Slow-Moving 
stocks of hard-to-get parts, body and 


Parts in the U.S.A. 
fender parts for all models. Fast service, 
liberal discount, Walter H. Schultz 2 


Pontiac, 16-20 Passaic St., Trenton 8, 
UP TO 40% DISCOUNT 


New Jersey. 
Fast or Slow Moving, We Have Them in Stock. 


And All General Motors Order Today by Wire, Phone or Mail 


PARTS AT WHOLESALE e 
$100,000 INVENTORY 
a Ds aaa pero TREVELLYAN OLDSMOBILE, Inc. 
} Soe baste 315 South Capitol Phone 2-1127 
Gas Tanks Gavbeesten LANSING 25, MICHIGAN 
Trunk Lids Steering Wheeis 
Fuel Pumps Clutch Parts 


And Many Other Items 
Orders Filled Same Day Received 
SELMI MOTORS, INC. 
LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 


Philadelphia, Pa. 
win 9-0352 and 9-7295 








EVERY THURSDAY — 12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 
2300 READING ROAD CINCINNATI, OHIO 


Tel.: Woodburn 8060-0392 
Auctioneer: Pat Patterson 





FORD 
GENUINE PARTS 


Buy a Little or a Lot of Scarce Items 
at Attractive Trade Discounts—Prompt 


—Authorized Ford Parts Distributors— 
BOULEVARD MOTOR CORP. 
2392 Boulevard 
Jersey City, N. J. 
Delaware 3-3400 











—_—_ 





SERVICE SECTION 





BUY YOUR STOCK OF USED CARS 


AT OR 
Horseheads Auto | Danville Auto 
AUCTION AUCTION 
Phone 274 Phone 3881 
Horseheads, N. Y. Danville, Pa. 
| Every Friday Every Wednesday 
At Noon At Noon 


TWO OF THE LEADING AUTO 
AUCTIONS IN THE EAST 


DEALERS ONLY 


Both of these auctions are conducted by the same management. So 
you know you will receive the best of service and accommodation. 


Horseheads, N. Y., and Danville, Pa., Auto Auctions 
Ronald D. West — Owner 


Jos. E. Johnson — Auctioneers — Tex Rickard 


ASK FOR OUR WEEKLY MARKET REPORT 








AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation — Fort Wayne, Ind. 


11:30 A M Bring your cars or send them Monday, Monday 
° ei'ke Nite or Tuesday A.M. Our guarantee: You must 
be satisfied. Call us for Hotel Reservations: 


EASTBROOK 1254 


FORT WAYNE AUCTION CO. 


(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 


324 W. MAIN ST. FORT WAYNE, IND. 





University 2-8457-8 University 1-9773 
DETROIT AUTO AUCTION 
“The Hub of the Industry” 


EVERY FRIDAY — 12 NOON — RAIN OR SHINE 
COL. CARL E. MARKER 
America’s Ace Auctioneer 


Bring your cars or send them Thursday, Thursday night 
or Friday AM. OUR Guarantee: You must be satisfied! 
CALL US for reservations and accommodations. 


C&M MOTOR SALES 


DETROIT 14550 LIVERNOIS DETROIT 


? 


REMEMBER 


EVERY WEDNESDAY 
at 12 O'Clock 


Detroit’s Big Indoor Auto Auction 


(Room for 150 Cars . . . Inside Heated Sales Arena) 
(Right in the Heart of Downtown Detroit) 
Col. Bill Nagy, Auctioneer - - - Sam an, Mer. 


Aptco Auto Auction 


124 SPROAT ST. DETROIT, MICH. 
TE. 3-2044 — TE. 3-3129 
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| GENUINE FORD PARTS 


| FORD PARTS shipped anywhere. 


1948 59 





PARTS FOR SALE 


Call, 
write, phone, Tranter-Williams Motors, 
Inc., 4016 Allston Ave., Cincinnati 9, 
Ohio. Melrose 7275-6-7. 


IMPORTANT! 


Lincoln-Mercury 
V-8 and Replacement Parts Dealers 


PRE-INVENTORY SALE!! 


Past Model Parts and Accessories 


WHOLESALE 


NASH 


PARTS 


Liberal Discounts 
1942 to 1948 1942 to 1948 
LINCOLN MERCURY 


_ Radios $65.00 | Radios 
- Heaters $47.50 Heaters 


Also Available 1940 to 1948 Lincoln and 
Mercury Front and Rear Fenders and Grilles 


IF IT’S MADE 
WE HAVE IT 


e SHIPMENT SAME DAY e 


Nash Missouri 


Corporation 


2323 So. Kingshighway 
St. Louis (10), Mo. 
Phone GR, 5750 


AND MANY OTHER ITEMS 


Complete List with Net Prices on Request 
Write... Wire...Phone...Or Come In 


PARK MOTOR SALES 


| 15000 Woodward Ave. TOwnsend 8-7881 
HIGHLAND PARK, MICHIGAN 








At Whoelsale Prices 
LIBERAL DISCOUNT 


Moods Distributors 

Guneumers Ring & Pinion Sets DID YOU KNOW that each Friday, rain or shine, 
Cluteh Parts wa one of the largest and best automobile auctions in 
Fenders Radiator Hose the world today is held at Joplin, Missouri, the Cross 


Roads of America, where the East meets the West? 
We also keep six buyers on the road at all times. If 
you have any new automobiles or new trucks for 
sale, contact Hi-Dollar Joe at Joplin, Missouri. He 
will have one of his men call upon you at an early 
date. We need new automobiles and trucks, lots of 
them. We are not interested in anything except new 
merchandise. 


JOPLIN AUTOMOBILE 
AUCTION COMPANY 


1610 E. ith STREET JOPLIN, MISSOURI 


A Complete Line of Transmission 
Gears, Bearings and Spacers 


MOWBRAY-FINCH, Inc. 


Your Best Bet For Those Hard-to-Get 
Genuine Ford Parts 
@ Try Us First e 
12401 JOS. CAMPAU Twinbrook 3-1000 


AUTO EQUIPMENT FOR SALE 


IMMEDIATE DELIVERY 


Automatic BraKinGs 
Red Arrows — Tow Pilots 


Tow Bar Sales Company Phone 4600 


Factory Distributors 
100 S. Clinton St. Chicago 6, Il. 
DE 2-0700 AN 38-8888 DO 38-8373 





INDIANA STATE FAIRGROUNDS 
Manufacturers’ Building (100,000 Sq. Ft.—$500,000 Building) 
BIG AUTO AUCTION EVERY TUESDAY 
Your ois a a a a gal money. 


PAT PATTERSON, Auctioneer 


H Pat, See Pat, 
12 Noon (C87 .c'Wante to See You! 
© BRING CARS MONDAY, MONDAY NIGHT or TUESDAY MORNING. 
For Dealers Only. 
INDIANA AUTO AUCTION, INC. 
Call Lincoln 2765 Indianapolis, Indiana Wire or Write 





TRUCK EQUIPMENT FOR SALE 
NEW CHEVROLET COE cab, complete 


.with seats and glass. Fits all °47 and 
’48 COE Chevrolet chassis. Halifax Mo- 
tors, Daytona Beach, Folrida. 


SHOP EQUIPMENT FOR SALE 


IMMEDIATE DELIVERY—New steel parts 
bins, hundreds in stock, set up, wrapped 
and cartoned for immediate delivery. We 
also have available new and used lockers, 
new benches, Parker vises, tool boxes, 
Black & Decker electric tools and grind- | 
ers, Lyon tool toters, tool stands, paint 
storage cabinets, drawer files and hun- 
dreds of other items too numerous to | 
mention. We ship everywhere. Write for | 

“In Stock’’ bulletins and tell us what | 
items in particular you require. All re- 
quests cheerfully acknowledged. We! 
stock what we sell. Machinery and) 











Equipment Exchange. 3400 W. Fort St., | , 
Detroit 16, Mich. Telephone TAshmoo | j i 
5-2310. ! 

WALKER ELECTRIC LIFT, free wheel, | | 
model 1005. Three months old. Lucas | 1 
Motor Sales, Algonac, Mich. | 


! 
Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] | 
| 

t 

| 


ONE LARGE PONTIAC UPRIGHT 
NEON SIGN WITH INDIAN HEAD 
Complete . .. In Very Good Condition. 

WILL SELL CHEAP. 
Call or Write 
DAN LOWE, General Manager 
FORT PONTIAC SALES 
6375 W. Fort 
Detroit, Michigan 
Telephone VI. 1-8500 


for which check is attached [_] or send bill [_] 
AUTOMOTIVE NEWS, PENOBSCOT BLDG. DETROIT 26, MICH. 





















eieciiaciacieiacaaeaaaee ns edceieatacieemmeeaaaaitaaiinenaas tS: AEs sschickischccasvesdanvnashonserdinsuaenninntnicempvatndian iond¥anieinansssvvnpietishchavedensaboiadaaivn oieteiabanssdendalgladiatiaaine | 
STOP OIL AND GREASE SPOTS | SLIGHTLY UsED Stewart Warner elec- | 
tronic wheel balancer with spinner—$300. 
Cost $365. New Lyman speedmaster I Se a es MOD Wh Oiiccccccsskctean | 
ON YOUR SHOWROOM FLOORS! | sii Setco'siiacrjist Sir a? 7 
e quick battery charger—-$125. Cost $197. 
All purchased new in 1947. Alvin Cutler, | SO eee er ee sere shee eeese sees essen see sess ees ese eSOe SEO EOOS SOS EES SESE SEE ESEDESESES ESSE ORS OSEESSSOSES OSES ES OOOSOL OSES SSeS SeEes SEseeeseSeSeseoeeeee | 
Use “CLIP ON” Oil and Grease A rons | 124 Audubon Avenue, Mount Vernon, | 
P New York, | 
(Pat. Applied For) SeEEOOINP TT os... sahavnninceunessdsnnhss scnahssiebsonbahd beaded e oeAbbe wins iene sasanbaldagcoubeaniobuas daatdebiadsdeionasnasoustibaasdediaananiaiaaall | 
° Racity inctaliea to ang car by aclpping gate front and rear bumpers. = MISCELLANEOUS t | 
o Up smugly Under car in few inches of bumpers. |ENGINE REBUILDING — Crankshaft | 
ow , wide, elastic 4 corners, with 6 slips. ae eae | grinding and metalising. John City. bodies dad adhnbaeahsnas trhbkiahs deubebbeneneteenadibgeenas alban asibiiiniaasaidec State hacnsecéenecanthocccouseunegsenaainees : 
Made pecial tie-com » impe: grease Hughes Motor Co., Inc 00 Game i. 
le peel, St. Lynchburg, Virginia. | TRADE CONNECTION: | 
Aprons $12.50 Each, Check with Order—Show Make and Model || GOLD MEDAL MIMEOGRAPHING. ae | Car Dealer Truck Dealer Manufaeturer 
quality, low prices, eee sent. Macki | 
a FIRE EXTINGUISHERS, NEW — Surplus 
SINCE [910° | ote, fon, coctte, tetrachloride. Save 1 icc jad bsnoaiileik case valeinipbianadir edaiamuanbecanieLodadas kaa neuaiaaaeabintimeienhcdaes ; 
rom 40 to %e rite for free descrip- 
724 E. 152nd ST. CLEVELAND 10, OHIO || tive literature. Tow Bar Sales Co., 100 | 11-8-48 | 
| South Clinton Street, Chicago 6, Illinois. \¢ i a i a a a a a i ae ‘ 
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Arysler 


sells millions more readers 
on parts and service 


still another great four-color double spread in 
national magazines backs dealers 


alidaste) 3 


Raila 
Lys 


In this timely tribute to the American farmer, 
backbone of the American free enterprise system, 
Chrysler again makes a dramatic bid for parts and 
service business for Chrysler-Plymouth dealers. 
Here once more is advertising that will go up on 
the walls of American homes, offices, schools, and 


clubs. By the tens of thousands the sensational 
advertisements of this series have been framed and 
kept all over the country. Never in history have 
automobile dealers had this kind of support—so 
effective in dollar sales—so powerful in building the 
good will so important to every dealer today. 
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